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TS designs the highest devel- 
opment of the craftsmanship 
skill; its value expressed best by 
the phrase “More silver than in 
any other plated ware’—such 1s 


Alvin Long-Life Plate. 


Do you wonder that it sells with- 

out sales effort and gives greatest 

satisfaction when sold. The Long- 
Teaspoon ffi] a Life Plate provides your customers 

tl iil @ with real investment value in 
Pattern 6d ELL 2 | plated ware. 
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Diamond Cutting Works in England 





How the Cripples of the War Are Being Taught the Useful Trade of 
Polishing Diamonds 














IIs 


UR friends and allies, the English, says 
a French exchange, a practical people, 
are establishing new industries at which 
those mutilated in war can be employed 
after having undergone a systematic re- 
education. We learn, for instance, that at 
Brighton there has just been established a 
diamond cutting establishment equipped es- 
pecially for the requirements of mutilated 
soldiers, and which, since its establishment, 
has proved a great success. From a letter 
of a correspondent of the Semaphore, from 
which we borrow these details, we clip the 
following contracts: 

“Tt is to M. Oppenheimer that the initia- 
tive is due in the work undertaken on be- 
half of mutilated soldiers unable to resume 
their regular occupations. Having sub- 
mitted his idea to the Minister of Pensions, 
he received warm support and was soon 
able to open, at Brighton, the first diamond 
cutting works. 

“A preliminary trial was held at the 
Technical College, under the special direc- 
tion of Dr. Beckert Birnie, where a first 
group of 75 men took their apprenticeship. 
Not only have they learned cutting, but also 
the construction of the machines, which are 
exceedingly costly. 

“The first results obtained have been, so 
far, satisfactory, and the expectations es- 
tablished for the future were so great and 
assured, that M. Oppenheimer decided to 
have built at Brighton a block of workshops 
where 1,350 workmen can perfect them- 
selves in this special industry. 

“The selection of the apprentices is plainly 
very difficult. The primary qualifications 
required are: Absolute honesty, a keen in- 
telligence and excellent eyesight. It is not 
everybody who is fitted to become a good 
diamond cutter, and the undertaking is so 
much the more bold when we remember 
that in the famous diamond cutting works 
of Amsterdam the apprentices who manifest 
a special fitness for the trade can receive a 
training that is almost secret, which makes 
veritable artists of them. 


‘Here the apprentices are recruited from 
among soldiers who have lost the use of 
one, or even of two legs, who have heart 
troubles, but who are still able to use their 
hands, and who have good eyesight. A case 
is even quoted of a soldier who has been 
able to triumph over these disadvantages 
and who works perfectly with an artificial 
arm. 

“According to the time-honored methods 
the apprentices begin by working pieces of 


marble before precious stones are entrusted 
to them. Without having the temerity to 
state that the work accomplished so far 
equals that of the artisans of Amsterdam 
and Antwerp, the experts entrusted with its 
inspection declare themselves amply satis- 
fied, and assert that before long the new 
cutters at Brighton will be able to compete 
with the Dutch artists. 

Mr. Oppenheimer guarantees to his work- 
men a minimum employment of three years 
if they remain in his shops at a minimum 
salary of £2 ($10) per week. It has been 
figured that at this new trade it will be easy 
to earn £3 to £6 per week by workers who 
before the war did not obtain a salary of 
more than 25 shillings ($6.25). 

“The enterprise at Brighton is not a 
solitary instance and similar shops, always 
for crippled soldiers, have been founded at 
Wrexham with the tenacity of the English 
adventurers, it is not improbable that be- 
fore many years Amsterdam will have lost 
its monopoly of diamond cutting.” 

We ardently wish, says our contemporary, 
that private enterprise in France in default 
of public power, would follow the example 
set by England and create new industries 
which with the aid of our mutilated ones, 
would be in a position to compete with 
the products of the “boches” after the war. 

I. D. 








Artificial Gems 


pS a brief treatise on artificial gems in The 
Watchmaker of London Leopold Clare- 
mont says: 

“Tt was in the early ’80’s of the last cen- 
tury that suspicions were aroused as to the 
genuineness of certain rubies that were of- 
fered for sale on account of the unnatural 
appearance of the blemishes within them, 
which, when magnified with a lens, ap- 
peared to be aggregations of tiny bubbles, 
and on account of the color of the stones 
being of an unusual character. The stones 
eventually turned out to be an artificial pro- 
duction made by fusing of tiny fragments 
of natural rubies one to another by means 
of an oxy-hydrogen blowpipe, and by arti- 
ficially tinting the mass—which lost its nat- 
ural color during the process—a ruby red. 

“These productions caused a great sensa- 
tion among all who were interested in 
precious stones, but when once the truth of 
their origin was known it was a fairly easy 
matter to distinguish the remade rubies 
from the natural ones on account of the 





defects of the former that have been al- 
ready described. 

‘They became known to jewelers as ‘re- 
constructed’ rubies, and there is no doubt 
that many reached the public as genuine 
rubies from the hands of dishonest, igno- 
rant or careless vendors, but they were aft- 
erward eclipsed and superseded by the suc- 
cessful production of the synthetic rubies— 
that is, rubies that were made artificially 
directly from the elements of which the nat- 
ural ones consist. 

“The efforts in this direction which had 
extended over a period of nearly 70 years, 
bore fruit at the beginning of the present 
century in consequence of an invention of 
the French Chemist Verneuil, which was af- 
terward adapted to commercial purposes. 

“The invention consisted of an ingenious 
contrivance by means of which an alumina 
powder was gently shaken upon a terrifically 
hot flame, from which it dripped as liquid 
upon a platform below, where it formed, as 
it solidified, a pegtop-shaped mass possess- 
ing when cold the properties of the natural 
ruby and, after being cut by a lapidary, the 
appearance of it. It was a good many years 
after the synthetic rubies were placed upon 
the market that it. was found possible to 
make blue sapphires by similar means, and 
afterward to produce some of the other 
varieties of corundum which are present in 
an endless series of diverse colors of many 
shades, and colorless, in the rich deposits 
of the mineral in Ceylon. 

“Thus the artificial production of the im- 
portant varieties of corundum, with the ex- 
ception of the asteria, is an accomplished 
fact, and were it not that artifice cannot 
copy nature’s imperfections or entirely pre- 
vent the presence of others of quite a dif- 
ferent character, it would be impossible “to 
discriminate between the synthetic gems 
and the natural ones after they have been 
cut by the lapidary, for the former possess 
the hardness, specific gravity, color and 
other optical properties of the latter. 

“It is therefore necessary to carefully 
study these blemishes and faults, and in do- 
ing so, even a slight knowledge of crystal- 
lography is helpful, although by no means 
essential, because some of the imperfections 
are related. to the dissimilar shapes of. the 
natural and artificial stones before they are 
cut. Nature produces her crystals of corun- 
dum as one or other of a certain series of 
geometric forms, comprised of flat surfaces, 
whereas a man in manufacturing his arti- 
ficial corundum. gems has only succeeded in 
making them as pegtop-shaped baules, with 
smooth, convex surfaces, which, although 
possessing the properties of the natural 
stone, obviously have not the outward crys- 
talline form with which the mineral is en- 
dowed when developed naturally. 

“It is very often the case that transparent 





(Continued on page 57.) 
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Larter & Sons have endeavored to serve you by producing 14K Green 
Gold Service Signets with or without locket tops. 


They have now produced a third series of War Service Signets which | 
are made of 10K Green Gold. : 


A careful inspection of these illustrations will convince anyone that | 
these rings are made in the characteristic Larter methods which means | 
finely executed steel dies embracing all the details which are essential 
to produce rings for that use for which they are intended. 


You will also note each one bears the United States Shield across which 
is placed the insignia of that branch to which the wearer belongs. 


The shape of the table adds to their distinctiveness and permits very 
attractive block or bas-relief monograms. 








The weight gives assurance that they will stand up under the hardest 
of war work. 


mews, LARTER & SONS — , arma 


A, I. HALL & SON, INC. 


San France, co. 20 Maiden Lane, New York mecistne ers wa 
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The Production of Gems and Precious Stones in 1916. 
By Waldemar T. Schaller 


Advance Report of the United States Geological Survey to be Part of “Mineral Resources of 
the United States for the Calendar Year 1916.” 

















(Continued from issue of May 8.) 


Exhibit of Tourmaline and Other Gem Min- 
erals in the Pegmatites of South- 
ern California 
Tue gem-bearing pegmatite region of 
Southern California has been somewhat 
intensively studied by the writer under the 
joint auspices of the United States National 
Museum and the United States Geological 
Survey, and an exhibit representing the re- 
gion has been deposited in the National Mu- 
seum, Washington, D. C. 

The gems are contained in one case which 
has three horizontal shelves and two sloping 
shelves. The exhibit consists of specimens 
of the country rocks (granite and gabbro) 
and of their associated pegmatite dikes, in 
which are found the gem tourmalines and 
other gem minerals. The collection is shown 
on the first floor, main hall, east end, of the 
new National Museum building, Washing- 
ton, D. C. 

The nearly flat-lying pegmatite dikes, 
from which most of the specimens shown 
were obtained, crop out on the hills north 
and east of Pala, San Diego County, Cali- 
fornia, and are of the compound, unsymmet- 
rical type whose different parts are thought 
to be due to differentiation processes rather 
than to multiple injections of material into 
reopened fissures. The upper portion of the 
dike is locally known as the “top rock” and 
is a mixture of a coarse, granular aggregate 
of quartz and feldspar and of a graphic peg- 
matite. No gem stones are found in this 
“top rock.” The lower portion of the dikes, 
locally called the “bottom rock,” is a much 
finer grained granular quartz-albite rock 
characterized by numerous wavy bands of 
brownish-red garnets. These bands lie 
nearly horizontal in their general trend, be- 
ing parallel to the slight dip of the dike. 
The “bottom rock” is likewise free from 
gem stones, but both it and the “top rock” 
are of great interest from the scientific point 
of view. Between the “top rock” and the 
“bottom rock” is the middle portion, called 
the “pay streak” by the miners, in which the 
gem minerals of value are found. Here also 
occur the cavities or pockets which often 
yield an abundance of the well-crystallized 
minerals shown in the exhibit. 


The top horizontal shelf on the south side 
of the exhibit case contains the granitic and 
gabbro country rock, and also the partly al- 
tered gabbro—a Loose, friable rock—and the 
completely altered gabbro, which as a brown 
iron-stained clay has been washed into the 
cracks and seams of the pegmatite rock. 
Where such a crack extends into a pocket 
the clay has coated the gems and associated 
minerals found therein. There are shown, 
for example, white feldspars of the pegma- 
tite coated with the brown clay derived 
from the gabbro country rock. The origin 
of the clay of the gem pockets is thus ex- 
plained. 

The second horizontal shelf on the south 


side contains different varieties of the “top 
rock,” consisting of graphic pegmatite and 
granular pegmatite. The third horizontal 
shelf shows the mineral aggregates of the 
middle part or “pay streak,’ which yields 
on decomposition the loose, friable material 
forming the gem pockets. This same shelf 
also shows examples of the banded “bottom 
rock.” 

The sloping shelf on the south side con- 
tains large specimens of the different varie- 
ties of the pegmatite rock, including granu- 
lar, graphic, and banded pegmatites. Sev- 
eral of these larger specimens have been 
sawed and polished and are well adapted 
for use aS an ornamental stone, especially 
when cut obliquely so as to form wavy lines 
and circular effects resembling bird’s-eye 
wood. One specimen in particular consists 
of a large section of the entire pegmatite 
dike and shows the aggregate of lithium 
minerals in the upper portion or “top 
rock’” the granular pegmatite of the middle 
portion, and the banded “bottom rock.” 

The sloping shelf on the north side of the 
case illustrates the mineral contents of the 
gem pockets. A sample of the gem-bearing 
clay or pocket material is first shown, be- 
low which is an equal amount of similar 
gem clay separated into its constituent min- 
erals; thus the relative proportions of the 
gem tourmaline, the clay washed into the 
pocket from the decomposed gabbro coun- 
try rock, and the various minerals asso- 
ciated with the gem tourmaline are ex- 
hibited. For example, the pocket material 
from the Tourmaline King mine at Pala, 
shows much pedidolite, orthoclase, clay and 
gem tourmaline (pink and green), and 
smaller amounts of muscovite and quartz. 
Similar gem-bearing clay from the Tour- 
maline Queen mine, at Pala, shows in ad- 
dition to much pink tourmaline, large 
amounts of clay, quartz, albite and 
cookeite, but practically no orthoclase. A 
gem pocket from the Ed. Fletcher, Jr., mine 
at Pala, shows in addition to much pink 
tourmaline, clay and albite, a considerable 
amount of lepidolite, with only a little orth- 
oclase. A gem pocket from the Pala Chief 
mine, at Pala, shows considerable gem kunz- 
ite, with lepidolite, quartz, clay, cookeite, and 
orthoclase, and smaller amounts of albite and 
muscovite. A similar pocket from the Ca- 
terina mine at Pala shows only spodumene, 
pink clay, and quartz. The exhibit also in- 
cludes a pocket containing an abundance of 
small blue tourmalines; a small pocket 
from the Tourmaline King mine, very rich 
in gem tourmalines; and several pockets 
free from any gem stones. Such pockets 
are known by the miners as “dead ones.” 

On this same sloping shelf are shown 
also several large specimens of the minerals 
associated with the gem pockets. Among 
these minerals may be noted a fine example 
of orbicular muscovite, an altered perthite 
(felspar) crystal, a large amblygonite crys- 
tal, and several specimens of spodumene 
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(kunzite) in the matrix. These kunzite 
specimens are very difficult to collect, as in 
general the matrix of the kunzite is so fri- 
able that it breaks to pieces when it is taken 
out of the mine. 

The three horizontal shelves above the 
sloping shelf on the rlorth side of the case 
contain well-developed and well-crystallized 
specimens of the different minerals found 
in the gem-pocket zone of the pegmatite 
dikes. Among these minerals may be noted 
in particular a good’ series of the various 
forms of lepidolite, including several well- 
crystallized specimens; crystals of musco- 
vite, fine tourmaline crystals, albite and 
orthoclase in well-developed crystals, pink 
beryl, stilbite, cassiterite, a large crystal of 
lithiophilite, bismuth, bismuthite, bismuth- 
osphaerite, purpurite, hematite and pyrite, 
apatite, pucherite, topaz, manganotantalite, 
a fine example of clear pink kunzite in the 
matrix, and the phosphate minerals first 
found in this locality, namely, palaite, sal- 
monsite, and sicklerite. 


Selected Bibliography for 1916 


Draper, Davip, and GoopcuiLtp, W. H., Notes on 
the genesis of the diamond: Min. Jour. (Lon- 
don), May 20, p. 357, May 27, p. 365, 1916. 
Among the conclusions stated are that differen- 
tiation of the magma in the vent (kimberlite 
pipe) toward the end of the active volcanicity is 
formed by the sinking (gravitative differentia- 
tion) of the early formed crystals (chiefly olivien 
and iron-calcium pyroxenes). After the magma 
in the upper part of the vent has solidified, the 
still molten part beneath is continuously and 
slowly impregnated with magmatic gases, chiefly 
water and carbon dioxide, which delay the 
solidification of the mass and produce extensive 
serpentinization (which is therefore not a 
weathering result). During this process dia- 
monds of commercial size are formed by a 
process of secondary enrichment, large crystals 
growing at the expense of the originally dis- 
seminated minute crystals. 

GottscHALK, A. L. M. The discovery of “kim- 
berlite’”’ in Brazil: Min. and Eng. World, Dec. 
16, 1916; also in Eng. and Min. Jour., vol. 102, 
Dec. 9, 1916. The discovery of at least five 
pipes of kimberlite in Brazil is reported. 

Grecory, H. E. Garnet deposits on the Navajo 
Reservation, Arizona and Utah: Econ. Geology, 
vol. 11, p. 223, 1916. The source of the gar- 
nets now found in drift deposits is referred to 
the boulders and pebbles of garnetiferous gneiss 
and schist of unknown formation brought up 
as inclusions from unknown depths by dikes, 
now very much altered. 

Kunz, G. F. The production of precious stones 
for the year 1915: Mineral Industry, vol. 24, 
pp. 591-613, 1916. Short notes of domestic gem 
minerals include notes on diamond in Arkansas, 
labradorite in Utah, opal in Nevada, and cor- 
undum in Montana. 


Lacroix, ALFRED, Sur le minéral colorant le plasma 
de Madagascar et sur la céladonite: Soc. france. 
minéralogie bull., vol. 39, pp. 90-95, 1916. The 
green color of plasma is due to celadonite, a 
green silicate of iron, which probably represents 
a group of mineral species of closely related 
composition rather than a single definite species. 

LittLte, H. P., An ancient reference to the 
emerald: Science, March 23, p. 291, 1917. The 
emerald was prized as a gem 5,500 years ago, 
according to the translation of the oldest known 
Egyption parchment manuscript ‘‘The instruction 
of Ptah-Hotep.’’ 

Pocue, J. E., The emerald deposits of Muzo, 
Colombia: Am. Inst. Min. Eng. Bull., May, 
1916, pp. 799-822. A complete description, illus- 
trated with plates and text figures, including lo- 
cation, history, geology, minerals, age, origin, 
mining methods, production, other deposits, and 
selected bibliography of the emerald deposits. 
These occur in calcite veins, and the emerald “is 
one effect of a period of mineralization growing 
out of the intrusion of a body of igneous rock.” 
“The emerald was deposited under gas-aqueous 
(pneumatolytic) conditions.” 

Riept, Gustav, The distinction of certain precious 
stones from their substitutes by luminescence: 
Fachzeitschr, Wien, Juwelrie, Gold-Silber- 
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schmiede, vol. 6, No. 1, pp. 1-6, No. 5, p. 8, 
1914. The following abstract of this article is 
quoted from Chemical Abstracts, vol. 10, No. 17, 
p. 2182, Am. Chem. Soc., 1916. “The phenom- 
ena ot luminescence in general are discussed, 
and a combination of X-ray and cathode ray 
tubes described. Natural ruby was found to be 
distinguishable from synthetic in that the latter 
when exposed to cathode rays begins to glow 
more slowly, while the glow persists after the 
current is interrupted. 3urmese und Siamese 
rubies can also be distinguished in that the latter 
do not respond to ultra-violet light. Natural 
sapphires show in the cathode tube green or red 
colors, whereas synthetic ones are blue or vio- 
let. Diamond glows brilliantly in the cathode 
rays, and can be distinguished thereby from all 
other colorless stones. Genuine emerald glows 
red in cathode rays, while imitation emerald and 
other green gems remain green. The lumines- 
cence phenomena of all known gems are tab- 
ulated, and the practical application of the ob- 
servations in the jewelry trade discussed. An 
ultra-violet lamp is also described, and the effects 
produced by its rays compared with those above 
referred to. Further studies are in progress.” 

Wacner, P. A., Recent diamond discoveries in the 
Transvaal: Mi'n. Mag. (London), October, 1916. 
(Abstracted from an article by P. A. Wagner in 
the South African Min. Jour., July 15, 1916.) 
Alluvial deposits of diamonds have been found 
about 16 miles northeast of Pretoria, Transvaal, 
only a few miles from the Premier mine. 

The Emerald in Spanish America: Pan Ameri- 
can Union Bull., December, 1916. A general and 
historical description, well illustrated, of the 
emerald mines of Colombia. 


[THE END. ] 








Production of Platinum in the United 


States in 1917 


WasHINGTON, D. C., May 9.—According 
to figures compiled by J. M. Hill, of the 
United States Geological Survey, Depart- 
ment of the Interior, only 605 ounces of 
crude platinum was sold by placer mines in 
1917. This is less than the sales in 1916 
by about 100 ounces. The imports of 
crude platinum amounted to 31,921 ounces, 
not counting the 21,000 ounces of Russian 
crude platinum which was received by the 
Government late in December. 

During 1917 refiners made about 33,000 
ounces of platinum, 4,800 ounces of pal- 
ladium, 833 ounces of osmiridium and 210 
ounces of iridium, which can be called 
“new metals.” Of this amount about 7,400 
ounces probably originated from domestic 
materials. 

The saving of scrap platinum of all 
classes resulted in much larger recoveries 
of secondary platinum metals than in pre- 
vious years, a total of 72,000 ounces being 
recovered, as compared with 48,000 ounces 
in 1916. 








Death of Charles A. Ketcham 


PHILADELPHIA, PaA., May 11.—Charles A. 
Ketcham, a widely known watchmaker who 
conducted his business at 711 Sansom St., 
died last Tuesday at his home in Hadden- 
field, N. J. 

Mr. Ketcham was well known in the 
watch repairing trade, having succeeded M. 
R. Blinkhorn, 719 Sansom St., about 10 
years ago. 3 








James L. Hand, jewelers’ auctioneer, 14 
Maiden Lane, New York, is conducting the 
reduction sale of the stock of Davis & Free- 
man, Inc., Atlanta, Ga., one of the best- 
known jewelry firms in the State. V..R. 
Davis is retiring from active participation 
in the business of that concern. 
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corundum, whether of natural or artificial 
origin, has an unevenness of color which 
sometimes presents the appearance of bands 
of color alternated with colorless or paler 
material. When this effect is present in a 
natural stone, the bands of color are par- 
allel straight stripes or layers, which in 
some cases meet similar ones at an acute 
angle, because they are parallel to the flat 
faces of the geometrical form of the min- 
eral, and their presence and position are in 
accordance with the natural laws that gov- 
ern the development of crystals. 

“For the same reason that the colored 
bands of the natural stones are straight be- 
cause of their relationship to the flat faces 
of the crystal, the bands of color present 
in the artificial gems are curved beiause 
they have a similar relationship to the con- 
vex outline of the pegtop-shaped baule, and 
they therefore appear as concentric circles 
or semi-circles. 


“Although the semi-circular bands of 
color of the artificial gems are now much 
less noticeable than formerly, especially in 
the case of the rubies, owing to the im- 
provement in the process of making the 
stones or greater skill in using it, they are 
always present, and may, as a rule, be seen 
with the naked eye and always detected by 
using a powerful lens. 

‘They are reliable evidence of the syn- 
thetic origin of the stones in which they are 
present. 

“The presence of the straight, parallel 
stripes of color in a corundum gem is proof 
of natural origin, but their absence is not 
evidence to the contrary, for they occur in 
some of the natural stones and not in 
others. 


“A feature of the manufactured stones is 
that they are seldom if ever free from 
spherical cavities that look like bubbles. 
They are entirely unlike the natural defects 
or blemishes of the mined gems, which are 
either feathery, irregular or jagged in 
shape. They vary a good deal in size, some 
being very minute, and they may be present 
either singly or massed together. In the 
latter case the masses of bubbles assume a 
circular or semi-circular form because they 
correspond to the pegtop shape of synthetic 
stones before they are cut similarly to the 
curved bands of color. 

“Tt is not unusual for a natural corundum 
gem to have the defect of straight parallel 
stripes of opacity which sometimes meet 
others at an acute angle, just as do the par- 
allel straight stripes of color which are 
typical of the mined stones, and the pres- 
ence of this defect is another proof of nat- 
ural origin, for it is undeveloped in the 
synthetic gems. 

“A good many of the synthetically pro- 
duced gems are so large in size and, partly 
in consequence, so very gaudy in appear- 
ance, that their true character is at once ap- 
parent. The signs of artificial or natural 


origin are more easily seen in large stones 
than in small ones, for the simple reason 
that they are of necessity more extensive 
and present in greater numbers, and the ex- 
amination of large stones is much more 
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easy than that of small ones, merely because 
of their size. 

“Although in the majority of cases it is 
possible to come to a decision regarding 
the origin of a corundum gem by little more 
than a cursory examination, it must be ad- 
mitted that occasions now and then arise 
that are puzzling. 

“A good light, a powerful lens, and much 
patience are the only aids that can be 
brought to bear upon such problems. 

“In the early days of the artificial rubies 
the color of the stones was far from being 
natural, but this has since been remedied. 
Many of the blue sapphires now made, 
however, fail similarly, and the attempts to 
reproduce the shades of some of the corun- 
dum gems of Ceylon are only approximate- 
ly successful. 

“The red of the ruby, the blue of the 
sapphire and the other colors that may be 
presented by synthetic corundum are pro- 
duced by the addition of small amounts of 
certain metallic oxides to the alumina pow- 
der from which the material is manu- 
factured. 

“The depth or shade of any color depends 
upon the amount of the oxide or oxides 
used, and when no coloring matter is used 
the material is colorless. 

“Fancy and misleading names have been 
given to some of the varieties of the arti- 
ficially produced corundum. For instance, 
the pink has been called scientific topaz, 
whereas a natural pink topaz, or one that 
has been made pink by heating it, as is cus- 
tomary and legitimate, is not corundum at 
all, but an altogether different mineral, to 
which the synthetic pink corundum bears 
only a very slight resemblance, and from 
which it differs in all other respects. 

“The colorless synthetic corundum has 
been sold unscrupulously as ‘scientific bril- 
liant,’ thus giving the impression that it is 
a diamond. <A _ yellowish-green variety, 
which changes slightly to a pinkish hue by 
artificial light has been given the name of 
‘scientific alexandrite,’ but it only bears a 
very slight resemblance to the natural gem 
called alexandrite, which is a variety of the 
mineral chrysoberyl. 

“All attempts to make synthetic emeralds 
or beryls have up to the present time been 
unsuccessful, and the efforts to weld—to- 
gether small fragments of the natural 
stones after the manner of the _ recon- 
structed rubies have only resulted in the 
formation of a glassy substance that has 
none of the characteristics of the emerald. 
It, However, is the desired color, and ex- 
hibits feathery flaws rather like those of the 
emerald, so that the general appearance of 
it is certainly deceptive. 

“Although it is nothing of the kind, it 
has been sold as synthetic emerald, as has 
an ordinary green paste which has a simi- 
lar appearance. 








A large number of firms in the British 
West Indies, consisting of importers and 
exporters, manufacturers’ agents, and 
dealers are desirous of being placed in 
connection with American manufactur- 
ers and exporters of general merchan- 
dise, especially watches and clocks. A 
complete list of the firms with a list of 
the articles desired by each may be had 
on application to the Bureau of Foreign 
&* Domestic Commerce, Washington, D. C. 
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No Order Too Large, None Too Small— 


For Manufacturer 
For Retail Jeweler 


The'Lorsch| Service Operates with Equal Promptness For All 








Lorsch Building, 37 Maiden Lane 
NEW YORK 


131 Washington Street 
PROVIDENCE 
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The prevailing fashions for Spring and 
Summer make Pearl Necklaces the Most 
Popular, Profitable and Salable Stock for 
the Retail Jeweler. 


“‘Indestructible”’ 
ORCHID (Oriental) LOTOS (Bniliant) DAHLIA (Lustrous) 


“Regular Qualities” 
Blue Ribbon, Iris, Orient, Extra, Orient, Superior 


Rose Cream or White. Choice of Five Styles of Presentation Cases with the Better 
Qualities. 


Stock the Entire Line of 
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Red Cross Drive Begins Next Week 





New York Jewelers Organize to Help Raise $100,000,000—Team Captains 
Meet to Discuss Plans. 























Following the Liberty Loan drive in the 
jewelry trade will come the Red Cross 
drive from Monday next, May 20, to May 
97, Though of but one week’s duration, 
the drive will be intensive, av least in the 
jewelry trade, as it is hoped, and, in fact, 
expected that the amount raised by jewel- 
ers will be even greater than they raised 
during the former drive, about three 
months ago. 

The total amount that the American Red 
Cross Fund expects to raise is $100,000,000, 
a large part of which will be done in the 
Atlantic Division and Greater New York. 

While subscriptions are expected from 
many other sections of the jewelry trade in 
New York, the organization of the jewel- 
ers’ committee has already been completed 
and is in charge of Harry C. Larter, chair- 
man, who will be assisted by Harry P. 
Dickinson as secretary. Headquarters for 
the jewelry trade's subscription committee 
have been taken in the Silversmiths’ build- 
ing, on the fifth floor, room 505, where the 
various teams that are campaigning the 
different sections of the trade will report 
from day to day. 

At the present time the committees in 
New York have been divided up into those 
working on firms, corporations, employes 
and in other divisions, but in the jewelry 
trade the entire industry will be turned over 
to one committee, whose reports will be 
subdivided according to the divisions of the 
Red Cross organization after the subscrip- 
tions have been collected. 

Chairman Larter intends that a thorough 
canvass of the jewelry trade will be made 
and has divided the industry into about 18 
divisions, each one of which is in charge of 
a captain, who will have a number of aides 
according to the amount of people he will 
have to call on. 

In this the jewelry trade has been divided 
according to the lines that come into the 
industry, as, for instance, the entire dia- 
mond and gem importing trade will be in 
charge of Lee Reichman, of Reichman 
Bros., as captain, with a series of aides; the 
clock trade, in charge of E. B. Lapham, of 
the Seth Thomas Clock Co., as captain, 
while the team visiting the diamond and 
jewelry brokers will be captained by H. A. 
Mevers: the gold jewelry manufacturers 
by William T. Gough, of Carter, Gough & 
Co.; the factories of jewelry manufac- 
turers by Milton L. Ernst, president of the 
Manufacturing Jewelers’ Association of 
New York. 

Harrv M. Brison, will be in charge of 
the team visiting the jewelry case manu- 
facturing trade: the optical trade team will 
be in charge of Leo Wormser, of the 
Julius King Optical Co.: Jacob Mehrlust 
will have charge of the platinumsmiths’ 
team; William C. Weber will be in charge 
of the subscriptions of repairers, engravers, 
enamelers and watchmakers. 

Joseph D. Little, of the Gorham Co., has 
charge of the teams that will canvass the 
retail jewelers; David Belais, of Belais 


& Cohn, will have charge of the sub- 
scriptions of the refiners; Robert Loch is 
in charge of the silversmiths’ subscriptions ; 
J. F. Renner, in charge of those of the 
trade papers; Ernest J. Munch, in charge 
of the toolmakers, die cutters, etc.; J. 
Warren Alford, of C. G. Alford & Co., in 
charge of the subscriptions from watch 
movement and case manufacturers, and 
Ira C. Jones, of Jones, Mount & Jones, 
in charge of the subscriptions from the 
wholesale jewelry trade. 

To get the organization in working 
order Chairman Larter called a meeting of 
the various captains at a luncheon held in 
the private room of the Drug Club Thurs- 
day afternoon, at 12:30, at which were 
present beside himself and Secretary Harry 
Dickinson, Captains Reichman, Meyers, 
Ward, Gough, Ernst, Wormser, Mehrlust, 
Belais, Munch and Alford, as well as Fred 
C. Backus, secretary of the National Jew- 
elers’ Board of Trade, and T. Edgar Will- 
son, of THE JEWELERS’ CIRCULAR. 

Mr. Larter explained to the assembled 
gentlemen the outline of the drive that was 
t2 come, told them the way the Red Cross 
organization was arranging its work, and 
also explained how the jewelry trade was 
to be in charge of one committee that 
would report directly to the firms’ com- 
mittee in charge of Jacob Schiff, though 
actually the gentlemen in the trade would 
represent four lines or divisions. 

He explained to the captains that they 
would be responsible for everybody in their 
particular line of trade, that they were to 
appoint lieutenants sufficient in mumber and 
sufficiently qualified in energy to see every- 
body, employer and employe alike, and 
produce results that would net both in the 
number and amount of subscriptions much 
more than was produced in the last drive 
wherein the entire jewelry trade of New 
York was not canvassed. 

He explained that the drive would con- 
tinue only a week, and that the captains 
would report each day at the headquarters 
and the chairman would report at the meet- 
ing at the Chamber of Commerce. 

Mr. Larter launched into an eulogy of 
the work the Red Cross was doing both on 
the field of battle and behind the lines in 
Europe and America, stirring the enthu- 
siasm of his team captains to the highest 
pitch and showing them that it should not 
only be a duty but a pleasure to put forth 
every effort in the behalf of so noble a 
cause. 








The employes of Harwood Bros., Inc., 
Boston, Mass., enjoyed a delightful evening 
May 10, the members of the firm acting as 
hosts. A most excellent dinner at Young’s 
Hotel was followed by “Keep Her Smil- 
ing” at the Wilbur Theatre. During the 
dinner a toast was given to those who had 
gone to the front, although fortunately 
Sergeant Thomas Wilson was able to be 
present. The affair was an enjoyable one 
from start to finish. 
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MILWAUKEE JEWELERS MEET 


Members of Milwaukee Jewelers’ Club Hold 
Monthly Gathering and Decide to 
Conduct Advertising Cam- 
paign 
MILWAUKEE, WIs., May 10.—The attend- 
ance at the regular monthly meeting of the 
Milwaukee Jewelers’ Club at the Hotel 
Blatz, last Wednesday evening, was the 
largest of any meeting held during the past 
year, an unusually representative gathering 
being attracted by the fact that final action 
on the proposition of undertaking a co- 
operative advertising campaign was sched- 
uled. According to schedule, this was to 
have been the annual meeting for the elec- 
tien of officers, but there was so much other 
important business before the session that 
it was decided to defer the ballot until the 
next regular meeting, to be held Wednes- 
day evening, June 12. The usual dinner 

preceded the meeting. 

It practically was decided at the April 
meeting that the co-operative advertising 
campaign be undertaken, but the club de- 
sired to await the report of its special com- 
mittee on ways and means before making 
a final decision. The report presented at 
the meeting on Wednesday night was so 
favorable to the proposition that confirma- 
tion was given the plam by a unanimous 
vote. Sufficient funds to carry out the 
work have been assured by members of the 
club, who will pay on the basis of volume 
of business so that the smaller retailers 
may not be obliged to carry more than a 
just share of the financial burden. 

It is proposed to begin the campaign 
about the middle of June and carry it 
through until January, covering a period 
of six months. While the exact amount 
to be expended in this manner is not given 
out, it is believed that it will reach $2,500 
or $3,000. The campaign will be strictly 
original, only the idea being copied. 

Following directly upon the eminently 
successful drive made by the jewelry trade 
in behalf of the Third Liberty Loan, the 
club will take an active part in the Thrift 
Stamp and War Savings Stamp campaign, 
beginning Saturday, May 11. Robert N. 
McMynn, of the general committee, ap- 
peared before the club Wednesday evening 
and explained the part that the jewelers 
are expected to take. For the purposes of 
the campaign, the jewelers have been 
joined with the music dealers in one group, 
known as No. 7, and the supervisors are 
William H. Upmeyer, of the Bunde & Up- 
meyer Co.; Archie Tegtmeyer, and David 
Goldman. Milwaukee’s quota to be reached 
before the close of the year is $10,500,000. 
Beginning Saturday, all merchants in the 
city will urge their customers to take at 
least a part of their change in Thrift 
Stamps, and wherever possible the stamps 
will be given in lieu of change for an even 
25 cents, in the hope that the customer will 
not object, even if not asked first. 

The Milwaukee club already is talking 
about the annual outing which will sup- 
plant the regular meeting for July. Ten- 
tative arrangements are that the club will 
spend all of Wednesday, July 10, in an 
old-fashion picnic. These affairs have been 
held at Wolf’s island, on the upper Mil- 
waukee River, during recent years. 
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A Welcome Awaits You 








at our new Display Room and Offices 


SILVERSMITHS’ BUILDING 


Maiden Lane, New York City 


UR invitation to call is prompted by something more than 
# 00d fellowship and a desire to be hospitable. Our new 
home in New York is designed to render a service to members 
of the jewelry trade by presenting interesting and educational 
window, counter and show case displays most effective in 
exhibiting and selling LA TAUSCA pearl necklaces. Every 


jeweler will find here suggestions for increasing the 
value of his displays—for assembling and arranging in 


appropriate ways, the line of beauty. 













You are particularly invited to be present on the day of the formal opening, Wednesday, May 29, 





Make our offices your headquarters whilein New York. Every 
comfort and convenience of the splendid Silversmiths’ Building 
we place completely at your disposal. 


between the hours of 9 a. m. and 5 p. m. 


LA TAUSCA PEARLS 


PROVIDENCE PARIS NEW YORK 
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Your Page From 
Vogue Magazine 


(reduced in size) 


Other pages now appearing in Photoplay, 
Harper's Magazine, Scribner's Magazine, and 


Atlantic Monthly 


Picturing the June Bride and the 
Necklace she wears 


A 
LaTaus@’’ 


MARK 


FAVORED ADORNMENT 
of BRIDE and BRIDESMAID 





Of twenty-two productions of LA 
TAUSCA Necklaces, the one illustrated, 
advertised, sells for $75.00. 


LA TAUSCAS supplied by 


‘*The Man Who 
Calls On You”’ 














Sell up to $300 and down 


to five dollars. 


All are Beautiful, Easy 
to Display, Certain to 

, satisfying eager 
purchasers that expect 
you to sell them. 








The Tuscany Necklace of La Tausca Pearls is 
cased in square cabinet of grey velvet, pearls 
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finished with platinum clasp, mounting small genuine diamond. En- 
Sells for $75.00. 


sixteen inches long, | 
resting upon a cushion of white satin. 








64 THE JEWELERS’ CIRCULAR-WEEKLY | May 15, 1918 











OUR CUSTOMERS 
ARE SUCCESSFUL 


Because we give them 
that degree of service 
and cooperation which 
is essential to their 


prosperity. 


ARNSTEIN BROS. & CO. 
170 BROADWAY NEW YORK 


Offices only in New York City. 
No branches in United States. 
LONDON: AMSTERDAM : 
Audrey House, Ely Place 6 Tulp Straat 
We Sell 
Diamonds Exclusively 
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STOLEN PROPERTY FOUND 





Jewelers’ Co-operative Bureau Recovers 
Platinum Wire and Rings that Had 
Been Pawned by Thieves 


Through the efforts of the Jewelers’ Co- 
operative Bureau, two small cylindrical 
bottles containing $500 worth of platinum 
wire were recovered from pawnshops last 
week and were turned over to the West- 
ern Electric Mfg. Co., makers of the ma- 
terial. This wire is important, both for 
the value of the platinum, and the use to 
which it is put, as it plays an important 
part in radio telegraph construction and 
airplane making for the United States 
Government. The recovery of the wire 
not only meant a saving to the owners but 
a saving of delay to the Government in 
the fulfillment of some of its war con- 
tracts. 

The recovery came about in this way: 
Matthias Stratton, general superintendent 
of the Jewelers’ Co-operative Bureau, in 
his work in investigating articles pledged 
under suspicious circumstances with pawn- 
brokers, learned that the platinum wire 
had been left in a Sixth Ave., New York, 
pawnshop, and accompanied by Acting 
Deputy Sergeant M. J. Dwyer of the New 
York Police Department, an investigation 
was made which showed that two glass 
bottles containing 97 pennyweight of plati- 
num wire had been offered at this pawn- 
shop by a young man about 29 years 
of age. The man claimed that he was a 
resident of Nutley, N. J., but when further 
questioned by the pawnbroker ran out of 
the shop, leaving the metal in the dealer’s 
possession. 

Detective Sergeant Dwyer, after learn- 
ing the facts and the circumstances under 
which it had come into his possession, 
placed the matter in the custody of the 
property clerk at Police Headquarters and 
Superintendent Stratton started out to dis- 
cover the concern from which it had been 
taken. 

Although this appeared like looking for 
the proverbial needle in the haystack, he 
goon got a clue through the aid of the 
Commercial Research Co., of Long Island 
City, which suggested that it might be one 
of a number of specific concerns working 
for the Government on certain lines. 

Superintendent Stratton soon had the 
work narrowed down to the Western Elec- 
tric Co., West and Bethune Sts., where a 
brief investigation indicated to him that 
the metal was the property of this con- 
cern. Upon finding that the concern kept 
its wire in bottles, he secured one of these 
bottles, compared it with those at Police 
Headquarters, and found it tallied exactly. 
He then arranged with the Western Elec- 
tric Co. to have some of their people come 
to headquarters and the metal was identi- 
fied by three experts. 

The company’s officers had no knowl- 
edge that the wire was missing until its 
recovery had been called to their atten- 
tion. No one had any suspicion-as to how 
the theft occurred. 

Another case in which stolen property 
was successfully located through the ef- 
forts of the Jewelers’ Co-operative Bureau 
was the following: 
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During the course of the daily investi- 
gations made by Mr. Stratton, he dis- 
covered, in co-operation with Acting Ser- 
geant Curtayne, two new gold ring mount- 
ings in the possession of a second hand 
dealer on the upper west side of New 
York. These articles bore no trade-mark 
but simply the quality stamp 14K. They 
were attractive designs made of carved 
green gold with platinum crowns. 

A police “stop” was immediately placed 
on the goods and a further search was 
made in neighboring pawnshops and _ it 
was found that 42 mountings of a similar 
character had been soid and pledged for 
very small amounts. Mr. Stratton ob- 
tained a sample and commenced to search 
to locate the maker which was ultimately 
found to be the Jabel Ring Mfg. Co., of 
Newark, N. J. This concern had forwarded 
five and one-half dozen of these rings to 
A. Suderov, 49 Maiden Lane, by insured 
parcel post and was later informed that 
the package had never been delivered. 

Following the investigation by the 
Bureau, the police arrested a colored man 
on suspicion and though he was later re- 
leased, the arrest developed evidence which 
it is hoped may result in the apprehension 
of the culprit in the very near future. 








IN BANKRUPTCY 


Block & Fishman Jewelry Store, of Hot 
Springs, S. Dak., Has Liabilities of 
$4,400, and Assets of $2,841 


DENVER, May 11.—Mollie Fishman, who 
has been conducting a jewelry and curio 
business at Hot Springs, S. Dak., known 
as the Block & Fishman Jewelry Store, 
has filed a voluntary petition in bankruptcy 
and the hearing is set for May 14, before 
Referee Harrison in Denver. Nathaniel 
Halpern represents the petitioner. 

The stock of trade is estimated at $1,500, 
but there is a chattel mortgage against this 
item. The following assets and liabilities 
are listed value schedules: 

Assets: Stock in trade, $1,500; house- 
hold goods, $50; machinery and_ tools, 
$1,200; debts due, $91.25; total, $2,841.25. 

Liabilities: Taxes , $105.73; secured 
claims, $2,250; unsecured claims, $2,045; 
total, $4,400.81. 

The list of creditors number 22, mostly 
in Denver. All of the accounts are open 
book accounts for merchandise bought by 
the petitioner during 1917 and 1918, except 
an account of $100 cash borrowed from 
the People’s National Bank of Hot 
Springs, for which a note was given. The 
largest listed account is that of the H. H. 
Tammen Co. of Denver for $684.02, which 
consists of notes and balance book ac- 
count, 

The People’s National Bank of Hot 
Springs holds a chattel mortgage on all 
stock and fixtures for cash loan. Mort- 
gage is dated Feb. 3, 1914, to secure a loan 
of $250. 











Between the rounds of the patrolman, 
one day recently, a show window in the 
store of the Vautrot & Myers Co., Warren, 
O., was smashed with a brick and jewelry 
valued at about $100 stolen. The jewelry 
stolen consisted of 10 wrist watches and 
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DEATH OF EDGAR L. HIXON 





Prominent Attleboro Jeweler Found Dead 
in Bed 


NortH ATTLEBORO, Mass., May 8.—Edgar 
L. Hixon, one of the best known and most 
highly esteemed citizens of the town, was 
found dead last Monday morning in bed at 
his residence on S. Washington St. The 
deceased complained Sunday of not feeling 
well and Monday it was decided to let him 
sleep a little later than usual. When he did 
not get up at 8 o’clock, his wife went to his 
room and he was discovered dead. 

The deceased was 69 years of age and for 
many years was one of the most prominent 
and successful jewelers in the town. He 
came to North Attleboro from Providence, 
where he learned his trade as a silversmith 
with the Gorham Co. He entered the em- 
ploy of the Whiting Mig. Co. and then 




















HIXON, 


THE LATE EDGAR L. 


went into business with Robert Simmons 
under the firm name of R. F. Simmons Co. 
Later, J. L. Sweet was admitted to the firm. 

The firm was located at Robinsonville 
for many years and then moved to Attle- 
boro. Some years ago Mr. Hixon disposed 
of his interest in the firm to J. L. Sweet. 

He was always active in town affairs and 
at the time of his death was a member of 
the committee in charge of building the 
new high school building, and also of the 
fuel committee. He belonged to the Ma- 
sons and the Elks. For 46 years he was a 
vestryman at Grace Church. 

The funeral was held Thursday after- 
noon from his late residence. Rev. Geo. 
E. Osgood officiated. 

The bearers were: Andrew Morris, Jo- 
seph Swift, Elton B. Fisher, Foster Clark, 
Percy Ball and Russell Dow. 

Interment was at Mount Hope Cemetery. 








A bank holding a note payable at its 
place of business is held in the Mississippi 
case of Moreland v. People’s Bank, L. R. A. 
1917F, 263, to owe the surety no duty to 
apply the maker’s deposit account upon the 
note at maturity, failure to perform which 
will release the surety. 
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SECURITY ALLIANCE MEETING 





Transfers Made and Rewards Ordered Paid 
at Regular Monthly Meeting of 
Executive Committee 
The regular monthly meeting of the ex- 
ecutive committee of the Jewelers’ Security 
Alliance was held last Friday at the or- 
ganization’s headquarters, 15 Maiden Lane, 
New York. When the meeting was called 
to order the following members were pres- 
ent: Chairman Butts, President Sloan, 
Vice-Presidents Bowden and Champenois, 
Treasurer Karsch, Secretary Noyes, and 
Messrs. Alford, Abbott, Brown, Gough, 

Stern and Wormser. 

The following five new members were 
admitted in Class A: Prevatt & Poppell, 
Jacksonville, Fla.; John A. Humphries, 
Jacksonville, Fla.; Goldstein & Rudberg, 
Dallas, Tex.; Holland & Wahlenmayer, 
Buffalo, N. Y.; N. Nielsen, Fresno, Cal. 

The following 16 new members were ad- 
mitted in Class B: Arnold-De Grazier 
Jewelry Co., Texarkana, Ark.; Michaelson 
Brothers, Dallas, Tex.; J. J. Breneke, 
Georgetown, Tex.; D. Gumbiner, New 
York; W. N. Rose, Waco, Tex.; The Stel- 
fox Co., Inc., Austin, Tex.; H. M. Kelley 
Jewelry Co., Oklahoma City, Okla.; F. L. 
Menefee, El Reno, Okla.; Shain Jewelry 
Co., Tulsa, Okla.; Henry A. Koke Jewelry 
& Optical Co., St. Louis, Mo.; W. B. 
Kinne, Gainesville, Tex.; John A. Donahue, 
Brooklyn, N. Y.; W. G. Coplin, Paola, 
Kan.; Dietrich Jewelry Co., Cleburne, 
Tex.; D. E. Phinney, Rogers, Ark.; J. H. 
Hollister, Greenfield, Mass. 

The following transfers in Class A were 
granted: Carlisle Drug & Jewelry Co., 
Laurel, Mont., to H. A. Carlisle; Frease & 
Allen, Napoleon, O., to Edward F. Allen; 
Charles G. Kress, Lewiston, Idaho, to Kress 
Jewelry Store; F. H. Ingalls Merc. Co.; 
St. Louis, Mo., to F. H. Ingalls Jewelry 
Co.; J. E. Ramsey Co., Fond du Lac, Wisc., 
to E. W. Kefnitz Co.; Charles A. Becker 
& Co., Newark, N. J., to Charles A. Becker; 
M. J. Oppenheimer & Sons, Baltimore, Md., 
to Oppenheimer Jewelry Co. 

The following transfers in Class B were 
granted: Widsteen Jewelry Co., American 
Falls, Idaho, to Rexburg, Idaho; Hosea D. 
Fisher, Oswego, N. Y., to Fisher & Peti- 
grue; August Bruder Co., Fort Wayne, 
Ind., to Bruder-Calhoun Co.; W. A. Cor- 
bin, Lawton, Okla., to J. L. Buchanan; 
Regnier & Shoup Crockery Co., St. Joseph, 
Mo., to Regnier & Shoup Mercantile Co.; 
Harry Engle, Trenton, Mo., to D. B. Sut- 
ton; Bromberg & Gregory, Battle Creek, 
Mich., to H. A. Bromberg. 

Thirty-seven members were transfered 
from Class A to Class B, making the total 
number of members in Class A, 2,563, and 
in Class B, 3,507. This brings the grand 
total of the Alliance up to 5,870. 

The statistics for the month of April 
showed that there were 11 store burglaries 
with losses of $7,500, two of which were 
at the stores of members who lost $1,150, 
but in both cases the burglars have been 
arrested and goods recovered. 

There were 19 window smashings with 
losses of $4,288, 14 of which were at the 
stores of members who lost $2,168, but in 
four of these cases arrests have been made 
and goods recovered. 
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Sneak thefts totaling eight in number 
were reported, with losses of $5,230, six of 
which were at the stores of members who 
lost $5,080, but in two of these cases ar- 
rests have been made and goods recovered. 

Five hold-ups occurred during April, 
with losses of $425, only one member being 
involved who had no loss. All the robbers 
have been arrested. 

The following rewards 
paid : 

To Officers Clements and Faust for the arrest 
and conviction of Lawrance Foley, who broke the 
show window at the store of Klivans Jewelry Co., 
Youngstown, O., Jan. 24, but did not succeed 
in securing any property, and was sentenced to 
pay a fine of $10 and costs, and committed to 
the county jail in default for 38 days. 

To Chief of Police J. J. Reagan for the arrest 
and conviction of T. B. Garrett, sneak thief, who 
stcle a gold bracelet watch from the store of D. 
Adler & Son, Lexington, Ky., on Feb. 19, which 
was recovered and the thief sentenced to one 
year’s imprisonment. 

To Officers L. S. Wilson and S. B. McCarty 
for the arrest and conviction of Frank Griffin, 
who broke the window at the store of Gotthelf 
Jewelry Co., Vicksburg, Miss., on Jan. 28, and 
stole about $100 worth of watches and jewelry, 
which was recovered on his arrest, and the thief 
sentenced to seven years’ imprisonment in the 
State penitentiary. 

To Officer A. J. Dillon for the arrest and con- 
viction of Charles Crotty, who was shot and cap- 
tured by Officer Dillon while running away after 
the show window of O. L. Wuerker, Los Angeles, 
Cal., had been broken on Oct. 18, 1917, and $2,000 
worth of merchandise stolen, $500 worth of which 
was found in his possession. This crime was 
committed by four men, the other three of whom 
escaped. On conviction Crotty was sentenced to 
from one to 15 years’ imprisonment, the sentence 
being later suspended and the defendant placed 
on probation. 

To Officers A. Nelson and C. Shanafelt for the 
arrest and conviction of Steve Toth, who broke 
into the store of Kurt Arnold, Akron, O., on 
Feb. 20, by boring 43 holes through the panels 
of a door, enabling him to knock out the wood 
and crawl through the opening, after which he 
removed miscellaneous goods valued at about $400. 
He took them to his home and concealed them in 
the cellar. On returning to the store for more 
property he was noticed by Officer Nelson and 
taken into custody, and Officer Shanafelt remem- 
bered that he had been convicted of burglary, and 
on searching his home the property was recovered. 
On conviction the burglar was sentenced to from 
one to 15 years in the penitentiary, 

To J. Goldsmith, pawnbroker, for the arrest 
and conviction of James Anderson, who broke 
into the store of W. A. Inskeep, Jr., Columbus, 
O., on Oct. 1, 1917, and stole about $100 worth 
of goods. He attempted to dispose of some of 
them to Mr. Goldsmith, who turned him over to 
the police. Nearly all the property was recovered, 
and the thief sent to the reformatory at Mansfield. 


were ordered 








BEWARE OF THIS MAN 





Check Swindler, Posing as a Soldier, Visits 
Pittsburgh Jewelers 


PittsBurG, Pa., May 13.—Members of 
the jewelry trade here have been warned 
that a man signing himself as “Lieut. Buck- 
ner’ or “Buckman” and wearing a full 
lieutenant uniform with three or four gold 
stripes on his arm, indicating that many 
times wounded, has given a bad check here, 
payable on the Royal Bank of Canada in 
New York and that the check came back 
here marked “No account.” The man is 
described as being five feet 10 inches in 
height, weighs about 135 pounds, has a 
dark mustache, walks with a cane and has 
a strong French Canadian accent. 

He is also said to be anxious to show his 
passport written on a poor typewriter. He 
came to Pittsburgh at the time the British 
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tank “Britannia” was exhibited here, to 
assist in raising the Liberty Loan. It is 
alleged that he has deserted his wife and 
the recruiting station here is looking for 
him. It is presumed that he follows the 
tank. 








ROCHESTER JEWELERS MEET 


Plans Outlined for Convention of New York 
State Retail Jewelers’ Association, 
July 1, 2, and 3 


RocuHester, N. Y., May 10.—The regular 
meeting of the Rochester Retail Jewelers’ 
Association was held yesterday, at the Hotel 
Seneca. After a plain but substantial war 
time dinner, President Scheer called the 
meeting to order and dispatched the regu- 
lar routine business. He called on C. E. 
Sunderlin, chairman of the general com- 
mittee for the coming jewelers’ convention, 
which will be held here July 1, 2, 3. He 
reported that the official programme would 
be completed and that he expected to have 
it issued during the first week in June. 
Those who had been solicited for adver- 
tisements, had responded with very liberal 
contracts it was said. Mr. Sunderlin read 
a list of speakers who had been invited for 
the occasion, each one a specialist in his 
line. 

At this meeting the Ladies’ Auxiliary 
meeting was held, and.officers were elected 
as follows: Mrs. Sunderlin, president; 
Mrs. Vanderpool, vice-president; Mrs. 
Ernisse, secretary; Mrs. Scheer, treasurer. 
General chairlady of the convention com- 
mittee, Mrs. Vanderpool. Luncheon Com- 
mittee—Mrs. Klee, Mrs. Given; Entertain- 
ment Committee—Mrs. Scheer, Mrs. Hum- 
busch, Mrs. Ernisse. Flower Committee— 
Mrs. Handy, Mrs. Dygert, Mrs. Schlegal. 
The ladies committees will meet at Mrs. 
Sunderlin’s, 168 Rutgers St. on May 23 to 
arrange the details of the plans formulated. 

A war chest campaign will be started 
here on May 20. It will be conducted for 
two weeks, to collect funds for the various 
charitable institutions, working in the in- 
terest of the war. Mr. Scheer was called 
on by the Chamber of Commerce to select 
a committee of jewelers and silversmiths 
for the canvass. All the members of the 
association present consented to act on the 
the committee. This concerted action will 
give the jewelers a representation in the 
War Chest Campaign. Among those on 
the committee are: Messrs. Sunderlin, 
Humbusch, Klee, Ernisse, Given, Campbell, 
Vanderpool, Handy and Burritt. President 
Scheer requested the Ladies’ Auxiliary 
Committee to report at the regular June 
meeting. Louis N. Jacobs, was a guest of 
Mr. Burritt at the meeting. He spoke of 
the excellent work done by the Rochester 
association. 

The plan of a melting pot for the benefit 
of the Red Cross was discussed at the meet- 
ing. Each jeweler agreed to give a display 
in his jewelry store show window of a 
melting pot, and cards asking for trinkets 
and treasures to be contributed to the 
cause, when a sufficient quantity has been 
collected a sale will be held and the funds 
turned over to the Red Cross officials. A 
committee consisting of Messrs. Scheer, 
Sunderlin, Klee, Ernisse and Given will 
meet May 16, to perfect the plan. 
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E. L. RINKENBACH DIES 





Ex- 


Prominent Harrisburg, Pa., Jeweler 
pires of Heart Disease in His 


Sixtieth Year 


HarrisBurG, Pa., May 10.—After a few 
davs’ illness, Edward he Rinkenbach, one 
of Harrisburg’s most prominent jewelers 
and president of the Harrisburg Retail 
Jewelers’ Association, died at his home, 
216 Forster St., yesterday afternoon about 
4 o'clock. Mrs. Rinkenbach had left his 
bedside but a short time before and gone 
to another part of the house. Hearing him 
breathing rather heavily she hastened to 
his side and, fearing his collapse, at once 
summoned the family physician who, 
upon reaching the bedside pronounced 
Mr. Rinkenbach dead. A heart affec- 


tion was the cause. Some time ago 
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THE LATE E, L. RINKENBACH 


Mr. Rinkenbach was examined by his phy- 
sician, who admonished him to rest more 
from his numerous activities, and he re- 
frained from attending this week’s month- 
ly meeting and luncheon of the Jewelers’ 
Association because of his physical condi- 
tion. He paid a short visit to his store 
the day before he died. Several times he 
complained of: sharp piercing pains in the 
region of the heart which he told his 
friends he thought was indigestion. 

Mr. Rinkenbach was born in Mauch 
Chunk, Pa., June 11, 1858, and was ap- 
proaching the 60th anniversary of his 
birth. He was the son of Joseph and Vic- 
toria Rinkenbach, who gave him a com- 
mon school education. At the age of 24 
years he removed to this city and en- 
gaged in the jewelry business at 1215 N. 
3d St., his present location. 

In 1887 he was wedded to Miss Minnie 
E. Shisler, of this city, who with three 
sons and two daughters, also his mother 
and three brothers, survive him. His old- 
est son, the late Joseph Rinkenbach, a 
member of the optical firm of Gohl, Rin- 
kenbach & Rouse, died Jan. 15, after a long 
ilIness. The surviving children are: Ed- 
ward L., manager for the Heinz Co., in 
Colorado; First Lieutenant Robert Rinken- 





bach, now attached to the Artillery branch 
of the government service at Camp Fre- 
mont, Palo Alto, Cal.; Albert Rinkenbach, 
a senior at Central High School; Helen, a 
teacher in the Harrisburg public schools, 
and Florence. His mother and two broth- 
ers, Leopold and Albert, reside in Mauch 
Chunk, and one brother, William, in Phila- 
delphia. 

Mr. Rinkenbach was quite actively iden- 
tified with all the forward movements in 
this city, and at one time endeavored 
through the West End Business Men’s As- 
sociation, of which he was an officer, to 
have the local street railway company re- 
turn to the former plan of running cars 
both ways on 32d St., instead of using 
35th St. as a portion of a belt line. Last 
year he was a candidate for nomination 
to the City Council, but failed of nomina- 
tion. 

Deceased was a member of St. Lawrence 
German Catholic Church, and a trustee of 
Harrisburg Lodge, Loyal Order of the: 
Moose. He was also chairman of that 
lodge’s building committee. Other bodies 
of which he was a member are the Modern 
Woodmen of America, the Heptasophs, 
Royal Arcanum, and the Harrisburg Cham- 
ber of Commerce. He took a lively inter- 
est in the Summer colony of Mt. Gretna, 
Pa., where he had a cottage for years, and 
was chairman of the executive committee 
of the Mt. Gretna Camp Meeting Asso- 
ciation. 

Secause of the distance to be traveled 
by his two sons in the far west, the funeral 
services have been fixed for Wednesday 
morning next at 9 o'clock in St. Lawrence 
German Catholic Church, to be conducted 
by the rector, the Rev. P. S. Huegel. In- 
terment will be made in the Harrisburg 
Cemetery. Lieut. Rinkenbach has _ been 
eranted a month’s furlough and is expected 
to reach Harrisburg next Tuesday. The 
friends of the deceased will be able to 
view the body at the house on Monday eve- 
ning next. 

At this week’s meeting of thé Harrisburg 
Retail Jewelers’ Association a_ resolution 
was adopted conveying to Mrs. Rinken- 
bach the members’ best wishes for his 
speedy recovery. Vice-president Henry C. 
Claster has called a special meeting of the 
association for Monday to take appropriate 
action on the death of their president, and 
to arrange for closing their stores during 
the funeral hour and to attend the funeral 
service. 

Mr. Rinkenbach was of that type of men 
who make and retain friends. Always 
thoughtful of others, he possessed in a 
marked degree the elements that mark the 
good husband and father, the faithful 
friend and counsellor, the progressive citi- 
zen. He had a long and honorable busi- 
ness career and his passing away brought 
srief to his many friends and associates in 
business, secret society circles, the church 
and city offices. 








The business of Leonard Krower & Son, 
New Orleans, La., which has been success- 
fully carried on for 35 years by Leonard 
Krower, now deceased, will now be carried 


.on under the management of the junior 


member, Alfred J. Krower, with the co- 
operation of the old staff. 
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STILL IN JAIL 





Wilhelm and Walter Forstner, Manufactur- 
ing Jewelers, Held in Close Confine- 
ment as “Dangerous Enemy Aliens,” 
Awaiting Orders from Wash- 
ington 

Provipence, R. I., May 11.—There is 
practically no change in the situation here 
as regards the detention of Wilhelm and 
Walter Forstner, of the F. Speidel Co. and 
the W. Forstner Co., and their seven asso- 
clates, who were taken in charge by the 
Federal authorities two weeks ago as “dan- 
gerous enemy aliens.” All of the men are 
still confined at the Providence County 
Jail at Cranston in almost complete isola- 
tion, the only relaxation in this connection 
on the part of the authorities being the 
allowing of certain relatives to visit the 
men under the very strictest surveillance. 

In the meanwhile the factories of all the 
concerns that were involved in the raid are 
being operated and the Government has re- 
turned a number of the books and papers 
of the firms, although the number is small 
in comparison with the mass that was 
seized, it is understood. While the District 
Attorney nor the United States Marshal 
here will neither affirm or deny any of the 
numerous rumors and statements that are 
flying about, excepting to say they are 
awaiting further instructions from Wash- 
ington, it is believed that very exhaustive 
and detailed reports have been forwarded 
to the Department of Justice regarding the 
raids and what was seized. It is also be- 
lieved that a full report has gone forward 
concerning the feeling and attitude among 
certain of the manufacturing jewelers and 
others of the trade here toward enemy 
aliens being allowed to conduct business. 

That an active oversight as regards the 
movements of enemy aliens is being main- 
tained is certain from a significant state- 
ment issued by United States Marshal John 
J. Richards today, warning German alien 
enemies in Providence and other parts of 
Rhode Island to be certain as to the dif- . 
ference between the restricted and prohib- 
ited zones, set aside a month ago by the 
marshal, and to make applications for the 
necessary permits. 








Market Prices for Silver Bars 


The following are the quotations of sil- 
ver bars in London and New York as re- 
ported last week: 


New York 
Selling Price, 

Date. London. .999 Basis. 
ee 2 49% 101% 
DCE Scndeesébodeastans 49% 101% 
DCE e2dceoceneareusoue 491% 101% 
DOD ceccesectennnecedea 491% 101% 
BD cvasetedvecessosed 49% 101% 
BE ‘dedescewnncevedtuens 49% 101% 
Bae FF ceccecceceseesces 4914 101% 
Maw 6 ccecccecscooseess 49% 101% 
May 9 cccccoccesceseoes 49% 101% 
Bae 80  cccisvcooceecveces 491% 101% 
Bt iePeoererr rT rT 491% 101% 








A window in the jewelry store of Fred 
Halter, St. Louis, Mo., was smashed one 
night recently and four wrist watches 
stolen. On the same day the Heffern- 
Neuhoff Jewelry Co. had a similar loss. 








70 THE JEWELERS’ CIRCULAR-WEEKLY 





May 15, 1918. 











GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Pearls, Diamonds and other Precious Stones 





We have in stock a splendid collection of Pearls, Pearl Necklaces, 
Diamonds and other Precious Stones of quality in regular cut and 
fancy shapes, and will be pleased to fill any special memorandum 
orders you may send us. 





=] 
































HENRY BODENHEIMER X COMPANY 
IMPORTERS AND CUTTERS OF 


DIAMONDS 
87 Nassau STREET 
SARPHATISTRAAT 32 FULTON BUILDING 
AMSTERDAM,HOLLAND NEw YORK 


























i 








I. HOCHBERGER & SONS 


Importers and Cutters of 


DIAMONDS 


180 Broadway New York 


Amsterdam, Holland, 2 Tulpstraat 
Represented by 
OSCAR HOCHBERGER 




















May 15, 1918. 


THE JEWELERS’ 











Pearls and Their Imitations. 





Address of M. J. Karpeles Before the Convention of the National Whole- 
sale Jewelers’ Association at Atlantic City, N. J.. May 9 and 10. 
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HE first question one might ask regarding 
T pearls would be are they genuine. Real pearls 
are, as far as we can ascertain, the first known 
adornment worn by mankind. We can go back to 
the earliest days of history and find them spoken of 
in all countries. The Chinese had pearls 4,000 
years before the Christian Era, and the history of 
every country, civilized or barbarous, records in- 
stances of the keen appreciation of the beauty of 
this gem. When, in 1492, Columbus landed on the 
shores of America he found the American Indian 
with pearls. Unfortunately these savages did not 
comprehend the true beauty of the pearl, and in 
endeavoring to find means of stringing they burnt 
holes through them with hot metal instruments and 
destroved their value. Wherever one travels he 
finds pearls in favor. 

How long pearls have been used as jewels is 
unknown. Their history is interwoven with annals 
of man since record was hewn in stone or in- 
scribed on papyrus. 

In all the countries of Europe during the 15th 
and 16th centuries the pearl, if not the first, was 
one of the most favored gems, and today one finds 
pearls of priceless value among the crown jewels 
of every monarch. 

The pearl has always been and still is the one 
jewel that epitomizes wealth, One cannot con- 
ceive of a woman wearing a million or a million 
and a quarter dollars’ worth of diamonds, rubies, 
sapphires or other gems, but only last week, in 
Philadelphia, I saw a social leader wearing a pearl 
necklace the beads of magnificent color and size 
that represented at least $750,000, and a ring set 
with the largest pearl I have ever seen. These two 
‘tems I estimated to be easily worth $1,000,000. 
They simply added a touch of refinement to her 
costume, as everything else was in harmony with 
them, and they gave the touch supreme as no other 
jewel could. And so through history we find the 
pearl the jewel of refinement. 

Cattelle, in his book on pearls, writes under the 
head of “Fashion of Pearls’’: 


“Although the pearl like all other jewels has 

had its period of attraction and general public 
favor, unlike other gems after it is once appre- 
ciated by an individual or nation it is never 
utterly discarded by either. If not the fashion 
pearls are always in fashion. As far as we can 
look back among the dim uncertain figures of 
the mystic past we find pearls. Through India, 
Egypt, Greece, Rome, Venice, Turkey and the 
queens of every European country from the time 
they have found a place in history until now, 
all wear pearls, 
“We find in the treasure houses of princesses 
of the Orient millions and millions of dollars 
worth of these priceless gems, stored away, the 
accumulation of centuries and centuries. We 
find wherever we go where great wealth has been 
accumulated that the first chosen prize is the 
pearl, And why? Because the pearl is a gem 
that only by Nature’s wonderful work is a com- 
plete finished jewel. The diamond, ruby, sap- 
phire, needs the assistance of man to add to its 
beauty. But the pearl is worn as it is found, 
Nature’s wonderful work unaccounted for and 
unexplained, and today we find the most price- 
less of gems so greatly appreciated that only in 
extreme necessity will anyone, who has been for- 
tunate enough in accumulating a necklace of 
pearls, part with it. And so dealers today find 
it necessary to buy and rebuy the same pearls. 
New fine pearls are rarely found today because 
the demand has been so intense and the fisheries 
being worked continually, that the pearls have 
not had time to grow. And if a fine pearl is 
desired it is rarely one that has not been in the 
market for a number of years and handed from 
one dealer to another. Fine pearls today are 
absolutely priceless.” 


Last week, in New York, I was shown six neck- 
laces and seven pearls that were worth over one 
million dollars. Seven perfectly matched pearls, 
the wholesale selling price of which was one quar- 
ter of a million dollars. You will probably say to 
yourselves, and I often have said it: “Where is 
there sufficient wealth for such jewels? Who can 
afford to tie up thousands and thousands of dollars 


in gems of this kind?” When I go to Europe 
and talk to the dealers who have handled the finest 
gems in the world they tell me that, today, it is not 
a question of the price of pearls, they can sell 
pearls at any price, it is the question of getting 
them. The demand from America and from other 
countries is greater than the supply. Large pearls 
of perfect coloring are so eagerly sought that just 
as soon as one is offered we find a hundred takers, 
one bidding against the other for the jewel that 
will fit in some rare necklace. 


In Paris I saw a string of pearls that was sold 
to an American firm for $600,000. This means 
they really had to pay $720,000 when landed here. 
And so it goes, one outbidding the other for the 
gem that has heid the first place in the hearts 
of all nations since the beginning of time, and 
America is simply repeating history. 

It is only in the past 15 or 20 years that Amer- 
ica has really become a pearl wearing nation. We 
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know by tracing the story of the pearl that it has 
ever traveled westward, and that as countries 
became more civilized, more refined and accumu- 
lated wealth, they became a pearl wearing nation. 
So America today is fast becoming the possessor 
of the most priceless pearls in the world, because 
America has the money with which to buy these 
gems regardless of price. 

Mr. Ludwig Nissen, than whom there is no 
greater authority on pearls today, writes as fol- 
lows: “In our own country the pearl business 
is still in its infancy, because it has only been 
within the last 15 or 20 years that pearls have 
become fashionable, but in Europe they have long 
been the height of ambition of refined women.” 

Tt is beyond the scope of my discourse to 
describe or try to describe wherein is the difference 
in the values of pearls, or why one pearl necklace 
is worth $2,900 and another of the same size and 
length worth $20,000. 

Nature in her wonderful work in producing 
pearls has given us an enormous variety of shapes, 
sizes, colors and tints. We have the beautiful 
Firey Rosee pearl of priceless value (I do not 
know that a string of them exists), an individual 
pearl of 20 to 25 grains will bring any price that 
may be asked for it. Then there is the beautiful 
Rosee pearl of perfect skin, and pearls of every 
conceivable color and shape. 

The price of the pearl depends upon its color, 
its perfectness, smooth skin, and the possibility 
of matching up with a known, existing necklace. 

If we have 300 pearls of various sizes and 
colors we find that unless we know where to place 
each pearl in a necklace they lose greatly in value, 
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and contrastingly if we know just where to place 
each pearl in a necklace we find them worth double 
and triple; hence the value of a pearl is in its 
matching, its color and its perfectness of shape. 

Pearls are found, practically, in all countries. 
Very fine ones have been found in our own Amer- 
ican rivers. The fine Orient variety come from 
the waters of Ceylon, Madagascar and the Indian 
Ocean. Usually pearls travel to London and from 
thence are distributed all over the world. 

Since the outbreak of the war a number of 
India dealers have come to New York, which is 
rapidly becoming the world’s trading center for 
pearls, Whether this will continue after the war 
or not remains to be seen. 

One might talk for hours on the subject of pearls 
and not tell you much that you do not already 
know, so we sum up that the pearl is the most 
priceless gem in the world, the acme of refinement 
and the desire of all women. 


Since the genuine pearl is of such great value 
man has endeavored to reproduce it artificially 
In 1648 we find the first record of the artificial 
reproduction of pearls, and today we are using, 
practically, the same process as was then pursued. 

To make an imitation pearl one requires three 
things. He needs an opal sphere either hollow or 
solid; the Essence De Orient which is a substance 
that comes from the bleak fish, found in the rivers 
of Russia, and then skill in combining these two 
to reproduce pearls, 


For example take the quality known as the 
Roman pearl. This article is made by using a 
hollow sphere and it might interest you to know 
that up to the present time no mechanical process 
has been invented to produce them. They are 
still blown by mouth and manipulated by hand, 
Skill in making these spheres js only acquired by 
years of practice. Certain families in France have 
been making them from generation to generation, 
It is an industry peculiar to that nation, and no 
other country has been able to reproduce pearls 
as have the French, because it is one of the oldest 
industries of France. 

The glass spheres are made in various qualities; 
some with large holes and long necks around the 
holes, these are made for the cheaper qualities; 
as the quality edvances the holes become smaller 
and the walls of enamel become thicker, vntil we 
get a quality that is almost as heavy as the solid, 
and these are for the finest grades. 

The blowing is done in total darkness. as the 
least glimmer of light will spoil the glass by speck- 
ing it, in the same manner that light affects a 
photographic plate in course of development. 

To produce an exact counterpart of certain 
strings of genuine pearls (the genuine come in all 
sizes and tints), is the aim of the manufacturer 
of imitation pearls. 


The spheres are made both of opal of clear 
color and of various colors and to these are added 
the process of Orient, which is the burning of 
the acids of Orient into the enamel, which gives 
it the effect of the Oriental pearl from which it 
gets its name. We then take these pearls and 
fill them with the Essence of Orient. This essence 
is singularly the same product that nature uses in 
making genuine pearls. All know that genuine 
pearls are formed by the discharge of nacre on an. 
irrimating particle that has crept into an oyster. 
Where this nacre for forming genuine pearls comes 
from is not known. We do know that we find a 
similar substance on the bleak fish and that when 
we have transformed it into a fluid we produce the 
same effect that Nature obtains, 

The process for making nacre for imitation 
pearls is exceedingly tedious and trying. The 
scales from the bleak fish are received in cans and 
require careful washing. The various qualities are 
skinned off to make the different grades of pearls. 

In the process of making nacre years are re- 
quired for the scales to dissolve themselves into a 
very limpid ficid, and the finest liquid is used for 
the highest grade imitations. 

Each individual pearl is then filled by blowing 
the nacre into the sphere, and it is then set aside 
to dry in order to bring out the brilliancy. It 
is only by the most careful selection and washing 
of the nacre that we are able to get perfect repro- 
ductions of genuine pearls, Nacre is becoming 
scarcer daily, and the problem is not the pearls of 
today, but the pearls to be made 10, 15 and 20 
years hence—where are we to procure an adequate 
stock of nacre to make the various qualities of 
pearls for future consumption? For some time the 
French chemists have endeavored to find a quicker 
way of producing nacre than in the past, but up 
to the present they have been baffled. 

After the pearl has been filled it is set aside to 
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WE DEAL IN REAL PEARLS ONLY 
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Equal Service to All 


No favoritism here. The Friend who brings usa small order gets the same courteous, care- 
ful consideration accorded the Friend who presents an order that taxes our resources. 
This is the sort of business dealing that MAKES and KEEPS our customers OUR 
FRIENDS. 

Take a look at YOUR stock, Mr. Manufacturer and tell us what you need in 


_ Precious and Imitation Stones 
IN H. NORDLINGER’S SONS 











15 Maiden Lane, New York. 32 Rue Beaurepaire, Paris. 63 Washington St., Providence, R. I. 




































May 15, 1918. 


dry and this is the most critical period. If we 
run into a rainy season when the atmosphere is 
humid the pearls dry very slowly, It requires 
from two to six weeks for the nacre to thoroughly 
dry before we are able to fill the pearl with the 
wax that gives part of its weight and protects the 
nacre from outside influences. After the pearls 
are finished they are sorted. Defective beads are 
discarded, the others are strung either uniform ar 
graduated. In uniform strings all pearls are of 
one size and color. In graduated we use various 
sizes to get the graduation. They are then strung 
on silk and placed on the market for sale. 


Solid pearls are made by an entirely different 
process than the Roman, a solid base of enamel be- 
ing used. This enamel comes in strips of various 
lengths and thickness, according to the size’ of 
heads to be made. The strip is placed in a gas 
flame, the operator holding the enamel in one hand 
and a very fine copper wire in the other. The 
glass melts and is formed around the copper. In 
order to get the various effects of the genuine 
pearls different compositions of enamels are used. 
Some plain white, some cream tints mixed with 
white, pink tints with white and pink and yellow, 
through these combinations of enameling the best 
pearls are produced. It is possible by this process 
and this process alone, that the color of the genuine 
pearls can be reproduced. The enamel ball is then 
thrown into an acid bath which burns out the cop- 
per and leaves the hole. Next, it is set upon a 
pir and the nacre which has been prepared with 
other compositions is applied to build up coating 
after coating by the same process that Nature has 
used in her genuine pearl making. 


From the knowledge that the coating of the 
genuine pearl can be removed in lavers the process 
of making solid pearls was evolved, the difference 
being that in the artificia! production a _ larger 
base is used, The finer the quality of essence used 
the finer the finished pearl will be. ‘The applica- 
tion of coating after coating is tedious and trying, 
requiring skilled workers and the room in which 
this work is done must be free from dust. Should 
dust accumulate on the pearl in the drying process 
it is spoiled. To secure fine qualities of pearls it 
is imperective that they be air dried, as artificial 
drying has been found unsatisfactory. The fin- 
ished pearls are carefully inspected for imperfec- 
tions. It is cbvious that in the reproduction of 
pearls we have followed, in a sense, the process 
which Nature uses in her work. 

Years ago the Japanese began to experiment with 
a process of cultivating the pearl the same as in 
Nature. This process was to irritate the oyster 
and let tt discharge the nacre on the irritant. 
Later there appeared on the market what is known 
as the Japanese cultured pearl, which, in a sense, 
is very much like the genuine pearl. But the 
mistake in this venture was not in its making, but 
in miscalculating the quantity which could be pro- 
duced, for up to the present the Japanese have 
not been able to cultivate a perfectly round pearl 
in large quantities. 

I think that they have been fairly successful in 
making Oriental round pearls, but here again they 
fall down on quantity. What the ultimate results 
of these experinients will be remains to be seen. 
They are constantly experimenting to produce per- 
fect, round, cultured pearls, but it was a commer- 
cial fallacy to designate them as Japanese cultured 
pearls. Undoubtedly the success of this article 
would have been greater had a different name 
been chosen, and the marketing restricted to those 
pearls only which compared favorably to the genu- 
ine. But because good, bad and indifferent cul- 
tured pearls were put on the market it was im- 
possible to market them successfully, and conse- 
quently they have not held the favor of the trade 
as they should, for in justice let it be said that a 
perfect Japanese cultured pearl is an article of 
great beauty. 

The questior is often raised: ‘*‘Why is it neces- 
sary, with the growing demand for pearls, to 
expend large sums for exploiting them?” The 
answer is that Americans in general are not, as 
yet, a pearl wearing people, they are only begin- 
ning to realize the beauty of the pearl, and in 
order to bring pearls into greater favor there is 
but one way and that is through publicity. On 
this score I will say, that publicity, in any line, 
whether it is pearls, watches, or jewelry, will ad- 
vance sales quicker than any other means. With 
preper use of publicity there is no question but 
that in five years quicker advances can be made 
than in 50 vears of allowing events to take their 
natural course. It is my honest conviction that 
hefore the lapse of many years pearls will become 
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one of the most profitable items in every jewelry 
store. 

Tn conversation with Mr. Nissen, the other day, 
I asked him, what effect he thought imitation 
pearls were having on the sale of genuine pearls, 
and with the consent of Mr. Nissen I am repeating 
his conversation, He said: “Some years ago 
there was held in the city of Detroit a convention 
of autcmobile manufacturers of the United States. 
All makes and all prices of machines were repre- 
sented, and they began to take Henry Ford to 
task for annihilating the automobile industry by 
producing such large quantities of cheap automo- 
biles, stating that he was ruining the market for 
higher priced cars. Mr. Ford answered, ‘Gentle- 
men, you are all wrong. The Ford automobile is 
the greatest sales agent which you have. It is 
the machine that one first buys, ard when he has 
learned the pleasures of motoring he is no longer 
satisfied with a cheap little Ford, but begins to 
think of higher priced cars. The Ford automobile 
has been the mother of more automobile owners 
than any other machine on the market.’” Mr. 
Nissen feels that imitation pearls have the same 
effect on the genuine pearl market. First a woman 
buys a pearl necklace for $50, then $100, next $150 
then $300 and so her taste is cultivated for the 
better, until she is no longer satisfied with her imi- 
tation pearls and immediately looks around to see 
where she can buy a genuine necklace, and Mr. 
Nissen believes that imitation pearls are one of 
the chief means of advancing the sale of genuine 
pearls. 

And, gentlemen, I want to say right here that 
not only with pearls but with every other item 
that you carry in your stock, the question of its 
sale depends upon three things. First, a mer- 
chandise that has merit back of it. Second, mer- 
chandise for which a market can be created. 
Third, that the merchandise is presented to the 
public in a manner that will show it to the very 
best advantage. With these three points carefully 
thought and worked out success is insured. 

With the pearl growing into greater favor daily 
full advantage should be taken of the increasing 
demand. 








BUYERS IN PROVIDENCE 


May Invasion Smaller Than Usual, But Man- 
ufacturing Jewelers Begin to Re- 
ceive Some Good Fall Orders 


PROVIDENCE, R. I., May 11.—Manufactur- 
ing jewelers in this section are receiving 
some good orders for Fall production from 
a number of buyers, who constitute the 
May invaders and have taken reservations 
at the Narragansett and Crown hotels. 
Among the firms that have been represent- 
ed during the past week were the follow- 
ing: Mr. Schweiser, of Schweiser & Co., 
Philadelphia; Mr. Kunstadter, of Kun- 
stadter Bros., Chicago; Mr. Ufelder, of 
Hahne & Co., St. Louis, Mo.; Mr. Uhl, of 
Furstenwerth-Uhl Jewelry Co., St. Louis, 
Mo.; Mr. Lipschitz, of the Oval Mfg. Co., 
New York city; Mr. Stevens, of Straw- 
bridge & Clothier, Philadelphia; Mr. Levin, 
of M. Levin & Co., Philadelphia; Mr. Het- 
tinger, of the May Co., Cleveland; Harry 
Morris, of Morris, Mann & Reilly, Chicago, 
and Mr. Blankenstein, of the Famous & 
Barr Co. 

The number of visiting buyers this sea- 
son is smaller than has been the case of 
the Spring invasion in several years, at 
some of which there have been as high as 
40 to 50 buyers. But many of the firms 
have adopted the watchword of conserva- 
tism and are buying from the salesmen, or 
by mail direct. Others are placing orders 
through resident buying agencies, or the 
buyers are sent to the factories whenever 
their firms want goods. 

This season, it is said, that the makers 
of high grade and cheap lines are booking 


some very large orders, whereas those con-. 
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cerns that manufacture the middle grades 
are not taking so many as usual. In the 
trade many of the manufacturers in Provi- 
dence have lost a large number of their 
workmen either through joining the colors 
or by changing to other lines of work that 
are more essential to the Government at 
this time. In one shop in this city, for in- 
stance, where several engravers were en- 
gaged all but a few have answered the call 
for expert machinists. 

In the metal market the manufacturers 
are not experiencing much trouble. The 
demand is good and deliveries are about 
normal. The users of stones are still han- 
dicapped to some extent. No imitations 
have been received from abroad for months 
and the goods now in use are either of 
American manufacture or remainders of 
old stocks. 

M. Levin, of M. Levin & Co., Phila- 
delphia, in a very interesting interview on 
the present situation and conditions of the 
trade, says: 

“The day has come when jewelry is more 
popular with the men than with milady. 
For the first time, men’s jewelry is out- 
selling ladies’. At least, this is the con- 
sensus of the salesmen who are out on the 
road, and of the buyers whom I have met 
on my trip East and are now on their 
Spring visit here for new goods. 

“To the changes in styles may be attrib- 
uted much of this loss of business on the 
part of women patrons. The latest designs 
in dress call for little jewelry, with the ex- 
ception of necklaces and beads. Belt pins 
and belt buckles have all been thrown into 
discard with the belts. Hatpins, once a big 
favorite, are falling into disuse. Hats are 
now worn by women so that they just 
throw them on and off, like men’s. They 
don’t need hatpins. 

“An outstanding feature of the jewelry 
business of today is regarded as the great 
increase in the demand for men’s jewelry 
in spite of the war and calling of large 
numbers of men to the colors. Pins for 
soft collars and soft cuffs are enjoying 
great popularity, indicating a growing 
fondness for soft shirts. Some of the buy- 
ers express the opinion that the men’s 
jewelry situation is due largely to the rea- 
son that young men from 16 to 21 years 
are now earning more than men of mature 
age ever did, and that their tastes run to 
jewelry.” 








Jewelers Gold Bars Withdrawn and 
Exchanged at New York 
Week ended May 11, 1918. 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. 
Gold bars paid depositors........... 


$837,097.98 
546,428.92 





BORE. « o cnccdscceedeneeesdsésteon $1,383,526.90 


Of this the gold bars exchanged for gold coin 
are reported as follows: 











es Bs. cn, canes asnnteemaae $213,194.06 
ee re ee ee ee 101,538.97 
Bee 6D ebéaccecdodecedestweceeeernt 182,733.76 
Be D vssacndcccdctenhussnkweeeees 156,829.64 
OE foo cesiceeenecbeckiausenen 116,565.49 
Bee. BE otic dcanceccesecuensevenwens 66,236.06 
ROG - 6adanencecuswviweedaseeuns $837,097.98 
George Pearlman has purchased the 


stock, merchandise and fixtures of The 
John C. Dwyer Co., New Castle, Pa. 
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Eleventh Annual Convention of National Wholesale Jewelers’ Association 





Members Gather at Atlantic City, N. J., for Two Days’ Conclave—Important Resolutions Passed and Trade Topics 
: Discussed—New Officers Elected and Social Features Enjoyed. 























Atiantic City, N. J., May 11.—The 11th 
annual convention of the National Whole- 
sale Jewelers’ Association, which closed 
yesterday afternoon at the St. Charles 
Hotel after a conclave lasting two days, 
proved to be one of the most interesting 
and profitable ever held by the organiza- 
tion. The addresses delivered were of un- 
usual merit and the work of the convention 
was of great importance to the entire 
wholesale trade. The most important fea- 
ture of the meeting was the action taken 
by the association relative to the adding of 
the 3 per cent. war tax to the bottom of 
wholesalers’ bills. The convention went on 
record as wishing to conform in every way 
with the desire of the government and de- 
cided to discontinue the adding of the tax 
at the bottom of the bills. The convention 
was preceded by an executive committee 
meeting on Wednesday at which time the 
tax question was discussed. Officers for 
the ensuing year were elected, resolutions 
adopted for the benefit of the trade and 
an enjoyable evening spent in attending a 
production of the “Good Bye Bill” com- 
pany composed of members of the United 
States Army Ambulance Service. 


Thursday’s Session 


The morning session of the first day was 
opened at 11:05 o’clock by President Joseph 
Reagan, who called upon Fred Thearle of 
the C. H. Knights-Thearle Co., Chicago, to 
lead the jewelers in the singing of 
“America.” Advisory Secretary T. James 
Fernley made a few brief introductory re- 
marks, and President Reagan then deliv- 
ered his annual address. It follows: 


ADDRESS OF PRESIDENT REAGAN 


Time travels faster and carries a greater cargo 
than it used to. At least it seems so. Things 
are happening so rapidly. Big events are crowd- 
ing on each other’s heels. The record of one 
day now seems to contain as much as a year’s 
history formerly presented. 

So it scarcely seems a year since our association 
met in Cincinnati to review the preceding 12 
months and to look forward to the next 12. 
Yet here we are assembled again to give thought 
to our business affairs and to consider ways and 
means for advancing the interests of the whole- 
sale jewelers. 

Since this time last year it is probable that 
many of our officers have hung service flags over 
the door in honor of the men who have ceased to 
serve us in a business way, in order that they 
may serve the whole world in a humanitarian 
cause. 

With the thoughts of great world events in mind 
it hardly seems worth while to rehearse for you 
the details of what your president has been doing 
to advance our cause during the last year. I 
have been on the job, and I have sought at all 
times to represent the association in such a way 
as to best serve the special field we occupy. These 
facts may be taken as a matter of course, because 
a man does not accept the honor of presidency 
of this association without an appreciation of the 
responsibility for service and a determination to 
do his best. 

And while the details of our association work 
are important they seem to pale into insignificance 
as we realize the really big things now going on 
in the world. That there is only one task before 


us—the winning of the war—has been declared by 
the President of the United States, and we all 
stand uncovered in the presence of the flag and 
acknowledge the truth of his statement. 

So it appeals to me that we may profitably take 
a few minutes to consider in a larger way what 
our association may do to help make the world 
permanently safe for democracy. 

Now, gentlemen, do not be alarmed. It is not 
my thought to take any oratorical flights. 1 get 
dizzy when I get up high, so I will remain down 
here close to the earth. And I have no desire to 
theorize and discuss this matter in an impractical 
way. 

We have a right—in fact it is an obligation— 
to consider the effect of the world-war on our 
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own businesses. And he is a good patriot who 
uses his best efforts to make his business grow 
and prosper—so long as he constantly keeps in 
mind the best interests of the other fellow. The 
‘“‘homb” thrown into the camp of the retail jewel- 
ers in New York last June exploded, but did lit- 
tle or no damage. As Frank Tinney would say: 
“He got it over all right, but it laid there.” 

You will recall what shrewd old David Harum 
said: “It ain’t a bad idee, in the hoss business 
anyway, to be willin’ to let the other fellow make 
a dollar once in a while.” 

There is no place in the new democracy for 
the grafter who takes advantage of war times to 
increase his profits at the expense of his fellow 
citizens or of his country. Yet the worst thing 
that could happen to the United States right now 
would be for all business men to close their desks 
and go off to war. 

tut there is a half-way ground, a happy medium, 
for the business patrict, and knowing you men as 
I do, I believe that is the thing you are seeking. 
It may be that there are men in some other lines 
of business who have been harder hit by the war 
than the jeweler—if so, they have my heart-felt 
sympathy. But, on the other hand, I am proud 
of the way the men of our industry have con- 
ducted themselves. They have in the main ac- 
cepted with becoming grace the restrictions and 
hardships that have come. 

The younger men among us have answered the 
call of Old Glory, and have stepped forward as 
an expression of their willingness to make the 
supreme sacrifice if necessary. While the rest of 
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us have gone on our way, meeting the new con 
ditions as best we could, and accepting opportuni. 
ties to do our bit in our own communities 


That is the way we can best help to win the 
war. A portion of our time as individuals oy h 
to be invested in community war work. Men om 
never knew the joy of unselfish community aan 
ice have since the war began been among the 
most. enthusiastic workers as Liberty Bond hen 
men, Red Cross committeemen, four-minute speak 
ers, Thrift Stamp advocates, and War “Y” beest- 
ers. And the gratifying thing is that every mae 
so engaged has emerged a bigger and broader in. 
dividual, with a new outlook on life. 

Gentlemen, this is going to be a different world 
when the war is won, and now is the time for the 
wholesale jewelers to begin getting in on the 
transformation. There is going to be less room 
for the thoroughly selfish man in business in the 
new democracy. These boys of ours who have 
gone cut by the millions, and who may come back 
only by the thousands, have set the pace that we 
must follow if we are to justify our existence in 
the future. For in addition to the example 
they have set as they went out, we are to have 
the new pace speeded up by those that come 
back, for their vision will have been enlarged, 
their spirit of service intensified, until they will 
net be satisfied with the old restricted, selfish 
methods of doing business. 

Those fellows are going to take the golden rule 
down off the shelf, wipe away the dust of the ages 
and put it into active use. They are going to 
place a new value en good will, for they are learn- 
ing today through hard experience what it means 
for a nation to disregard goodwill and to seek 
advancement solely through arrogance and brute 
force. And they are going to esteem confidence— 
they will measure their progress by the confidence 
which they succeed in inspiring in themselves and 
in their business. 

Then why is it not a mark of intelligence as 
well as patriotism for us to start now to put into 
practice those things that will be forced upon us 
later as a matter of actual self preservation? Why 
should we place the additional burden upon these 
soldier boys of ours, of compelling them not only 
to learn the great lesson of the war, but of them 
coming home and teaching it to us? 

Good will! Confidence! Why yes, we know 
what they are. In fact we have a little of each 
locked up in the safe as a surplus to draw upon 
when trouble comes. 3ut certainly we have not 
estimated these at their true value, else we would 
have invested more time and effort in accumulating 
these valuable assets for our businesses, 

We have preached co-operation to our members 
since the inception of our association, and shall 
keep it up until doomsday if necessary. For co- 
operation is the modern way to success. Only 
through earnest co-operation can we build good 
will and confidence. For if even one wholesale 
jeweler shall persist in the practice of methods 
that destrcy confidence in our industry, then all of 
us must suffer. For confidence is a shy animal, 
and no matter how hard 99 of us may try to 
coax it out of hiding with handfuls of nuts, it 
only takes a hostile move by one more man, to 
frighten it away. 

Driftwood makes a good raft—if the pieces are 
bound together. For eleven years we have been 
picking up pieces most of which have been bound 
together with a lasting friendship. Co-operation 
exists in the lowest order of plant and animal life, 
and through the process of evolution, according to 
Darwin, had produced man. One of the few 
exception to this rule of co-operation is the fishing 
worm—cut one in half and each part will crawl 
off to hustle for itself. But who wants to be 
fish bait? 

One of the most valuable of modern business 
movements is the Better Business Bureau plan, 
advanced by a department of the Associated Adver- 
tising Clubs of the World. Fortunate is the city 
that possesses one of these practical bureaus and 
unwise is the business man who fails to co-operate 
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with such a bureau. The prime purpose of these 
bureaus is to preach the gospel of the cash-drawer 
value of confidence, and their work is directed to 
the purpose of showing retailers, wholesalers and 
manufacturers how confidence and good will may 
be increased by the elimination of current prac- 
tices. 

For instance, in one city, a retail jeweler adver- 
tised a watch worth $21 for $12.50. A man bought 
one and was pleased. A few days later he showed 
it to a friend, who immediately pulled out an exact 
mate to the timepiece. They compared notes. 
The friend had paid $12 at another jeweler’s, but 
said it was not a sale price—$12 was the regular 
price. This statement was verified by the first 
man, and at once he felt that the goods had been 
misrepresented to him. Now mind you, he still 
believed he got his money’s worth at $12.50, but 
he resented being misled into believing he was 
getting $21 worth. The secretary of the local 
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Better Business Bureau visited the jeweler, who 
took the independent position that there are no 
fixed standards of values in jewelry lines, and 
that he had 2 right to call it a $21 watch if he 
pleased. But when the secretary told him that his 
method had driven away a customer who was busy 
telling all his friends not to go to such and such 
a store because they lied about their goods, the 
jeweler changed his tune. His pocketbook was 
beginning to feel the effect of his actions. He 
saw the light and it is said that he has not again 
used a comparative price statement in his adver- 
tising. 

The government is dependent upon the confidence 
of the people. Business is likewise dependent upon 
the confidémce of the people. Maximum returns 
are only ob¥ained when the buyer and the seller 
have full confidence in each other. Honesty is no 
longer the best“policy, it is the only policy. Dis- 
honesty is an economic waste. It tears down. 

There are a lot of white-lie slaves in the jewelry 
business—fellows that think they must spread it on 
a little. They never feel that the plain facts are 
sufficiently attractive. And they never discover 
until too late that these little white ones get them 
into just about as much trouble as the big black 
ones. The gold brick merchant goes all the way 
with his first sale because he never expects to 
see that customer again—in fact he makes it his 
business not to let the customer see him again, 
But the fellow with the legitimate business, who 
starts out to take advantage of his customer in 
ever so small a degree, thereby undermines the 
confidence of that customer, and confidence is 
positively the only foundation upon which he can 
expect to build up permanent trade. 

So, gentlemen, it appeals to me strongly that one 
of the most important functions of this association 
in the future should be to preach the doctrine of 
the square deal—not necessarily on moral grounds, 
but for economic reasons. We wholesalers wield 
a broad influence with both the retailer and the 
manufacturers, and if we will start PRACTICING 
before we begin to preach, we car within a few 
years create for the whole jewelry industry an 
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asset, the value of which may not easily be esti- 
mated. 

There is a future for the jewelry business—a 
big future. It is entirely within the power of the 
men in the industry to determine how broad that 
future shall be. It depends on how we make the 
public view our business. 

Our association has a great work to do, There 
are trade practices that need to be discouraged and 
modetn methods to be encouraged. The rapid in- 
crease in the popularity cf the trade acceptance in 
many lines of business, means that we must more 
strongly advocate its use in the jewelry business. 
At our last annual meeting a committee was ap- 
pointed to confer with the members of the N. R. 
J. A. regarding the trade acceptance and this com- 
mittee will no doubt have a report to make at the 
present convention. 

There have been many changes in the trade dur- 
ing the past 12 months—large manufacturers and 
wholesalers have liquidated—credits have been cur- 
tailed or withdrawn—time and discounts shortened. 
All of these conditions offer to the wise man in 
the jewelry business an opportunity and an incen- 
tive to clean house and adjust himself to the new 
requirements. Prices on many lines are abnormal, 
and it behooves every man to have his eyes wide 
open. 

J believe the wholesalers should select with 
care their advertising mediums, and _ co-operate 
with the publishers to help them avoid advertise- 
ments which offer cut prices or which suggest the 
elimination of the so-called middieman, Many 
times this tvpe of unfair advertising gets into the 
journals through indifference on the part of those 
of us who are most interested, 

With a view to greater efficiency, I wish to 
recommend that the Executive Committee be re- 
duced to five members to be selected from the 
membership at large. This will enable the president 
to call the committee together at more frequent 
intervals. The expense attached to the calling of 
a committee meeting, as the committee is now 
composed, is practically prohibitive. 

I also recommend that we direct our efforts to 
the establishing of a Bureau of Watch Inspection 
under federal control, whose chief would in no 
way be connected with the manufacture or sale 
of watches. Many abuses are being permitted 
under the present system. 

These and other opportunities will be open to 
our organization during the next twelve months. 
I know that we will continue to meet conditions 
as they come and that we will be found in the 
ranks of loyal business men, making our business 
serve our country. 

As I have said, there is a big future for the 
jewelry business. We may take a just pride in 
our calling There is much in the immediate pres- 
ent to give us courage. The business we have en- 
joved during the spring months justifies us in 
taking a broad, optimistic view of the year’s busi- 
ness possibilities. 


Roll call cards were then distributed by 
Secretary Thomas A. Fernley and the an- 
nual report of the secretary was next sub- 
mitted. It follows: 


REPORT OF SECRETARY THOMAS A. FERNLEY. 


It gives your secretary pleasure to present this 
report to the 11th annual convention of the asso- 
ciation upon the conclusion of a 12 months’ 
period since the Cincinnati convention, during 
which time the association has been active on be- 
half of its members in the handling of new and 
perplexing problems, many of them extremely diff- 
cult of solution. 

Shortly after the Cincinnati convention the War 
Revenue Bill was under active consideration in 
Congress, and your officers very promptly saw to 
it that you were represented on committees which 
appeared before the Senate Finance Committe and 
which interviewed a number of national legislators 
both with a view to rendering all possible assist- 
ance for the proper administration and collection 
of any special excise tax laid upon the jewelry 
industry and for securing an equitable tax measure 
which would be fair and yield a proper amount of 
revenue without any discrimination. 

These cemmittees continued their activities not 
only until the passage of the bill in October, but 
also after the passage of the bill until the many 
problems of a technical character were solved and 
ruled upon by the Commissioner of Internal 
Revenue. 

In this work your association co-operated actively 
with the Jewelers’ Vigilance Committee, and it was 
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our pleasure and privilege to participate in 
meetings and conferences held by that body, 

You will recall that when the War Tax Bill 
was passed by the House, it discriminated against 
the wholesaler, but this discrimination was quick] 
cleared up after the conferees of the House a 
Senate were informed regarding the fact of the 
unfair discrimination. 

More will be heard during the convention in 
the way of a report and suggestions covering the 
matter of the war tax. 


Many 


EXCHANGE ON CHECKS 


Shortly after the adjournment of our conyep. 
tion, the special Committee of Bankers pressed for 
the passage of an amendment to the Federal Re. 
serve Act, permitting the reinstatement of check 
collection charges. 

In fact, the amendment provided for a charge 
for the payment as well as for the collection of 
checks so that members cashing their own checks 
at their own banks in person, would have had a 
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payment tax deducted from the face of the check. 

The lobby of the bankers was very strong, and 
it was necessary for our members to write in large 
number to their Senators and Representatives con- 
vincing them that the toll gates on the roads of 
commerce should not be reinstated, but that the 
Federal Reserve Board should be permitted to con- 
tinue its system of paying and collecting checks 
at par. 

After a fight lasting four months, the amendment 
failed of passage anid the Federal Reserve check 
collection system at par is today in effect and 
you are reaping the benefit of it, thus not being 
compelled to incur at least one heavy expense in 
the conduct of your business. 


MISPRANDING LEGISLATION 


The trade has from time to time considered the 
matter of misbranding legislation or of compulsory 
branding of certain goods or of the compulsory 
omission of a brand or brands, 

Congress has from time to time considered bills 
relative to misbranding, but has failed to take 
anv definite action thus far. | 

The Federal Trade Commission with whose work 
we have kept you in touch has, however, taken 
action in a number of cases which would seem 
to serve the same purpose where there has. been 
flagrant misbranding or other business practices 
which they have deemed to be improper. 

They have ordered manufacturers to cease the 
practice of selling cotton goods under a trade mark 
involving the use of the word “silk,” and have 
made similar disposition of a mumber of com- 
plaints which have been brought before them. 

The Federal Trade Commission has likewise dis- 
posed of a number of cases involving misrepresen- 
tation and unfair competition in a number of dif- 
ferent forms, and has thus made substantial ad- 
vanees toward a compulsory elevation of the 
standard of business conduct on the part of sellers 
generally, 

TRADE ACCEPTANCES 
The tendency of the business public with regard 
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to trade acceptances seems to have been divided 
‘ato three different phases, viz: First—curiosity— 
ye interest—and then action. 

Our business involving the extension of long 
terms and such elements as season settlements, 
would appear to lend itself to some definite system 
for the acknowledgment of obligations other than 
the archaic open book account system, and it has 
been requested by a number of members that the 
subject of trade acceptances be here considered. 

The association has placed before you literature 
covering the trade acceptance System in answering 
yarious questions in regard to the trade acceptance 
method of handling book accounts. 

After the convention if there are members who 
wish to secure samples of the acceptances, or other 
literature, we will gladly give prompt attention to 
such inquiries and see that they are fully supplied. 


ECONOMIC VALUE OF THE SERVICES PERFORMED BY 
THE WHOLESALER 

Now and then comment has been heard with 

respect to the value of the services rendered by 

the wholesaler, or theorists or others who are not 

well informed have spoken voluminously and have 

thought very little when considering the whole- 


saler. 
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This association, through the expressions of its 
oficers and through its publications, has stated 
many of the points of advantage arising through 
the presence of the wholesaler and the features of 
economy and convenience and small capital invest- 
ments as well as many other items have been men- 
tioned at these times. 


FEDERAL CHILD LABOR ACT 


Information has been supplied to the members 
regarding the Federal Child Labor Act and the 
form of guarantees required of the manufacturer 
and of other sellers. 


PRICING OF INVENTORY 

The association has kept in touch with the In- 
ternal Revenue Department regarding the various 
rulings which they were making which would 
affect the business of the members, and one im- 
portant ruling was that in regard to the method 
of inventoring stocks of unsold merchandise for 
the purpose of making returns of annual net in- 
come for income tax. 

The previous rulings requiring inventory at cost 
were extremely unsatisfactory, and under date of 
Dec. 21, a new ruling was issued authorizing the 
taking of the inventory either at cost or at market 
price, whichever is lower. 

This ruling appears to meet the situation, and 
Provision has also been made for the figuring of 
obsolete or out-of-style merchandise at a figure 
representing its value as partly unsalable goods. 


OVERHEAD EXPENSES 
The association has made inquiry with regard to 
the increasing overhead expense accounts, and 
members have been supplied with information on 
the subject together with suggestions for the con- 
trol of the expense so that the distribution should 
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be continued along economic lines which would 
involve placing merchandise in the hands of the 
retailer through the wholesaler at a lower price 
than would be possible under any other system of 
distribution. 


MEMBERSHIP 


The association increased in membership since 
the last convention both in membership of whole- 
salers and of the associate membership of the 
manufacturers, 

This convention has been called at shorter notice 
than is usual because of the exceptional conditions 
prevailing and of the belief that a trade conference 
at this time should be of particular value. 

The association has endeavored, during the past 
year, to be of the greatest possible benefit to the 
members, and it has made a particular effort to 
supply information to the members regarding items 
in which they are interested without delay. 

The association is so organized that it cay con- 
tinue this service, and it is our hope that during 
this convention a war program can be devised 
which will assist the members through the medium 
of the organization. 

The officers and members of the Executive Com- 
mittee and Advisory Board and members of spe- 
cial committees have co-operated fully during the 
year, many of them sacrificing their own interests 
at home to travel te Washington or New York 
or elsewhere attending conferences lasting for sev- 
eral days for the purpose of arriving at decisions 
and of securifg information which would be help- 
ful to your interests. 

The members of the association have been co- 
operating whole-heartedly and in a spirit of sacri- 
fice for the National Government in helping in the 


successful prosecution of the righteous war in 
which we are now engaged, 
Our members and associate members, as well 


as the organization as a whole, have pledged them- 
selves to loyal support of the administration in 
every direction, not only in standing back of the 
men who have left the wholesale and manufactur- 
ing establishments to take their place in the mili- 
tary forces of the country, but in the Liberty 
Ioan, Red Cross, Y. M. C, A, and other organiza- 
tions of a similar character. 

The members will please bear in mind that the 
association is not only willing but anxious to. be 
of continuing service and to do its utmost not 
only to carry out work which has been planned, 
but to initiate lines of activity which will be of 
real interest and benefit. 

Respectfully submitted, 
Tuomas A, FERNLEY, 
Secretary. 


The report was accepted and ordered 
spread upon the minutes. 

Next came the report of Treasurer L. P. 
White, Philadelphia, which showed the as- 
sociation to be in good financial condition. 

President Reagan called attention to the 
recent death of the late Leonard Krower, 
of New Orleans, speaking of him in high- 
est terms. He then appointed a commit- 
tee consisting of B. J. Doyle, Jonas Koch, 
A. G. Schwab, Henry Thresher and J. J. 
Sommer to draw up suitable resolutions 
of respect. 

President Reagan next appointed a nomi- 
nating committee, consisting of Fred G. 
Thearle, Ira Jones, S. H. Clausin, R. J. 
Petterson and Edward Lehman. 


ADDRESS OF 8S. O. BIGNEY 


S. O. Bigney, of the S. O. Bigney Co., 
Attleboro, Mass., next spoke on the sub- 
ject of “Jewelry.” He made a strong ad- 
dress, in which he said that the jewelry 
industry is doing its part in the world war. 

He first called attention to the excellent 
wav in which the wholesalers handled 
problems at the executive committee meet- 
ing on the previous day. Talking to his 
subject he declared that the jewelry indus- 
try shoyld not be disturbed until the gov- 
ernment needs the aid. He decried the 
attitude of Frank A. Vanderlip and said 
that at the present time the government 
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had said to the jewelry trade to go ahead 
with business. 

‘When the government needs my factory, 
my employes and myself it can have them, 
but don’t stop our industry until necessary,” 
he declared. 

He spoke of the industrial outlook after 
the war, calling particular attention to the 
South American market. He urged that 
those exempt from duty as soldiers and 
sailors be put on the farms instead of clos- 
ing the schools. The government should 
leave no stone unturned to get ready for 
after-the-war trade he said, and in this 
connection called attention to what Eng- 
land is doing. 

‘Keeping industry alive so when the 
war is over we can be “Johnny on the Spot” 
is the attitude that should be fostered in the 
United States, he declared in closing. 

His address was filled with a spirit of 
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patriotism and contained much good logic. 

President Reagan next introduced H. L. 
Brown, treasurer of the Waltham Watch 
Co., Waltham, Mass., who spoke on the 
subject, “Watches and Their Prospects.” 
His address, which was followed with in- 
terest, was as follows: 


ADDRESS OF HARRY L. BROWN 


I have long anticipated the pleasure of attend- 
ing one of your annual conventions, but business 
obligations or engagements have always seemed to 
interfere until this year, and now upon at last 
finding myself able to come I had hoped to re- 
main quietly in the background, enjoy your com- 
pany and profit with you im your deliberations. 
Sut when your invitation gave me such an easy 
topic as ‘‘Watches and Prospects,’ and at the 
same time suggested my speaking as informally 
as I would to a customer in my own office, I felt 
that the least that I could do was to meet such 
an indulgent invitation with acceptance. 

However, I am not going to talk to you as I 
would to a customer in my own office because I 
fear that the predominance of Waltham in such 
a conversation would not be enjoyed by any of 
our competitors who may be present, to say noth- 
ing of the discourtesy in displaying our own wares 
at a general convention of the trade. On the 
other hand, while the Government seems to dis- 
regard the Sherman law quite as it pleases in its 
own activities, we are not by any means so brave, 
and the drastic provisions of the various anti-trust 
laws have made such an impression upon us that 
we watch manufacturers leave each other very 
much alone. As a consequence I cannot give you 
information whatever as to what our com 


any 
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pPetitors are doing or as to their prospective manu- 
facture. 

I can speak only from our situation at Waltham, 
and to tell you our prospects of watch manufacture 


there is the easiest thing in the world. It can 
be said in three words. There are none. There 
are no prospects and I will tell you why. Never 


in the history of the company has the demand 


been so extremely large. I would compare it 
today to what it has been at several Christmas 
periods all. put together. This demand, as you 


well know, has been steadily increasing ever since 
its lively start a good many months ago, and as 
a result our product is down to hard pan. What- 
ever movements were slowly moving near the top 
have been brought through to completion so that 
we are now working on a hand-to-mouth basis, 
so to speak. 

This therefore keeps the daily sales down to 
actual production, and actual production is slowed 
down to the rate of production throughout the 
entire factory. In addition to this must be con- 
sidered the fact that we have lost two or three 
hundred men through the draft, and we have lost 
hundreds of people to other plants, which are 
working on more profitable Government orders 
and can pay wages and salaries greatly in excess 
of what a watch company can afford. Besides 
these we have had the usual loss from natural 
causes, and to fill the zaps caused by these de- 
partures there is practically no available labor. 

In Waltham there are no unemployed, and there 
are no additional housing facilities for employes 
even if we could secure them from other locali- 
ties. This has forced us to try the experiment 
of doing assembling or such work as can be done 
without machinery in other places, and we have 
just established for this purpose a shop in the 
city of Newburyport, where we have leased two 
floors with a capacity of two or three hundred 
people, and started out to teach young women 
watchmaking as fast as they can be induced to 
enter our employ. If this plan is successful—as 
our encouraging start causes us to believe it will 
be—we shall do the same thing in any other place 
where available and unemployed labor can be 
found. 

I tell you all this to show you that we are 
leaving no stone unturned in our attempt to 
manufacture what you gentlemen want, but we 
do not see how it will be possible to manufacture 
as many watches this year as we did last, and 
on account of the daily avalanche of orders the 
ratio of supply to demand is getting more hope- 
less every day. In discussing this situation, one 
of my associates remarked the other day that he 
thought we officials of the company would have 
to go into hiding long before Christmas. So if 
in the early fall you begin to get no answers to 
any personal letters to us you will know that is 
what has happened. 

In addition to this loss of employes and the 
difficulty in securing new ones, there is ever pres- 
ent the chance of Government intervention.’ We 
are already working on a good many different 
things for the Government. You know many of 
you from your own experience that our navy, to- 
gether with the British admiralty and the Canadian 
Government, is taking all our chronometers, that 
the army and navy requirements for airplane 
clocks and motor truck clocks is taking nearly all 
our eight-day watch product, and our clock de- 
partment is hard at work on other navy orders. 
We are doing considerable other work that 
courtesy to Washington will hardly permit my 
speaking about, and I can only indicate to you 
its importance by stating that when we asked to 
be excused on account of this work from bidding 
on 70,000 or 80,000 wrist watches, which the 
Government wanted three or four months ago, 
our request was granted and the orders placed 
elsewhere. There is a possibility, however, that 
additional Government requirements may greatly 
decrease our watch output, and that of other watch 
factories as well. 

On the matter of prices I do not see how good 
watches can be sold much longer at the present 
schedule. The increasing cost of material, the in- 
creasing cost of labor, the increasing cost of all 
of the elements of overhead, beside the increasing 
percentage of overhead through its distribution 
over a smaller number of people and a decreased 
output—all these factors have made watch manu- 
facturing more and more expensive every week. 
Another price raise seems to me imminent, and 
judging the future by the past this seems likely 
to be followed by others from time to time, at 
least during the continuation of the war. 

Good watches are no longer a luxury. They 
are a necessary tool of modern business, and kave 


so taken their place in the nation’s requirements. 
And possible production is far short of already 
existing demand. My advice to you gentlemen, 
therefore, is to buy all you can and to take de- 
liveries when you can get them, and to buy every- 
thing ‘‘as is.” These are no longer days when 
watch manufacturers can afford to change dials 
or depart from regular output for the sake of 
pleasing individual tastes. Every minute spent on 
a change in something already manufactured is 
a lost minute in the manufacture of another 
watch, and if you gentlemen do not appreciate 
what this means today, you will, I feel sure, long 
before this year is over. You can help us greatly 
by taking goods as they are, and thereby help 
yourselves still more. 

We are not the only people who make good 
watches in this country, although of course you 
will all admit that we make the best, and with 
the reports of similar labor conditions in other 
centers I feel confident that the situation is 
quite the same throughout the watch making in- 
dustry and all over the world. 

] am told that the diamond business has been 
bad, but has improved sufficiently to be already 
very good, although business in jewelry is at a 
very low ebb. It is my personal opinion that this 
condition is going to improve because of the fact 
that, in spite of the unfortunate ill-advised propa- 
ganda spread by a public spirited and well mean- 
ing citizen throughout the country, the American 
people are going to spend money. As a whole they 





WALTHAM 


TREASURER OF THE 
WATCH CO. 


H. L. BROWN, 


are experiencing a prosperity that they never have 
known before, and the greatly increased wages 
that our people as a whole are receiving is not 
going entirely into the higher cost of living, but 
there is still a surplus for saving and a surplus 
for personal adornment. It is my own opinion 
therefore that the jewelry business is going to 
improve, but you have asked me to talk about 
watches and not jewelry, and I am introducing 
this other subject only from the standpoint of its 
relation to your watch business. The demand for 
watches is wonderfully good, and while watches 
are still coming along, it is my advice to you 
to do as much business in them as your stock and 
facilities will admit, with the hope that the jewelry 
business can take up its share of contribution to 
your expenses when watches have become too 
scarce an article to produce an adequate income. 
And this introduces a subject that I want to 
say a word on before I close, and that is the 
subject of price-cutting. So far as we know there 
is no price cutting going on in our product, be- 
cause if there were we would be quite likely to 
hear of it. But if a man cannot be convinced 
that price cutting is bad management on general 
business principles even in normal times, he cer- 
tainly can be shown today how foolish it is to 
sell at less than a legitimate profit an article that 
is already scarce and growing scarcer all the time. 
If you gentlemen do not get good profits on 
watches it is your own fault, and if your custom- 
ers do not get good profits on what they sell it is 
equally their fault, and the manufacturer is pow- 
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erless to help. Such customary prices for resale 
as I am familiar with permit a good profit to 
every one, but only what you are fully entitled 
to as a legitimate compensation. Don’t give this 
profit away. If you have no other use for it buy 
more Liberty Bonds and subscribe more liberally 
to the various war charities. 

In closing I want to congratulate you on your 
practice of getting together through your annyal 
convention, and thank you for this opportunity of 
talking to so many of our good customers at one 
time. 

Next came the roll call of members, asso. 
ciate members, visitors and new applica- 
tions for membership. The names of the 
concerns making application for member- 
ship were as follows: Cohn, Hahn & New- 
stadt, Fox Bros., Frohman & Co., Herman 
& Loeb, Lindenberg & Fox, M. Schwab 
Jewelry Co., Harwood Bros., I. Alberts’ 
Sons, A. Paul & Co., Adolphe Schwob, 
Inc.; Sykes & Strandberg (associate mem- 
ber). 

President Reagan called attention to the 
fact that wholesalers had been asked to 
eliminate the addition of 3 per cent at the 
bottom of bills. He said it was a very im- 
portant subject and would be considered at 
the afternoon session. 


THURSDAY AFTERNOON SESSION 
The afternoon session was called to order 


at 2.30 o’clock and the New England Watch 
& Jewelry Co. accepted as a member of the 
association. A communication was read 
from Morris Eisenstadt, St. Louis, and one 
from M. L. Ellbogen, Chicago. Neither 
could attend the convention. 

George H. Edwards, as chairman of the 
committee, read a resolution relative to the 
3 per cent war tax. The resolution was as 
follows: 


JEWELRY WAR TAX RESOLUTION. 


Whereas: The result of a _ referendum vote 
showed that a majority of the retail jewelers of 
the country preferred to have the war tax added 
at the bottom of the bill rather than merged in 
price of the article, the method of adding 3 
per cent. was generally adopted by members of 
this association. 

Whereas: This method of treating the war tax 
on articles subject to that tax has resulted in con- 
fusion and misunderstanding; be it 

RESOLVED, by the National Wholesale Jewelers’ 
Association in convention assembled that we recom- 
mend to wholesalers that the amount paid as war 
tax be treated as a part of the price of the goods 
rather than as a specific charge to be made on 
each invoice and that the custom of adding the 3 
per cent. war tax on invoices be discontinued. 


It was moved and seconded that the 
resolution be adopted as read and the ques- 
tion then taken up for discussion as to how 
best to add the tax. 

Mr. Edwards said that the 3 per cent war 
tax ought to be added to the cost of the 
goods. 

President Reagan called attention to the 
fact that certain retailers in New York 
complained that certain bills which they had 
received contained a 3 per cent tax on 
items on which there is no tax. President 
Reagan read a telegram from Deputy 
Commissioner Roper, who was unable to 
attend the convention. 

M. J. Karpeles said that he thought the 
best way to handle the matter is to have 
the manufacturers merge the 3 per cent tax 
in the cost to the wholesalers. 

Henry Thresher spoke on the subject, 
as did J. J. Sommer, David Gutmann, 
Louis Sickles and others. It was sug- 
gested that reference to the manufacturer 
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be eliminated in the resolution, and a 
change was also made by substituting the 
word “price” for “cost.” 

An invitation was extended by M. J. 
Karpeles to all members and guests of the 
convention and their wives to attend 
“Good-Bye, Bill,’ a play by members of 
U. S. Army Ambulance Service. Pri- 
vate Redlich spoke regarding the “Good- 
Bye, Bill” company. He recited “America 
Is Up at the Bat,” taken from the play. 
The invitation of Mr. Karpeles was ac- 
cepted, and he was given a rising vote of 
thanks. Thomas A. Fernley, advisory sec- 
retary, on behalf of his son and himself, 
invited the manufacturers to attend the 
same show. His invitation was also ac- 
cepted and a vote of thanks given him. 

Albert M. Dueber, of the Dueber Hamp- 
den Watch Co., Canton, O., was next in- 
troduced and spoke on the subject “Watch 
Cases.” His address follows: 


ADDRESS OF A. M. DUEBER 


As you well know, the watch case business is 
an old established one; a limited business to 
begin with, and competition more keen than in 
any business I might mention. This is due to 
similarity of products and established styles and 
sizes made by everyone. The incentive for ad- 
vancement in styles and quality is discouraged to 
a great extent by inferior duplication. Were you 
to produce a piece of goods of an exclusive pattern 
and design, bring it out with all the little adver- 
tising trimmings on the side, in less time than it 
takes for your advertising ink to dry you will 
see it advertised in 20 year, and finally in brass. 

It seems that it is the earnest endeavor of every 
case maker to try to convince everyone that he is 
cheaper than his brother, not higher grade. You 
hear about extra processes for hardening gold, 
etc., to give it superior wearing qualities. That 
sounds good, but I’ll take you into my confidence, 
and tell you that in my experience the only way 
to overcome the wearing out process is to put the 
gold on. Therefore, it’s the application of the 
gold and not the method. 

These things are due to the intense competition 
and the determination of the few manufacturers 
that are in the business that no one should get 
ahead of them. 

There are about seven manufacturers of filled 
watch cases, and the competition is as fierce as if 
there were a hundred. However, that is all in the 
game, and cannot be avoided. It is the things that 
can be avoided where the complaint comes in. 

Take the time guarantee, for instance. That 
is the most wonderful idea ever conceived by man. 
All 20 year goods, legitimately guaranteed and 
stamped with the name of the maker are prac- 
tically sold at the same prices, as all manufactur- 
ers will follow the market down. You will notice 
I said DOWN, and omitted the word UP. 

Every time a reduction occurs, the manufacturer 
must look around somewhere to replace it. Ex- 
penses are as low as he can get them. Labor is 
as low as he can buy it. All his materials are 
as low as he can buy them, so, what does he do? 
He turns to the poor, little, old watch case, and 
yanks some more gold out, or reduces the karat 
of his gold, and adds a little more burden to 
the load he will be compelled to carry if he lives 
long enough, , 

For goods known as 25 year, the standard of 
gold used to be 14 karat, and for the so-called 
20 year grade, 10 karat. Now, in many instances, 
the karat is seven, and they use the same stock, 
and by the use of a little stamp, presto! you 
have either a 20 or a 25 year case. Take your 
pick, 

The most perplexing thing the watch case manu- 
facturer has to contend with is the time guarantee, 
It has been used by all crooked, as well as honest 
manufacturers, to the extent that it should be 
abolished, 

A personal experience with an automobile tire 
gave ive an idea. I had a tire, manufactured by 
the great Goodyear Tire & Rubber Co., of Akron, 
O., which did not give the service which the 
company had intended it should give, and, as they 
were near neighbors of mine, I stopped off at their 
plant to take the matter up with them. They 


looked the tire over, got a line on the mileage I 
had out of it, and then told me what they would 
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charge me for a new one in exchange for the old 
one. The transaction was very fair and equitable, 
and, I assure you, very satisfactory. I paid for 
the service I had received, no more and no less. 

This set me to thinking why cannot this be done 
with the watch case business, and, when I returned 
to the factory, I began figuring out a schedule 
for watch case replacement on the basis of time 
used, with the idea of giving a new case, with 
full guarantee, instead of a case to replace the 
old one, and guaranteed for the unexpired term of 
the old one. 

When a case is sent to us by a person with 
no rating in either of the Jewelers’ Books, we find 
out how long the case has been worn, and tell 
him how much it will cost for a new one, with 
full guarantee, against an exchange for a case to 
fill out the unexpired term of the original guar- 
antee. It is surprising how well it works out, and, 
I feel sure, if all watch case companies were to 
adopt such a schedule, there would be little or no 
complaint upon the part of either the jeweler or 
the jobber. We certainly would rid the jobbers 
of a great deal of expense and annoyance, as that 
would compel us to deal with the retailer ex- 
clusively in the matter of guarantees. 

The least said about the out and out fake cases 
the better. If the manufacturers want to be so 
straight and honest and high class, all they need 
to do is to stop making them. 

Out in Ohio, where I live, is one of the great- 
est industrial centers on earth, where nearly every- 
thing imaginable is manufactured, and, conse- 
quently, I come in contact with some pretty suc- 
cessful and active men, who run their business as 
all business should be run—on a fair, just and 
equitable method; who would no more think of 
putting a guarantee on their product (outside of 
the legitimate guarantee of defect in manufacture 
or workmanship) than fly. I then think of my 
own business, and sneak into a corner and wonder 
why we stay behind, when a fair, just and prac- 
tical remedy is to be had for the asking. We 
need no legislation for relief; the legislation is in 
our own hands. 

There is one redeeming feature in the business 
which stands out very forcibly, that is the deter- 
uination of the jobber to get a profit on the goods 
he sells. How well we all remember when the 
purchaser practically made his own prices on watch 
cases, Today price cutting is hardly ever heard of, 
and I think this association had more to do with 
stabilizing the resale prices of watch cases than 
any other agency. That item alone would make 
the association well worth the time, energy and 
money spent in its existence, 


Fred L. Goddard, secretary of the Jewel- 
ers’ Protective Union and the Jewelers’ 
Safety Fund Society, next addressed the 
meeting. He told how the jewelers were 
protected against thieves and urged that 
accurate lists of goods be kept. 

A. G. Schwab, Cincinnati, O., spoke fol- 
lowing the address of Mr. Goddard. He 
called particular attention to keeping an 
accurate record of goods in trunks so that 
in case of accident an accurate list could 
be at once provided. Mr. Schwab said he 
had asked Mr. Goddard to speak particu- 
larly regarding this feature. 

B. J. Doyle, chairman of the committee 
on resolutions in honor of the late Leonard 
Krower next reported. The resolutions 
were beautifully engrossed and were ar- 
ranged in leather bound form. Mr. Doyle 
presented the resolution and President 
Reagan thanked him for his kindness. 

President Reagan next appointed a reso- 
lutions committee for the convention as 
follows: Wm. Hurlburt, Sydney Y. Ball, 
Louis Sickles, H. W. Burdick and A. L. 
Wallenstein. 

J. J. Sommer, North Attleboro, Mass., 
next spoke on the offering of the oppor- 
tunity for partially disabled soldiers to se- 
cure work in jewelry factories when they 
return from the war. He said: 


ADDRESS OF J. J. SOMMER 


Through the secretary of the New England 
Jewelers and Silversmiths’ Association we offered 
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our machinery, tools, floor space and help to the 
Government, whenever needed. Realizing that the 
average manufacturing jeweler is not equipped to 
turn out implements of war, yet we can offer our 
assistance to the host of young men on the front 
today who will return disabled soldiers. Our in- 
dustry is particularly adapted to light work, so that 
if a man has lost a limb he can still earn a living 
to support himself and family. Picture the young 
men leaving our shores full of courage and youth’s 
bright buoyancy, with feet that hardly touch the 
ground, eager and alert to be in the great adven- 
ture and offer their lives and future prospects for 
democracy of the world and especially for us who 
remain at home. 

Then picture them coming home faltering, stum- 
bling, sensitive to the eyes of friends, handicapped?! 
We should not ask what are they going to do, but 
what are we going to do for them? We have 
given our money—we have offered our shops to 
the Government, inadequate as they are for the 
manufacture of war munitions. We should be the 
first to offer our services and manufacturing facili- 
ties to these men—who have made the supreme 
gift by giving all—by saying that our plants are 
open to them whenever it is possible and we wilP 
give them employment and remuneration and treat 
them with patient sympathy; this we can all do and 
do it gladly. 

Many members of the National Wholesale Jewel- 
ers’ Association are either German born or native 
descendants. To these I have an individual re- 
quest to ask that you become members of an asso- 
ciation called, “Friends of German Democracy,” 
the membership fee is $1 a year. All members. 
receive the literature published by the society.. 
The association is endorsed by our noble Presi- 
dent Woodrow Wilson, 


M. J. Karpeles was the next speaker. His 
subject was “Pearls and Their Imitations” 
and his address was of much interest. It 
appears in full on pages 71 and 73 of this 
issue. 

A recess was then taken, as President 
Reagan was called from the room. Vice- 
President David Gutmann took the chair 
and introduced Will F. Juergens of the 
Juergens & Andersen Co., Chicago, who 
spoke on the topic “Jewelry Merchandising 
as Affected by the War.” He said: 


ADDRESS OF WILL F. JUERGENS. 


Your committee has asked me to speak ona 
subject which is vital to our interest, and yet it 
is with some degree of hesitancy that I attempt to 
speak at all for we find ourselves in a whirlwind 
of conflicting opinions; some there are who even 
feel that our doors should be shut and that dur- 
ing the war jewelry should be discarded. Frankly, 
I am not of that opinion, for it is not in sadness 
and in tears that the world can make for a 
stronger nation. All must not be gloom in times 
like this. 

Optimism should be our watchword. We must, 
with stronger determination, from a healthy and 
vigorous manhood, go onward in strength andi 
friends. 1 appeal to you—does not the jewelry~ 
trade, with its soft touch of the pearl, the radiat- 
ing lustre of the diamond, and the warm tones. 
of the ruby—the gentleness of the sapphire and’ 
the glow of the emerald, diffuse into the very- 
life of the nation a spirit of love, which, with, 
its softening and refining effect, will bridge over- 
the dark days which lie before us. We must bring: 
comfort to the many who will have given their 
all as their sacrifice. 

I am confident that if the statistics are corff- 
piled as to the amount of sales tax and general 
taxes paid by the jewelers you will find it reaches 
astoundingly large figures. Add to that the jewel- 
ers’ subscription to the advertising campaign for 
Liberty Loan—the Liberty Loan _ subscriptions— 
Red Cross and Young Men’s Christian Associa- 
tion donations, and you will find that, comparing 
these figures with that of other lines, we are 
not only doing our part, but~take second place 
with no other industry, and I therefore contend 
that we have our place in the essentials of today. 

As for the merchandising of jewelry, the first 
essential factor to consider is the production and 
supply. The production is naturally bound to be 
limited owing to the scarcity of labor and mia- 
terials, and with the embargo on shipping of all 
precious stones, pearls and watches, those with 
large stocks on hand should consider themselves 
very fortunate, for without the stock it will be 
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qa problem to advertise or catalogue any specific 
article. . 

My judgment advises jewelers to keep their 
stocks in as good shape as possible, for it will be 
dificult, and in some instances impossible, to ob- 
tain merchandise such as you will require, and 
vou will find that orders cannot be filled as closely 
as heretofore, and large memorandum assortments 
will probably be out of question. 

The: question of credits must naturally be con- 
sidered more than ever before, and the long 
abused long time credits must, and will, be done 
away with to a great extent. At the same time 
the retail jeweler should realize that he will 
have to make his purchases in advance to some 
extent at least as the present traffic condition makes 
it impossible for the traveling salesman to get 
around as often as formerly, and to do so would 
be too expensive for the wholesaler. We must not 
be too exacting nor expect the prompt attention 
given our orders in the past, owing to the number 
of voung men called to the front. These positions 
cannot be readily filled, and besides the positions 
should in justice to the men who are giving their 
all be open for them upon their return, 

From all statistics I have been able to gather 
from abroad I find that the jewelry business has 
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increased in all the larger centers of the warring 
countries. This is especially true of the larger 
articles—diamonds, pearls and pearl necklaces have 
been sold for higher prices and in larger amounts 
than ever before. 

This is probably due to many causes, for in 
spite of Government regulations and excess profit- 
taxes, the profiteer in all countries is a by-product 
of war We know from experience during the mu- 
nitions boom that many who make money out of war 
belong to the newly rich class, and that the poor 
man who over night finds himself in the wealthy 
class does not need much of an education to make 
him a liberal spender, and you will find that in 
nine cases out of 10 his first indulgence will be 
for jewelry for himself or a member of his 
family. 

We must be alive to the spirit of the day. The 
fight for Democracy is on, the day of greater 
freedom for the individual will soon dawn. Yet 
to accomplish this end all the more speedily the 
jewelers must do their share. Co-operation of our 
manufacturers, our jobbers and retailers to the end 
that we may do our bit, in loyal support to co- 
ordinate with the needs and requirements of the 
Government. Personal sacrifices will be asked of 
us, and if we properly equip ourselves we can so 
work out our problems as to share our difficulties 
together. 

In this manner only can your committee guard- 
ing your interests secure such action at Washing- 
ton as will best serve us all. Let us hope that 
victory will soon be ours, and that at your next 
annual meeting you will listen to an address— 

“The Jewelry Trade After the War.” 


The afternoon session adjourned at this 
point. 


THE JEWELERS’ 


Friday’s Session 


The morning session on Friday began 
shortly after 11 o'clock following the tak- 
ing of a group photograph of the conven- 
tion delegates and _ guests. President 
Reagan paid a high tribute to Edwin 
Massa, of the Bauman-Massa Jewelry Co., 
St. Louis, in honor of his 70th birthday on 
May 10. Mr. Massa was asked to speak 
and, after thanking President Reagan for 
the honor, he reviewed briefly the work of 
the National Wholesale Jewelers’ Associa- 
tion. He was the first president of the 
association and has always been an active 
worker. 

Advisory Secretary T. James Fernley 
suggested that other past presidents speak 
briefly, and called upon A. G. Schwab, Cin- 
cinnati, O.; George H. Edwards, Kansas 
City, Mo.; Fred H. Thearle, Chicago, and 
Leuis Sickles, Philadelphia, Pa. Mr. 
Sickles suggested that a telegram be sent to 
Mrs. Edwin Massa conveying congratula- 
tions on the 70th birthday of Mr. Massa. 

Edward S. Wagner, a member of the 
American Trade Acceptance Council of New 
York, was next introduced and talked on 
the subject, “Trade Acceptance.” His ad- 
dress was a clear explanation of the bene- 
fits and use of the trade acceptance. He 
outlined how when put in use the trade 
acceptance proved of benefit to business. 

Following the address, members of the 
association asked a number of questions 
relative to the working of the trade ac- 
ceptance plans which were answered by 
Mr. Wagner. 

President Reagan thanked Mr. Wagner 
on behalf of the association for the excel- 
lent manner in which he had handled the 
subject. 

Mr. McCort, of the New England Watch 
& Jewelry Co., explained his experience in 
the use of the trade acceptance. 

Advisory Secretary Fernley announced 
the application of the Mealy Mfg. Co., Bal- 
timore, Md., for associate membership in 
the association. The application was ac- 
cepted from the floor. 

M. Mirabeau, of Lissauer & Co., New 
York, discussed the trade acceptance. 

President Reagan next introduced S. H. 
Clausin, of S. H. Clausin & Co., Minneap- 
olis, Minn., who spoke on the _ subject, 
“Terms as Affected by the Present Finan- 
cial Situation.” His address follows: 


ADDRESS OF S. H. CLAUSIN, 


I have beer asked to say something on the 
question of terms as affected by the present finan- 
cial conditions. This question of terms with the 
wholesale jewelers has always been an _ unsatis- 
factory spot with the entire trade. We all agree 
that we are the poorest merchants in any line of 
business. 

When the hardware dealers tell their trade that 
their terms are two per cent. cash discount 10 
days, 30 days net, they mean it. When the men 
in our line of business have been putting on their 
bill-heads, ‘‘Terms six per cent. discount 10 days, 
five per cent. 30 days, net four months,” they did 
not mean anything of that kind. This is merely 
a mistake in the printing which the proof-reader 
everlooked, and the terms have been what our trav- 
elers on the road have made them. 

The present financial conditions do not warrant 
any such loose business methods. If we, as business 
men, expect to do our part in winning the war, it 
is up to us to make a success of our business so 
we can help to the limit. The large amount of 
money needed by this country must come from the 
business men, and a very large amount is and will 
be needed. You cannot carry accounts six to eight 


months, pay your bills in 30 days, and have on . 


hand the necessary surplus to méet these necessary 
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requirements, Let us take this time to get our 
business on a real business basis so that if we 
have any surplus it will be where it can be handled. 

The watch manufacturers tell you that you are 
entitled to three per cent. discount if your check 
is in their office on the 15th day of the month. 
Can you afford to go to your customers and al- 
low them six per cent. in 60 or 90 days or any 
time they settle? You are selling them time, not 
merchandise; and in some cases before you get 
through you have given away both the time and 
the merchandise; and in some casesSgyou gave away 
the merchandise because you gave the _ time. 
Prompt settlements make better business men. 
They buy only what they expect to pay for when 


it is due. The present financial conditions do not 
warrant extra time. 
The question comes up—What are you going 


to do when your travelers start out this Fall? Are 
you going to allow the discount on everything you 
sell if they pay anywhere from January to June, 
1919, or are you going to tell your travelers that 
the present financial conditions will not allow you 
to make such terms. That there will be a shortage 
of goods this Fall is no question. That you will 
be able to fill only one-half of your orders for some 
goods there is no doubt. If the wholesalers who 
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handle the full line of goods that is now used 
by the retail jewelers, including watches, clocks, 
silverware and jewelry, will run over their sales 
accounts for the past two years I think they will 
find that the jewelry part of it will run from 15 
to 20 per cent. of their sales. The larger part of 
your stock is sold to you on short time. Can you 
afford to go out and give long.time dating? 

Competition, they say, is the life of trade, but 
cut-throat competition is the death of trade. How 
many good articles have been driven off the market 
because of that kind of competition, and manu- 
facturers driven out of business or compelled to 
make a poorer article. The manufacturer makes a 
fair price on it; the competitor cuts the price; 
and the next one cuts it a little more until the 
first man says: “I don’t want any more; nothing 
in it.” The manufacturer quits because no one 
wants to handle goods without profit. 

Several vears ago the president of the National 
Retailers’ Association, in talking to this associa- 
tion, was speaking of cut prices. He said: “A 
fixed price is a fair price. Why make terms under 
present financial conditions that make you wonder 
whether you will get in money enough next month 
to discount this month’s bills? Why go to a bank 
and buy time of them and give it to someone who 
will not appreciate your generosity?” 

This is the time to commence the use of Trade 
Acceptance for some time of settlement. Do not 
be afraid that you are going to lose a customer 
because you want some reasonable time of settle- 
ment stated. We are today carrying hundreds 
of dollars of trade acceptances, especially on one 
line of gonds which we sell. When our travelers 
start out in January and February a customer 
would say: “How much time are you going to 
give me on this bill?” The question was, 
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“How much time do you want?” “Oh, I don’t 
want to pay this until July or August.” “All 
right.” The customer was presented with a Trade 
Acceptance dated to be paid in July or August, as 
suited him. It was signed and sent in to the 
house to cover this bill. No objections made and 
a date of settlement is made on that bill of $300, 
$500 or $800, whatever it may be. 

Several years ago I asked a friend of mine 
who was at the head of a very large mercantile 
establishment, the business manager of that estab- 
lishment, to go with me for a few weeks in Jan- 
vary to California on a vacation. He said: “No, 
I haven’t the time.” I said: “Why not?” He 
said: “When we play the game we play it to win.”’ 
We all play this game to win, but play it fair to 
yourself. Study the financial conditions, the dif- 
ference at the present time when manufacturers 
must have prompt settlements to meet the shortage 
of material, of hours, of work and of men to do 
the work. 

How are you going to meet this proposition ex- 
cept to make your terms correspond with the 
present financial condition and meet your payments 
promptly, and make terms that are fair to your- 
self and to your customers. And if at the end 
of the year when you make up your balance sheet, 
you have done your duty to your country as a loyal 
American must, have helped to carry the financial 
burden of your country at a time when it was 
needed, and can show a balance of any size on the 
right side of your ledger, you can congratulate 
yourself that you are still of value to your business 
organization. 


President Reagan suggested that the next 
meeting be held at a time when the travel- 
ers can attend and profit by the educational 
features of the convention. 


“Terms on Watches” was the subject dis- 
cussed by Jacob Engel, of J. Engel & Co., 
Baltimore, Md. He said in part: 


ADDRESS OF JACOB ENGEL 


Mr. Engel first read a letter relative to 
the subject in hand and then spoke in part 
as follows: 


In diagnosing the disease I would seek the 
remedy. I would like to have a free and frank 
expression on this fioor of the sentiments and 
opinions of my fellow wholesalers. 

I can tell you nothing new. We all know that 
the “selling terms on watches” has for long years 
been a condition which has given all of us much 
thought and possibly some sleepless nights. 

We all know that effort after effort has been 
made to put this part of our business on a profit- 
able basis but without success. This may have 
been the fault of the manufacturer; it may have 
been the fault of the wholesaler; or it may have 
been the fault of general conditions. Or maybe it 
was a combination of all of these which allowed 
things to remain so unsatisfactory. 

We all know that in the past the watch end 
of the business was made “the goat” in the desire 
to sell other merchandise which was more profit- 
able, and watches were used as a lever in order 
to accomplish this end. This was possible because 
the sales on watches were approximately the 
smaller part of the business of the wholesaler who 
carried a general line. So, comparatively, little 
consideration was given to watches, and the profits 
when figured in comparison to the general expenses 
were calculated on a jewelry basis. 

But of late conditions have been reversed, and 
today the watch end dominates, so that now in 
figuring profits we must do it on a watch basis 
instead of on a jewelry basis, and we find gross 
profits running from 15 per cent. to 20 per cent. 
and business expenses figuring about the same per- 
centage. 

We are also confronted with the unpleasant fact 
that these goods must be paid for by us on a 
cash basis, and of late at a reduced cash discount. 
So when we scll these goods on four or six months’ 
time subject to the cash discount at the end of 
that period, we must deduct from our apparent 
profit the interest charges for carrying an account 
for such a time. It also means the tying up of 
outstanding accounts; of having customers over- 
buying and thereby closing up some avenues of 
business; and it also means the need either of un- 
limited capital for us, or unlimited credit with 
our banks. 


Then where do we get off? We don’t get off. 


We will either fall off or be thrown off by the un- 
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costing more should carry the luxury graduated 
swerving economic law, which demands a proper 
adiustment of business to meet existing conditions. 

Then what is the solution? I know that this 
cannot be decided by this association as a body, 
but we as individuals can act, and I can be guided 
to a great extent by the opinions which I hope to 
hear expressed by you gentlemen present. 

T think I voice the sentiments of a majority of 
those here when I say that a change should be 
made on the selling terms on watches; not because 
business may be unusually good now; not because 
there is a greater demand for watches than is the 
supply; not that we want to teke advantage of 
our customers; not on account of any of these 
conditions; but we must do it solely for our own 
protection in order that we may continue to do 
business with the prospects of receiving a reason- 
able sompensation in return for our efforts. 


Morning session adjourned at this point. 


FRIDAY AFTERNOON, 


The afternoon session of the last day of 
the convention was called to order at 2:30 
o'clock and the chairman of the resolutions 
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committee submitted the committee report. 
The resolutions appear on page 87: 

Manager Haines of the St. Charles Hotel 
was called upon and spoke briefly. 

It was voted to make Atlantic City the 
permanent convention city of the associa- 
tion. 

Noble R. Fuller, of the Edwards-Ludwig 
Fuller Co., Kansas City, Mo., was unable to 
attend the convention. George H. Ed- 
wards of the concern read Mr. Fuller’s ad- 
dress, which was on the subject “Taxation 
of Luxuries.” The address follows: 


ADDRESS OF NOBLE R. FULLER 


As the magnitude of the titanic struggle now 
taking place in Europe between the forces of 
democracy on the one hand and the so-called forces 
of autocracy on the other hand, dawns upon us, we 
find that every individual in both hemispheres 
is in some degree drawn into the vortex of this 
great seething whirlpool. It matters not whether 
it is our lot to shoulder a gun and go to the 
front, whether it is for us to be an individual 
unit in the supporting activities back of the firing 
line, or whether we are soldiers in the great 
economic, industrial and social branch of the 
army that is to bring final victory for the demo- 
cratization of the world. 

It is clear, however, that all who get out of 
this great whirlpool, either as individuals or col- 
lectively, must lay hold of that raft or floating 
spar that is nearest them, and on this raft be 
saved and also save all that can be gotten on to 
it—each one “pulling for the shore” proportion- 
ately, as he or she is fitted. 

Applying this to the jewelry industry, and to 
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the subject that has been allotted to me—“*The 
Taxation of Luxuries’’—one can see in the pres- 
ent trend of thought as to the taxation of luxuries 
that a great injustice to the jewelry industry, as 
well as several other so-called non-essential in- 
dustries, might be done, unless the thoughts of 
those who will finally have the shaping of our tax 
laws have been rightly directed. 


Taking up the thought of jewelry as a luxury, 
it has been generally conceded that jewelry is or 
has in it the element of luxury, but when more 
thought is given to the subject, it is found that it 
contains no more of the element of luxury than 
any other line of business. It is conceded that 
we must have watches, it is conceded that we 
must have cuff buttons, brooches, pins, bar pins, 
belt buckles, hat pins, and one hundred and one 
other articles of utility, which are classed as es- 
sential to the proper adjustment of the garments 
of the human family, and as long as_ these 
things are necessary, why not have them as good 
and as beautiful as can be made. 


If jewelry is to be classed as a luxury simply 
because it has a few ornamentations in the way 
of jewels, filigree work; hand engraving, etc., 
why should not hats, either for men or women, 
be classed as a luxury, because they have on them 
many ornamentations, hat bands, and _ buckles, 
that could be very well dispensed with, but they 
are put on there to please the aesthetic. Why, 
if a women, for instance, buys a coat having on it 
beautifully hand carved and selected buttons cost- 
ing $30 to $48 a dozen, and very expensive silk, 
silver and hand braided cords, etc., should not 
the coat be classified as a luxury, and carry a tax 
just the same as an article of jewelry that is 
decorated by the use of this same amount of labor 
and expensive materials. 

On the theory that one article or another in 
our wearing apparel is a luxury, or is an essential, 
a very close line should be drawn, because we 
would not have to use neckties, or even a collar, 
if we were reduced to the simple essentials of 
dress. 

Therefore, I say that jewelry, outside of a 
few articles, like ear rings, rings, bracelets, etc., 
cannot be classified as a luxury, and should not 
be handicapped by having it interpreted as being 
such, nor killed off by being singled out and 
burdened by a tax. 

The popular interpretation placed upon luxury 
is much the same as is placed on the word intem- 
perance. One has grown through usage to feel 
that whenever the word intemperance is used, it 
always implies the use of liquor. It is found, 
however, by closer analysis of this word, that 
intemperance can be in everything. You can 
drink too much, you can eat too much, you can 
sleep too much, work too much, and so on down 
the whole category of human _ experiences—all 
can be intemperate. 

In studying the question of taxation as applied 
to luxuries, one can find great possibilities as to 
its wrong use, as well as to its right use. In 
the first place, those who constitute the jewelry 
industry have to as great a degree as any other 
industry demonstrated their patriotism through 
their many activities, as well as by the patriotic ac- 
ceptance of a discriminating tax levied on a so- 
called non-essential. 

Now, as far as the jewelry industry being taxed 
for revenue to carry on Uncle Sam’s great enter- 
prise across the sea is concerned, I do not think 
anyone of us would hesitate for a moment to 
give all we have, if the Government needed it, 
and it is just that we should do so, but there 
should be no distinction made between our indus- 
try and hundreds of other industries which have 
in them the element of luxury. 

Approaching the subject of the taxation of lux- 
uries, I would think the broadest application of 
the word should be made. As an illustration, and 
starting at the top of the alphabet of industries 
and commodities, the list of each commodity 
should be analyzed for the element of luxury. 
For instance, in the A’s we have automobiles, 
There should not be a uniform tax on automobiles 
which they now have. The essential automobile, 
the one that would sell for $1,000 down, should 
carry no luxury tax at all. The automobile selling 
from $1,000 to $1,500 should carry a luxury tax 
of, perhaps, 3 per cent. of the selling price. One 
costing from $1,500 to $2,000, a luxury tax of, 
perhaps, 5 per cent. From $2,000 to $2,500 a tax 
of 7% per cent. and so on. This principle should 
also apply to all automobile equipment, supplies, 
etc. When they leave the class of the essential 
and get into the class of luxury, it should be paid 
for. 

In the letter B, we have bath tubs. 
ing up to $25 should bear no luxury tax. 


A tub cost- 
Those 
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As the Man You Sell To 
Sees It 


“In this connection permit us to say Mr. 
Mueller’s advertising matter is among the 
best that appears in our local papers. It 
is bright and snappy, and attracts.”’ 


HE man who wrote this wanted 
me to take charge of his ad- 
vertising. He was attracted 

by my work for a client in a state 

capital, asked who did it, and wrote 


me. 


I refused his work because he runs 
an ofhce supply store, and I work 
exclusively for retail jewelers—and 
for only one store in a town. 


Send 25 cents (26 cents in stamps) 
for “How to Advertise a Retail 


Jewelry and Optical Business.” 


Norman R. Williams 


Specialist in Jewelry Store Advertising 


1434 Marshall Field Annex Bldg., Chicago 
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tax. In the letter ©, we have cameras. Any 
amera costing up to $12.50, for instance, should 
c a 

be taxed. Those above should carry the 


not , 7 . 
ated tax as just mentioned. 


same gradu 

Should your wife go to a ladies’ furnishing store 
to buy a collar, she should not have to pay a 
luxury tax on a collar costing $5, or less, as that 
price would insure good workmanship, good de- 
signs, and good material, but above that price 
there should apply the same graduated luxury 
tax. After purchasing this collar should she go 
to the restaurant for lunch, and in a. certain 
classification of restaurants pay 75 cents to a 
dollar for lunch, she should not stand a luxury 
tax, but should she pay $1.25 and on up for a 
single lunch, the element of luxury enters into 
the principle and, therefore, she should be charged 
a’ luxury tax on the graduated scale, as before 
mentioned. This same principle should apply to 
her millinery, to her shoes, to her coats, and in 
fact, to everything that she or her family pur- 
chases. 

The result of this principle of taxation of lux- 
uries would be to preserve each industry in the 
ratio as its essential commodity would appear. It 


would tend to standardize production. It would 
create competition in the field of the essential, 
this giving the purchaser better values. It would 


make the purchaser think before buying, and this 
one item alone would result in the mobilization 
of the thought of the purchasers of the country 
for the intensive training we Americans so much 
need along the lines of sameness and economy. 

It is the belief of many that the day of high 
taxation in the United States is here to stay for 
quite a while, and I believe after the war, in addi- 
tion to caring for the enormous interest charge 
for our bonded indebtedness, that a broad policy 
of industrial development will obtain. By this I 
mean that perhaps as an illustration, a_ great 
interlaced system of roads running east and west, 
north and south, will be built by the government 
or with the government’s' support. This one 
thing as a part of our national defense system 
should open up the resources and give vast oppor- 
tunities for the automobiles, the trucks and the 
tractors, to be used in the development of our 
large unused land areas. 

Our inland water ways are to be developed, 
our merchant marine is to be the best in the 
world, in short, this war is to teach us that the 
first and best thing to do in building a national 
defense is to develop on a great scale all our 
arteries, facilities and highways for the rapid and 
easy transportation and communication in peace 
times between our own people and the peoples of 
the world. Then should another war overtake us, 
we would not have to witness the congestion and 
delay that could have been averted had we started 
twenty years ago on a big national defense and 
development policy. This all brings us back to 
our taxation system, which will have to do with 
providing funds for any undertaking of this 
nature. Therefore, our taxation system should be 
fundamentally correct, that it may work out in 
its various ramifications and get a correct result. 

It is reported by recent press dispatches from 
England that they ure about to inaugurate a new 
luxury tax law to provide larger funds for the 
prosecution of the war, and as the United States 
progresses with her war program, we will find that 
the laws we now have in force will be either made 
over or patched up as a makeshift, so as a body 
representing a part of the jewelry industry, 
there should be in some way an effort made to 
anticipate the coming events, prepare the soil of 


thought by propaganda and otherwise guard 
against the day of this revision. A movement 
Should be started to acquaint the different 


branches of the jewelry industry with the incon- 
sistencies of the present system of taxation, to- 
gether with suggestions as to how we can get and 
put into operation a better system for taxation, 
one that does not require the enormous amount of 
clerical work to take care of it. 

In mapping out a policy of this kind, there 
should be no taint of selfishness in it, because we, 
as Americans, want to do our duty by our 
country and our allies throughout the world. It 
is much easier to shape coming events than to 
try and undo them after they have happened, so 
with our many agencies for the development of 
thought, such as trade journals, traveling men, 
Press exchanges, etc., the right idea about taxation 
can be disseminated and through our other 
agencies such as the board of national defense, 
formed some time ago, our vigilance committee in 
New York, and our various jewelry organizations 
Over the country, we should be able to get in 
touch with the legislative branch of our govern- 
ment who will have to do with these revisions. 
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Ira C. Jones of Jones, Mounts & Jones, 
New York, was the next speaker. His 
topic was “The Growing Importance of 
Military Jewelry.”” The address follows: 


ADDRESS OF IRA C, JONE. 


Owing to the number of young men who have 
volunteered and are now in our army, who were 
the purchasers and users of popular priced jewelry, 
it is of vital importance to the jewelry trade that 
some means should be devised to obtain as much 
of that business as possible, and not mark it off a 
total loss. 
¢ Every jeweler throughout the United States is 
no doubt beginning to realize the vital importance 
of carrying some articles of so-called military 
jewelry. It has always been the case in the past, 
when our country began to wake up and show a 
war-like spirit, for each and every individual to 
begin to show his or her patriotism in some way. 
The demand for jewelry usually begins by pins 
and buttons with our Government flag or coat-of- 
arms. In this present war, far reaching and 
stupendous in its magnitude, everyone throughout 
the United States is vitally interested. As this is 
the first war that our soldiers have fought on an- 
other continent, we are all anxious for them to 
have some keepsake, and also to show that we 
have someone in the service. 

In the past, as it will be in this case, a great 
deal of this class of merchandise is what is termed 
as seasonable novelties; that is, after the war the 
majority is dead stock. If a buyer buys conserv- 
atively, and often, it will work out to a better 
advantage in the end for all concerned. Any 
jewelry that is not taking advantage of the present 
demand for military jewelry is overlooking a golden 
opportunity. Salesmen state that in some towns 
the jewelers seem to be afraid to buy military 
jewelry of the better class. There is no question 
of doubt that wrist watches for men will always 
be worn. Throvgh some wrong impression the 
average American has thought it feminine to wear 
wrist watches; that belief will be practically elim- 
inated when our soldiers are mustered out of 
service and return home. 


Do not think that the wrist watch will take the | 


place of the regular man’s watch, together with 
chains and fobs, that are worn with them. Wrist 
watches will be worn more by men in the open 
than by men in the offices, and it will mean a 
man will own two watches instead of one. 

The only articles of jewelry that a soldier or 
officer can wear are the insignia for the officers, 
wrist watches, rings, identification tags and lockets 
and sleeve buttons. 

All officers wear sleeve buttons. Nothing is 
more suitable for a gift to an officer who is leav- 
ing than sleeve buttons emblematic of his service 
or particular corps. These articles are absolutely 
staple, and can be sold with a little explanation 
made to the prospective customer. Every jewelry 
store ought to have some articles of high grade 
military jewelry in solid gold as well as silver. 
There is a market for this class of goods, which 
has beén demonstrated beyond a doubt. It is up 
to us aS an organization to try to impress upon 
the retail jeweler to put in a representative line 
of this class of goods, and to show him the prac- 
ticability of buying an article that a soldier will 
have with him until he returns. Of all the gifts 
that a soldier receives the majority of them are 
absolutely worthless to him after he sails, with the 
exception of articles of jewelry. 

We are not pushing this as we should; we are 
neglecting a great opportunity as an organization. 
Military jewelry should receive national publicity 
at the present time. The elaborate kits for soldiers 
that have been made and sold to them are ab- 
solutely impractical in the majority of cases. The 
soldier travels light after he leaves this country, 
his baggage is cut down to bare necessities of life 
and fighting. Articles of jewelry occupy a small 
space on his person, and are continual reminders 
of home and those that are dear to him. 

All practical articles for the soldier’s use are 
provided for him by the Government. Other arti- 
cles than those provided by the Government the 
soldier is not allowed to have unless he can carry 
it on his person without inconvenience or disar- 
ranging his uniform in any way. 

I cannot understand why it is that we as a 
jewelry trade have followed the flag makers’ design 
in getting out our service jewelry. This is an 
idea that should be presented to the manufacturer. 
The service flag does not allow very much liberty 
with it as a design, but I think you will readily 
agree with me that the design could be improved 


upon. 
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There is a growing demand for service jewelry 
that will increase as the war continues. As the 
supply of watches is being gradually curtailed, the 
jewelry trade must look for other fields to increase 
their sales and profits. 

This class of goods can be readily sold in the 
better grades, set with precious and semi-precious 
stones. A customer of the retail jeweler feels 
more patriotic in buying and wearing a nice piece 
of jewelry if in any way emblematic of the service 
of the army or navy. The same spirit holds good 
in buying gifts for the soldiers. The prospective 
customer will spend more than he would under 
ordinary circumstances, as he feels that the article 
he gives.is truly a personal gift—that it will be 
worn or carried continually by the soldier receiving 
the gift. 

Practically all jewelers are carrying some assort- 
ment of cheap military jewelry, but we must not 
allow this class of goods to be represented in our 
stocks by cheap or medium priced jewelry alone, 
but the same care and thought should be given 
to this as in making up our line in the pre-war 
period. 


“A Better Profit on Watch Cases” was 
the topic assigned to Carl D. Smith of the 
Smith Patterson Co., Boston. Advisory 
Secretary Fernley read the paper on this 
topic. 

Jonas Koch announced a meeting of the 
wholesalers at the Hotel Breslin in New 
York May 16. 

A few minutes were next devoted to a 
discussion of cash discounts by Benjamin 
Allen, Chicago, and A. W. Sproehnle, 
Chicago. 

A vote of thanks was given to the Vigi- 
lance Committee for work in behalf of the 
jewelry trade in general. 

Fred Thearle, chairman of the nominat- 
ing committee, reported the following nom- 
inations: President, David Gutmann, Cin- 
cinnati, ©.; first vice-president, Morris 
Eisenstadt, St. Louis, Mo.; second vice- 
president, Will Juergens, Chicago; treas- 
urer, L. P. White, Philadelphia; advisory 
secretary, IT. James Fernley, Philadelphia; 
secretary, Thomas J. Fernley, Philadelphia. 

The executive committee chosen to serve 
until 1920 is as follows: M. Ellbogen, 
Chicago; Edward Lehman, Denver, Colo.; 
S. H. Clausin, Minneapolis, Minn.; R. J. 
Petersen, Buffalo, N. Y.; G. L. Sigler, 
Cleveland, O.; A. F. Smith, Omaha, 
Nebr.; Edward Hardy, Boston, Mass.: 
Noble R. Fuller Kansas City, Mo., and 
Albert J. Krower, New Orleans (to serve 
out the unexpired term of the late Leonard 
Krower). 

David Gutmann was next conducted to 
the president’s chair and recognized Louis 
Sickles, who delivered a most appropriate 
address, and then on behalf of the mem- 
bers of the association presented to retir- 
ing President Reagan a silver coffee 
service. 

Retiring President Reagan was at first at 
a loss for words to express himself, but 
recovered and voiced his appreciation. 

Retiring President Reagan also paid a 
tribute to the excellent work of the ad- 
visory secretary and secretary of the asso- 
ciation during the two terms of his admin- 
istration. 

President-elect David Gutmann next ad- 
dressed the meeting, thanking the members 
of the association for the honor conferred 
upon him in electing him to the presidency 
of the organization. He asked for the co- 
operation of all in making his administra- 
tion a success. 

The convention then adjourned. 

(Continued on page 87.) 
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is an authentic and pleas- 

ing adaptation of the style 
of the Queen Anne and Early 
Georgian Period, and is a truly 
typical Colonial pattern. 

The graceful bonnet top you 
will recognize as used on tops of 
highboys, secretaries, mirror 
frames, clocks, and over door- 
ways and cupboards. The fan 
Or sun-ray motif was used in 
ornamental carvings on furniture 


ian COLONY PATTERN 


and, like the bonnet top, in archi-- 


tectural designs. 

The bonnet top and the fan 
motif are two of the most beauti- 
ful and most characteristic forms 
of ornamentation of the entire 
Colonial period, and mark the 
COLONY as authentic and 


unmistakable Colonial pattern. 
W rite for Catalogue C-3 


ROGERS, LUNT & BOWLEN CO. 
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GREENFIELD—MASS., 
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“*The Silver that Sells’ 
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The resolutions and convention roster 


follow: 
Resolutions; 

Having in mind the wish as expressed by Presi- 
dent Reagan in his annual message for increased 
eficiency in the conduct of the affairs of the 
association, your committee recommend to the as- 
sociation that the president be empowered to ap- 
point a sub-committee of not more than five taken 
from the executive committee and the advisory 
board, who shall act for the entire executive com- 
mittee at all times that it may be deemed advisable. 
It is also recommended that when the president 
calls a special meeting of the sub-committee that all 
the members of the executive committee and ad- 
visory board be notified of the purpose of the 
meeting, together with the names of the sub-com- 
mittee. The expenses of any and all meetings of 
the sub-committee to be paid by the association. 

* * * 

Your committee recommend that we follow the 
trend of good business so that the cost of doing 
business be reduced to a minimum and accept no 
goods for credit unless they 2re not in accordance 
with the sale condition. 

+ + * 

We recommend that the president appoint a 
committee to examine into the question of watch 
inspection and make a complete investigation, and 
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be submitted to 
committee for 


gathered 
executive 


the complete evidence 
the president and the 
action. 
* * + 
Our association stands on record as opposed to 
time guarantees on filled watch cases, and upholds 
the practice that has grown up of giving new filled 
cases for old ones, which have not worn the full 
time, without making a charge for the time the 
case has been worn. We therefore recommend 
that our association request the manufacturers of 
filled watch cases to remedy this evil by making 
a proper adjustment on all filled cases which have 
not worn the full time, and charge proportionately 
for the service rendered. 
* * . 
We recommend the adoption of trade acceptances 
with a uniform trade acceptance form. 
« * + 


The Roster 


ASSOCIATE MEMBERS. 
S. O. Bigney, S. O. Bigney Co., Attleboro, Mass. 
Harry L. Brewn, Watham Watch Co., Waltham, 
Mass. 
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Henry G. Thresher, Waite, Thresher Co., Provi- 
dence, R. I. 

E. H. Cummings, J. F. Sturdy’s Sons Co., At- 
tleboro Falls, Mass. 

Louis Stern, Louis Stern Co., Providence, R. I. 

Percy H. Savory, Wadsworth Watch Case Co., 
Dayton, Ky. 

A. M. Dueber, The 
Works, Canton, O. 

Jules Schwob, Adolph Schwob, Inc., New York. 

W. H. Alger, North American Watch Co., Mans- 
field, O. 


Dueber Hampden Watch 


J. J. Sommer, J. J. Sommer Co., N. Attleboro, 
Mass. 

Frank J. Ryder, Walter E. Hayward Co., Attle- 
boro, Mass. 

E. W. McAllister, Irons & Russell Co., Provi- 
dence, R, I. 

Frank T. Day, Waltham Watch Co., Waltham, 
Mass. 

J. W. Ambruster, Illinois Watch Co., Springfield, 
Til. 


W. G. Franklin, E. I. Franklin & Co., N. Attle- 
boro, Mass. 

Maurice J. Karpeles, The Low-Taussig Karpeles, 
Co., Providence, R. I. 

John W. Sherwood, Solidarity Watch Case Co., 
New York. 

Ives I.. Lake, Waltham Watch Co., New York. 

Gus W. Strandberg, Sykes & Strandberg, Attle- 
boro, Mass. 

Harry L. Brown, Waltham Watch Co., Waltham, 
Mass. 

REPRESENTATIVES. 


J. F. Renner, Keystone Pub. Co., Philadelphia, Pa. 

Joseph Wiener, Wiener Bros., New York. 

D, J. Gallert, Novelty Jewelers’ Asso., New York. 

M. E. Van Bergh, Van Bergh Silver Plate Co., 
Rechester, N Y. 

Fred L. Goddard, sec.-treas. the Jewelers’ Pro- 
tective Union and the Jewelers’ Safety Fund 
Society, New York. 

Geo. H. Wilcox, International Silver Co., 
den, Conn. 

Jos. M. Rosenbach, Elgin-American Mfg. Co., El- 
gin, IIl. 


Meri- 


W HOLESALERS. 


Edward E. Hardy, D. C. Percival & Co., Inc., 
Boston, Mass. 

Wm. F. Juergens, 
Chicago. 

Jonas Koch, New York. 

Carl D. Smith, Smith Patterson Co., Boston, Mass, 

Ira C. Jones, Jones, Mounts & Jones, New York. 

A. W. Sproehnle, Sproehnle & Co., Chicago. 

M. Kirabean, Lissauer & Co., New York. 

E. H. Jones, Cross & Begnelin, New York. 

P. T. White, Otte Young & Co., Chicago. 

W. H. Hurlburt, H. O. Hurlburt & Sons, Phila- 
delphia, Pa. 

Richard J. Petersen, Petersen, Max & Co., Buf- 
falo, N. Y. 

F, B. Hurlburt, 
delphia, Pa. 

A. G. Schwab, A. G. Schwab & Sons, Cincinnati, O. 

H. W: Burdick, The H. W. Burdick Co., Cleve- 
land, O. 

Philip Present, Present Jewelry Co., Rochester, 


Juergens & Anderson Co., 


H. O. Hurlburt & Sons, Phila- 


™ # 
Edw. Sickles, M. Sickles & Sons, Philadelphia, Pa. 
H. W. Burdick, H. W. Burdick Co., Cleveland, O. 
B. C. Allen, Benj. Allen & Co., Chicago. 
Arthur F. Smith, A. F. Smith Co., Omaha, Nebr. 
Joseph B. Bechtel, Jos. B. Bechtel & Co., Inc., 
Philadelphia, Pa. 
Edwin Massa, Bauman Massa Jewelry Co., St. 


Louis, Mo. 

S. H. Clausin, S. H. Clausin & Co., Minneapolis, 
Minn. 

Louis Aisenstein, Aisenstein & Waronock, New 
York. 


Robert L. Coates, L. P. White, Philadelphia, Pa. 

Jacob Engel, J. Engel & Co., Baltimore, Md. 

Max Kohner, Baltimore, Md. 

L. P. White, Philadelphia, Pa. 

David J. Gutmann, L. Gutmann & Sons, 
cinnati, O. 

Sidney Y. Ball, Norris, Allister-Ball Co., Chicago, 

Chas. H. Spencer, Norris, Alister-Ball Co., Chicago. 

F. G. Thearle, C. H. Knights-Thearle Co., Chicago. 

Louis Sickles, M. Sickles & Sons, Philadelphia, Pa. 

Geo. H. Edwards, Edwards, Ludwig Fuller Jewelry 
Co., Kansas City, Mo. 

Hugo A. Lindenberg, Lindenberg & Fox, Cincin- 
nati, O. 

Edward Lehman, Edw. Lehman Jewelry Co., Den- 
ver, Colo. 


Cin- 


A. C. Wallenstein, Wallenstein Mayer Co., Cin- 


cinnati, O. 
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DIAMONDS UP AGAIN 


London Syndicate Advances Price of Rough 
5 Per Cent on All Grades and All Sizes 





Diamonds have gone up again, five per 
cent, an increase to this amount having 
been declared by the Syndicate of London. 

According to cables received by leading 
importers and cutters in New York Satur- 
day the increase is unlike many others that 
have gone into effect previously, as it is 
not on any particular line or any particu- 
lar size but is of a general character all 
lines and all sizes disposed of by the Syn- 
dicate at the present time. It was the gen- 
eral impression of cutters and importers 
when seen Monday that the increase went 
into effect in London about May 10. 

There was practically little comment 
upon it, as the amount is so small it can 
easily be absorbed in the price at the 
present time. The great difficulty just now, 
it was explained, is not to sell but to get 
the diamonds. Dealers are willing to pay 
anything within reason. The jump from 
five per cent being uniform in character 
will hardly be noticed in this market where 
everything from the most necessary com- 
modities to luxuries are jumping in price 
all the time. 

Word was also received in New York 
last week via London that the project to 
cut diamonds in the Cape of Good Hope 
was meeting with considerable opposition. 
Mail advices tell of a speech made before 
Cape Assembly by Sir David Harris, who 
vehemently opposed the project. According 
to Sir David, America, who is buying 
nearly all the diamonds, has established a 
cutting industry at considerable expense 
and would resent the fact that an industry 
was started in competition at the Cape. 
According to the reports, Mr. Harris did 
not believe that the DeBeers Co. were 
feols enough to set up cutting factories in 
the Cape on the chance of offending the 
diamond syndicate’s best customers. He 
felt that if they did America might put a 
high import duty to protect its own 
industry. 








A NEW ASSOCIATION 


Sanford and Springvale, Me., Jewelers Form 
Jewelers’ Club 


SANFORD, Me., May 8.—The first official 
work of A. E. Garnsey, president-elect of 
the Maine Retail Jewelers’ Association, 
was the bringing together at his home on 
the evening of April 29 of the jewelers of 
his own town and the adjoining town of 
Springvale for the purpose of forming a 
local jewelers’ association. All but one 
of the jewelers of the two towns were 
present and a permanent association was 
formed with the following officers: Presi- 
dent, O. D. Clark, Sanford; vice-president, 
J. M. Johnson, Sanford; secretary, H. A. 
Nutter, Springvale; treasurer, N. Lauziere, 
Sanford. 

Edwin H. Williams, of the International 
Silver Co., was invited to address the 
jewelers on matters of general interest to 
the jewelry trade and to give information 
in regard to the New England jewelers’ 
conference to be held in Providence, R. L., 
in July. 
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Vast fleets of jewelry mail-order catalogs are 
continually winging their way over YOUR town 
—into YOUR territory—firing volley after vol- 
ley of enticing salesmanship. 


When jewelry is bought through a mail-order 
house, instead of across your counter, it is a di- 
rect thrust at the prosperity of your store. Peo- 
ple are buying advertised goods — buying 
jewelry they READ about and KNOW about 
and are CERTAIN of. 


When you sell W.W.W. RINGS, you are not 
in competition with mail-order houses, because 
W.W.W. RINGS are never found in the mail- 


order house catalog. 


Furthermore, when you buy W.W.W. RINGS 
you get something besides merely good rings— 
you get a wonderful advertising SERVICE. 


White, Wile & Warner 


Makers of nationally advertised 
rings in which the stones do stay. 


BUFFALO, N. Y. 
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- The Third Liberty Loan in the Jewelry Trade 





Final Reports on the Showing Made by the Trade Committees in Various 
Jewelry Centers, Even Better Than Announced at First. 























Final figures for the Rainbow Division 
given out by the Advisory Trades Com- 
mittee of the Liberty Loan _ Committee 
Saturday showed that the total subscrip- 
tions for all the 86 business and profes- 
sional organizations of this New York di- 
vision was $564,767,950. The grand total 
for the Second Loan was $409,367,150. 

Standing out as one of the best things 
‘in the entire campaign was the splendid 
support of the workers. Not only did the 
employes buy in greater amounts and in 
larger numbers than in the two preceding 
Loans, but the labor unions gave their full- 
est support and also bought more bonds 
than ever before. 

How well the men and women workers 
supported the Third Loan can be seen by 
the fact that fully 5,000 Industrial Honor 
Flags were awarded to firms where 60 per 
cent and more of their employes bought 
the Third Issue of bonds. Nearly 1,500 of 
these were 100 per cent flags, meaning that 
every worker in each factory, firm and 
company bought a bond. It is expected 
that the total of 100 per cent flag winners 
may reach and pass the 2,000 mark when 
all the applications have been received and 
verified. 

The official amount reported by the 
Jewelers’ Committee, of which Aug. Gold- 
smith is chairnian, was $4,778,250. 





Newark Greatly Over Subscribed Third Lib- 
erty Loan Quota 


Newark, N. J., May 10.—Newark’s quota 
in the Third Liberty Loan campaign was 
$18,876,100. This quota was exceeded by 
$12,422,400. The oversubscription was 
greater than the combined oversubscrip- 
tions of the first and second loans. 

Newark jewelers have been enthusias- 
tic in their support and have added ma- 
terially to the amount raised, as has been 
reported from week to week in THE JEWEL- 
ERS) CircULAR. The Jones & Woodland 
Co. was the first in the city, and it is 
thought in the State, to win an industrial 
honor flag, upon which there were 10 stars. 
In no other industry in the city were so 


many concerns granted industrial honor 
flags. 
Theodore M. Woodland, chairman of 


the committee in charge of the canvass 
among the manufacturing jewelers of the 
city, and who also acted in that capacity in 
Other loans, is enthusiastic over the cam- 
paign just closed. The honor flag plan, he 
States, aroused a great deal of healthy 
rivalry among the different concerns. Both 
employers and employes did their utmost 
to make the best possible record for the 
nirm, as well as to help roll up the biggest 
possible amount for the loan. Mr. Wood- 
land states that the number of individual 
subscriptions was far in excess of those of 
the previous loans. 

Mr. Woodland’s statement is borne out 
by the statement from the general loan 


committee for the city, to the effect that 
one in every four persons in the city had 
purchased at least one bond. 


Final Figures Show Boston Jewelers Raised 
$174,050 Through Trade Committee 


Boston, Mass., May 9.—Final figures on 
the Third Liberty Loan campaign show 
that the local jewelers raised $174,050. This 
does not by any means represent the com- 
plete total, because many — subscribed 
through their own home towns. But the 
figure as officially reported to James King- 
man of Smith, Patterson Co., the chairman, 
shows that the result compares very fa- 
vorably with the totals on former occasions, 
even without the subscriptions not included 
in the returns. 

“The most prominent fact, perhaps, in 
connection with the drive was the enthusi- 
astic manner in which everyone united in 
making it a success. From the heads of the 
committee to the smallest bondholder the 
spirit was the same,” says James Kingman, 
chairman. “And it is this spirit which is 
reflected by the men in the trenches of ‘the 
absolute certainty that we must win this 
war. Through ‘the JEWELERS’ CrrcuLar, Mr, 
Kingman wishes to thank the members of 


the committee for their untiring efforts and. 


zeal in canvassing the trade and the trade 
for the generous way in which the mem- 
bers responded to the appeal. 

The bulk of the bonds sold to individuals 
are being paid for on the installment plan 
and are carried by the various houses for 
the benefit of their assistants and clerks, 
payment being made at the rate of one 
dollar a week in most cases. 

During the middle of the campaign when 
sales were rather slow a committee meeting 
was held and the heads of the various 
houses were invited to attend at that time 
to stimulate sales and to show that the 
jewelers were at least as patriotic as other 
crafts. Lots of bonds from $25,000 to 
$1,000 were underwritten by the various 
firms. This not only helped out on the 
sale of bonds. but set a high standard of 
patriotism which was reflected in the sales 
by individuals. During the remainder of 
the period the committee members doubled 
their efforts and produced proportionate 
results. 

Among the stores to reach the one hun- 
dred per cent mark by securing subscrip- 
tions from every employee were A. Shaw 
and Adam & Singleton. which entitles them 
to display the Honor Flag. 

Owing to the fact that those jewelers 
and employees who took bonds through 
their home towns have not reported to Mr. 
Kingman it is impossible to include their 
names in the list subioined, but it is gen- 
erally understood that there were two or 
three hundred whose subscriptions in the 
aggregate represented probably $75,000 to 
$100,000. Furthermore, the heads of big 
houses contributed separate from their con- 
cerns, but there is no way of ascertaining 
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exactly how much, although it is estimated 
to be several thousand dollars more. 

The following table gives the leading 
jewelry companies and individuals, with the 
number of employees contributing through 
the larger houses and the amount: 


Smith, Patterson Co.......... 106 $44,450 
Fa TI Ee idk ocd ence encean 85 19,550 
Shreve, Crump & Low Co..... 52. 6,200 
Bigelow, Kennard Co.......... 40 13,000 
mn © Peers @ Ce... ccc ccc 50 23,800 
Hodgson, Kennard & Co....... 114 5,500 
Singleton & Adams........... 15 2,050 
Ee er ere ee 33 3,000 
po ere 15 ~=—1,000 
ee I is ss owe cewelen 1,000 
Harwood Bros Estate......... 3,750 
Boston Jewelry Mfg. Co...... 5,200 
Fi, FE a 26 dnsandesewws 100 
Be SE i vives eedantuss 5,000 
a Re eee Peet ere 4,500 
Harkins, Kirby & Murphy.... 700 
i et EE Bis Steg dcdmonan 3,300 
Emblem Jewelry Co.......... 300 
I i cig a ain orice are 1,000 
E. Howard Clock Co.......... 3,000 
Feeeens GB LOWAO «okcicccsces 4.500 
New England Jewelers....... 150 
Lenox Jewelry Co............ 1,500 
C. W. Sweetland & Son....... 3,500 
ee a a Wd id odd eee ew os 5,000 
Kettell, Blake & Co............ 5,000 


The Waltham Watch Co. raised the sum 
of $150,000, more than 2,000 officials and 
employes contributing. The company’s 
share was included in the Second Loan 
with the Boston Jewelers, but on this occa- 
sion the company was included in the Wal- 
tham city’s total. 





Cincinnati Jewelers Estimate Trade Total in 
Liberty Loan Drive in This City at 
About $400,000. 


CINCINNATI, O., May 8.—“The campaign 
is dead. Long live the campaign,” might 
well be sung by Cincinnati jewelers, for 
no sooner did the Third Liberty Loan 
campaign end than preparations were made 
to start work to obtain subscriptions for 
the Fourth Loan, which it is expected will 
be floated next October. 

Great satisfaction was expressed by the 
Cincinnati Chamber of Commerce over the 
showing made by the wholesale and retail 
jewelers, jobbers and manufacturers in the 
city during the campaign just closed. If 
there was a store, shop, factory or office 
occupied by a member of the trade who 
was not approached and solicited for sub- 
scriptions, or who did not respond to the 
nation’s call for funds, he is not listed in 
the reports made by those who worked 
among the trade. No actual report can 
be made regarding the total subscriptions 
sent in by individuals in the jewelry busi- 
ness in Cincinnati and many firms filed 
their subscrptions through banks making an 
accurate report on the total impossible, but 
Walter Mayer and J. C. Whitehouse, who 
were on the jewelers committee, and Presi- 
dent Arno H. Dorst, of the Wholesale 
Jewelers’ and Manufacturers’ Association, 
from figures received believe the total sub- 
scriptions will run but slightly short of 
$400,000. 

The interest stimulated among the em- 
ployers by Mr. Mayer and Mr. Whitehouse 
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BEVELED lh ABELL BRNGAUEMENT RING—Patented 






a 
‘<A BE L’’ ORIGINATED THE “FORGET-ME-NOT” COMPLETE SERIES oF 
‘A BE L’’ WEDDING RINGS IN 1912—DO NOT ENCOURACE THE PIRATES, 








SQUARE 
No. E3869—18 K Yellow gold, at.......... $15.00 2467 /4AP All Platinum for 1 carat stone. .$78.00 No. E3108—18 K Yellow gold, at.........., $16.50 
No. GG4603—18 K Green gold, at......... 15.00 2467/4—P. and 18 K, all Platinum setting No. GG4466—18 K Green gold, at......, eee 16,50 
No. WG5940—14 K White gold, at......... 15.00 18 K. Yellow gold Shank for 1 carat stone. 26.00 No. WG5607—In 14 K White gold, at. ccc. 16,5¢ 
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‘| WEDDING RINGS 


TRADE MARK REGISTERED 








I th those who by | WG6102—14K ALL PLATINUM and 18K Yellow 
aan aie ond initia- | White gold 11.00 =. ty Rg $ rey) gold, 5 dias. 50.00 
if —— 
tisk willie stog, yoo wre | SWG6864—All 14K + ” ns ee 
putting yourself in a age to | re Oe A32285—In all Platinum, 3 oo 50.00 
give your customers the finest § 2 EN ; large fine diamond and 6 
and most popular designs. small dias. ...... » $475.00 


In 1912 we created the new hand-carved Abel wedding rings in the following designs: Pansy, Daisy, Fern-leaf, Forget-me- 
not, Dahlia, Rose, Colonial, Corinthian, Bridal Wreath, Wild Rose, Violet, Poppy, Tulip and other floral designs, as well 
as many carved scroll patterns. After spending thousands of dollars for advertising, and thus creating a demand for these 
official symbols of holy wedlock, it is surprising to see how many ‘‘ME T00O’’ copyists are taking advantage of our brains, 
money and ideas, for these copyists opposed us in every way possible when we first introduced the NEW ABEL WEDDING 
RING. 

All good jewelers who want the ABEL up-to-the-minute service and our money-making Bridal Wreath wedding rings 
(patented) will wire or write us and get ready with a full stock for the June wedding season. The prices shown on the 
Bridal Wreath series and the Octagon engagement ring, are retail sales prices, which allow the dealer a handsome profit. 
Other prices quoted are less ‘‘Jewelers’ Circular discount.”’ 


“‘Warning to all wholesale and retail jewelers: We are the only ones you can safely buy the 
square, carved or embellished Abel Wedding Rings and Square Engagement Rings from” 


Originators and 
Makers of 


“ABEL” WEDDING 


SE4854 — Platinum pRIDAY Abel Bros. fat Co. Inc. 





gold, 7 dias.....$67.00 


SGG91'11— Platinum 29 Maiden Lane, Cor. 58 Nassau St., New York Ci 


and 18 K green 
gold, 7 dias..... 67.00 
SWG9113—14 K Large Importers and Cutters of Diamonds and Other Gems. Makers of Diamond 


White gold and Jewelry, Platinum and Gold Mountings, Chains, etc. All Prices Quoted are Less 
Platinum. 7 dias. 67.00 Jewelers’ Circular Discount. 


$5638 — All Plati- TRADE MARK 
num, 7 dias....170.00 Wedding Rings 





The Abel Motto is “‘MADE AND FINISHED BETTER THAN SEEMS NECESSARY” 
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showed early effect and has resulted in 
organizations being effected which aided 

tly in increasing subscriptions among 
the employes particularly. Whitehouse Bros. 
subscribed for $5,000 worth of bonds be- 
fore the campaign closed, a large part go- 
ing to the employes. Each of the principals 
of the firm also purchased bonds outside 
of the firm purchase. 

Jobbers and wholesalers reported $143,000 
subscribed and practically the same amount 
was obtained from the manufacturers. 
These amounts include the subscriptions of 
the employes. Retailers made up the bal- 
ance of approximately $100,000, giving 
Greater Cincinnati a total subscription of 
$400,000 for the Third campaign. Addi- 
tional subscriptions made toward the end 
of the campaign include C. Dorst, $1,000; 
H. E. Richter, $1,000; W. S. Oskamp, $500; 
LN. Fox, $1,000; L. M. Prince, additional, 
$1,000; employes of Wallenstein, Mayer & 


Co., $400 additional. 





Jewelers’ and Silversmiths’ Committee Be- 
lieve That Sum Credited to Trade Is 
Much Under Real Total 


ProvipENCE, R. I., May 11.—The Jewel- 
ers’ and Silversmiths’ Committee has been 
credited by the Trades Committee with 
having secured 1,063 subscriptions aggre- 
gating $837,400 in the recent campaign for 
the benefit of the Third Liberty Loan. 
While this is considered a very creditable 
showing on the part of this industry in 
view of the handicaps that it is experienc- 
ing because of conditions, it is not entirely 
satisfactory to the members of the com- 
mittee who worked so energetically and 
persistently during the vigorous drive. 
And it does not represent the entire story 
of the jewelry industry’s contribution to 
the loan by any manner of means. 

The committee has sent out to all con- 
cerns, large or small, that are identified 
with the industry a questionnaire with the 
view of obtaining accurate and first-hand 
information as to the number and amount 
of bonds taken by employers and employes. 
It is confidently expected that when the 
total is reported from these questionnaires, 
it will be astonishingly large. In fact, it is 
thought that it will be much in excess of 
the million mark, as many of the larger 
subscriptions received from firms or their 
oficers and owners, were placed through 
the brokers and bankers committee, which 
was given the credit, rather than to the in- 
dustry. There was also a large number of 
individuals, both employers and employes, 
whose subscriptions were credited to the 
towns and cities in which they lived. 

Two silk banners, awarded by the Brown 
& Sharpe Mfg. Co., in the competition for 
Liberty Loan subscriptions among the vari- 
ous departments of the concern were pre- 
sented on Monday noon at an enthusiastic 
open-air meeting. One flag was for the de- 
partments having more than 75 employes, 
and was taken by the hardening depart- 
ment, W. A. Henry, foreman; the other, 
for the department of less than that num- 
ber of employes, went to the electrical de- 
partment, William McClanachan, foreman. 

In making the awards, account was taken 
of the number of subscribers in proportion 
to the number employed; of the amount 
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subscribed in proportion to the wages paid, 
and of the number employed in each de- 
partment. <A letter of appreciation was 
given also to each department in which 
100 per cent of its members subscribed to 
the loan. 

The prizes were presented by Henry D. 
Sharpe, treasurer of the corporation, who 
congratulated the men on their subscrip- 
tions to the three loans, which he sum- 
marized as follows: First Liberty Loan, 
1,853 subscribers, $118,600; Second Liberty 
Loan, 4,542 subscribers, $262,050, and Third 
Liberty Loan, 5,510 subscribers, $322,150. 

Mr. Sharpe’s patriotic remarks were 
loudly applauded. He cautioned his hear- 
ers not to expect an early or easy peace 
and expressed his belief that more Liberty 
Bonds would have to be raised and vastly 
larger armies before a permanent peace 
would be secured. 





Philadelphia Jewelers Raise Over $200,000 

PHILADELPHIA, Pa., May 10.—In the re- 
cent campaign for the Third Liberty Loan 
the jewelers of Philadelphia more than 
doubled their subscriptions to the former 
loan. Wilson A. Streeter, in charge of 
the jewelers’ division, stated today that he 
had not the exact total figures, but it was 
approximately $200,000, as compared with 
$75,000 in the second loan. 

One of the new features of this Loan 
was the activity of the Jewelers’ Club. They 
handed the Jewelers’ Committee $20,100. 
The members all deserve great credit in 
getting the result. 








BUFFALO JEWELERS ROBBED 





Sneak Thief Gets Tray of Diamond Rings 
with Little Effort 


BurFaLo, N. Y., May 10.—The jewelry 
store of Lewin Bros. Co., 452 Ellicott Sq., 
was robbed yesterday noon. Two trays 
with 18 diamond rings were stolen from 
a case. The theft was not known until 
half an hour after the robber had left the 
place. Police headquarters were then noti- 
fied and Inspector Miller, his assistant, 
John R. Ryan, and Detective Sergeants 
O’Neil and Riordan went to the store. 

They learned that Marcus Lewin and his 
sons, Alfred and Bertram, were in an office 
at the rear of the store when the crook 
strolled in. They did not see him until he 
was going out, and thinking he had got 
into the wrong shop, paid no further at- 
tention to him. Marcus Lewin was unable 
to estimate the value of the rings, which 
ranged in size from one-fourth to one carat. 
The thief apparently reached over the 
counter, pushed back the slide and lifted 
out the trays. He wore a heavy overcoat. 








OFFICERS ELECTED 





Members of Minneapolis Jewelers’ Club 
Choose Leaders for the Ensuing Year 


MINNEAPOLIS, Minn., May 8.—The mem- 
bers of the Minneapolis Jewelers Club held 
a meeting last week, at which time officers 
for the ensuing year were elected and other 
matters of interest to the organization 
discussed. 

The following officers 


were chosen: 
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president, John MacNaught, of White & 
MacNaught; vice-president, E. A. Barker, 
president of the Barker Jewelry Co.; sec- 
ond vice-president, A. A. Mueller, secre- 
tary of the R. G. Winter Jewelry Co.; sec- 
retary, M. Adelsheim, of S. Jacobs & Co.; 
treasurer, Charles D. White, of White & 
Mac Naught. 








IN HANDS OF RECEIVER 





Ill Health and Adverse Circumstances Force 
Robinson Bros., Providence, to 
the Wall 


PRovIDENCE, R. I., May 11.—The business 
of Robinson Bros., manufacturers of jewel- 
ers’ findings, 46 Chestnut St., this city, 
went into the hands of a receiver on Mon- 
day last, Horace W. Peck, secretary of the 
Manufacturing Jewelers’ Board of Trade, 
being appointed. Adverse circumstances, 
together with ill-health on the part of one 
of the partners, has caused the business to 
be on the decline for some time past and 
affairs reached such a stage the first of the 
week that it was decided to place the busi- 
ness in the hands of a receiver. 


Mr. Peck has made an inventory of the 
property and states that while the liabili- 
ties of the firm are approximately $27,000, 
the value of the assets has been more diffi- 
cult to determine. There is less than $1,000 
equity in the books accounts, as the prac- 
tice of hypothecating these accounts has 
almost eliminated this item of assets. There 
is a considerable equity in the firm’s plant, 
which is well fitted up and equipped for 
their line of product, especially the manu- 
facture of chain findings. The plant has 
been kept in operation up to the present 
time, Mr. Peck having continued it since 
taking charge, but expects to dispose of it 
at private sale in a few days. 


The business has been conducted for 
nearly 30 years under its present style by 
Edwin L. Robinson and Lewis E. Robin- 
son. It was first established by the latter 
in 1887 at Mansfield, Mass., as Bliss & 
Robinson. The following year Mr. Robin- 
son withdrew and started in business for 
himself at North Attleboro, his brother, 
Edwin, being admitted July 1, 1890, since 
which time the firm name has been Robin- 
son Bros. They removed to this city a few 
years ago, taking a shop in the new Waite- 
Thresher Co. building. 








DEATH OF E. W. VADER 


Marathon, Ia., Jeweler, Who Successfully 
Conducted Business from an _ In- 
valid’s Chair, Finally Passes 
Away 


Cuicaco, May 13.—News reached Chica- 
go last week of the death of E. W. Vader, 
aged 28, of Marathon, Ia. Mr. Vader be- 
gan business in Marathon several years 
ago with no capital, only a determination 
to succeed, which he did in spite of a terri- 
ble handicap. 

His life was spent in an invalid’s chair, 
as he had no use of his legs or left arm. 
His sunny disposition brought to him busi- 
ness and friends. He left no relatives 
whatever, so far as known, and the business 
is in the hands of the public administrator. 
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D ch lay Card between me and thee Fully P JF 

wut when we are absent ully Protected by , 
Each Order centhen eaiber Pencaty Pendlinn We fill orders at once, with- 







out substitution of sizes. 
OUR SPECIALTIES 


Dozen 


Polished Balance Staffs$0.90 


Ruby and _ Sapphire 
Hole Jewels in Pol- 
ished Setting ...... 1.00 






A Heart 
In the .Service 






SWEETHEART 


Girls will all wear them for a sweet- 
heart in the Service. Immense field, 
reap the harvest by being the first 
one in your city to show something 
_— everybody wants and buys at 
sight. 





Actual Size 


SERVICE PINS 

An honor badge of love and patriot- 
ism. Blue Service Star in white 
field, red Heart border, finest hard 
enamel. 

No. 19064 Gold finish, dozen.... $1.75 
No. 19065 Sterling silver, dozen. 2.50 
No. 19067 10K Solid Gold, dozen 18.00 








SWEETHEART SERV- 
ICE RING 


Patent Pending 


Eagle Shank — Red Heart. 
Blue Service Star in White 
field, finest hard enamel. 


No. Dozen 
19056 Sterling .......... $6.00 
19057 10K Gold ......... 30.00 


Each Ring in fancy box. 
One dozen in counter dis- 
play carton. A rich, 
beautiful Ring, with a sen- 
timent that will take the 
country by storm. 








— 





~ 


LIBERTY COIN 
JEWELRY 
Soldier head embossed on a 


U. S. Coin. Oxidized Silver 
finish. 


No. Dozen 
19066 Brooch ........... $1.50 
19076 Stick Pin ........ 1.50 
19077 Cuff Buttons .... 3.00 


19078 Combination Set.. 4.50 


Up to date Patriotic Jew- 
elry that can be profitably 
retailed at popular prices. 





INSIGNIA RINGS 


All branches of the Service. 
The famous pierced Fagle 
Shank Service Ring. 
Originated by us. 
Beautifully finished. 

Heavy Sterling Silver. 

No. Dozen 
19050 Any Insignia ..... $7.50 
LADIES’ RING 
Eagle Shank, not pierced, 
made in same _ style as 

19050 Any Insignia 

No. Dozen 
19052 Sterling Silver.... $6.50 
19053 10K Gold 30.00 


All of above are our exclusive manufacture, produced in our own factory 


at Denver. 


Address all orders to 


The H. H. Tammen Company 


Manufacturers of Jewelry and Military Novelties 


DENVER, COLORADO 


Established 
1881 


WHOLESALE ONLY 


Send for 
catalogue 

















(We guarantee the fitting of our 
staffs and jewels) 


Dozen 


12Kt. Gold Filled Fin- 
ger Piece Mountings.$3.60 


12Kt. Gold Filled Frames: 
Riding Bow (wire 
Temples) ....... 3.90 
Cable Temples..... 4.85 


Alluminico Frames: 
Riding Bow (wire 
Temples) ....... 1.50 
Cable Temples ..... 2.35 
Ailuminico Temples: 
Wire (Riding Bow). .75 
De iik itl a aii dl ee 1.60 
12Kt. Gold Filled Temples: 
Riding Bow (Wire). 1.50 
CO SS 
Lenses OO Eye Convex, 


inserted only, from 


25 (144) to 5.50 (7) 2.50 
Our price list will be sent upon re- 


quest. The prices above quoted are 
10 days net. 


5 &C Watch Glass Company 


P. O. Box 1435 
NEW YORK CITY 
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California Jewelers Hold Great Convention 





Members of Gold and Silversmiths’ Association, in Two Days’ Session at 
San Francisco—Old Officers Reelected and Important Subjects Discussed. 











San Francisco, Cal, May 8—An en- 
thusiastic assemblage of jewelers from 


widely separated points in California be- 
gan to congregate at the Hotel St. Fran- 
cis, this city, early in the day, Monday, 
May 6, to attend the eighth annual con- 
vention of the California Gold and Silver- 
smith’ Association. By 1:30 Pp. M., which 
was the appointed time for the opening 
session, a representative gathering had ar- 
rived and signed up in the little black 
hook, otherwise known as the register. 
With President George Lewis in the chair, 
no time was lost in getting down to busi- 
ness, the program for the day and a half 
convention being a full one. 

The president’s address of welcome was 
more than a welcome in the strict sense 
of the word. In a few words he greeted 
the delegates and visitors, expressing great 
pleasure in calling to order another an- 
nual meeting of fellow jewelers for the 
promotion of the welfare of the associa- 
tion members and the dissemination of in- 
formation for the benefit of the trade as 
a whole. 

Following his brief salutatory remarks, 
President Lewis gave an inspiring talk on 
the necessity of organization and co-opera- 
tion in the jewelry business, as well as all 
other lines of endeavor. He said, in part, 
he didn’t think there was ever a period 
when it was more essential to have an 
association. The spirit of the times de- 
mands organization. The individual is 
powerless, when it comes to the protec- 
tion of business interests and the better- 
ment of business conditions, or winning 
a war. 

Now, more than ever before, everyone 
in the jewelry business, should be deeply 
grateful for their trade organizations, as 
there is great need for jewelers to pro- 
tect themselves against attacks against this 
particular line of business. In the past 
it has not been the nature of jewelers on 
the whole to be combative. We have sub- 
mitted tamely to practically all accusations, 
and now I think it is high time that we 
initiate through ourselves, our clerks and 
other mediums propaganda looking toward 
the continuation and prosperity of the 
jewelry business. As a matter of fact 
jewelry is about the only thing one can 
buy that has lasting value, notwithstand- 
ing all the talk about useless buying. For 
instance, a diamond of good value pur- 
chased today will still be good value years 
hence. Such arguments could well be 
used to encourage rather than discourage 
the purchase of jewelry during war times 
or any other time, especially when the 
country is as prosperous as ours is at pres- 
ent, and the need is as great for the free 
circulation of money. 

In this connection of stimulating interest 
in jewelry, President Lewis called atten- 
tion to the movement for national adver- 
tising inaugurated last year, suggest- 
ing that some expression of co- 


operation be sent on from  Cali- 
fornia to the eastern jewelers who bore 
the burden of the expense. Business, he 
said, no doubt, benefited to a certain ex- 
tent last Fall by this general advertising 
of certain items of jewelry, reading notices, 
etc., in the east probably more than in 
the .west, and the trade throughout the 
country should awaken to its possibilities. 

Following the roll call, with about 50 
members present, M. Van Vliet, second 
vice-president, made the announcement that 
three members of the association had 
passed away during the year. In respect to 





LOUIS S. NORDLINGER, FIRST VICE-PRESIDENT 


their memory, the audience stood for a 
moment with bowed heads. 

The minutes of the last annual conven- 
tion were read by F. L. Dailey on behalf 
of Secretary M. A. Hirschman. There be- 
ing no objections, they were accepted as 
read. 

The treasurer’s report submitted by J. A. 
Sorenson showed the association in strong 
financial condition. J. A. Montgomery, of 
Los Angeles, proposed that the report be 
referred to the executive committee, and 
if such a plan be deemed advisable that 
$1,000 be set aside for investment in Lib- 
erty Loan bonds. His motion was seconded 
and carried. 

On behalf of the executive committee, 
Edw. C. Marliawee submitted the follow- 
ing report: 

REPORT OF EXECUTIVE COMMITTEE. 

This has, indeed, been a busy year for your 
executive committee, and one can readily coincide 
with President Lewis when he stated at one of 
the recent meetings that he did not like to assume 
the responsibility of sending out notices relating 
to the constantly changing prices of merchandise— 
when the manufacturers themselves were  con- 
stantly reversing and rescinding prices previously 
sent out by them—and yet this responsibility must 
be assumed by someone, and who better able to 
do it than our worthy president, especially when 


.a bulwark for 
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our association is recognized by manufacturers 
and wholesalers as the only authorized body of 
jewelers with whom they can confer on questions 
that pertain to the welfare of the retail trade 
of the State. During the past year the prices of 
merchandise have been constantly changing. Silver 
as you well know has backed and filled, but every 
other line has gone steadily ahead. So you can 
see that your executive committee has been kept 
almost jumping sideways in its endeavors to keep 
up with the times in advising you of the numerous 
changes. 

If manufacturers could only see their way clear 
to advertise to the retailers in advance ‘the date 
of the change to new prices, it would help con- 
siderably and afford us an opportunity to work 
off old goods 2nd enable us to stimulate our sales. 
What goods remained on hand when the advance 
tock effect, however, should be advanced, as the 
break in prices will surely come when peace is 
declared. 

Some of our members seem to think it is a 
nice, easy job to be on the executive committee, 
and a few may be inclined to criticise their work, 
but surely when the large men in the trade are 
giving their time gratis to help the cause, one 
should think twice before criticising their work. 
Our association stands for the best that there is 
in the jewelry business. Its activities are for the 
best interests of all and for all. It backs up the 
effort to secure a fair remuneration for service 
rendered; it is for a better understanding of 
these things, and whether you realize it or not, 
you are participating in the benefits of the results 
obtained by a strong organization, which is felt 
all over the State, and not specifically organized 
for the benefit of the large or small jewelers, 
but for the State at large. Your executive com- 
mittee has been untiring in its efforts to assist 
and instruct our members in relation to their war 
tax reports. They have issued general instruc- 
tion regarding same; they have answered and 
solved the problems of many of our members, say 
nothing of rendering direct assistance in making 
out their reports for them. 

Teco much credit cannot be given the work of 
the Jewelers Vigilance Committee in its efforts 
to secure us a square deal on our war tax prob- 
lems. This work is the result of co-operation, and 
reflects high hcnor on those who have so ably 
carried it on any many of our members are con- 
tributing liberally to the cause to carry the good 
work on. 

Your exccutive committee has investigated so 
many so-called simplified accounting and efficiency 
systems that it would be a brave man who would 
dare to take up their time further talking ef- 
ficiency. What they are still looking for and 
want is direct action minus the “red tape.” I 
do not mean to insinuate that the committee has 
abandoned the idea of securing a simplified ac- 
counting system. In fact one of the systems they 
have recently investigated and appears to be giv- 
ing satisfaction is known as the Louder system. 

The plated silver hollow ware problem has re- 
ceived considerable attention, also the watch situ- 
ation, particularly in respect to the sale of old 
movements through certain channels, so they 
eventually come back as ‘‘new” watches, and are 
sold in competition with the legitimate jewelry 
trade. 

Instead of endeavoring to get our laws passed te 
check the fakers, the committee has been bending 
its efforts to see that our present laws are en- 
forced, and much good work has been done in 
stopping fake auctions and violations of the State 
fraudulent law known as 654a of the Penal Code, 
which also covers fake advertising. Chas. Jf. 
Tohnson, State Superintendent of Weights and 
Measures, is waging a_ relentless warfare on 
fakers, and every local department of weights and 
measures throughout the State is co-operating. 
Notify them immediately if the law is violated and 
if the practice is continued arrest will follow. 

Numerous differences arising between our mem- 
bers and also between our members and some 
wholesalers have been amicably adjusted. Your 
executive committee has its own methods of ad- 
justing such affairs, and it might be asking too 
much to ask you to listen to the details of such 
matters, and how they are adjusted. Yet I still 
meet people who ask what has association work 
accomplished? These are the kind of people who 
cannet yet see why we are at war with Germany, 
and even refuse to display our national colors for 
fear that they might offend the sensibilities of 
their German or pro-German customers, 

That there is an association—one that stands as 
honesty and against dishonest 
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methods, and is willing to go over the top when 
necessary to get the price cutting faker—-shows 
the need of a body of organized men that does 
not hesitate to stand for honest co-operation. 


The report then discusses the question of 
stabilizing prices and the action against the 
price cutter, and continues: 


Classifying jewelry as a non-essential, smother- 
ing the platinum trade by insinuation that manu- 
factured jeweiry of that metal was in danger of 
Government seizure, and that there was imminent 
danger of seizure of personal jewelry containing 
platinum was the text of a Washington telegram 
sent out early in March, and many people ac- 
cepted and took this as a Government order, and 
decided that platinum was not for them to even 
buy or wear. Your executive committee, with the 
assistance of our members, had a reading notice 
inserted in the daily papers to offset this to a 
certain extent. 

Retailing by wholesalers, who also solicit your 
trade, is still a menace to be dealt with. If you 
are determined to check this evil and compel the 
recognition of fair business, you must be awake 
and alert to the fact that the end you desire will 
not he achieved through the friendship or co- 
operation of the interests that are putting it over 
on you, but rather through the vigor and per- 
sistence with which you wourself press your own 
claims. Patronizing talk, friendly speeches, pleas- 
antly worded resolutions and trust in wholesalers 
and manufacturers that have heretofore hindered 
rather than helped, will never stop the retailing 
wholesaler. If you wish to stop him you must 
quit trading with him. Treat him as thiis Govern- 
ment should handle disloyalty; quit petting him, 
stand him up against the wall, swing on him good 
and plenty. These are war times, and no time to 
listen to disloyalty in national matters or our 
business affairs. 

A report of the executive committee for the 
past vear would be incomplete without calling 
your attention to the loyalty displayed by that 
committee in its endeavor to co-operate with the 
National Council of Defense. As representative 
merchants and citizens the committee has _ sus- 
tained every effort of the National Government. 
They have given freely of their time and money 
to uphold the principles for which we are striving, 
and no sacrifice has been considered too great to 
give to our country’s support. This applies not 
only to your executive committee and officers, 
but also to many members of our association who 
have contributed their best efforts in these trying 
war times. 

Business is good; business will be far better. 
Many of your best men are now with the colors. 
Instruct those that are left to talk 50 per cent. less. 
See that they have a smile on their faces nailed 
on to stay, and eliminate the “crepe hangers.” 
We are going to win this war on business; we 
are going to win this war our country is engaged 
in. The boys we are sending over there are not 
coming back until the enemy is crawling in the 
dust and begging for that mercy which they refuse 
to give to innocent women and children. People 
are getting serious. They want to know, they 
want it straight and they want it true. This 
country is prosperous; this is no time to listen to 
pessimists, no times to curtail the circulation of 
earned money. In the war torn countries of 
Evrope jewelry of all descriptions is in great 
demand, and instead of being bought as a luxury 
is considered to be an investment. These are 
war times, and we cannot afford to hesitate or 
even listen to those calamity howlers, who con- 
sider it unpatriotic to purchase anything beside 
the actual necessities of life. We are only just 
commencing to fight, and we are in to win. Go 
to it. 

Introductory to his membership report, 
C. J. Auger proposed that a new member- 
ship committee be appointed each year, on 
the ground that a new committee would 
naturally enter into the campaign with new 


ideas and result-getting enthusiasm. 


ADDRESS OF C. J. AUGER. 


“The retail jeweler, in common with all inde- 
pendent retail merchants, has conditions to meet 
and problems to solve as never before in mer- 
cantile history, and he can look in no better di- 
rection for help and advice than to his trade 
organization. Call into conference the aid of 
equal understanding and you double your own 
understanding; multiply this thought many times 
and you get a glint of what may be realized by 


our co-operating in the discussion of our methods 
and the clearing up of our problems. 

“If the average jeweler is able to think suf- 
ficiently to keep himself abreast of his day-to- 
day job, he feels that he has done about all that 
anybody has a right to expect of him, and it is 
only when he sits down with his fellow jeweler 
in discussion that he sees his business from an- 
other angle, that outside and frequently broader 
angle which often includes the most important 
phases of his business and on which much of his 
success depends. 

“‘We often hear it said that organizations of 
this kind are beneficial only to the larger stores, 
but that this is a fallacy I think you will all 
agree, because—witness the splendid work done 
by our national organization co-operating with 
New York committees. They have succeeded in 
effecting reduction to within fair bounds of war 
taxation on jewelers—a tax which threatened to 
be so heavy as to seriously hamper the retail 
jeweler. Their handling of the platinum situa- 
tion greatly aided us, also the restrictive im- 
portation of watches which was threatened, etc., 
was relieved. And as for our own State organ- 
ization, it has done this for us, it has made possi- 
ble a fair profit on all classes of merchandise 
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handled by us, which was not the case before it 
came into being. The association has also brought 
about the enactment of much splendid constructive 
and remedial legislation in State and city. The 
small member also benefits greatly by the experi- 
ence of the older and larger concerns, which 
benefit he is able to get from the free discussions 
which take place at our meeting. 

In all fairness to those who have organized 
and up to now supported our association, which 
has accomplished so much for the good of all our 
craft, whether member or non-member, the obliga- 
tion of joining and sharing in the work and finan- 
cia] support should strongly appeal to all who 
believe in fair play, and I urgently ask you to 
help us in our efforts to add to our membership 
all eligible jewelers, appeal to their sense of fair 
play, and ask that they be not satisfied to enjoy 
the fruits of the activities of this association with- 
out helping bear its burdens.” 


Albert S. Samuels reported on the last 
national convention, emphasizing the im- 
portance of such gatherings, and making 
various interesting deductions therefrom, 
incidentally registering high appreciation of 
the priceless service that the trade papers 
devoted to the jewelry business are ren- 
dering the jewelers of the entire nation. 


REPORT OF ALBERT S. SAMUELS. 


Mr. Samuels’ report on the national con- 
vention at St. Louis, was a long one, which 
went into detail and interested the jewel- 
ers very much. This was his first experi- 
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ence at a national convention and he was 
astonished at the work accomplished 
realizing that to simply meet and rub el. 
bows with the men present was alone well 
worth the trip. 

He told of the various papers read from 
the beginning of the convention to the end, 
laying stress on the address of Paul V. 
Bunn, of the St. Louis Chamber of Com- 
merce, retiring President Charles T. Evans 
of the A. N. R. J. A.; Carl J. Ricker and 
President-elect Brock, on the research work 
of the association. 

Other papers singled out were those of 
T. L. Combs, Omaha, Nebr., and Herman 
Mauch, St. Louis. He ended by telling of 
the advantages of the convention to the 
jewelers of the city, in which it was held, 
and urged all to have a jewelry convention 
in San Francisco. 

Col. John L. Shepherd spoke at consid- 
erable length on “Co-operation,” citing 
many interesting examples of what he has 
seen and heard among jewelers in his ex- 
tensive travels over the country. 

The remainder of the first session was 
taken up with an informal discussion of 
matters brought up by various delegates, 
most of the matters being left over for 
further consideration and action on the 
following day. The convention adjourned 
at 5:30. 

TUESDAY MORNING SESSION 10 A. M. 


The roll call Tuesday at 10 o’clock 
showed a larger attendance than was pres- 
ent Monday afternoon, and the spirit of 
good fellowship, optimism and patriotism 
was even more dominant. 

The first thing on the program was a 
splendid paper by Jas. A. Montgomery of 
Los Angeles on “The Hue and Cry Against 
Jewelry Buying,” or, as he changed the 
title, “Under Existing Circumstances is the 
Jewelry Business a Non-essential ?” 


ADDRESS OF J. A. MONTGOMERY. 


Mr. Montgomery took up the subject as 
to whether, under existing conditions, the 
jewelry business is an essential business. 
In royal fashion he paid his respects to Mr. 
McAdoo, and the group of prominent bank- 
ers who are calling for endless economy at 
this time, and showed that the shortsighted 
policy that has been advocated on the 
jewelry and other business of a kindred 
nature had brought other countries to the 
verge of ruin in the past. 

The sale of luxuries, he said, were in 
themselves just as valuable as the necessi- 
ties of life. The proper idea for the Amer- 
ican people to hold up, he declared, is to 
keep the American workman busy, and en- 
able him to do his part in helping to finance 
and win the war, which he is only too eager 
to do. “What is wanted is a readjustment, 
not destruction to any industry,” he said. 

He cited the examples of the belligerent 
countries of Europe, to show that they 
made similar mistakes at the beginning, 
which they regretted later, and he made a 
plea for sound common sense and not hys- 
teria in dealing with luxuries. 

Mr. Montgomery’s papers may be treat- 
ed more fully in a later issue of THE 
JEWELERS’ CIRCULAR. 

Next Geo. A. Brock of Los Angeles, 
president of the National Jewelers’ Asso- 
ciation, gave an informal talk on national 
jewelry conditions. First, however, he took 
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occasion to substantiate Mr. Montgomery’s 
statement that a change has come over the 
jewelry business with the advent of the 
war and changed economic conditions in 
that the number and amount of charge sales 
have decreased very materially, while cash 
sales have increased proportionately. Be- 
ing questioned by Mr. Brock, Geo. Lewis 
and other dealers present acquiesced in Mr. 
Montgomery’s assertion also. 

Keen interest was shown in Mr. Brock’s 
explanation of Research Work planned un- 
der the auspices of the National associa- 
tion, the preliminaries for which are al- 
ready well under way. He explained that 
subscriptions amounting to some $37,000 
have been secured to prosecute this great 
undertaking, and he is confident the full 
$60,000, which was his goal before the 
declaration of war, could have been ob- 
tained by this time had not the campaign 
been postponed in view of the greater 
cause. The only way to raise money for 
the proposed Research Work, in his opin- 


ion, is for a field secretary to go to. 


jewelers’ meetings such as this in different 
centers or meet the jewelers of every city 
individually and explain to them by word 
of mouth and concrete demonstrations how 
the plan will benefit everyone in the busi- 
ness. 

Later in the day Mr. Brock had occasion 
to refer back to research work, and he ex- 
pressed gratification that California jewel- 
ers so far have contributed more to the 
cause than any other section of the country. 


The first step in the proposed plan, as 
explained by Mr. Brock, is the preparation 
of an accounting system. Mr. Wright, cer- 
tified accountant of Los Angeles, who has had 
eight or 10 years’ experience in the jewelry 
business, and is believed by Mr. Brock to 
have a keen insight into the needs of the 
trade, has been engaged to prepare a sys- 
tem of accounting. Forms and systems 
have been secured from leading firms of 
the United States tor consultation, and Mr. 
Wright has his work well under way. In- 
side of the next month Mr. Brock expects 
to go to New York and take up the matter 
with prominent men there active in the 
same line and consult various sources, the 
idea being to work out a system that will 
apply specifically to the jewelry business. 
Later it will be submitted to the Bureau 
of Research Work and will finally be sub- 
mitted to the accounting department of 
Harvard University. In view of the great 
amount of work the Bureau has on hand, 
Mr. Brock doubts if its service can be 
obtained during the present year. This does 
not change his plans, however, as he hopes 
in the end to get an accounting system 
theoretically sound and practical as well— 
a skeleton, which will have the fundamen- 
tals for a small store and capable of ex- 
pansion to meet the needs of large estab- 
lishments. 


After answering various questions on re- 
search work, Mr. Brock took up other 
matters of national importance, such as 
the results accomplished on the silverware 
schedule, and plans for further improve- 
ment. He hopes to see th: tea set schedule 
changed during the ensuing year, and to 
this end plans to give the matter consider- 
able time and attention. He figures that 
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when one helps the other fellow in such 
matters, one helps one’s self. 

Next Mr. Brock introduced the subject 
of the slow turn-over in the jewelry busi- 
ness, and asked for opinions on a reason- 
able turn-over. Some enlightment was 
given by President Lewis, who said he 
found additional inventory brought in- 
creased business as a rule, providing the 
assortment was increased. Mr. Brock 
agreed and added he believed retailers gen- 
erally would be better off if they bought 
more frequently, thus changing their as- 
sortments, and did not keep overloaded on 
certain items for fear of threatened short- 
ages, which seldom materialize. 

The remainder of the morning session 
was taken up with a report compiled by a 
committee, consisting of Jas. A. Mont- 
gomery, C. J. Auger and H. G. Heermance, 
on a watch and clock repair schedule, en- 
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graving, etc. As a matter of fact this was 
the lengthiest discussion of the entire con- 
vention, being introduced at the first meet- 
ing, given considerable time Tuesday 
morning, and at 12 o’clock continued until 
the afternoon session. 

It developed that the jewelers of Fresno, 
Cal., had recently compiled and adopted a 
comprehensive list which was taken as the 
basis for recommendations to the trade of 
the entire state as minimum charges. Each 
item of the list was taken up separately 
and most of them, after more or less dis- 
cussion, were allowed to stand as recom- 
mended by the committee. 

TUESDAY AFTERNOON SESSION 


The matter of a watch and clock repair 
schedule was finally disposed of by the ac- 
ceptance of the executive committee of an 
offer from Mr. Montgomery that he assume 
the responsibility of getting the proposed 
schedule ready for print and seeing that 
copies are distributed to every jeweler and 
watch repair bench in the State, whether 
members of the association or not. A vote 
of thanks was tendered the Fresno 
jewelers. 

The same committee, reporting on en- 
graving, recommended that a charge be 
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made on all engraving whenever possible 
to do so, looking to the entire elimination 
of free engraving in the future. It was 
also recommended that jewelers avoid es- 
timating the value of diamonds, and when 
found necessary to do so, that a fair charge 
be made for the service. Both recommen- 
dations were adopted. 

At this point Albert H. Elliot, attorney 
for the association, was greeted with much 
applause, and was called upon to deliver his 
most interesting talk on, “The Jewelry 
Business and the War,” which was very 
well received. He said in part: 


ADDRESS BY ALBERT H. ELLIOT 

There has been some talk in the newspapers as 
to the necessity of eliminating from our economic 
life for the period of the war some of the non- 
essential lines of business. It has been assumed 
that jewelry comes under the general classifica- 
tion of non-essentials and of course those who 
take this view are seemingly in favor of elim- 
inating or restricting the business in which the 
members of this association are interested, It is 
easy for any man to advocate, for the good of 
the country, the closing up of some other man’s 
business. Did you ever hear of a man who 
favored the elimination of his own business? 
How ingenious and eloquent are the arguments 
which we can utter for the good of the cause, 
but which involves sacrifice to the other fellow. 

The jewelry merchants have been as patriotic as 
any class of business men since the war began. 
They have subscribed to Liberty bonds, and we 
welcome comparison with other crafts, along the 
line of donations of either money or men, to the 
great cause. They stand ready to make sacrifices 
of every kind, but when it is suggested that they 
allow their business to be classified as non-essen- 
tial, and hence closed up, they have a right to 
protest and ask the question seriously as to what 
is, after all, essential. | 

We readily concede that during this grave 
period, perhaps strictly no business which is not 
devoted exclusively to the war can be called es- 
sential. That suggestion would place in the non- 
essential class every enterprise not devoted to 
ships, munitions, transportation, food and clothing. 
If every business not coming under this classifi- 
cation were barred, where would the money come 
from to buy bonds and finance the war? What 
would become of our general economic life if we 
should close up shop entirely? = 

One of the best things said during the war 
was contained in a Presidential paper. While 
I do not quote the language, the suggestion was 
that it was desirable during the war that business 
should go on as nearly normal as possible. War 
travels on money and the successful prosecution 
of the war requires money. 

There is, however, a line which can be fairly 
drawn. If in the jewelry business we are using 
mechanics who are necessary for ship-building or 
other strictly war activities, then the jewelry 
business must make the sacrifice, and of course 
you are all willing to do so. We are extravagant 
when we buy something for our personal use 
which we can get along without and which re- 
quires labor in its manufacture, which labor ought 
to be employed in the more direct prosecution of 
ee WOR « ts 

The fact that jewelry is used as an article of 
adornment is entirely beside the question. If 
mere adornment were the test of the essential or 
the extravagant, then we should at the very start 
take about 90 per cent. of the clothes off the backs 
of our women. This would not only be shocking, 
but would cause a feminine revolution which would 
make the great war seem like a sham battle. ... 

There has been some governmental attempt to 
define essential industries and to prohibit ex- 
tensive work along non-essential lines. We are 
not aware that the jewelry business has been 
touched upon in any executive order thus far 
issued. Nor do we see that such an order can be 
necessary or expedient unless as has been already 
suggested, you are using men or machinery. which 
are essential to war work. 

We trust that the wild talk in the newspapers 
about jewelry and extravagance will cease. We 
want every legitimate business to continue during 
the war with a minimum of disturbance. While 
extravagance should never be encouraged either 
during war or peace; sour warnings to people 
against spending money, and long faced mutterings 
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will start a financial panic, much sooner than a 
defeat on the Western front. 


Elliot M. Epsteen, attorney for the Ad- 
vertising Club of San Francisco, and also 
connected with the Department of Weights 
and Measures of this county, gave a very 
interesting and enlightening talk on the 
“Enforcement of Fraudulent Advertising 
Laws.” The keynote of his address was 
honesty in merchandise, which he classified 
as the most important element confronting 
this and every other line of business today. 
He pointed out what great development 
has been made in this respect in the last 
decade or two, important contributing fac- 
tors being the inauguration of the one-price 


‘store, the activity of the Advertising Clubs 


of the world and the rigid enforcement of 
weights and measures laws. The jewelry 
business, he said, is looked up to as a stand- 
ard of honesty, but he pointed out the need 
of eliminating so-called trade customs, 
which are no more nor less than a cover 
for something dishonest. As part of the 
good work done in San Francisco, in the 
way of lessening the operations of fakers, 
Mr. Epsteen told of the ridding of the city 
of selling clubs, whereby people were in- 
duced to pay on suits, watches, silverware 
and other articles in weekly installments 
through misrepresentation and fraud. In 
this connection, he gave due credit for the 
results accomplished to Jas. A. Sorenson, 
treasurer of the Jewelers’ Association, who 
gave valuable assistance as head of a com- 
mittee of the Downtown Association. Next 
Mr. Epsteen said effort would be made to 
drive out gentlemen buying up twenty-five 
or thirty-year old watch movements, put- 
ting them in new cases, and selling them 
as new watches. He pointed out with 
satisfaction that fake clearance and fire 
sales have been entirely eliminated here. 
The meat of the whole scheme of honesty 
in merchandise, he said, is “Weigh and 
measure unto others as you would have 
them weigh and measure unto you.” 

Upon motion of C. J. Auger a vote of 
thanks was tendered Mr. Epsteen. 


Mr. Montgomery made the announcement 
that Mr. Brock had accepted the presidency 
of the National association with the under- 
standing that he would not stand for re- 
election. In view of the work in prog- 
ress, Mr. Montgomery said he, deemed it 
advisable that pressure be brought to bear 
upon Mr. Brock to accept the office for an- 
other year, should it be offered him, and 
for the members of this organization to go 
on record as recommending his nomina- 
tion. It was unanimously voted that a com- 
mittee of three be appointed to frame the 
proper resolutions. 

Godfrey Eacret presented what informa- 
tion he had been able to glean on the 
platinum situation, but expressed disap- 
pointment at not being in position to say 
what the Government plans to do in the 
matter. Much discussion followed his in- 
troduction of the subject, which resulted in 
the appointment of a committee, consisting 
of Messrs. Eacret, Lewis and Brock to 
frame a resolution, covering the matter. 
It took the form of a telegram to be sent 
to Oliver G. Fessenden, chairman of the 
War Service Committee, New York. It 
read: “The jewelers’ convention duly as- 


sembled in San Francisco, representing 142. 


of the most prominent jewelry stores of 
California, offer to you unqualified support 
in all matters pertaining to our trade, 
especially in the matter of the conservation 
of platinum.” 


Upon the cordial invitation of the Los 
Angeles delegation, it was voted to hold the 
1919 convention in the southern city. When 
the matter was first brought to attention 
on Monday, suggestion was made that all 
entertainment features, even the annual 
banquet, be dispensed with next year, pro- 
viding the country is still engaged in war, 
but the motion was overruled on the ground 
that there had already been too much ac- 
tion taken throughout the country of this 
nature, having a tendency to hurt the other 
fellow’s business, in all good faith most of 
the time, but nevertheless with that result. 
On the strength of this argument, the Los 
Angeles delegates assured the members of 
a “big” banquet and good time at the next 
convention. 


Under the head of unfinished business, 
the watch “loan” question was brought up 
again, and a committee, consisting of C. J. 
Auger, chairman; Albert S. Samuels and 
Julius Young, was appointed to report to 
the executive committee within three 
months. 


Mr. Brock was advised of the action 
taken regarding his standing for re-election 
as president of the national association 
next year, and in response stated that he 
felt under deep obligation to his fellow 
jewelers for the expression of their good 
will, but that he couldn’t make a definite 
promise. He still hopes to be relieved, ow- 
ing to the pressure of other matters, but 
held out the encouragement that if, when 
the time comes, it seems absolutely essen- 
tial that he stand for re-election, he may 
consider it. He explained, however, for 
the enlightenment of those urging the of- 
fice upon him, that the plan of research 
work was entirely in his hands for three 
years, regardless of the presidency of the 
national organization. 


The election of officers, which marked 
the closing of the business part of the con- 
vention, lacked excitement, and took only 
a few minutes, the entire executive board 
being re-elected by unanimous vote, upon 
motion of Mrs. M. A. Handle, of Berke- 
ley. The result was more a victory for 
the audience than the newly elected officers, 
as most of them have served for several 
years, and expressed willingness to retire. 
President Lewis, who has been president 
ever since the association was organized 
eight years ago, in accepting the office 
again for the ensuing year, stated that it 
would absolutely be his last appearance, 
that some one else would have to accept 
next year. 

The officers are: President, Geo. Lewis, 
of Shreve & Co., San Francisco; first vice- 
president, Louis S. Nordlinger, S. Nord- 
linger & Sons, Los Angeles; second vice- 
president, M. Van Vliet, Baldwin Jewelry 
Co., San Francisco; secretary, M. A. 
Hirschman, Hirschman & Co., San Frar- 
cisco; treasurer, J. A. Sorensen, Sorensen 
Co., San Francisco; director, Wm. Schepp- 
ler, W. Scheppler & Sons, San Francisco. 
These with the following constitute the 
executive board: Geo. A. Brock, Jas. A. 
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Montgomery and J. G. Donovan, of Los 
Angeles. 


The Banquet 


The eighth annual banquet of the Calj- 
fornia Gold and Silversmiths’ Association 
was a fitting close for one of the most 
successful conventions ever held by the 
organization. It was celebrated in the 
Italian Room of the Hotel St. Francis, with 
covers laid for about 60 people. The meny 
left nothing to be desired, and the par- 
ticipants were in very good mood to enjoy 
themselves after devoting a day and a half 
to business matters strictly. 

J. A. Sorensen presided as toastmaster, 
and his steady stream of wit and humor 
contributed much to the success of the 
occasion. Among the speakers were Geo, 
A. Brock, who told of the activities and 
accomplishments of the National associa- 
tion: Frederick S. Nelson, advertising 
manager for a large local concern and 
prominent in the activities of the Associated 
Ad Clubs, who spoke on advertising in 
an interesting and instructive manner; and 
Col. John L. Shepherd, who spoke along 
patriotic lines, referring to Lincoln and 
many of his virtues, and pointing out the 
danger from hyphenated Americans, of 
which, unfortunately, there are a_ great 
many in this country. Captain F. L. Goord 
(London Regiment) who was _ scheduled 
for a speech, was unable to be present, but 
he sent Sergeant Goad of the Seaforth 
Highlanders, who spoke at considerable 
length on German atrocities, which he him- 
self has witnessed. 

The surprise of the evening was a mam- 
moth basket of American beauty roses 
from the wholesalers’ association. The ex- 
pression of good will from that organiza- 
tion and thoughtfulness of its officers was 
very much appreciated. 

It was not until 12:15 that the banquet 
broke up and the party separated for an- 
other vear. 

The Roster 

George Lewis, San Francisco: George A. Brock, 
Los Angeles; C. J. Auger, San Francisco; M. A. 
Hirschman, San Francisco; J. A. Montgomery, 
Los Angeles; Louis S. Nordlinger, Los Angeles; 
Godfrey Eacret, San Francisco; J. A. Sorensen, 
San Fiancisce; O. A. Poulsen, Richmond; J. G. 
Heermance, Suisum City; William Scheppler, San 
Francisco; Edw, C. Marliave, Berkeley; A. F. An- 
drews, San Francisco; A. D. Jessop, San Diego; 
H. B. Oberlin, Fresno; F. L. Dailey, San Fran- 
cisco; Albert S. Samuels, San Francisco; J. G. 
Donovan, Los Angeles; William Ryder, San Jose; 
M. Friedberger, Stockton: A. A. Handle, Berkeley; 
Mrs. M. A. A. Handle, Berkeley: A. F. Edwards, 
Oakland; W. N. Jenkins, Oakland; Col, John L, 
Shepherd; F. W. Kuechler, Stockton; M. J. 
Schoenfeld, Oakland; J. R. Kocher, San Jose; 
James William Scheppler, San Francisco; John R. 
Tenkel, San Francisco; H. W. Stackpole, San Jose; 
E. L. Bothwell, San Jose: E. H. Lindeman, San 
Francisco; George E. Bangle, Vallejo; J. A. 
Werner, San Francisco; A. B. Tuckey, San Fran- 
cisco; J. G. McAlpine, Gilroy; L. J. Rissmann, 
San Francisco; Frank Warner, Fresno; L. Fer- 
bush, Oakland; F.. W. Willett, Watsonville; R. 
Raymond Haas, Stockton; H. W. Brand, Nevada 
City; H. E. Anthony, San Francisco; J. F. Muth, 
Los Banos; Julius’ A. Young, Oakland; Howard 
Houston, San Francisco; Theodore Fershtand, San 
Francisco; B. O. Gunst, Woodland; Carl G. W. 
Noack, Sacramento; W. C. Lean, San Jose; M. 
Van Vliet, San Francisco: Philip Werner, San 
Francisco; M. K. Giant, Vallejo; Percy H, Greer, 
San Francisco; Voss & Rich, Oakland; T. A. 
Church, Berkeley; Albert H. Elliot, San Fran- 
cisco; Elliot M. Epsteen, San Francisco; M. M. 
Mason, rep. JEWELERS’ Circutar; Harry A. Davis, 
San Francisco; John Brekett, San Francisco; R. 
L. Radke, San Francisco. 
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Trunk Thief Gets Loot Valued at $10,000 





New York Salesman Returns to Pittsburgh Hotel to Find Trunk Has Been 
Shipped to Youngstown, O., Where All Trace of It Is Lost. 











PirtspuRGH, Pa., May 9.—Through the 
use of a clever ruse, a trunk containing 
diamonds valued at $10,000, in charge of 
p. H. Friedlander, a traveling salesman 
for the Davidson Diamond Jewelry Co., 93 
Nassau St., New York, was stolen from Mr. 
Friedlander’s room at the Hotel Henry last 
Monday. The entire police and detective 
force of the city has not been able to get 
any trace of the trunk, beyond the fact that 
‘: was shipped to Youngstown, O. 

It appears that last Tuesday afternoon 
4 well-attired man accosted Matt Dunlevy, 
a porter at the hotel and handed him a 
note supposed to have been written by 
Mr. Friedlander, requesting that the trunk 
he removed from his room No. 108 to the 
Pittsburgh & Lake Erie depot. The note 
read “please give bearer my trunk.” But 
the porter called an expressman and shipped 
it to the station where it was checked to 
Youngstown, O 

When Friedlander returned to the hotel 
late in the. day, he discovered that his 
trunk was gone and at once notified the 
hotel of his loss, and when he learned 
what happened went immediately to the 
railroail station and then to Youngstown, 
hoping to catch up to his missing property. 
At Youngstown, it was learned that a man 
had come to the station there and had 
taken the trunk away in an automobile, but 
where the trunk was removed to remains 
as much of a mystery as ever. 


Returning to Pittsburgh, Mr. Friedlander 
notified the Pittsburgh police, but the 
swindler or crook, whoever he was, had 
gotten such a good start that there was no 
chance of catching up to him. 

Fortunately the trunk was insured, and 
the owners of the jewelry will not lose any- 
thing by the operation. A good descrip- 
tion of the goods has been furnished and 
a nation-wide hunt has been started to 
catch up with the stolen stuff. 

Captain of Detectives Clude Edeburn, 
of the Pittsburgh Detective Bureau, is of 
the opinion that the persons who committed 
the job were very familiar with Mr. Fried- 
lander’s movements and waited their chance 
for him to leave the hotel, before working 
to obtain the trunk through the porter of 
the hotel. 


Detectives Crooks and Freeborn made a 
thorough investigation, and as a result of 
their efforts have arrested one man, who is 
being held as a suspect. He was in the 
hotel and admitted that he is a gambler. 
However, there is no certainty that he was 
identified with the robbery, but he will not 
be released pending a complete investiga- 
tion. 

Mr. Friedlander had visited Dayton, O.; 
Detroit and Cleveland, being several days 
in the last two-named cities, coming from 
Dayton, O., to Pittsburgh, and it is possi- 
ble that he was followed to this city. 

The hotel people furnished a good de- 
scription of the man who brought the note. 
It is expected that the same game will no 


doubt be attempted somewhere else, and 
that extra precautions should be taken to 
prevent a recurrence of any such transac- 
tion. 





P. H. Friedlander, when seen in New 
York in an interview with a _ reporter 
of THE JEWELERS’ CIRCULAR said : “I ar- 
rived in Pittsburgh from Dayton, O., on 
Thursday evening, May 2, and registered at 
the Hotel Henry. After visiting the trade 
in Pittsburgh on Friday and Saturday, on 
Monday morning I went to visit the trade 
in McKeesport, Pa. I returned to the 
hotel on Monday afternoon and my car- 
rier took the grips to my room and put 
them in my trunk. After paying my car- 
rier I left the hotel to transact some busi- 
ness with one of my customers. When I 
returned to the hotel I found that the trunk 
was missing. After inquiring as to its 
whereabouts, I learned that it had been 
checked at the Pittsburgh & Lake Erie 
depot. On further inquiry I found that it 
had been shipped to Youngstown, O. When 
the Youngstown, O., officials were notified, 
they said that the trunk had already been 
claimed and all trace of it gone. 

‘“T cannot understand why the porter had 
the trunk shipped to the depot, as I did 
not order it to be shipped, and it seems 
to me that the porter should have received 
his orders from the clerk at the hotel, in- 
stead of taking them from a stranger.” 

The young man who directed that the 
trunk be shipped to the depot is described 
as being tall, slim and nicely dressed. 

The trunk contained a complete line of 
gold and diamond jewelry and was fully 
insured, so that the company sustained no 
loss. 





MUST FACE TRIAL 





Newark Man Charged with Transporting 
Goods in Violation of the Inter- 
state Law 


NEWARK, N. J., May 10.—Samuel J. Gold- 
smith, of 504 S. Belmont Ave., this city, has 
been held in $1,000 bail by United States 
Commissioner Kessier for a hearing this 
week on the charge of transporting goods 
from a silver manufacturing shop in Wash- 
ington St., this city to a warehouse at 513 
W. 20th St., New York city, in violation 
of the interstate law. Further charges of 
violating the enemy act may be brought 
against Goldsmith, it is said. This latest 
arrest was made by George M. Barron and 
James J. Lynch. 

Goldsmith, his father, Wolf T. Gold- 
smith, president of the Roval Silver Mfg. 
Co., 473 Washington St., with five other 
men, were arrested a week ago today in 
New York on the charge of shipping arti- 
cles on the export prohibition list. They 
were held in $1,000 bail each by United 
States Commissioner Hitchcock for the ac- 
tion of the Federal Grand Jury. 

It is alleged that papers seized in the 
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office of the Royal Silver Mfg. Co., follow- 
ing the second arrest of Samuel J. Gold- 
smith at his home here, have yielded infor- 
mation that is expected to result in the 
breaking up of an alleged system of ship- 
ping rubber and other prohibited articles 
through neutral countries to Germany. 








JEWELRY SWINDLER AT WORK 





Buffalo Police Searching for Young Man 
Who Stole Diamond Ring 


BuFFALo, N. Y., May 8.—Police Inspector 
Miller and half a dozen detectives are hunt- 
ing for a young man who recently swindled 
T. & E. Dickinson’s jewelry store out of a 
$475 diamond ring. The crook went into 
the jewelry store about noon and said he 
intended to be married in June and wanted 
a valuable engagement ring. He was shown 
a tray of rings by Mrs. Dickinson and he 
selected one, tendering a check for $500 in 
payment. As he was not known, he was 
told that he must be identified. 

“I am stopping at the Hotel Statler,” said 
the customer, “and if you call up the hotel 
about 1 o’clock this afternoon, the manager 
will tell you that I am all right. Be sure 
and ask for me first when you call through 
the public booth at 1 Pp. m., and I’ll have the 
manager, my friend, take care of things.” 

At 1 p. M., the Dickinson store telephoned 
the Statler and the crook was paged. He 
went into the booth. The store asked for 
the young man. The crook said the ring 
purchaser had been called away on an 
urgent business engagement, but that the 
manager of the hotel was answering for 
the guest. Then he said that this guest 
was A-l in any promise he made. As a 
result the diamond ring was turned over 
to the customer. Later it was learned that 
his check was worthless, that he was not 
stopping at the Statler, and the police were 
notified. 

At police headquarters it was said the 
crook has worked the same game on 
jewelry stores all over the country. It is 
said that he is wanted for getting jewels 
valued at upward of $25,000 from stores in 
New York, Boston, Chicago, Philadelphia 
and Denver. 








Death of Charles H. Klem 

RocHESTER, N. Y., May 10.—Charles H. 
Klem, died Tuesday morning at his home, 
32 Clay Ave. Mr. Klem had been asso- 
ciated with his brother, Joseph Klem, in 
the retail jewelry business at 82 Main St. 
W. for the past 25 years. For a number 
of years he was a prominent person in the 
Democratic Political party, in the First 
Ward. 

Mr. Klem is survived by his. brother, 
Joseph Klem, and two sisters. Funeral 
services were held Thursday morning. 
Interment was at Holy Sepulchre Cemetery. 

A letter of sympathy was sent to Mr. 
Joseph Klem from the Rochester Retail 
Jewelers’ Association. 








One issuing traveler’s checks under the 
agreement to pay them when countersigned 
by the signature placed on their face is held 
liable to the purchaser for checks paid on a 
forged signature in Sullivan v. Knauth, 
L.R.A.1917F, 554. 
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SENT TO JAIL 
Notorious Crook Who Robbed New York 


Jeweler Must Serve Prison Term 

John Conway, alias “James Mallon,” no- 
torious crook, was sentenced last Friday, 
in the Criminal Branch, of the Bronx Court, 
New York, by Judge Gibbs, and received 
a sentence of 11 years and nine months, in 
Sing Sing prison. Harry Hamburg, who 
also pleaded guilty to a grand larceny 
charge, was committed to the Bronx County 
Jail, without bail for a further investigation 
into his character. Hamburg and “Mallon” 
were arrested, last March, only three days 
after a window in the jewelry store of the 
Bronx Collateral Offce, Inc., 2783 Third 
Ave., had been smashed and nearly $1,000 
in jewelry stolen. 

It is interesting to note the swift work 











in Elmira Reformatory and the New York 
city penitentiary. 

The next day the police arrested “Mal- 
lon,’ who later with Hamburg was indicted 
by a Bronx grand jury, on a charge of 
grand larceny. 

Hamburg pleaded guilty, while “Mallon” 
at first maintained his innocence, but later 
pleaded guilty to a charge of being a second 
offender. Several weeks ago both prisoners 
were brought before Judge Gibbs to be 
sentenced, but “Mallon” suddenly became 
“violently insane,’ and just to show that 
he was insane, started to kick Hamburg in 
the face. He was committed by Judge Gibbs 
to Bellevue Hospital for observation into 
his insanity. 

According to Captain Wines this was a 
ruse on “Mallon’s” part. A 10 days obser- 
vation in Bellevue Hospital proved that 





JOHN CONWAY, ALIAS JOHN MALLON, SENT TO JAIL 


of the Bronx detective force and the Bronx 
District Attorney’s office in this matter. 
Not quite two months after the crime both 
criminals have been brought to justice, and 
one has been sent to jail. 

The smashing of the window in the Third 
Ave. pawnshop was one of the most daring 
robberies in the history of the Bronx 
police. On March 13 a gray “Dayton” mo- 
torcycle drew up before the Third Ave. 
pawnshop, and a man stepped from the 
basket of the car. With a brick in either 
hand, he smashed the window in the pawn- 
shop, and grabbing about $5,000 worth of 
jewels, which were in several trays, rushed 
back to the motorcycle, whose motor was 
kept running and was whisked away. He 
dropped most of the loot however. The 
only clue to the robbery which was offered 
the Bronx detectives, who were led by 
Captain A. J. Wines, was the make of the 
machine, which had been observed by a 
bystander. 

After a clever bit of detective work, the 
Bronx detectives learned that Hamburg 
was the owner of a motorcycle of the de- 
scription given the police by the bystander. 
They proceeded to Hamburg’s home, where 
after questioning he confessed his part in 
the crime. 

In his confession he involved “Mallon” 
who is a desperado, according to police 
records. He has served eight years in 
Sing Sing and has also served shorter terms 


Captain Wines’ contention was correct, and 
that “Mallon” was perfectly sane. 

Last Friday when both prisoners were 
arraigned before Judge Gibbs, “Mallon” 
made an impassionate plea in Hamburg’s 
behalf, saying that Hamburg was not to 
blame for the predicament he was in. He 
said that he planned the entire robbery and 
that all Hamburg did was to supply the 
motorcycle, and that Hamburg really did 
not know where they were going and what 
they were going to do when he started out 
on the day of the crime. 

Judge Gibbs then sentenced “Mallon” to 
11 years and nine months in Sing Sing 
prison, and said that he would further in- 
vestigate Hamburg’s character, for he had 
found this was Hamburg’s first offense. He 
said that he was a sufferer from bad com- 
pany, having met “Mallon” in one of 
Harlem’s pool rooms. 

Hamburg will very likely be sentenced 
sometime this week, by Judge Gibbs in the 
Bronx County Court. 








An officer of a corporation who is also 
director, in the absence of a special contract, 
is held not entitled, unless under some 
special circumstances, to recover as upon 
an implied contract, compensation for serv- 
ices rendered in discharge of his « icial 
duties, in the West Virginia case of Goodin 
v. Dixie Portland Cement Co., L. R. A. 
1917F, 308. 
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PART OF LOOT RECOVERED 


Heller-Rose Co. Receive Report That the 
$25,000 Necklace, a Part of the $175,009 
Worth of Gems Stolen in Chicago, 
Offered in New York 
Cuicaco, May 11.—Frank E. Rose, ‘of 
the Heller-Rose Co., on the ninth floor of 
the Marshall Field Annex building, stateq 
last week that he had received word from 
New York to the effect that $25,000 worth 
of the loot taken in the $175,000 hold-up 
early this year had been recovered. The 
report was that a man had walked into 
one of the jewelry houses in New York, 
which owned a portion of the stolen neck. 
laces, in the hands of the Heller-Rose Co, 

on memorandum. 

Mr. Rose had received this information 
from a private detective, he said, but later 
had it confirmed by an important pearl 
house in New York. No details were given, 
as Mr. Rose was enjoined to secrecy as 
soon as told of the recovery. 

It was on a Saturday afternoon late in 
January when three men entered the es- 
tablishment of the Heller-Rose Co., and 
after locking Mr. Rose and two women 
clerks into the washroom, smashed the 
showcases and took practically everything 
of value in the place. A reward of $25,000 
is out for the arrest, conviction of the men 
and the recovery of the loot. In spite of 
the fact that some of the most clever de- 
tectives in the country have been working 
on the case, no clue has been discovered. 
Mr. Rose and the girls were able to give 
a fair description of the robbers. 





The above report was verified in New York 
to the. extent that showed that certain 
of the stolen goods had been offered here 
and that the authorities were about to start 
proceedings to try and discover who had 
any of the property. 








TIGHTEN RESTRICTIONS 





Importers Must Set Forth Paragraph of Tar- 
iff Concerning Commodity for Which 
License to Import Is Asked 

Importers in the jewelry trade have been 
notified of stricter enforcement of the re- 
strictions relating to import licenses under 
date of May 7 in a letter sent out signed 
F. B. Peterson, of the War Trade Board 
to the following effect. 

“On and after May 20, 1918, all applica- 
tions for import licenses must state the 
paragraph or paragraphs in the Tariff 
Schedule under which the commodity 
sought to be imported is classified. This 
will enable the Bureau of Imports to de- 
termine at once whether a commodity 1s 
restricted or unrestricted. 

“The Tariff Schedule should be set forth 
just beneath the description of the com- 
modity.” 

Speaking of the above, Rolland G. Mon- 
roe, president of the American Diamond 
Committee, Inc., which has to act as com 
signee on all rough diamonds, platinum, 
etc., imported in this country, stated that 
the above order would have to be now 
complied with before any licenses to im- 
port such jewelry lines as are now undef 
restriction could be granted. 
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Fifth Annual Luncheon of Maiden Lane Historical Society 





Members Hear Stirring Patriotic Appeals at Gathering in the Bankers’ 
Club in New York. 














The fifth annual luncheon of the Maiden 
Lane Historical Society, held at the Bank- 
ers’ Club in the Equitable building, 120 
Broadway, New York, last Saturday after- 
noon, proved to be without question the 
most enoyable and altogether interesting 
ever held. Those who were fortunate 
enough to be present had an opportunity of 
hearing some of the best addresses that 
have ever been delivered before the society. 
The organization has grown in the past 
four years from a mere handful of charter 
members to one of the largest inthe jewelry 
trade and the meeting last Saturday was 
one that will set a precedent hard to equal. 

The luncheon was held on the 38th floor 
of the Equitable building. The room was 
decorated particularly for the occasion with 
a display of the flags of the allied nations 
now fighting side by side for world wide 
democracy. 

Prior to the time that the luncheon be- 
gan, the jewelers gathered in the spacious 
lounging room of the club and exchanged 
greetings. At about 1 Pp. M., John W. Sher- 
wood, of the luncheon committee, asked 
that the members find places at the tables 
and after everyone had been seated the 
speakers of the day were escorted to the 
head table. President A. K. Sloan, the 
oldest “young” man in the trade, who is 
the first and thus far the only president of 
the association, having been re-elected for 
four consecutive years by unanimous con- 
sent, called the gathering to order and the 
Rev. W. Warren Giles offered grace. 

The jewelers then devoted their attention 
to a discussion of the following menu: 

MENU 

Grapefruit. Ruby Cherry 

Jlivenes Almandines 
Shad Ree a la Maiden Lane 
24-Karat Filled Squab Chicken 
Strings of Beans 
Salad—Emerald Leaves, Vinaigrette 
Ice Cream akes 


Coffee 

President Sloan in his introductory ad- 
dress said that it was the first time that 
the association had been honored with the 
presence of the ladies and he for one was 
glad of the encouragement of their pres- 
ence. He said he had always been known 
in the trade as a most modest, unassuming 
and bashful man and that he needed what- 
ever encouragement and support he could 
muster upon such occasions. It, had at 
first been his intention, he said, to take up 
two or three hours of the jewelers’ time 
by giving a detailed review of his life in 
the jewelry trade, but after careful consid- 
eration he had decided that he would post- 
pone the talk for the time being in view of 
the fact that the program contained a num- 
ber of the most noted speakers in the 
country. 

He then presented Albert Ulmann, his- 
torian of the Maiden Lane Historical So- 
ciety, as the first speaker of the afternoon, 
who spoke in part as follows: 


SPEECH OF ALBERT ULMANN. 


The Maiden Lane Historical Society is justified 
in characterizing itself as a unique institution. 
It was the first manifestation on the part of a 


Celery 


body of men engaged in business, of historic in- 
terest in their business quarter. Our _ society 
has adorned Maiden Lane with one of the most 
beautiful and historically-important tablets in the 
city; it has given to John St. a memorial explain- 
ing to the inhabitants of that suburb the origin 
of their street name: and it has bestowed upon 
Nassau St. a bronze plate explaining the noble 
source of its royal title. Having achieved all 
this we looked about for new worlds to conquer, 
ard then suddenly bethought ourselves of Broad- 
way. 

Broadway, be it noted, began its existence as 
an igneble cow-path. As a matter of fact it was 
nothing more than a country road leading from 
the heart of the town—our present Bowling 
Green—to the pasture land that has since become 
City Hall park. Nevertheless, for some good 
reason, no doubt, the Dutch burgomasters called 





A. K. SLOAN, PRESIDENT. 


the cow-path the Heeren Straat—the Street of 
the Gentry. Now, there were no gentry in New 
Amsterdam, but a far-seeing vision or a lively 
imagination must have pictured the future great- 
ness of the stately highway. 

Nearly three-quarters of a century passed ere 
anything happened to bestow distinction upon 
Broadway. That happening was the erection of 
Trinity Church on Broadway opposite Wall St., 
in 1698. At that time the wooden wall from 
which Wall St. derived its name was still stand- 
ing—a dilapidated relic of a useless line of forti- 
fication. The wall was erected during a period 
of alarm—a threatened invasion from New Eng- 
land. The invasion never took place, the alarm 
gradually subsided, thus constituting the beginning 
and the end of the first panic in Wall St. 

It would be interesting to trace the development 
of Broadway, but that would extend this function 
bevond all endurance. Our task is limited to a 
single landmark—the old Howard Hotel, situated 
at the northeast corner of Broadway and Maiden 
Lane. Our esteemed president, and perhaps some 
others here present remember the distinguished 
hostlery. Apparently, it was the Waldorf-Astoria 
of its day. Then, as now, there were those who 
protested against the extravagance of the period 
and praised the good old times that were passed. 
Here are the words of one writing in 1845 and 
looking back to 1790: 


The speaker then read some interest- 
ing quotations from the diary of Mr. 
Thorburn, the founder of the seed house 
company, the extravagance of 1840 with 
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the simplicity of the good old days of 
1790 and 

What, we wonder in fear and trembling, would 
our peppery author say of the 20th century—the 
abbreviated skirts, the overgrown shoes, the om- 
nipresent powder puffs, etc.? 

However, in spite of the black-whiskered, most 
consummate fools of the cold Howard Hotel, be- 
cause of cld associations of a different character, 
because of old memories that link it to the history . 
of Maiden Lane, this society will in due course 
of time mark the old site with a fitting memorial 
tablet. 

The next speaker was Miss Carita Spen- 
cer, who was vice-chairman of the National 
Surgical Dressing Committee until May 1, 
when that organization dissolved because 
of the fact that the Red Cross is now in a 
position to care for the work. She had 
just returned from the Western Front and 
brought back to the people of this country 
a message from the boys “over there,” 
which was a most touching and altogether 
stirring appeal. At the close of her ad- 
dress she was applauded to the echo. 

President Sloan next introduced William 
Bardel, who was American Consul at 
Rheims at the time that the Germans first 
bombarded that city. He was introduced 
as an old-time jeweler and spoke briefly, 
expressing his pleasure and appreciation at 
being afforded the opportunity of attending 
the luncheon. He told briefly of his ex- 
periences abroad during the bombardment 
of the city of Rheims. 

The next speaker of the afternoon was 
George T. Wilson, vice-president of the 
Equitable Life Insurance Co., who has 
previously spoken at dinners of the Maiden 
Lane Historical Society. The first part of 
his address was given over to humor and 
during the latter part he made a stirring 
patriotic appeal. 

Following Mr. Wilson came the Rev. W. 
Warren Giles, E. Orange, N. J., who spoke 
for about 15 minutes, making one of the 
finest addresses that has been heard by the 
jewelers in a long time. His appeal for 
support from those behind the lines for the 
boys at the front was a masterpiece. 

The chairman then introduced Mrs. 
Christopher Wyatt, who has been working 
for the Home Service Section of the Red 
Cross. She related a number of incidents 
which had come to her attention in connec- 
tion with the Red Cross work in New 
York and gave some other interésting in- 
formation regarding this branch of the 
service. 

The last speaker was Hon. Asa Bird 
Gardiner, a Civil War veteran and promi- 
nent in the social and political life of this 
city. Mr. Gardiner told of the prepara- 
tions that had been made for hostile air 
attacks upon New York city and urged 
that all do their bit in helping to win the 
war. 

J. H. Tregoe was expected to address the 
gathering, but postponed his speech until 
next year because of the lateness of the 
hour. 

The luncheon committee consisted of 
Courtland E. Hastings, chairman: Walter 
H. Tarlton, Alpheus L. Brown, Leo Worm- 
ser, John W. Sherwood and Harry C. 
Larter. 








A window in the jewelry store of the 
Charles D. Baker Co., Cincinnati, O., was 
recently smashed with a brick and five wrist 
watches, worth $93, were stolen. 
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IT’S WEAR THAT COUNTS 
BIGNEY’S CHAINS 


Have Become Standard Articles 





Illustrations below show 


Our Open Face 
Identification Locket 





The name, rank, etc., visible 
at all times. Every soldier 
should have one of these con- 
co PEMOVES taining mother’s, wife's or 


AR DBOAR —_ 
AND aan sweetheart's picture. 
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Conjoint Jewelry 
Corporations 
108 FULTON STREET NEW YORK CITY 


Largest Manufacturers of White Gold Rings 
in the United States of America 


Preparedness motto: 


In time of peace prepare for war. 


We started our experiments in White Gold three years 
ago, foreseeing the ultimate demand for it, and that is 
why we are so far ahead in quality and in quantity. 
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THE JEWELRY REPAIRER’S HANDBOOK 


By JOHN G. KEPLINGER 








Bound in cloth, 75c. The Jewelers’ Circular Publishing Co., 11 John St., New York 
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CONVENTION DATES 





Secretary Anderson Makes Public List of 
State Meetings 

NEENAH, Wis., May 8—A. W. Ander- 
son, secretary of the American National 
Retail Jewelers Association, has sent out 
an additional list of convention dates and 
the places for holding State conventions 
for the current season. As has already 
been reported, the national association will 
be held at the Hotel Winton, Cleveland, 
O., Aug. 20, 21, 22 and 23. 

Arrangements have also been made for 
holding the following State conventions at 
the time and place named. 

May 15-16, Illinois, at Chicago. 

May 27-28, West Virginia, at Fairmont. 

June 4-5, Oklahoma, at Oklahoma City. 

June 5-6, Oregon. 

June 25-26, Indiana, 
Fayette. 

June 25-28, North Dakota, at Fargo. 

June 25-26, Pennsylvania, at Wilkes-Barre. 

June 25-27, New Jersey, at Asbury Park. 

July 1-3, New York, at Rochester. 

July 14-15, North Carolina, at Asheville. 

July 22-23, Virginia, at Newport News. 

July 30-31, Tennessee, at Knoxville. 

Aug. 5-6, Idaho. 

Aug. 13-14, Washington, at Everett. 


probably at La- 








ADMITS HIS GUILT 





Man Charged with Grand Larceny Confesses 
His Crime and Is to Be Sentenced 


Next Friday 


Jacob Fox, alias “Morris Goldwine,” 
who had been held on a charge of grand 
larceny in the first degree, was brought to 
trial last Thursday before Judge Nott in 
Part VI of the Court of General Sessions 
in New York. After a defense in which 
he claimed that a mistake had been made 
regarding his identity and that he was not 
the Jacob Fox wanted by the authorities 
for the alleged swindle of a number of New 
York concerns by passing bogus checks and 
by obtaining goods on memorandum on 
which he never reported, he finally broke 
down on cross examination. After being 
identified by Charles Schwartz, representing 
Charles P. Goldsmith & Co., of 87 John 
St., and Al Schantz, representing the Chat- 
ham and Phenix National Bank, he pleaded 
guilty to a charge of grand larceny and was 
remanded for sentence on next Firday, 
May 17. 

Fox, alias “Goldwine,” was a member of 
the firm of Fox & Redman, jewelers at 37 
Maiden Lane, New York. He disappeared 
from the metropolis some time ago after 
securing about $4,100 worth of jewelry un- 
der false pretenses. Fox was arrested in 
Philadelphia over four months ago on the 
belief that he was guilty of arson in con- 
nection with a mysterious fire which dam- 
aged the recently acquired stock of his firm, 
the Regal Dress Co., 510 Market St., that 
city. It was while signing papers relative 
to the adjustment of the insurance which 
he claimed as a result of the fire, that a 
Similarity between his signature and that 
of Jacob Fox was noted, and it was finally 
through the clever work of Detectives 
William J. Haskins and John Kelly, of the 
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New York police department, that he was 
arrested and brought to trial. 

C. P. Goldsmith & Co., manufacturing 
jewelers of New York, who had Fox, alias 
“Goldwine,” indicted by the New York 
Grand Jury, were tireless in their efforts 
to bring the culprit to justice. Charles P. 
Goldsmith, of this company, and Miss May 
Gordon, an employe of the firm, being the 
principal witnesses for the prosecution. 

Assistant District Attorney Markowich 
presented the case for the State. 

Fox, after having been arrested in Phila- 
delphia, was brought to New York, and se- 
cured bail of $1,000 on a bond of the Na- 
tional Surety Co. He immediately went to 
Chicago, where he started another business 
under the name of the Price Dress Co. It 
is alleged that he swindled a number of 
concerns throughout the country while en- 
gaged in this business and at the trial rep- 
resentatives of the Chicago police presented 
a warrant for his arrest on a charge lodged 
in that city. 








Jewelry Robber Who Was Refused Admit- 


tance to Navy Commits Suicide 


PHILADELPHIA, Pa., May 11.—A tragic 
aftermath to the story of “Young Jack” 
Hanlon, the jewelry store robber who tried 
to evade punishment by enlisting in the 
Naval Coast Defense Reserve, developed 
this week when the man committed suicide 
in Reading, Pa., following his dishonorable 
discharge from the service. 

The story of Hanlon’s enlistment in the 
reserve following an attempt to rob the 
jewelry department of the Gimbel store 
was told in THE JEWELERS’ CIRCULAR two 
weeks ago. The naval authorities, learning 
of the man’s long criminal record, subse- 
quently gave him a dishonorable discharge 
and preparation was made to prosecute the 
charge against him. 

That was the last heard of Hanlon until 
this week when his body was discovered in 
the Reading morgue where it had lain un- 
identified for five days. Friday a week ago, 
Hanlon died on a Philadelphia and Read- 
ing Railway train. A vial containing either 
morphine or heroin was found in _ his 
clothes. He was removed to the Homeo- 
pathic Hospital in Reading and subsequent- 
ly to the Morgue. 

Coroner J. T. Schmehl, of Reading, gave 
Hanlon’s death as due to an overdose of 
drugs. It later developed that Hanlon sent 
a postal card, worded as follows to his 
grandfather, Herman Baehr, 1238 S. Taylor 
2 

“They won’t let me be good, so you will 
never see me again. God bless you all.” 








Creditors Take Action Against S. B. Wisc- 
man, Duluth, Minn. 

DututH, Minn., May 10.—An involuntary 
petition in bankruptcy has been filed 
against S. B. Wiscman, a retail jeweler at 
26 4th Ave. W. The stock is said to be 
valued at $3,500. The liabilities are placed 
at $7,000. 

Mr. Wiscman is a watch repairer, and 
began business Nov. 15, 1916, having for- 
merly been employed five years at his 
trade by W. E. Esterly and Marius Hen- 
rickson. 
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ATTEMPTED HOLD-UP FAILS 





Thugs Try to Rob New York Jeweler But 
Are Frightened Away Before Ob- 
taining Any Loot 


A bold but unsuccessful attempt at day- 
light robbery was made in the jewelry store 
of Louis Mendelsohn, 1517 Third Ave, 
New York, last Saturday morning at 9:30 
o'clock. The bandits finally escaped after 
a chase through the streets by darting into 
the doorway of a tenement house and mak- 
ing an exit at some other point. 

According to the story of Mr. Mendel- 
sohn, he was dressing a window of the 
store at the time two young men entered 
and asked to see some wedding rings which 
were on display in the show case. Mr. 
Mendelsohn says he complied with their 
request and after looking at the rings they 
picked one out. Taking it out of the tray, 
Mendelsohn turned his back to his custom- 
ers in order to get a cash book out of the 
drawer. As he did so one of the young 
men reached over the counter and struck 
him a blow over the head with a “black- 
jack.” The other young man also aimed a 
blow, which missed and smashed the show 
case directly back of Mr. Mendelsohn’s 
head. 

The blow rendered Mendelsohn tempo- 
rarily unconscious. He recovered and as 
he attempted to straighten up one of the 
young men who had gone to close the 
door rushed back and pressed his hand over 
his mouth. After a fight the jeweler man- 
aged to reach the window where with 
blood streaming from the wound in his 
head he grasped a heavy china clock which 
was on display and tried to hurl it through 
in order to attract passersby. 

The bandits frustrated this, but upon see- 
ing that attention was being attracted they 
darted out the door and fled, leaving be- 
hind a black leather bag which apparently 
had been brought along for use in carrying 
away their loot. As they rushed up Third 
Ave. to 46th St. a crowd gathered and pur- 
sued almost at their heels, but were thrown 
into confusion when one of the robbers 
turned with a revolver in his hand and 
threatened to shoot the first man who took 
another step. 

As the crowd fell back the robbers 
dashed around the corner of 86th St. and 
on towards Second Ave. Just before 
reaching it they darted to the doorway of 
a tenement house at 86th St. and when the 
pursuers entered had disappeared. 

The revolver which had been used was 
found in the corner of the hall, but the 
robbers, it is believed, made their way 
through the building and escaped by way 
of the back yard. 

In the meantime Mr. Mendelsohn had 
had his head dressed by Dr. Bunnel, a 
surgeon from Flower Hospital, who had 
responded to a hurry call with an ambu- 
lance. He said the wound was not serious, 
however, and Mendelsohn was cared for at 
his home. 








Alfred J. Krower has been elected to 
membership on the board of directors of 
the City Bank & Trust Co., New Orleans, 
La. He takes the place formerly held by 
his lamented father. 
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New General Order Commandeering Platinum 








War Industries Board Sends Requisition to 1000 Manufacturing Jewelers and 
Retailers, Taking Over All Their Metal—Manufactured Products Re- 
leased and Also 25 Per Cent of Platinum on Hand—Explanations 
of the Commandeering Order and the Forms Sent to the Trade. 

















WASHINGTON, D. C., May 8.—The long 
expected commandeering order covering 
platinum in the hands of manufacturing 
jewelers, as well as refiners and dealers 
who were supposed to have been covered 
by a previous order, has been issued 
through the platinum section of the War 
Industries Board, which is a branch of 
the Counsel of National Defense. The 
order which is known as No. 104 has been 
mailed to-day to approximately 1,000 firms, 
directly or indirectly connected with the 
jewelry trade. 

This matter has been in charge of C. H. 
Conner of the platinum section of the 
Chemicals Division who _ stated _ that 
though the commandeering orders have all 
been mailed, owing to the fact that they 
are registered there may be a little delay 
in their receipt by manufacturers so that 
all may not get them exactly at the same 
time. 

The order differs in many respects from 
the order that was sent out to the few 
platinum refiners about a month ago, be- 
ing in the first place much more sweeping 
and. going into much more detail. Gen- 
erally it takes over the platinum, iridium 
and palladium at the price of $105 an 
ounce for pure platinum; $175 per ounce 
for pure iridium, and $135 an ounce for 
pure palladium. A just compensation for 
alloys, sweeps and scraps containing plati- 
num and its kindred metals will be de- 
termined on by analysis of the metal 
taken. 

The letter which accompanied the blanks 
reads: 


WAR INDUSTRIES BOARD 
WaSHINGTON, May 1, 1918. 


From: Platinum Section, War Industries 
Board. 

To: 

Subject: Platinum, Iridium and Palla- 
dium. 

“Gentlemen : 


“1. We enclose herewith as follows: 

1. Certified copy of requisition, to be re- 
tained. 

2. Duplicate copy of requisition, to be 
returned. 

3. Inventory of stock (Form A). 

4. Waiver of jeweler (Form B). 

5. Waiver of other persons entitled to 


property in hands of jeweler (Form 
B-1). 
6. Waiver of manufacturing jeweler 
(Form C). 
7. Waiver of other persons entitled to 
property in hands of manufacturing 


jeweler (Form C-1). 

“2. In further explanation of the requi- 
sition and order from the Director of 
Purchases, Storage and Traffic, No. 104, 
dated May 1, 1918, you are directed as 
follows: 

“3. Upon receipt of the enclosed requi- 


sition you are to sign, in the presence of 
two witnesses, the receipt on the dupli- 
cate copy thereof and return the same 
to the undersigned. 

“4. Within five days of the receipt of 
this letter you are to forward, properly 
filled out, to the undersigned, a sworn in- 
ventory as of the date of the receipt of 
the enclosed requisition, of your stocks of 
platinum, iridium and palladium, using the 
enclosed inventory (Form A). 

“5. The undersigned will consider ap- 
plications, on forms which will be supplied 
upon request, for further releases of plati- 
num, iridium and palladium. 


“6. Delivery to the United States Gov- 
ernment or its nominees will be waived 
as to platinum, iridium or palladium con- 
tained in manufactured articles now held 
by, or under the control of, or in the pos- 
session of jewelers and not listed on in- 
ventory (Form A) on condition that they 
execute and return to the undersigned the 
enclosed waiver (Form B) and _ obtain 
from all other persons, if any, having any 
right, title or interest in the platinum, 
iridium and palladium referred to in this 
paragraph, and- return to the undersigned 
the enclosed ‘waiver (Form B-1), of all 
claims for compensation against the United 
States Government and/or its represen- 
tatives by reason of the requisition, Di- 
rector of Purchases, Storage and Traffic, 
No. 104, dated May 1, 1918. 

“7. Delivery to the. United States Gov- 
ernment or its nominees will be waived 
as to 25 per cent of the platinum, iridium 
or palladium now held by, or under the 
control of, or in the possession of manu- 
facturing jewelers as listed in inventory 
(Form A) on condition that they execute 
and return to the undersigned the enclosed 
waiver (Form C) and obtain from all 
other persons, if any, having any right, 
title or interest in the said 25 per cent 
of platinum, iridium or palladium and re- 
turn to the undersigned, enclosed waiver 
(Form C-1), of all claims for compensa- 
tion from the United States Government 
and/or its representatives by reason of 
the requisition, Director of Purchases, 
Storage and Traffic, No. 104, dated May 1, 
1918. 

“8. As just compensation for the plati- 


num, iridium and palladium covered by 
said requisition, payments will be made 
to the person entitled thereto on the fol- 
lowing basis: 
For pure platinum...$105. per Troy oz. 
For pure iridium..... 175. per Troy oz. 
“Q. Just compensation for _ alloys, 
For pure palladium.. 135. per Troy oz. 
sweeps, scraps, etc., containing platinum, 
iridium or palladium, covered by said req- 
uisition, will be determined upon analysis 
and will be paid to the person entitled 
thereto. 
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“10. Jewelers are to submit, within 39 
days of the receipt of this letter, an estj- 
mate, as of the date of the receipt of 
the enclosed requisition, of the amount 
of platinum, iridium and palladium in- 
cluded in manufactured § articles upon 
which the labor has exceeded 20 per cent 
of the value of the metal. 

“11, Failure to comply with this req- 
uisition No. 104, dated May 1, 1918 of 
the Director of Purchases, Storage and 
Traffic, renders you liable to the seizure 
of your entire stock of platinum, iridium 
and palladium by the Federal authorities. 

“War Industries Board, 
“Platinum Section, 
“By C. H. Conner.” 


The Commandeering Order 


WAR DEPARTMENT. 

DIRECTOR OF PURCHASES, STORAGE AND TRAFFIC. 
Director of Purchases, Storage and Traffic, No. 104. 
War Industries Board, Chemicals Division, No. 100, 

REQUISITION. 

By virtue cf the authority vested in him by the 
Constitution and laws of the United States, the 
President of the United States, Commander-in- 
Chief of the Army and Navy, does hereby requisi- 
tion for public use connected with the common de- 
fense all the supply of platinum, iridium and 
palladium now held by or under the control of 
or in the possession .of, together with such addi- 
tional supply of platinum, iridium and palladium 
as shaJ] up to-June ‘30, 1918, be held by or come 
under’ the~control.of or into the possession of 
the following superseding order No. 510, dated 
February 23, 1918: 


eoeeeevreeeeeeeeeeeveeeeeeeeeeeeeeeeeeeeeeee eee ete ees 


Approved ‘by. Chemicals Admiral Fletcher stated 
Division, War Indus- 5/3/18 to Lieut. Col. 
tries Board. Young that the Navy 
had no _ objection to 
this requisition. 
O. K., F. S. Young, Lt. 
Approved by the. Office Col. General Staff, 
of the Judge Advocate May 3, 1918. 
General. Approved by Priorities 
Committee, War In- 
L. W. Call, Lt. Col., dustries Board. 
I. Bc: a Te Edwin B. Parker. 


Therefore, I do hereby authorize and command 
the War Industries Board, through its representa- 
tive herein designated, C. H. Conner, Platinum 
Section, or any other representative which it may 
in future designate, to take said property and the 
possession thereof for the purpose above specified, 
or to direct delivery for the purposes stated above 
by waiver or otherwise of said property upon 
such terms and conditions as it may deem neces- 
sary; and to make returns to the Director of 
Purchases, Storage and Traffic, Washington, D. C., 
of all things done and proceedings had in the 
execution of this requisition. 

Done at the City of Washington this 1st day of 
May, 1918, by direction of the Secretary of War. 

Hugh S. Johnson, Brigadier General, N. A., 
General Staff. 

For the Director of Purchases, Storage and 
Traffic. 


C. H. Conner. 


CERTIFICATE OF NOTARY. 
The foregoing is a true copy from War Depart- 
ment Requisition, Director of Purchases, Storage 
and Traffic No. 104, of so much thereof as is di- 


a ae re ee 
OS re 1918, 


at Washington, D. C, Notary Public. 


The inventory form is shown on page 
103. In addition there are various “waiv- 
ers” contained in the order. 

In speaking of this platinum order, the 
Jewelers’ War Service Committee, which 
has been in close touch with Mr. Conner 
in the preparation of all details in con- 
nection therewith, made a full state- 
ment through its secretary, in ex- 
planation of the way the order will work 
out. This was necessitated by the elab- 











orateness of the commandeering order 
which in many cases 1s not understood in 
detail by the original procedure. 

The statement reads as follows: 
Statement by the J ewelers’ War Service Com- 
mittee, Regarding the Government's 
Most Recent Order, Comman- 
deering Platinum, Iridium 
and Palladium 
It may be unnecessary perhaps to state 
why the government has just sent com- 
mandeering orders to approximately 1,000 
manufacturing and retail jewelers and 
refiners of metals. This country is in 
serious need of platinum, iridium and palla- 
dium in order to carry out its war pro- 
gram. The Jewelers’ War Service Com- 
mitteee, in two appeals, asked the jewelers 
of the country to offer voluntarily and set 
aside for the government a generous pro- 
portion of their unmanufactured platinum, 
with the result that an inadequate supply 
of the metal was pledged. Much specula- 
tion, with its resultant artificially high 
prices has been prevalent in platinum. The 
only course for the government to pursue, 
in order to control the market price of 
platinum, iridium and palladium was to is- 

sue a commandeering order. 
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THE ORDER. 
The order has been sent from Washing- 
ton to approximately 1,000 manufacturing 
and retail jewelers and refiners. Our com- 
mittee has been in constant touch with the 
officials, advising them as to the necessary 
steps, and the manner and form in which 
they should be taken. It was our function 
to assist the government and to protect 
the interest of our trade in every way pos- 
sible. The committee, therefore, urged that 
the order be drawn up in a different and 
simpler manner than that which the trade 
has just received, but it was impossible to 
do this on account of the legal restrictions 
placed upon the officials issuing the order. 
The representatives of the government were 
very solicitous of the welfare of the jewelry 
trade, and we are pleased to state that every 
question was given careful and courteous 
consideration. However, the objects to be 
attained could not be reached in any other 
way. The result was that all platinum, 
iridium, and palladium in the hands of 
those receiving the order, no matter in what 
form, has been commandeered; but releases 
or waivers of delivery to the government 
have been arranged in order not to dis- 
turb the industry unnecessarily. 
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FORM “A.” 


INVENTORY OF STOCK OF PLATINUM, IRIDIUM AND PALLADIUM. 
I 0.66 wand clothed eens 1918. 
Name. No Street. City. State. 


a , ; ; o a id se 
This information is for the War Industries Beard, Chemicals Division, Platinum Section, 


Washington, I. C. 
If none. so answer after each sub-division. 


This report is to be made regardless of whether you have any stock or not. 


Actual Content of— 
Disa 








widens — 
Platinum. Iridium. Palladium. 
Description. AW, -—— a, 
1,000- 1,000- 1,000- 
Ounces. ths. Ounces. ths. Ounces. ths. 


Settings, bezels and findings containing any per- 
centage of platinum, iridium or palladium...... 
Tubing, sheet, plate, wire, gauze, sponge chloride, 
etc. (other than scrap and filings), containing any 
percentage of platinum, iridium or palladium... 
Partly manufactured products containing platinum, 
iridium or palladium upon which the labor has 
not exceeded 20 per cent. of the value of the 
ee ee 
Scrap and filings containing platinum, iridium 
SR anne dees aieedeunenesins 
Ores, concentrates or mixtures containing less than 
75 per cent. platinum, iridium or palladium..... 
Ores, concentrates, metals or mixtures containing 
more than 75 per cent. of platinum, iridium or 
eee a 
(This item is to be answered only by refiners.) 
Manufactured articles or in process containing 
any percentage of platinum, iridium or palladium. 
Alloys containing any percentage of platinum, 
I A ia an wee nine elaine mae 
Platinum, iridium or palladium in any other form 
than above. (This is not to include manufactured 
articles upon which the labor has exceeded 20 
per cent. of the value of the metals).......... 


ee ene Pe ere ae a eC mar 


Estimated content of platinum, iridium and _palla- 
ee: Oe MR a cescuctwdanetepeeeheuasaeds 
State total quantities of platinum, iridium and pal- 
ladium in transit to you as of the above date... 


*ereee *### @€ @ j+j$«##*# #® #@ @ @ ; ; +x @##« @# @®  j(+j' ¢#«### @@# @@# = «*## # @# @ 


eee eee ef @e *® © @® © @ © © @ © # #@@#e#@88 @ *#@ @@ @@#e# o## @#@@ 


oer eee  8#e@ee ee i #@« * @©@#@ ©  j+j(@#®@@## @#  # @#*# @@ @# oe # @#@# @ 


,e@errCec0c”.—Ci ‘“<‘(C§O]H!C O!HOOOCUNWCHFLlLUCOCSCOOCOOTOCOVOOROUCaC OC SSS 


eee eee e*eetee#ee i eff © @  #f8ff@e#ee i se @e#@# @@ee # e«#*###@# 


Use only ounces (Troy) and thousandths in making this report. 
State nature of your business: Whether Refiner. Manufacturer, Dealer or Importer? 


Remarks. (If insufficient space use back of this sheet.) 





ee. 
jttGj(jijDp ite beeen ee Deere ERE Eee eee TE eT ht eee es Pea PP a a 2 ee oe a Pe ee ee ee 


Subscribed and sworn to before me this ...... Report furnished by 

keeewe Me OF csssscesscne We eet SED) «. cencencscienk dessa ebense aden 

eee LETC ET TTC OP TOR CTO TT ee Of SRE ae ee 
Notary public. SEE” «chs ben ddw ke ndulescsadededercckesicne 





*Officer of the corporation (giving title), member of the firm or sole proprietor. 


THE FORMS. 


The letter dated May 1, and signed by 
C. H. Conner, is explanatory of the order 
and forms, and should be read carefully. 

The certified copy of the requisition is 
the official commandeering order, and 
should be retained by each one receiving 
it. 

The duplicate copy of the requisition has 
a receipt at the bottom of it, which should 
be completed, signed before two witnesses 
and mailed immediately to C. H. Connor, 
Platinum Section, War Industries Board, 
Washington, D. C. 

Form “A” (Inventory of the unmanufac- 
tured stock) must be filled in completely 
as of date when order was received, signed 
and sworn to before a notary public, and 
mailed to the War Industries Board with-. 
in five days from the receipt of the order. 
This blank must be completed by each one 
receiving the order, writing “None” in each 
sub-division when without metal of that de- 
scription. Care should be used in recording 
the weights of metals. For instance: if a 
piece of plate weighing 10 ounces and con- 
taining 10 per cent iridium and the balance 
platinum, is to be recorded, the answers 
should be as follows: Platinum, 9 ounces; 
iridium, 1 ounce; palladium, none. 

Form “B” (Waiver of jeweler) must be 
completed by each jeweler. The govern- 
ment releases, or waives delivery upon all 
manufactured articles or merchandise not 
listed in Form “A,” so that a jeweler may 
proceed to dispose of this stock which he 
may wish to sell to his customers. It must 
be sworn to before a notary public. 

Form “B-1” (Waiver of other persons 
entitled to property in hands of jeweler) 
is practically the same as Form “B,” with 
the exception that it covers manufactured 
articles or merchandise in the possession of 
the jeweler, but owned by others. 

Form “C” (Waiver of manufacturing 
jeweler) when completed allows the jeweler 
who manufactures to use 25 per cent of 
the metals listed in Form “A” in his busi- 
ness. There is no restriction placed upon 
the use of this part of the inventory. This 
form should be completed in the same man- 
ner as the preceding forms, so that the 
manufacturing jeweler may proceed with 
the use of the metals allowed him under it. 

Form “C-1” (Waiver of other persons 
entitled to property in hands of manufac- 
turing jeweler) is practically the same as 
Form “C,” with the exception that it applies 
to metals listed in Form “A,” the release 
of 25 per cent of which is desired, but 
which is owned by others. 

All of the above forms should be com- 
pleted without delay and sent to C. H. 
Conner, Platinum Section, War Industries 
Board, Washington, D. C. 

All jewelers must submit, within 30 days 
Of the receipt of the order, an estimate of 
the total weights of platinum, iridium and 
palladium in all manufactured articles on 
hand upon the date of the receipt of the or- 
der, including articles in process of manu- 
facture at that time, upon which the labor 
has exceeded 20 per cent of the value of 
the metals. No form has been furnished 
for this report, but as only an estimate is 
required, it may be made upon the concern’s 
stationery. 

All jewelers should complete the above 
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forms, with the following exceptions: 


EXCEPTIONS 


Form B-1 must be ignored by the jewel- 
ers when there are no manufactured ar- 
ticles in their possession owned by others. 

Form C-1 must be ignored when there 
are no metals listed in Form A owned by 
others. 

Forms C and C-1 must be ignored by re- 
tailers who do not manufacture, as all of 
their metals listed in Form A must be held 
subject to government call. 


GENERAL EFFECT OF THE ORDER 


The general effect of the order is that, 
all of the metals referred to above, in what- 
ever form they may be, are commandeered ; 
but the manufactured article, or any of the 
metals upon which the labor has exceeded 
20 per cent of their value are released, 
and may be disposed of by the owner, pro- 
vided he signs the proper forms. 

The jeweler who manufactures may use, 
without further permission or any restric- 
tion, an amount equal to 25 per cent of 
the total weight of metals reported on in- 
ventory (Form A) including estimated con- 
tents of sweeps. 

Of the stock of metals in the possession 
of the jewelers and held for government 
action, such portion as may be taken will 
be paid for at the following rates: Pure 
platinum, $105 per ounce; pure iridium, 
$175 per. ounce; pure palladium, $135 per 
ounce, 

Further releases to jewelers of the metals 
may be applied for upon blanks which are 
now being prepared. 

The Jewelers War Service Committee is 
now conferring with the government off- 
cials to the end that the commandeering 
order may be more readily complied with 
and cause the least possible inconvenience 
to our trade. 

IMPORTANT 

In fairness to all, the names of jewelers 
having supplies of platinum, iridium and 
palladium which have not been com- 
mandeered, should be reported at once to 
the Jewelers War Service Committee, 35 
Maiden Lane, New York. 

JEWELERS War SERVICE COMMITTEE. 
Rosert B. STEELE, Chairman, 

Committee on Platinum. 

LAURENCE GARDNER, Secretary. 


Jewelers’ War Service Committee Gets Modi- 
fication of Original Order 

At conferences held Monday and Tues- 
day between the representatives of the 
Jewelers’ War Service Committee and 
Government officials, various modifications 
of the requirements of the commandeering 
order were discussed which are now under 
the careful consideration of the War In- 
dustries Board for the purpose of making 
early rulings upon them. 

One definite result, however, was ob- 
tained. It will not be necessary to obtain 
an acknowledgment before a notary public 
of Form B-l when manufactured articles 
that contain platinum, iridium or palla- 
dium, left for repairs or alterations, are 
delivered to the customer. Pending the 
printing of proper forms by the govern- 
ment, temporary receipts may be taken, 
using the first two paragraphs on Form 
B-1 and merely securing the signature of 








the customer. This will remove the most 
inconvenient condition relating to Form 
B-1. This means that Form B-l must be 
completed only by owners of manufac- 
tured articles containing platinum, iridium 
or palladium, and in the possession of the 
concern or individual receiving the order 
on memorandum or consignment for sale. 


Manufacturing Jewelers of New York Hold 
Meeting and Get Explanations of the 
Orders as to Platinum 


There was a meeting on Friday evening, 
May 10, of the War Industries Board at 
the Board of Trade rooms, 15 Maiden Lane, 
attended by about 15 jewelry manufacturers 
relative to the requisition order sent out 
from Washington under date of May 1. 

The meeting was called for the purpose 
of properly interpreting the requisition 
order so that all the manufacturers would 
thoroughly understand what was required 
of them by the Government, the intent and 
purpose being to fully comply with the 
Government’s requirements. 

Owing to the short time between the re- 
ceipt of the requisition papers by the manu- 
facturers, and the time of the meeting there 
was hardly opportunity for correct interpre- 
tation, and there developed at that meeting 
various ideas as to interpretation. It was 
then requested that the chairman, Milton 
L. Ernst, President of the Manufacturing 
Jewelers Association should try to get in 
touch with Mr. Conner, of the War Indus- 
tries Board, and secure from him the proper 
interpretation. 

Last Monday afternoon, Mr. Ernst to- 
gether with David Belais and J. J. Levison, 
Business Representative of the Manufac- 
turing Jewelers Association, had the pleas- 
ure of a conference with Mr. Conner at his 
office 14 Wall St. As a result of that 
conference, the Manufacturing Jewelers 
Association is sending out a notice to its 
members to immediately fill in form “A” of 
the requisition papers which form calls for 
a complete inventory of all platinum in their 
possession, and belonging to them up to 
and including all that which has had 20 per 
cent or less labor thereon. 

A meeting of the Manufacturing Jewelers 
Association has been called for this eve- 
ning, May 15, at 5:15 Pp mo. 

The call for the meeting reads: 


Gentlemen: 

Mr. David Belais, President of the 
Federation of Manufacturing Jewelers, 
Mr. Milton L. Ernst, your chairman and 
also the undersigned, were in conference 
with Mr. C. H. Conner of the War In- 
dustries Board, Platinum Section, rela- 
tive to the Commandeering Order sent 
out by him on May 1. 

“As a result of this conference it is 
advised that you immediately fill out 
Form A, giving a complete inventory of 
such platinum that you have on hand as 
described on Form A, of the requisition 
order, and also sign the copy of the re- 
quisition order and forward both to 
Washington immediately. 

“For your information, we might state 
that the 7th item on Form A, “(this is 
to be answered by refiners)” and regard- 
ing which there has been some question 
raised, is to be answered only by re- 
finers, exactly as stated in the form. 
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“Relative to the matter of the Waivers 
and other important matters contained in 
the requisition order, you may answer 
these at a slightly later date than the 
five days called for in which to answer 
Form A. 

“In order to explain more fully the 
result of the conference with Mr. Conner 
there will be a meeting held at the Na. 
tional Jewelers Board of Trade rooms 
15 Maiden Lane, on Wednesday, May 
15, at 5.15 p. m. Sharp. 

Very truly yours, 
Jay J. Levison, 
Business Representative. 


Representative Manufacturing and Retail 
Jewelers to Hold Conference in 


New York Today 


One of the most important trade confer. 
ences that has been called in a long time 
will begin this morning at the Hotel Bilt. 
more, New York, when representative man- 
ufacturing and retail jewelers from all over 
the country convene for the purpose of 
discussing the platinum situation in the 
jewelry trade. The idea of the conference 
is to get the consensus of opinion of the 
representative manufacturers and retailers as 
to how best to meet the present situation in 
connection with platinum as to how to 
treat the suggestions to make jewelry of 
white or green gold or other precious 
metals of a white or other color and to 
take concerted action as to what should be 
done about the attempts to introduce base 
metal compositions as substitutes for plat- 
inum. 

The conference was called under the 
auspices of the Jewelers Vigilance Com- 
mittee and as a result of a letter sent out 
by the committee May 6 when it was known 
that the commandeering order covering the 
platinum in the hands of the manufacturing 
jewelers was about to be sent to the lead- 
ing manufacturing and retail concerns of 
the country. 

The call, intimated that as there are now 
being advertised various metals and alloys 
which the jeweler is urged to accept as 
substitutes for platinum some action should 
be taken at once before this results in any 
injury to the trade and that as a large num- 
ber of manufacturers and retailers are in 
doubt as to the best policy to pursue it 
was believed that they should be brought 
together in a representative group of manu- 
facturers and retailers to work out some 
plan which will serve as a guide to act 
under the present existing conditions. 

The conference in accordance with this 
call is to be held in Room 1939 of the 
Hotel Biltmore at 11 A. m., the plan being 
to devote practically the whole day to the 
subject. The morning is to be taken up 
with a discussion that will give an idea of 
what the manufacturers and retailers want 
and then a committee will be appointed to 
suggest a plan of action. The jewelers will 
probably reconvene in the afternoon, act 
on the committee’s report and take such 
action as they feel it proper under the cir- 
cumstances. 

The Jewelers Vigilance Committee is 
acting as a vehicle through which this con- 
ference can be held and is offering its or- 
ganization to facilitate the work. The 
members of the Vigilance Committee will 
be in attendance. 
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Time Zones and Daylight Saving 





Interstate Commerce Commission to 
of Time Zones, As Provided for 








Hold Hearing Before Defining Limits 
in Recent Legislation by Congress. 

















WasHiIncTon, D. C., May 11.—The In- 
terstate Commerce Commission, which is 
charged under the so-called Day Light Sav- 
ing Act with defining the limits of the 
zones in which the standard time of the 
United States is established, has taken the 
first steps to settle the question in regard 
to the limitation of these zones by arrang- 
ing for hearings on the question at which 
it shall be decided which territory is in the 
75th, 90th, 105th, 120th meridian. In the 
Eastern zones the hearings will be held at 
Atlanta, Ga.; Jacksonville, Fla.; Pittsburgh, 
Pa.; Cleveland, O.; in the Central zone at 
Hastings, Neb.; Oklahoma City, Okla.; El 
Paso, Tex., while the Mountain zone hear- 
ings will be held in Helena, Mont., and 
Salt Lake City, Utah, on June 3 and June 5 
respectively. 

The circular which the commission has 
just issued on the subject under date of 
May 8 reads: 


WASHINGTON, May 8, 1918. 
Docket No. 10122. 
DayLigHt ZONE INVESTIGATION. 
To All Interested Parties: 


The “Daylight Saving Act,’’ approved March 19, 
1918, provides for the advancing of the standard 
time in continental United States by one hour on 
the last Sunday in March and the retarding by 
one hour on the last Sunday in October of each 
year; and for the purpose of establishing the 
standard time of the United States, it provides 
that the territory of continental United States 
shall be divided into five zones, and charges this 
commission in the following language with the 
duty of prescribing the limits of these zones: 

That the limits of each zone shall be defined 
by an order of the Interstate Commerce Com- 
mission, having regard for the convenience of 
commerce and the existing junction points and 
division points of common carriers engaged in 
commerce between the several States and with 
foreign nations, and such order may be modified 
from time to time. 

This act provides that the United States stand- 
ard time of each zone shall govern the movement 
of all common carriers engaged in interstate or 
foreign commerce, and further, that in all statutes, 
orders, rules and regulations relating to the time 
of performance of any act by any officer or de- 
partment of the United States, or relating to the 
time within which any rights shall accrue or de- 
termine, or within which any act shall or shall 
not be performed by any person subject to the 
jurisdiction of the United States, it shall be un- 
derstocd and intended that the time shall be the 
United States standard time of the zone within 
which the act is to be performed. 

This act further provides that the standard time 
zones be prescribed by this commission with ref- 
erence to the 75th, 90th, 105th and 120th meridians 
west of Greenwich. If the limits of each zone 
should be made symmetrical, and equidistant be- 
tween the specified meridians, the boundary be- 
tween the Eastern and Central time zones would 
be 82 degrees 30 minutes; between Central and 
Mountain time zones, 97 degrees 30 minutes, and 
between Mountain and Pacific time zones 112 de- 
grees 30 minutes. Whether such limits so defined 
could be said to be adjusted with due regard for 
the convenience of commerce and existing junc- 
tion and division points of interstate common 
carriers is a matter upon which the commission 
desires full information. Doubtless there must be 
deviations from these boundary meridians; if so, 
where should the boundaries be located? 

In order that the commission may be fully ad- 
vised, and that all interested parties be afforded 
an opportunity to express their views, public hear- 
ings before Commissioner Aitchison will be held at 
the following points: 


Eastern Central Zone 

Atlanta, Ga., 10 a. M., May 20, 1918, Federal 
building, for all parties north of central Georgia 
and south of Ohio and Potomac rivers, 

Jacksonville, Fla., 10 a. M., May 22, 1918, 
Chamber of Commerce rooms, for all parties in 
territory south of central Georgia. 

Pittsburgh, Pa., 10 a. m., May 25, 1918, Cham- 
ber of Commerce rooms, for all parties in territory 
north of Ohio and Potomac rivers to and includ- 
ing Pittsburgh, Pa., and surrounding communities. 

Cleveland, O., 10 a. M., May 27, Federal build- 
ing, for all parties in northern Ohio, northern 
Pennsylvania, New York, Michigan and Lake Erie 
territory. 

Central-Mountain Zone, 

Bismarck, N. Dak., 10 a. M., June 1, 1918, Fed- 
eral building, for all parties in North and South 
Dakota. 

Hastings, Nebr., 10 a. M., June 10, 1918, Fed- 
eral building, for all parties in Nebraska and 
northern Kansas. 

Oklahoma City, Okla., 10 a. mM., June 13, 1918, 
Lee-Huckins hotel, for all parties in Oklahoma, 
southern Kansas and northern Texas. 

El] Paso, Tex., 10 a, M., June 17, 1918. Federal 
building, for all parties in New Mexico and south- 
ern and western Texas. 

Mountain-Pacific Zone. 

Helena, Mont., 10 a, M., June 3, 1918, Federal 
building, for all parties in Montana, Idaho, Wash- 
ington and Oregon. 

Salt Lake City, Utah, 10 a. m., June 5, 1918, 
Federal buiiding, for ail parties in Utah, Nevada 
and Arizona, 

By the Commission; 
Greorce B. McGinty, Secretary. 








Annual Meeting of Colorado State Optical 
Society 


Denver, Colo., May 8.—At the annual 
meeting of the Colorado State Optical So- 
ciety, held at the Adams Hotel, in Denver, 
Monday, William E. Beckhart was unani- 
mously elected secretary for the fourth 
consecutive term, and was also selectetd to 
represent Colorado at the annual conven- 
tion of the American Optical Association, 
which meets at St. Paul June 16. Other 
officers for the ensuing year were elected, 
as follows: President, T. P. Detamore, 
Denver; treasurer, J. C. Bloom,: Denver; 
alternate delegate to the St. Paul conven- 
tion, Dr. W. E. Armbruster, Denver. 

There were 50 members present at the 
banquet in the big dining room of the 
Adams Hotel, Monday evening, presided 
over by Secretary Beckhart, as toastmas- 
ter. Edward E. Arrington, former secre- 
tary of the national association, delivered 
the principal address. 

Mr. Arrington devoted considerable time 
to pointing out where the line should be 
drawn between ethical and unethical adver- 
tising, and told of the raising of a fund 
to be expended in educating the public re- 
garding optometry. The sum of $600 was 
subscribed at the meeting, and the balance 
of Colorado’s quota of $1,000 is practically 
assured. 

E. R. Cary, of Colorado Springs, also 
delivered an interesting address, and a val- 
uable paper was also read by Dr. Arm- 
bruster. 





F. A. Walker & Co., Miami, Fla., is of- 
fering a reward of $100 to locate a 21. 
jewel watch, which was recently lost. 
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Alexander Sirjacques Retires After Nearly 
Half a Century of Service in the Em- 
ploy of A. B. Griswold & 

Co., New Orleans 


New Or.eans, La., May. 8.—Alexander 
Sirjacques, for nearly half a century fore- 
man of the shops of A. B. Grsiwold & 
Co., retired May 1, and the occasion was 
marked by expressions of appreciation from 
the firm and its employes. Mr. Sirjacques 
was presented with a handsome silver lov- 
ing cup. 

It was Sept. 1, 1872, that Mr. Sirjacques 
began his service with the Griswold estab- 
lishment and he has been connected with 
the shop ever since and for the past many 
years foreman. His connection with the 
house has been uninterrupted and faithful. 
He was highly praised by Harry Ginder, 





ALEXANDER SIRJACQUES, WHO RETIRES AFTER 
NEARLY HALF A CENTURY OF SERVICE 
WITH ONE CONCERN, 


when he made the presentation speech to 
Mr. Sirjacques. 

The Griswold establishment is noted not 
only for the venerable age of the estab- 
lishment itself, which is more than a cen- 
tury, but for the remarkable length of ser- 
vice of its employes. Mr. Ginder, who is 
now 8&6 years of age, has been with the 
establishment 67 years. William B. Young, 
secretary, has been with the establishment 
58 years, and a number of other employes 
have had more than a quarter of a century 
of service with the establishment. 

Mr. Sirjacques has a daughter who is 
principal of one of the public schools, a 
son in the coffee business, and another 
daughter married to the superintendent of 
the public owned cotton warehouse. He is 
himself still in excellent health, but as the 
Griswold shop is located on the fourth 
floor and there is no elevator leading to it 
he says he cannot climb the stairs four 
times a day . 








It has been decided to hold the annual 
convention of the Indiana Retail Jewelers’ 
Association, June 25-26. 
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BANKRUPT MUST GIVE UP 





Frostburg, Md., Jeweler Ordered to Turn 
Over to Trustee Value of Merchandise 
Which He Concealed 


Frostspurc, Md., May 10—Leslie Edel- 
man, jeweler of this town, who is charged 
with fraudulently concealing merchandise 
from his trustee in bankruptcy, has been 
ordered by Judge Rose, United States Dis- 
trict Court, to turn over to his trustee 
merchandise to the value of $9,147.74 be- 
fore May 20. 

Edelman went into bankruptcy in Janu- 
ary of this year and his failure was the 
subject of investigation by the National 
Jewelers Board of Trade, which began the 
proceedings that resulted in the so-called 
“turn over’ orders, issued last Monday. 
The jeweler must: now either produce the 
steck which the creditors claim he con- 
cealed in his bankruptcy or go to jail. 





The Edelman case has excited ‘consider- 
able interest in the jewelry trade’ owing to 
the fact that it is one of the few cases that 
the National Jewelers Board of Trade has 
lately had to prosecute for alleged irregu- 
larity in bankruptcy. It was decided by 
the finance committee of the Board that an 
investigation should be made, and Green- 
baum, Wolff & Ernst, general counsel of 
the organization, were ordered to conduct 
this investigation into the failure, an initial 
appropriation beng made by the Board for 
such purposes. 

At this time an exhaustive examination of 
the bankrupt was conducted before William 
H. Cole, referee in bankruptcy and a con- 
siderable amount of evidence adduced, 
which led to the belief that the bankrupt 
was concealing from the trustee either a 
large amount of cash or merchandise. As 
a result of the preliminary investigation 
conducted by the Board’s counsel, the 
finance committee authorized a substantial 
appropriation to fight the case to a finish. 

The application was then made to com- 
pel the bankrupt to turn over to his trustee 
certain property which it was alleged he 
was concealing. The bankrupt filed an 
answer denying each and every material 
allegation of the petition, and Judge Rose, 
of the District Court of Maryland, directed 
Referee Cole to take testimony on the 
issue. 

“An extended hearing was conducted by 
the referee upon these issues, and after 
hearing numerous witnesses, the referee 
handed down a decision in which he 
scored the bankrupt heavily, and in which 
he found “that Leslie Edelman, bankrupt, 
has concealed and is concealing from the 
trustee and creditors goods to the amount 
of approximately $9,147.74.” 

This decision was referred to Judge 
Rose, and he thereupon promptly signed 
the following order: 

ORDER OF COURT. 

Walter C. Capper, the Trustee herein, having 
made an application to compel Leslie Edelman, 
the bankrupt above named, to turn over to his 
Trustee the said merchandise to the amount of 
$9,147.74 found by William H. Cole, Referee in 
this case, to be in the possession and control of 
the said bankrupt, and which the said bankrupt is 
fraudulently concealing from his said Trustee; and 
the said Leslie Edelman having filed his verified 


answer to said petition, and the matter having 
been duly heard and testimony taken, and the 
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Referee having rendered a decision thereon; 

It is thereupon, this 6th day of May, 1918, 
ORDERED, ADJUDGED AND DECREED by the District 
Court of the United States in and for the District 
of Maryland, that the said Leslie Edelman, a 
bankrupt, be and he is hereby directed to turn 
over to Walter C. Capper, his Trustee, merchandise 
to the amount of $9,147.74 before the 20th day of 
May, 1918; unless cause to the contrary be shown 
on or before the 17th day of May, 1918; provided 
a copy of this order be served on said bankrupt 
on or before the 10th day of May, 1918. 

Joun C. Ross, 
District Judge. 

Although this case is not yet concluded, 
it should serve to warn a certain element 
among the jewelry trade that dishonest 
failures will not be tolerated; but on the 
contrary, that they will be prosecuted to the 
full extent and limit of the law.” 

In speaking of the case, Herbert A. 
Wolff, of Greenbaum, Wolff & Ernst, who 
have been conducting the prosecution of 
this case for the National Jewelers Board 
of Trade, said: “This failure attracted con- 
siderable attention, and it is now very 
evident that the suspicions which were in 
the minds of many of the creditors were 
well founded. During the last two or three 
months before he was petitioned into bank- 
ruptcy, Edelman bought tremendous lots of 
merchandise and yet when the petition was 
filed there was practically no merchandise 
or cash on hand, nor had his bills been 
paid. 

“It is very gratifying to know that the 
Federal authorities are not willing to 
countenance such conduct as Edelman at- 
tempted to practice, and it is equally grati- 
fying that the National Jewelers Board of 
Trade has the machinery whereby such 
failures as this one can be prosecuted to 
the limit. It might be of interest to the 
jewelry trade in general to know that the 
Edelman case is but one of many cases that 
are being investigated and prosecuted by 
the National Jewelers Board of Trade, 
and the result in this case should serve as 
a glaring danger signal to unscrupulous 
jewelers.” 

Associated with Greenbaum, Wolff & 
Ernst in the prosecution of the Edelman 
case are J. H. Wyman and J. S. New, at- 
torneys of Baltimore, both of whom are 
entitled to great credit in connection with 
this case. 








Creditors Start Bankruptcy Proceedings 
Against Alexander Friedman, East 


Pittsburgh, Pa. 


PITTSBURGH, Pa., May 8&—An _ involun- 
tary petition in bankruptcy has been filed 
in the United Siates District Court in this 
city against Alexander Friedman, doing 
business in Electric Ave., East Pittsburgh. 
The petitioning creditors include A. Ladin- 
sky trading as the Providence Jewelry Co., 
whose claim totals $517; Martin Gluck and 
Fred Gluck, partners, trading as the Pitts- 
burgh Watch & Metal Co., whose claims 
amount to $494.15, and Dave Bachner, 
whose claim is $52, a total of $1,063.83. 
E. J. Balzer has been named receiver. 

It is averred in the petition filed, asking 
for the appointment of a receiver and also 
in the bankruptcy petition itself, that Fried- 
man permitted a judgment to be entered 
against him. It is alleged that the stock 


of merchandise and fixtures are worth 


about $1,500. 
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CANADIAN JEWELRY TAX 





War Excise Measure Causing Much Dissatigs. 
faction in the Dominion—An Impor. 
tant Change 


Toronto, Can., May 10.—The jewelry 
trade is still much perturbed and unsettled 
over the proposed excise war tax of 10 
per cent on jewelry, especially as regards 
the clause rendering stocks on hand on 
April 30th liable to the impost. Many of 
the details are yet unsettled. 

A large and representative meeting of all 
branches of the trade was held recently at 
which the situation was fully discussed, 
and the following were appointed as mem- 
bers of a deputation to proceed to Ot- 
tawa and lay their views before the Gov- 
ernment: Thomas Roden, P. W. Ellis and 
D. Goldstein, representing the manufac- 
turers; Walter J. Barr, A. S. Levy, of 
Hamilton, and Sydney Lee, wholesalers; 
James Ryrie, F. P. Proctor, C. Q. Ellis and 
J. J. Kennedy, retailers. 

The deputation went to Ottawa on May 
3 and presented the following resolution to 
the Government as a substitute for the 
Government proposals: 

That a war excise tax be collected upon all 
jewelry imported into Canada for sale, or manu- 
factured in Canada on or after the first day of 
November, 1917, and which on the 30th day of 
April, 1918, have not been sold to bona fide users; 
payment to be made in six monthly installments. 

This resolution, it will be observed, 
limits the operation of the tax to goods 
made or imported within six months and 
substitutes payment by installments, for the 
proposed collection of the tax on the sale 
of the goods, which is objected to on the 
eround that it would involve constant 
visits of inspection from excise officials. 

The deputation entered into a full dis- 
cussion of the points at issue with the ex- 
perts of the Finance Department especially 
as regards the definition of the word 
“jewelry.” They submitted for the con- 
sideration of the Government a list of the 
articles which in their opinion might fairly 
be classfied as jewelry. The question will 
probably be decided by arbitration. 

Another change which the trade desires 
to have made in the Government proposals 
is the inclusion of unset diamonds and 
other precious stones as taxable jewelry. 
The reason for this is that in case they are 
left untaxed it will be an incentive to 
fraudulent evasions of the law. Some un- 
scrupulous members of the trade might 
sell the loose stones separate from the set- 
tings at a cut rate, to the detriment of 
reputable firms. 





Toronto, Can., May 11.—As a result of 
the representations made by the jewelry 
trade to the Canadian Government, an im- 
portant change has been made in the reso- 
lutions providing for an excise tax of 10 
per cent on jewelry. 

The original resolution was to the effect 
that the tax be paid on all stocks on hand 
remaining unsold before May 1 no matter 
when purchased. It has now been de- 
cided to fix on Oct. 1, 1917, as an assess- 
ment date from which to reckon the 
amount of excise tax payable on stocks on 
hand. Goods purchased before that date 
will not be subject to the retroactive tax. 
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T. R. Helms, of Rockingham, N. C., was 
a visitor in town last week. 

S. Desio, Washington, D. C., was visit- 
ing friends in this city recently. 

Max Wolf, 9 S. 20th St., has returned 
from a fishing trip to Atlantic City. 


J. N. Bell, a retail jeweler of Ocracoke, 
N. C., was a visitor here this week. 

Louis Bechard, a retailer of Oswego, 
N. Y., is visiting friends in the city. 

B. Buzby, of 1316 Columbia Ave., 
suffered the loss of a sister last week. 

Edward Wineberger has accepted a po- 
sition with Breitinger & Sons, 37 N. Ninth 
St. 

Charles Zanders, Dover, Del., has _ re- 
turned home after a buying trip to the 
city. 

R. E. Albright, 717 Sansom St., was in 
Lancaster this week, attending the funeral 
of a brother. 

William O’Donnell, 13 S. 10th St., boasts 
of a wonderful war garden at his home 
in Llanerch. 

Max Weinerman has opened up a jewel- 
ry store and watch repair shop at 1910 
N. Seventh St. 

L. C. Wettling, Newtown, Bucks county, 
was a delegate to the Protestant Episcopal 
convention here. 

William Trilsch, representing the Oscar 
Trilsch Co., Whitestone, L. I., stopped 
here on a western trip. 

John Buseman, 28 Germantown Ave., is 
il] at his home, suffering from a carbuncle 
on the back of his neck. 

Ratner & Leiberman have opened a re- 
pair shop for the trade at the SE. corner 
of 8th and Chestnut Sts. 

Mrs. A. Vollmer, whose husband died 
recently, has sold out the jewelry business 
lately conducted by him at 144 W. Girard 
Ave. 

Oswald Cullman, employed by Harry W. 
Smith, 717 Sansom St., has gone to the 
National Army camp at Camp Lee, Peters- 
burg, Va. 

Mrs. Louis C. Wittman, 444 Harvey St., 
Germantown, a daughter of F. X. Zern- 
kilton, a jeweler of 220 S. 12th St., died 
recently in a hospital following an opera- 
tion. 

Mr. and Mrs. Edward Sickles, 3206 Dia- 
mond St., announce the engagement of 
their daughter, Miss Ruth Jane, and Cap- 
tain Jeoffrey A. Stone, U. S. A. Ordinance 
Department. Captain Stone’s home is in 
New York City. Mr. Sickles is a member 
of the firm of M. Sickles & Sons, 900 
Chestnut St. 

The annual shad dinner of the Jewelers’ 
Club of Philadelphia was held at Essing- 
ton yesterday as the JEWELERS’ CIRCULAR 
went to press. A full account of it will be 
given in next week’s number of the Crir- 
CULAR. It was expected that about 100 
members and guests of the club would 
attend. The shad dinner was staged at 
Walber’s Riverside Hotel. A special trol- 
ley, leaving Essington at 10:15 o’clock was 
chartered to convey them home. 

Among the jewelers from New Jersey 
who have been buyers in the city recently 
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are: L. C. Ashburn, Cape May; C. F. 
Ober, Wildwood; E. E. W. Carter, Glass- 
boro; John C. Demmert, Camden; John 
H. Merz, Hopewell, and L. M. Culver, 
Seaford. Recent buyers from neighboring 
counties in the city were: J. S. Downie, 
of Hatboro; J. D. Sallade, Norristown; 
Mrs. N. B. Myers, Kennett Square; T. J. 
Fitzsimmons, West Chester; H. E. Ritter, 
Boyertown; S. W. Hart, Kennett Square; 
A. H. Landis, Lansdale; H. F. Freeman, 
West Chester; John Kirschnek, Media; N. 
G. Thomas, of Phoenixville; E. B. Kelley, 
Chester, and Paul Silver, Coatesville. 








Laneaster, Pa. 





John C. Pinkerton, Pittsburgh, spent last 
week in Lancaster among relatives and old 
friends. 

Albert J. Newcomer is spending a week 
in New York city, combining business and 
pleasure. 

Among recent visitors here were Charles 
F. Reitling, Carlisle, Pa., and Jacob Esch. 
Intercourse, Pa. 

Among the graduates from Franklin and 
Marshall College on May 8 were E. R. 
Jette, son of Jeweler Jette. 

In a recent game of baseball the team of 
the Hamilton watch factory defeated the 
team of the Stevens Industrial School by 
the score of 4 to 0. 

The annual meting of the Non-Retailing 
Co. will be held today (May 15). F. A. 
Wheeler, of the traveling sales force, left 
last week on an extensive western trip. 

It may be of interest to traveling trade 
representatives to know that the business 
places of Columbia will be closed Thursday 
afternoons during June, July and August. 

A unique grandfather’s clock was pur- 
chased at a sale near Lititz on May 9. The 
clock, in a black walnut case, “inlaid” with 
other woods, has a beautifully chased brass 
dial. 

W. W. Appel, of W. W. Appel & Son, 
spent part of last week at Chester, Pa., and 
visited Hog Island, where he had an op- 
portunity of seeing the wonderful ship 
building operations. 

John M. Shertzer has gone to Louisville 
to visit his parents before entering the 
service of the Navy as an expert watch- 
maker. He will be engaged on the delicate 
mechanism of naval aeroplanes. 

Charles J. Willetts, formerly of Lan- 
caster, for several years a resident of St. 
Louis, died there recently of a gunshot 
wound, accidently received while cleaning 
a revolver. He was 42 years old. 

Joseph Sharfsin, Philadelphia, was the 
guest lately of Jeweler Benj. Lichtenstein. 
The latter’s son, Leo, graduated on May 13 
from the Dickinson Law School at Carlisle. 
In July he enters the Naval service. 

Lancaster jewelers were active in the 
work of helping to put Lancaster “over the 
top” in the recent Liberty Bond drive, this 
city raising over $3,000,000, while the city 
and county together raised over $7,000,000. 

Charles F. Reisner, one of the traveling 
salesmen of the H. S. Meiskey Co., has 
gone to Salisbury, N. C., to spend a couple 
of weeks with his family, that place being 
his home. Joseph C. Hahn, of the same 
company, spent part of last week among 
their trade in the Cumberland Valley. 
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Harrisburg, Pa. 





L. Kamsky, manufacturing jeweler, has 
purchased a home on N. 2d St., above 
Maclay St., to which he will remove in the 
near future. 

M. C. Bunyan has been elected secre- 
tary of the Carlisle Chamber of Commerce, 
succeeding Alfred Jenkins, resigned, who 
goes to New York city to accept a respon- 
sible post. 

Eli N. Hershey will be president of the 
Harrisburg Rotary Club for the ensuing 
year. Other officers nominated who will 
be chosen without opposition are: G. M. 
Steinmetz, vice-president, and William 
Robinson, secretary-treasurer. 

Vice-President Henry C. Claster presid- 
ed at last week’s monthly meeting and 
luncheon of the Harrisburg Retail Jewelers’ 
Association at the Hotel Plaza, in the ab- 
sence of the president, Edward L. Rinken- 
bach, whose sudden death is reported else- 
where in this issue. These new members 
of the association were elected: David 
Jacobson, Mechanicsburg; Charles Krauss 
and Charles Kaplan, of this city. There 
was general discussion of topics of interest 
to the members, including a proposed agree- 
ment on repairing prices. 

The police are looking for an individual 
who, passing himself off as a sergeant of 
the national army, passed bogus checks on 
a number of local business men, including 
jewelers Commings, of N. 4th St. and 
Faunce, of N. 3d St. In each case the check 
called for $48. At the Commings store 
the bogus soldier, who gave the number 
of “Sergeant Charles Armstrong,” bought 
a wedding ring, tendering a check for $48 
on the Montgomery Trust Co., of Norris- 
town. He was given the change in cash. 
The check bore the signature of “Capt. J. 
H. Faigan,” and was marked “Company 
Fund.” It was made payable to Sergeant 
Charles Armstrong, being so endorsed. At 
the Faunce store he bought a wrist-watch, 
using the same kind of a check, and like- 
wise the change in cash. All the checks 
given here have been returned marked. 
“No Account.” The police believe Arm- 
strong has been operating for some time 
and have sent out warnings to other nearby 
towns. The Federal authorities are like- 
wise on his trail. 








Death of Daniel J. Hurley 


New Haven, Conn., May 8.—Police Com- 
missioner Daniel J. Hurley, former super- 
intendent of the New Haven Clock Co., 
died about 10 o’clock Monday night, at his 
home, 307 Winthrop Ave., following a 
short illness of pleurisy and Bright’s dis- 
ease. 

Mr. Hurley was 53 years old. He was 
born in Bristol, and came here while a 
young man to engage in his trade as clock 
maker. He steadily advanced from the 
bench at the clock shop to the successive 
executive places in the company’s trust, 
until he was made general superintendent 
of the plant. 

The appointment came several years 


ago and for some time he was inter- 
ested in the city government and held. 


offices. 


The deceased leaves his widow, two sis-' 


ters and a brother. 
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GORAA 





When you sell silverware with the 
celebrated Gorham impnint on it, 
you have the satisfaction of knowing 
that you have sold the finest silver- 
ware thatthe worldaftords. Gorham 


SILVERWARE 


is offered for sale through jewelers exclusively 


TRADE MARK 


QUO 


STERLING 


= THE GORHAM (0 |: 








Silversmiths and Goldsmiths 
Fifth Avenue and 36th Street, New York 


Branches : 
NEW YORK: 15, 17, 19 Maiden Lane SAN FRANCISCO: 140 Geary Street 


CHICAGO: 10 South Wabash Avenue LONDON: Ely Place 
Works: Providence, New York, Birmingham 



































r PUBLISHED EVERY WEEK BY 
The Jewelers’ Circular Publishing Co. 


ford, Pres. & Treas. V. 8S. ee. Vice-pres. 
— Charles A. Brodek, Sec’y 


11 JOHN ST., COR. BROADWAY, NEW YORK 























CABLE A : 
JS CORTLANDT JEWLAR, NEW YORK 
Vor. LXXVI. MAY 15, 1918. No. 15 
Subscription in United States and Mexico, - $3.00 
Dominion of Canada, - ° ° - 4.00 
Other Countries of Postal Union, - - 6.00 
85 


Single Copies, - - ° - - 


— 
——_———— 


index to News and Sperial Articles 











Page. 
Irish Silver Epergne of the 18th Century, 
Now in the Metropolitan Museum of Art 


i i <seeeees Illustrated on Front Cover 
et Ce ~scovdnsgeaneadeoesenennes 3-57 
Diamond Cutting Works in England........ 53 


The Production of Gems and Precious Stones 
i ttt thecendabineoegeeeten6oneeoenenes - 
New York Jewelers Organize In Aid of Red “ 


it De 6eessessesoeesevesececooeoce 
Milwaukee Jewelers Hold Monthly Meeting.. 61 
Stolen Property Recovered Through Aid of 
Jewelers’ Co-operative Bureau............. 
Death of E. Ti hitnccueneaedeensscamnes 65 
Block & Fishman Jewelry Store in Bank- 
TUPCY wccccccccccvvccccccscccccssccccees 65 
Monthly Meeting of Executive Committee of 
Jewelers’ Security Alliance...........ee¢:. 67 
Jewelers Warned to Beware of Pittsburgh 
Dt etited-eihbepeseheneaeemacnene cae 67 


Rochester Jewelers Hold Monthly Meeting... 67 
E. L. Rinkenbach Dea 69 


Providence Manufacturers Still in Jail....... 69 
2 De § césceeeaceoneetes ede ke oneeee 69 
Pearls and Their Imitations.......cccccccccecs 71-73 
CE ci 6 ee eee ad be Hee OSH Ee 73 
Fall Buyers in Providence.........ccecee. 73 
Members of National Wholesale Jewelers’ 
Association Hold Annual Meeting at At- 
De GE cccdcusenes 74-75-76-77- 59. 81-83-85-87 
London Syndicate Advances Price of Dia- 
DEL, 6646066000806 0G00000 0640060000 0008 87 
Final Results of Third Liberty Loan Shows 
Jewelry Trade “Over the Top’’........... 89-91 


op” 
Buffalo Jeweler Robbed by Clever Sneak Thief 91 
Death of E. . Vv 91 
Robinson Bros., Providence, R. I., in Hands 
of Receivers 
California Jewelers 


Meet in Annual Con- 


A ee rere 3-94-95-96 
Trunk Thief Gets Loot Valued at $10,000 
from New York Salesman................ 97 
Buffalo Swindler at Work .......ccecceccees 37 
IO I, i i ice 97 
Alleged Violator of Interstate Law Must 
I id a ita arin ee eet aie eed 
Notorious New York. Crook Sent to Jail. 98 
Part of Loot of Heller-Rose Co., hicago, 
RE enh eepernpnty-oreeeeeeRR iieen 
Fifth Annual Luncheon of Maiden Lane His- 
Ce <6eeensebdseseeeusaveuees 
EEE AIRE NER EE ee 99 
New York Swindler Admits Guilt........... 101 
Jewelry SS - See 101 


Creditors Start Action Against S. B. Wisc- 
it i Di ccceeeenseese a gaceees 
Attempted Holdup of New York Jeweler 

Fails 101 





New Order Commandeering Platinum..... 102-103 
Time Zones and Daylight Savings...........103B 
' Annual Meeting o olorado State Optical 
Society ithe a he ah eee ae" 103B 
A, Sirjacques, Veteran Foreman, Retires....103B 
Frostburg, Md., Bankrupt Must Give ‘Up 
 bite66 cnt adeeb peuidnbaneeneneewes 103C 
PENS TR. cc censcncdsewcesenes 103C 
Creditors Start Bankruptcy Action Against 
Friedman, East Pittsburgh, Pa......... 103C 
The Voucher Check .......sc+cececcecess 123-125 
Displays That Compel Attention......... 125-126 
ree Minute Selling Talks............2++.. 127 
The Relation of the “Copey Appeal” to the 
DL denn en eadeeeeamaennneness 128-129-137 
Improved Clock Striking Mechanism...... 131-133 
Patent Department__...-eeeeccececceccecs 135-137 
Reforms in Time Keeping.............+.--- 137 
Why Detract from the yr at AES Glory of the 
i etestebédcadeeuseeuweneesntanenuns 137 


THE JEWELERS’ 


HE nation-wide 
economy cam- 
paign planned by the 
Council of National 
Defense may be a bad or a good thing, ac- 
cording to the way in which the idea is 
developed. If the campaign results in a 
lessening of waste in those materials that 
we eat, wear or use, or those articles deemed 
necessary for carrying on the war, the re- 
sult will be positively good. If, however, 
the campaign is diverted to attempts on the 
part of the unthinking, to stop the manu- 
facture and sale of articles simply because 
they bear the name “luxuries,” it will mean 
not only disaster to a large number of in- 
dustries and the people engaged in them, 
but it will result in a positive slowing down 
of effort by those engaged in necessary in- 
dustries and will finally have an economic 
result that is bad for the country or to 
the people in it. To simply stop a consumer 
from buying something that does not need 
to be conserved or saved, does no one any 
good; in fact, if this campaign results 
in the cutting off of the sale of many of the 
so-called “luxuries,” a large number of the 
working population of the country, particu- 
larly those engaged in the most essential 
industries today—in the making of ammuni- 
tion, in the preparation of food and in the 
making of clothing, will slow up on their 
effort and decrease their production. 

The experiences of hundreds, and even of 
thousands of years, have proved that the 
things that men and women will work 
hardest for are the so-called luxuries. 
They will work for necessities, but work 
only until the necessity is obtained; for the 
luxury, for the comfort, for the thing of 
beauty they will strive in season and out. The 
men and women in the factories and work- 
shops who today are making large wages 
for the first time in their lives, can obtain 
the necessaries of life by working half time 
and if their purchases are confined to the 
necessaries of life they wili work only half 
time. What they are striving for—the in- 
centive that makes them work the full day 
and even overtime is the opportunity to 
buy the luxuries of life which are for the 
first time within their reach. 


Take from these people the opportunity 
to buy jewelry, to dress well, to go to the 
theatres or indulge in luxurious eating or 
living and you take away the real reason 
that 90 per cent. of them are willing to 
start in their work early and go home late. 
They do not want money as money; they 
want the money for what it will buy. It 
is the luxury that they have craved for 
years and one they could not get, that they 
demand now as a compensation for their 
work. 

The economy campaign insofar that it 
teaches thrift and the conservation of the 
necessary things of life is excellent, but if 
carried beyond, to an attack on the luxury 
industries, it is apt to have a reaction that 
will be felt in every line of trade, at least 
as far as production is concerned. 


The peculiar mental attitude of certain 
people that feel in times of stress that the 
luxury industry, so-called, should suffer, is 
founded on no sound economic basis, and 
although accepted by the unthinking often 
without question, its absurdity is evident 


The Absurdity of 
Curtailing Sales 
of Luxuries 


to anyone who starts to give the subject 
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any careful consideration. It is of such 
ideas that laws such as the _ so-called 
“luxury taxes” are born and it is to be 
hoped that the economy campaign referred 
to will in no way accelerate the movement 
for a luxury tax in this country. 

That France is already beginning to rue 
the 10 per cent. tax on luxuries is evident 
from the dispatches received from Paris 
May 7 stating that the tax was already 
proving disastrous to business, not neces- 
sarily to the luxury businesses, but to busi- 
ness in general, and so harmful have been 
the results, according to the brief press re- 
ports, founded on the statement of Deputy 
Charles Leboucq, that he has introduced 
in the Chamber a bill repealing the impost. 





‘HE suggestion 
made some time 
ago by the chairman 
of the Revenue Law 
Committee of the jewelry trade that retail 
jewelers refrain from discussing the war tax 
on jewelry with customers is one that 
should be carefully heeded at the present 
time. The less that the retail jeweler says 
to the customer about the war tax, in fact, 
the less he allows the subject to come up 
for conversation, the better it will be for 
the industry. Nothing is gained by re- 
minding the consumer that the cost of 
jewelry has been raised by war taxes and 
there is no reason why the subject should 
be brought up by either the jeweler or his 
clerks. 

Particularly should the retail jeweler 
never make any _ specific charge of 
the war tax on his bills to his customers. 
He should merge it completely in the price 
and say nothing. There may be times (as 
for instance, when the article produced or 
imported by him has been returned after it 
had been sold to a customer) when he feels 
that he should call to the customer’s atten- 
tion the fact that the war tax has been paid 
on the jewelry and that he should be reim- 
bursed therefor in case he makes an ex- 
change. But even this is not entirely neces- 
sary as the tax once having been paid, the 
jeweler can resell the article tax free the 
next time, so that actually he will lose 
nothing by keeping still. 

One point particularly he should remem- 
ber—that the Government officials are get- 
ting especially strict in stopping what they 
call “profiteering,” that is, the charging to 
customers, as a war tax, sums which in- 
clude anything more than the amount act- 
ually paid by the seller to the Government 
or to the maker from whom the article was 
purchased. If the jeweler charges the war 
tax as a separate item he must be espe- 
cially careful that not one penny more is 
charged than is returned to the Govern- 
ment by him or by the manufacturer from 
whom he made his purchase. 

Separate charges of the war tax invite 
government inspection on _ these lines, 
whereas, if the charge is merged in the 
selling price the Revenue Department has 
no jurisdiction to determine whether or 
not the charge and the tax paid agree—no 
mistake on the part of the jeweler or no 
additional percentage imposed as a factor 
of safety need cause him any worry. The 
Government has the right to see that what 
any man has charged as war tax was paid 


Charging the 
Jewelry Tax to 
the Customer 
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previously as war tax, but has no right to 
determine what the jeweler may properly 
consider as a margin of profit. The whole. 
salers have voted to merge the war tax in 
with the cost of the merchandise and the 
retailers should do the same. 





Gem Study [YfEMBERS of the 
at Columbia oe 
University rades will be pleased 


to learn that the Sum- 

mer courses in gems that were instituted 
at Columbia University a few years ago will 
be continued this year under the super- 
vision of Prof. A. J. Moses, of the De. 
partment of Mineralogy. There is an ex- 
tension class in the evening in which lec- 
tures begin at 7:30 P. mM. and laboratory 
work from 6:30 to 7:30 Pp. mM. These 
lectures include discussions on the charac- 
ters and principles of mineralogy and crys- 
tallography; the characters, history, occur- 
rence and origin of the different precious 
stones and the apparatus and methods neces- 
sary for the determination and distinction 
of the natural stones from synthetic gems 
and imitations. The laboratory practice is 
sufficient to illustrate the lecture and give 
some practice in recognition and determina- 
tion of cut and uncut stones. In connec- 
tion with this there is a laboratory course 
in testing gems from 5:30 to 7:30 Pp. m,, 
which offers practice in systematic de- 
termination by tests which do not injure 
the specimens, and includes drill in sight 
recognition and simple test distinctions be- 
tween stones of similar appearance. The 
special problems taken up are more in- 
tricate and the tests used of a greater 
range than in the laboratory work ot the 
extension class. 

It is regrettable that the members of our 
trade have not in the past been in the posi- 
tion to take advantage of the course at 
Columbia University to an extent that 
would encourage the authorities to increase 
and develop it. As far as we know, it Is 
the only course of its kind and the only 
place in the country that the student in gem- 
ology can get practical and scientific in- 
struction on the mineralogical side of 
the subject. Instead of one such course 
in New York, there should be courses 
of a similar nature in all the col- 
leges of the country, and there would be 
if the trade showed sufficient interest in the 
subject to make the establishment of such 
courses worth while. 

There is no more important study for 
the jeweler to engage in than that which 
relates to gems and no full knowledge of 
gems can be had without a study of the 
scientific properties and characteristics of 
the gem minerals in addition to a study 
of the gems from the business or trade 
angle. If we want the public to respect 
our merchants as experts in gems we must 
help our merchants to qualify for such po- 
sitions and their education on the subject 
can be attained more easily in a course 
such as that outlined at Columbia and such 
as can be worked out in any of the other 
colleges, than by the simple reading of the 
text books which the jeweler has at his 
disposal. Therefore these courses should 
be encouraged by all jewelers, as much by 
the merchant who knows as by the clerk 
whose knowledge is yet to be obtained. 
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F. A. Rydstrom, representing the R. F. 
Simmons Co., will return this week from an 
extended trip throughout the middle west. 

The Sterling Silver Mfg. Co. has moved 
its New York office and salesrooms from 
347 Fifth Ave. to 170 Broadway. The 
headquarters are at 70 Ship St. Provi- 
dence, R. I. 

H. C. Hildebrand, representing H. C. 
Lindol & Co., manufacturers of jewelry, 9 
Maiden Lane, is at present calling on the 
trade, on the Pacific Coast. He expects to 
return to New York the early part of June. 

Milton L. Braun, formerly eastern rep- 
resentative for Somers & Braunstein, 87 
Maiden Lane, has left Spartanburg, S. C., 
for “Somewhere in France” with the Amer- 
ican Expeditionary Forces. O. J. Somers 
is traveling in the south and E. A. Wein- 
scheck is covering the west for the firm. 

Wm. T. Gough, of Carter, Gough & Co., 
9 Maiden Lane, New York, has received 
word that his son, Lieut. W. R. Gough, 
Field Artillery, A. E. F., has arrived safely 
somewhere “over there.” His eldest son, 
Lieut. Richard Sidney Gough, 313th Caval- 
ry, Machine Gun Troop, is with his regi- 
ment in Texas. 

John M. Richards, 170 Broadway, who 
underwent an operation at the Mount Sinai 
Hospital about five months ago, and who 
has been confined there ever since, was 
moved recently to his home, Long Branch, 
N. J., attended by a trained nurse, where 
it is thought that due to home surround- 
ings, his recovery will be more rapid. 

Joseph Goodman, president of the 
Crescent Jewelers’ Co., Inc., 731 Sansom 
St., Philadelphia, Pa., was a recent visitor 
in this city, on a business trip, and was 

accompanied by H. C. Kline of the same 
company. While in this city Mr. Kline 
announced to his many friends that he 
is about to retire from the jewelry busi- 
ness and go in business, for himself, with 
his brother, in the retail shoe business, 


in Camden, N. J. 


Louis V. Twyeffort, who until war broke 
out was the managing representative in 
Paris of the house of Geo. Borgfeldt & 
Co., 119 E. 16th St., has been decorated by 
the French Government for his war serv- 
ices at the outbreak of the war. Mr. 
Twyeffort was one of the first Americans 
to volunteer for the American Ambulance, 
of which he is now vice-president. He has 
just been awarded the Cross of the Legion 
of Honor for his services. 


The many friends of James Harvey 
Hart, a retired jeweler of Brooklyn and 
one of the oldest members of the retail 
fraternity in that borough, were interested 
to read last week of his marriage to Miss 
Katherine Wolf. Mr. Hart is 86 years old 
and his bride is 18. They were accompa- 
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nied to the license bureau by Miss Wollt’s 
mother and as soon as the formalities were 
over City Clerk James V. Scully per- 
formed the ceremony. Mr. Hart was in 
the retail jewelry business for a number 
of years in Brooklyn for himself and with 
his brother under the style of Hart Bros. 
He had a store at Fulton and Johnson Sts. 
a number of years ago, since which time he 
had devoted his efforts to his real estate 
investments. 

A meeting of the United Retail Jewelry 
Store Keepers’ Association was held Wed- 
nesday evening May 1, at Lexington Casino, 
116th St. and Lexington Ave. when 10 
new candidates for membership were ini- 
tiated. At the meeting H. Mestel an- 
nounced that the association had secured 
subscriptions for the third Liberty Loan 
for nearly $10,000, among the east side 
jewelers. Following the close of the Liber- 
ty Loan campaign, the east side jewelers, 
headed by members of the United Retail 
Jewelry Storekeepers’ Association have en- 
tered on a vigorous drive for War Saving 
Stamps. The next regular meeting of the 
Association will be held at the regular 
meeting place of the association, on 
this evening, May 15. 


The trustees of the Metropolitan Mu- 
seum of Art have issued a booklet con- 
taining an appreciation of the collecting 
genius of the late J. Pierpont Morgan and 
of his gifts to the American public, through 
the Museum. This is printed, it is an- 
nounced, because “the trustees of the 
Metropolitan Museum of Art wish to make 
a formal and, so far as possible, permanent 
record of the great service rendered to the 
Metropolitan Museum and to the American 
people, through the Museum, by the late 
John Pierpont Morgan.” The booklet also 
contains a schedule of these gifts, describ- 
ing briefly the multitude of the collected 
objects of art, from pottery, bronze and 
marble of 3000 B. C. to modern works, 
which are now in the Museum through his 
generosity. 


The regular monthly meeting of the 
board of directors of the National 
Jewelers’ Board of Trade was held last 
Thursday afternoon, in the rooms of the 
Board, 15 Maiden Lane. A number of 
new members were elected and Secretary 
Backus reported a steady increase in the 
membership of the board. A committee 
was appointed to draw up resolutions on 
the death of the late Leonard Krower. 
Secretary Backus reported that the em- 
ployes of the board had subscribed to 
$3,700 worth of Liberty Bonds during 
the recent drive. A meeting of the Good 


and Welfare Committee of the National 
Jewelers Board of Trade is scheduled 
for to-morrow, (Thursday), at the rooms 
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of the Board, 15 Maiden Lane. 
meeting the subject of 
tances” 

At the regular monthly meeting of 
Jewelers’ Camp No. 12 of the Order of the 
Golden Seal no business of importance was 
done owing to the fact that there was a 
small attendance. At the meeting and the 
trustees’ meeting afterward, the camp had 
a visitor, Consul William Bardel, former 
vice-president of the old Jeweler’s League. 
At the trustees’ meeting, the action of the 
treasurer in buying a $500 Liberty Bond 
through the jewelers’ committee was con- 
hrmed and Treasurer Parker was author- 
ized to send a check at once. Commander 
Wormser presided and routine business 
was considered. The question of holding 
a luncheon among the members’ was 
brought up and the matter was not acted 
upon as it was felt that this should be 
done at a meeting of the members of the 
camp, and Secretary George was notified 
to call attention to this in the next notice 
of meeting sent out. 


Wires, gags and handcuffs were used by 
three masked robbers, at about 4:30 Friday 
afternoon May 3, in binding Bernard Muel- 
ler, a jewelry salesman and gem dealer, and 
his wife Hilda. The hold-up was at the 
home of the Mueller’s, 14 Lincoln P1., in the 
section of Brooklyn known as the Park 
Slope. During the action, Mr. Mueller was 
cruelly beaten and his wife’s body cut with 
ropes and wire, which bound her, and her 
jaws cruelly extended with a gag. The 
bandits got away with money, jewelry and 
Liberty Bonds to the value of $3,500, escap- 
ing after a running revolver battle with 
Patrolman Kinane, of the Bergen St. sta- 
tion. The Mueller home is on the second 
floor of an apartment house and, accord- 
ing to Mrs. Mueller, she was alone at the 
time, waiting for her husband to come 
home for dinner. She heard the doorbell 
ring and clicked the lock, which opened the 
door in the downstairs entry. Then hear- 
ing footsteps on the stairs and thinking it 
was her husband and a friend, opened the 
door. She was seized by the masked men 
who, after forcing her into the kitchen 
bound and gagged her and then tied her 
to a chair. Mr. Mueller arrived a few 
minutes later and after being beaten un- 
conscious by the bandits, was thrown on 
a bed and bound and gagged. Mrs. Mueller 
escaped down a fire escape, gave the alarm 
and an exciting chase followed when the 
thieves got away in an automobile. 

B. Davidoff & Co., 9 Maiden Lane, repre- 
sented by Harry Davis, has moved from 
room 1402 to room 1401; Link & Angel at 
the same address have moved from room 


At this 
“Trade . Accep- 
will be discussed. 
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« In 1858 the first Holmes Burglar Alarm was installed. 
Sixty Since 1872, forty-six years, the Holmes Electric Protective Com- 
pany has been operating a Central Office system of Electric Protection. 
| During all of its history, the Holmes Company and every indi- 
Years vidual connected with the business have devoted their entire time, : 





thought and energy to the development and rendition of the best and 
most up-to-date system of Electric Protection for the property of the 
subscriber. They have not had any other business to divert them 
from the accomplishment of this one end. 

Naturally, the HOLMES SYSTEM is today accepted as STAND- 


ARD and almost universally used by jewelers and others carrying 


HOL MES goods attractive to burglars. 


Electric Protective Executive Office: 26 Cortlandt Street, New York 
Company Telephone—Cortlandt 10 
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1404 to room 1401, where they will occupy 
offices with the first named company. 


A regular meeting of the Jewelers’ 
Twenty Four Karat Club will be held in 
the Club Room today (Wednesday) May 
15 at 3 Pp. M. 

Harry Goldstone, of Oppenheimer & 
Goldstone, 35 Maiden Lane, will return 
shortly from a southern trip. He will then 
call on the trade in New York city and 
vicinity. 

The 59th annual reception of the Night 
School of Art of Cooper Union will be held 
Wednesday evening May 29, at 8 o’clock at 
the Cooper Union for the Advancement of 
Science and Art. 

Alex C. Chase, 170 Broadway has re- 
moved from room 1014 to room 1613 the 
same building. An error was made in a 
notice printed May 1 when address was 
given as 9 Maiden Lane. 

Samuel Breger is the third one of the 
employes of Abel Bros. & Co., 58 Nassau 
St, to join Uncle Sam’s fighting forces. 
He is now a member of the Naval Reserve. 
Herbert Johnson and Adrian Franck are in 
the army. | 
A meeting of the New York Wholesale 
Jewelers Association will be held at 6.30 
this evening at the Hotel Breslin. Many 
wholesalers, a number of whom are not 
members of the association, are expected 
to be present. 

A. Edward Fisher, dealer in diamonds, 
at 71 Nassau St., has enlarged his office 
space and now occupies rooms 901 and 902 
at that address in connection with the A. 
E. Fisher Mfg. Co., Inc. Mr. Fisher has 
left for a business trip through the middle 
west. 

Morris Groenman, son of A. Groenman, 
diamond cutter, 71 Nassau St. who is con- 
nected with his father’s firm is receiving 
congratulations on his engagement to Miss 
Rose Josephson which was celebrated at 
Delmonico’s, Sunday, May 12, with a most 
elaborate reception. 

The Lyons Mfg. Co. has moved its New 
York office from the ninth floor, 37 Maiden 
Lane, to larger quarters in the same build- 
ing, on the seventh floor. The Chicago 
ofice, which for several years was on 11th 
floor of the Heyworth building, has been 
moved to the 12th floor. 

J. Blank has severed his connection 
with the Park Hill Jewelry Shop, 1787 
S. Boulevard, this city. The shop will be 
continued under the same style by S. 
Gerson, his former partner. Mr. Blank 

will continue in the jewelry business, 
with a store at 935 Freeman St. 

Louis J. Schoolhouse, representative of 
Sig. Hirschberg, 65 Nassau St., is at 
present at his home, convalescing from 
an operation, which he underwent two 
weeks ago. His many friends will be 
pleased to know that he is steadily im- 
Proving and may be soon at his old 
Stand. 

A. J. Krower, of Leonard Krower & Son, 
New Orleans, La., accompanied by A. L. 
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Judis, is expected in Providence today 
where they will make their headquarters 
at the Narragansett Hotel. From there 
they will come to this city and will make 
their headquarters while here in the Lorsch 
building. 

J. Cigarelli Co., Inc., is the name of a 
concern that has taken out papers at Al- 
bany, N. Y., to engage in the jewelry 
business in this city. The capital is $3,000, 
and the incorporators are Joseph Cifarelli, 
Corona, L. I., N. Y.; Irving Goldenburg, 
846 Kelly St. the Bronx, and Joseph 
Frank, 590 Eastern Parkway, the Bronx. 

The factory employes of the Solidarity 
Watch Case Co., 15 Maiden Lane, last week 
hoisted a beautiful American flag, 10x15 
feet, and also an 80 per cent Liberty Loan 
flag. These flags were floated with fitting 
ceremonies. John W. Sherwood, president 
of the company, 15 Maiden Lane, left last 
Saturday afternoon, for a short trip, calling 
on the trade in Boston. 

M. Luther Bowden, vice-president of the 
National Jewelers Board of Trade and 
who is also chairman of the Good & Wel- 
fare Committee of that organization has 
called a meeting of the committee for 
Thursday, May 16, 11 a. m. A number 
of important trade subjects are to come 
up for discussion, one of which will be the 
question of placing the subject of trade ac- 
ceptance before the jewelry trade as an 


industry. 
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Wallace D. Kenyon, of the Webster Co., 
has assumed his duties as a member of the 
Superior Court jury now sitting in North 
Bedford. 

E. H. Cummings and W. G. Franklin 
were at Atlantic City last week in attend- 
ance at the convention of the National 
Wholesale Jewelers’ Association. 

The following manufacturing jewelers 
have been elected directors of the Board of 
Trade: Ira Robinson, Harry Hull, Theron 
Curtis, R. Blackinton and John L. Thomp- 
son. 

Charles T. Paye gave a talk last Thurs- 
day evening at the North Attleboro Board 
of Trade meeting relative to his trip to 
Washington in the interests of the jewelry 
industry. 

Herbert K. Sturdy, of the J. F. Sturdy’s 
Sons Co., returned to France last week. 
Young Mr. Sturdy returned several months 
ago after seeing service and he will resume 
this work upon his arrival in that country. 

The Whiting & Davis Co. has entered 
suit for $12,740 against Frederick B. Hart- 
man for money alleged to have been re- 
ceived by the defendant for the plaintiff’s 
use. Hartman was arrested several months 
ago on the charge of padding the payroll 
and is now in the Dedham jail waiting for 
the grand jury to consider his case. 








That trustees in bankruptcy may either 
assume or renounce executory contracts of 
the bankrupt, as they deem best for the in- 
terest of the estate, is held in the Louisiana 
case of Barr v. Youngsville Sugar Factory, 
L.R.A.1917F, 654. 
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Rochester’s honor flag was received here 
Wednesday by the Liberty Loan Committee. 
The Third Liberty Loan was a big success 
in this city and vicinity. Rochester went 
$944,650 over the quota requested. The 
warchest campaign has started and it is 
anticipated that it will be packed full in 
this section. 

Morris Rosenbloom & Co. announced, in 
the local papers, the establishment of a new 
jewelry store located at 29 Main St. E., in 
the Arlington building. The business is 
identified with M. Rosenbloom & Co., 
wholesale jewelers. Mr. Rosenbloom is 
well known in the jewelery trade as a 
progressive business man. 

L. M. Campbell, Canandaigua, has placed 
a melting pot in the show window of his 
jewelry store, for the benefit of the Red 
Cross society. Sales from gifts received 
have amounted to over $500. The collec- 
tion contained antiques, wedding rings, 
silver plated ware and metals of value. 
Many interesting old souvenirs were un- 
earthed and given to the cause. 

The Ontario County Jewelers’ Guild, 
composed of jewelers in the county, are 
building up a mutual co-operating asso- 
ciation. Mayor Gulvin, of Geneva, Mr. 
Small and E. J. Barth, are actively inter- 
ested in organizing the society. Letters 
have been sent to all the jewelers in the 
county requesting them to join the organi- 
zation. A meeting to be held in Geneva 
soon is scheduled, when officers will be 
elected. 

S. D. Burritt, 42 Main St. E. has now on 
exhibit in the store window a golden key. 
It is a duplicate to one placed in one of 
the ice cream packages put out by a local 
ice cream company, in a novel advertising 
scheme. Who ever finds the golden key, 
in the ice cream, which is for sale in vari- 
ous stores, in the city and vicinity, may 
bring it to the place advertised and receive 
a $100 Liberty Bond. The keys were made 
by Mr. Burritt for the scheme. 

Bastian Bros. Co. sent 200 pounds of 
Liberty Loan buttons to Washington head- 
quarters a short time ago. The but- 
tons were packed in packages and placed 
in the care of a Western Union messenger 
boy, with instructions to remain with his 
package until he reached his destination. 
He was taken to the New York Central 
station in a taxicab, from thence to the 
train where a berth was reserved for him 
and one for the buttons. The messenger 
was instructed to take the buttons to the 
Liberty Loan headquarters and to get a 
receipt for the delivery of his packages. 








The probative value of photographs, it is 
decided in the Oklahoma case of Colonial 
Ref. Co. v. Lathrop, L.R.A.1917F, 890, de- 
pends upon their accuracy. They must be 
shown by extrinsic evidence to be faithful 
representatives of the place or subject as 
it existed at the time involved in the con- 
troversy. And photographs taken to show 
more than this, with men in various as- 
sumed positions, and things in various as- 
sumed situations, intended only to illustrate 
hypothetical situations, and to explain cer- 
tain theories of the parties, are incompe- 
tent. 
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Henry Blank & Co., manufacturing 
jewelers at 17 Liberty St., has secured ad- 
ditional floor space and will enlarge their 
office. 

The La Pearl Ivory Novelty Co. is the 
trade name which has been filed for the 
business of manufacturing ivory novelties 
at 23 Longworth St. 

George Webner, who has conducted a 
jewelry manufacturing business at 107 La- 
fayette St., for many years, has stored his 
factory equipment and temporarily retired 
from business. 

Benjamin Staufenberger has just re- 
turned from a trip through the middle 
west in the interest of the W. C. Edge 
Jewelry Co., chain manufacturers, at 480 
Washington St. 

The London Cut Glass Co. is the trade 
name which has been filed for the busi- 
ness conducted at 32 Prospect Pl., East 
Orange, by Thomas A. Burns, of 215 Clif- 
ton Ave., Newark. 

George J. Cross & Co., is the trade name 
which has been filed for the business of 
manufacturing fountain pens conducted at 
104-109 Verona Ave., by George J. Cross, 
of 119 Wyckliffe Ave. 

C. J. Bioren has just returned from a 
trip which included visits to the trade 
through the New England States in the 
interest of his concern, Bioren Bros., man- 
ufacturing jewelers, at 475 Washington St. 

Charles L. Joralemon, 25 Johnson St., a 
manufacturing jeweler, has been selected as 
a member of the new Grand Jury panel 
drawn under the supervision of Chief Jus- 
tice Gummere, to take the place of the jury 
which has just retired. 

Applications for charters for War Sav- 
ings Societies in additional industrial plants 
in Newark have been received by the New- 
ark War Savings Committee. Among the 
concerns asking for charters and not pre- 
viously reported are the following: the 
Celluloid Co., Carter, Gough & Co., the 
Clark Blade and Razor Co., and the Irving 
Mfg. Co. 

Chief of Police John Drabell, of Orange, 
has located in a Newark pawn shop part of 
the jewelry belonging to Mrs. Albert D. 
Smith, of 235 Center St., Orange, which 
was stolen recently. The articles recovered 
were a circle pin with 32 diamonds and an 
initial ring. The robbery was discovered a 
few hours before a servant disappeared. 
The police are now seeking the servant. 

Louis G. Flanagan, of the Schlosstein- 
Greenspan Co., Inc., is on a trip through 
the New England States in the interest of 
his concern, whose factory and office is lo- 
cated at 18 Columbia St. Samuel Green- 
span, of the concern, is visiting the trade in 
the middle west. Nathan Belenky is on a 
trip which includes visits to the trade in 
Philadelphia, Baltimore and Washington. 

James Bioren, brother of C. J. Bioren, 
and employed ever since he went to work 
by Bioren Bros., as an enameler, was 
found dead by members of his family at 
his home 133 Hillside Ave. His wife had 
died several months before. Although he 
had been ailing all Winter he was at work 
all the time with the exception of a little 
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time last December, and it was not thought 
that he was seriously ill. He leaves five 
children—three boys and two girls. He 
is also survived by his mother, three sis- 
ters and his brother. 

Emil Wagner, a manufacturing jeweler 
of this city, who resided at 25 Ball St. 
Irvington, was stricken with nervous pros- 
tration while on a visit to Philadelphia, 
and died. His body was brought back to 
Irvington for burial. Mr. Wagner was 
born in Germany 42 years ago, and came 
to this country when a child. He lived in 
Newark for a number of years before 
moving, four years ago, to Irvington. A 
widow, five children, two sisters and two 
brothers survive him. One brother, Harry 
Wagner, is a member of the army ambu- 
lance service stationed in Texas. 

Recently Jean R. Tack, president of the 
New Jersey Retail Jewelers’ Association 
and second vice-president of the Ameri- 
can National Retail Jewelers’ Association, 
was appealed to by a military representa- 
tive of the Government to aid in finding 
clockmakers to go to France to keep in 
repair the clocks and chronometers on the 
ships carrying soldiers and _ supplies 
abroad. Mr. Tack thought the best way 
to get the men was to make an appeal 
through the jewelry trade press, which he 
did. As a result he has received 300 ap- 
plications, many more than the Govern- 
ment called for. These appeals were in 
addition to appeals made throughout the 
country by the Government in other ways. 
The 50 that the Government needed at 
once were selected and the other applica- 
tions are being held to cover future emer- 
gencies. 











The jewelers, will be asked to aid in the 
campaign, from May 20 to 27, for the Red 
Cross war fund. 

Jewelers who recently visited Buffalo 
were Charles Kausch, Bath; A. Edmonds, 
Middleport; J. A. Stapf, Dunkirk, and 
Harry Marsh of Marsh & Son, Fredonia. 

The Graves-Cowee bill, a Buffalo meas- 
ure, has been signed by Governor Whit- 
man. The bill prohibits pawnbrokers from 
receiving or buying articles from children 
under 16 years of age 

The regular meeting of the Buffalo Re- 
tail Jewelers’ Association is usually held at 
the Hotei Statler the second Thursday 
evening of each month, but the May session 
was not held according to schedule. The 
members decided to combine business with 
pleasure and hold a bowling party at Schu- 
man’s alleys Tuesday evening. 

Gennaro Marchitelli, for years a designer 
for William <A. Rogers, Ltd., Niagara 
Falls, claims to be the inventor of an aero- 
plane that will operate without fuel and 
which, according to him, “will have prac- 
tically no limit as to speed, so far as the 
motive power is concerned.” He says he 
starts his aeroplane with a small electric 
battery and thereafter the motive power is 
produced by wind turbines, which “the 
faster they turn the more powerful they 
become.” The inventor has sent his de- 
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signs and drawings to Washington and they 
are protected by patent rights. 


A “Distinguished Service Medal” hag 
been received by the local committee rep- 
resenting the jewelers, optometrists and 
pawnbrokers for having gone “over the 
top” in the third Liberty Loan campaign, 
Eugene Tanke was chairman of this com. 
mittee. The official total of Buffalo’s syp.. 
scriptions in the drive, including the work 
of all divisions, was $39,920,650. The com- 
pilation of these final figures has just been 
completed. Buffalo, in its many divisions 
therefore went $9,000,000 beyond its quota. 


Eugene Tanke, former president of the 
New York State Retail Jewelers’ Associa. 
tion, has been asked by Edward H. Hyf. 
nagel, president of that organization, to co- 
operate with the committee which is busy 
trying to secure speakers for the State con- 
vention in Rochester. Charles Sunderlin js 
chairman of this committee. Mr. Tanke 
will help find a speaker who is a master of 
“Trade Acceptances.” In his communica- 
tion to Mr. Tanke Mr. Hufnagel says the 
State association has secured several new 
members lately. Mr. Hufnagel says he is 
planning to take a trip up the State within 
the next 10 days. He will call on non- 
members in Troy, Glen Falls and other sec- 
tions around Albany with a view to round- 
ing up new members. It is expectel he 
also will visit Buffalo. 

The funeral of Edward L. Parker, an 
associate member of the Buffalo Retail 
Jewelers’ Association, was held from St. 
Paul’s cathedral Wednesday afternoon. Mr. 
Parker died Monday at his home, 447 Lin- 
wood Ave. Burial was at Forest Lawn. 
The association was represented at the 
funeral by the following members, Fred 
Dorn, president; Eugene Tanke, Jerome 
Scherer, Gustav Frisch, August Hoyler and 
Louis Striker. Mr. Parker was interested 
in art and literature and was a collector of 
unmounted gems, of which he had a rare 
and valuable collection. It will be recalled 
that he displayed this collection at the Buf- 
falo convention of the New York State Re- 
tail Jewelers’ Association two years ago. 
In connection with the display he delivered 
interesting lectures. The exhibit was one 
of the features of the convention. Mr. 
Parker had traveled around the world and 
picked up antique gems and rare pieces of 
jewelry in Egypt, Africa, China, Japan and 
other remote countries. He had attended 
many of the outings of the Buffalo jewelers 
and was present at their annual banquet at 
Weyand’s last Winter. When Eugene 
Tanke offered to give his services to the 
Government for the establishment of a 
school for the teaching of watch repairing 
and engraving to American soldiers dis- 
abled in the war, Mr. Parker set aside a 
residence at Elmwood Ave. and Chippewa 
St. for that purpose. 








E. Willard Spurr is now engaged in the 
diamond and jewelry business at 214 E. 
Fourth St., Waterloo, Ia., in connection 
with his art studio at that address. Mr. 
Spurr bought out the interests in the 
jewelry department of the Waterloo Cash 
Photo Supply Co. at 214% E. Fourth St, 
and is carrying on the business under his 
own name. 


























iP «lank ; - 
John Kelso, 76 Dorrance St., diamond 
jeweler, was in New York the past week 
Herbert S. Tanner, 90 Westminster St., 
retailer, was a business visitor in Boston 


the past week. 

Mr. and Mrs. Ralph G. Ostby have gone 
to their country home on Warwick Neck 
for the Summer. 

Mr. and Mrs. Henry A. Kirby have 
opened their Summer house at Warwick 
Neck for the season. 

Thomas L. Keough has withdrawn from 
the manufacturing jewelry concern of the 
H & K. Jewelry Co., 234 Chestnut St. 

Frank C. Miller, formerly of the Child 
& Miller Co., has restarted in the manufac- 
turing jewelry business at 246 Eddy St. 

Myles B. Preston, who has been con- 
nected with the Low-Taussig-Karpeles Co. 
for several months in an office position, has 
resigned. 

William Loeb & Co., of this city, have 
announced the removal of their Chicago of- 
fee from 1209 to 1602 in the Heyworth 
building. 

William F. Kilkenny of the Strathmore 
Co. is sending home some encouraging re- 
ports from an extended trip through the 
middle west. 

The Ostby & Barton Co. recently re- 
ceived a large contract for bronze collar or- 
naments, awarded by the quartermaster 
corps of the army. 

Charles W. Brigham has resigned his po- 
sition as head engraver for the E. A. Pot- 
ter Co., this city, to engage in the engrav- 
ing business for himself at Attleboro, Mass. 

William H. Manchester et ux. have given 
a mortgage for $5,000 to Patrick H. Conley 
et al., on land and improvements on the 
Buttonwoods Beach Association Grounds 
in Warwick. 

At the annual meeting of the stockhold- 
ers of the Westminster Bank of this city, 
on Monday last, Joseph P. Burlingame, of 
J. P. Burlingame Co., was elected one of 
the directors. 

All the shops in the Remington factory, 
corner of Friendship and Page Sts., vere 
closed the past week because of the shut- 
ting down of the power for the annual 
overhauling and repairs. 

Lewis S. Darling has purchased a lot of 
land with improvements thereon on Pontiac 
Ave., Cranston, of James A. Budlong, 2nd, 
upon which he has given a mortgage of 
~ $1,200 to John R. Dawley. 

A dividend of one and one-half per cent 
on the preferred stock and of two per cent 
on the common stock of the Silversmiths 
Co. has been declared payable May 15 to 
stockholders of record of May 7. 

)ohn F, Holihan, of this city, and Albert 
C. Osier, of Edgewood, are the owners of 
the Osier Mfg. Co., manufacturing jewel- 
ers, 234 Chestnut St., according to their 
Statement filed at the office of the city clerk. 

William R. Dutemple and Louis W. 
Clarke were appointed members of the 
Standing committee on appeals at the an- 
nual meeting of the Grand Lodge of Rhode 
Island, Independent Order of Odd Fellows, 
in this city on Tuesday, May 7. 
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Serena A. Clough, 492 Central Ave., 
Pawtucket, has been appointed by the Pro- 
bate Court as executrix of the estate of the 
late Charles W. Clough, from whom 
watches left with the latter for repair can 
be obtained upon identification of property. 


The petition of Joseph R. Rosay against 
the Universal Optical Corp. for the produc- 
tion of certain documents in a suit that has 
been pending for several months, was heard 
on Monday last in the Superior Court be- 
fore Presiding Justice Tanner, and granted. 


Miss Tillie C. Williamson, of 221 Garden 
St., Auburn, died suddenly at her home last 
Saturday morning while dressing prepara- 
tory to going to her work in the office of 
B. A. Ballou & Co., Inc., where she had 
been employed for about five years. She 
was in her 22d year. 


A. W. Holmes, receiver of the Holmes 
Co., has announced that the entire assets 
of that concern, including all the stock, 
tools, fixtures, trade marks, etc., will be sold 
at public auction in one lot as a going busi- 
ness, at the premises of the concern, 365 
Elmwood Ave., to morrow (May 16) at 3 
o’clock. 

Notice has been issued from the office of 
the Secretary of State of the filing of a 
certificate of trade mark and term by the 
Jewelry Buyers’ Service Bureau, by Louis 
F. Rosenberg, treasurer, 189 Mathewson St. 
The essential feature consists of the arbi- 
trary use of the words “Jewelry Buyers’ 
Service Bureau.” 

R. A. & W. S. Greene, who recently be- 
gan the manufacturing of a line of plated 
jewelry at 185 Eddy St., in the shop vacated 
some time ago by the Manchester-Smith 
Co., have made extensive additions to their 
machinery. They were formerly for sev- 
eral years engaged in the engine turning 
business under the firm style of the Allroyo 
Co. 

Gov. R. Livingston Beeckman, who is a 
director and stockholder of the Interna- 
tional Silver Co., left on Wednesday last 
on an extended vacation trip, part of which 
will be spent at French Lick, Ind. During 
Gov. Beeckman’s absence from the State, 
Lieut. Gov. Emory J. San Souci, of the J. 
O. San Souci Co., will be the Acting Gov- 
ernor. 

Announcement was made the past week 
that the manufacturing concern conducted 
for more than a quarter of a century by 
William A. Schofield and Charles W. Bat- 
tey at 144 Pine St., as Schofield, Battey & 
Co., have decided to liquidate and close up 
the business on July 1. This firm suc- 
ceeded that of Lambert & Schofield, which 
had been in successful operation for more 
than 10 years previously. 

Nathan Rosenfield, clerk with Abraham 
Colitz, 88 Main St., Woonsocket, had a nar- 
row escape a few days ago when an auto- 
mobile in which he was riding with a party 
of women friends skidded into a telegraph 
pole. Mr. Rosenfield turned out to pass an- 
other machine when his own car skidded. 
All the occupants were thrown out, but 
fortunately escaped with cuts and bruises. 

Col. H. Anthony Dyer, a director of the 
Tilden-Thurber Corp., is treasurer of the 
fund that is being raised in this city, in 
common with other cities throughout the 
country, for the benefit of the Fatherless 
Children of France, Providence having been 
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apportioned the support of 45 of these un- 
fortunate children during the coming year, 
it is necessary to raise several thousand 
dollars for that purpose. Col. Dyer spoke 
at a small “Horse Show” on Monday even- 
ing at which upwards of $400 was raised 
for this fund. 


Among the souvenirs of the anniver- 
Sary was a beautiful bronze watch fob bear- 
ing the insignia of the regiment, on a 
Maltese cross, which forms the coats of 
arms. These were from the Gorham Mfg. 
Co. At the banquet, when the request was 
made for all those present who participated 
in the 50th anniversary to rise, Major 
Leander C. Belcher, of the Belcher & 
Loomis Co., was the only one to respond. 
A conspicuous figure in the parade was a 
youth wearing a cadet uniform that was 
worn by the late Henry Richardson, an old 
time manufacturing jeweler, who wore it 
65 years ago. 


Following the issuance of a proclamation 
by President Wilson declaring the week of 
May 20 as Red Cross Week, Governor 
Beeckman, on Thursday issued a similar 
proclamation appealing to the _ people 
throughout the State to respond generously 
to the financial needs of this organization. 
William <A. Viall, superintendent of the 
Brown & Sharpe Mfg. Co. has been ap- 
pointed as State Chairman for the cam- 
paign. Governor Beeckman and Col. Harry 
Cutler are among the members of the 
Executive Committee and Arthur Henius is 
the Chairman of the divisional unit of 
municipal buildings. Joseph W. Blaine and 
William J. Carr, with their employes, have 
been appointed to represent the retail 
jewelers and opticians of Newport for the 
coming drive. , 

A former employe of the Metal Products 
Corp. for more than four years, Corp. 
Harold B. Strickland, tells in an interest- 
ing letter to a relative in this city of a nar- 
row escape from death recently as a result 
of being struck by lightning at Lake 
Charles, La., where he is stationed with the 
63rd Service Aero Squadron. He, with an- 
other man, was standing in a tent during 
a terrific thunder storm when a bolt entered 
by way of the telephone wires. Corp. 
Strickland was knocked down and both 
legs and his left arm paralyzed for several 
hours. The other man was instantly killed. 
Strickland was taken to a base hospital 
where he remained for a few days. Later, 
when discharged, not a scratch was found 
on his body, and the numerous physicians 
at the camp who examined him pronounced 
it remarkable that he received no permanent 
injuries. 

The American Gold Leaf Co. and the 
W. H. Coe Mfg. Co., of this city, have been 
made respondents, together with numerous 
other firms throughout the country, in a 
complaint recently made by the Federal 
Trade Commission against the United 
States Gold Leaf Manufacturers’ Associa- 
tion of Brooklyn, the officers of the organ- 
ization and the firms which compose it. 
Undue enhancement of the price of gold 
leaf in the United States and the mainte- 
nance of this inflated price through con- 
certed action is charged in the complaint. 
The firms composing the association manu- 
facture and sell the greater portion of the 
gold leaf in the United States. The com- 
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Watches for Everybody 


When other houses have fallen down on deliveries we 
have made good. We carry at all times an unusually ex- 
tensive stock of attractive ladies’ and gents’ wrist watches. 
Be prepared for the draft—have a stock of our military 
watches on hand. Watch and COMPASS combined 
with radium dial and unbreakable glass. We are the sole 
ens in U. S. A. and Canada of this Patented 
Watch. 


Send for full particulars. 


Watches sent on memo. to rated concerns. Every watch 
guaranteed. 


NATIONAL WATCH CO. 


45-49 JOHN STREET 
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22 Eldridge St. 





Another 
Bargain 


A). 


12 size Nickel screw back and 
thin model, French 
bow, made to: fit any 12 size 
American or Swiss movement. 
In view of the scarcity of all 
nickel cases today, we afe in a 
position to sell a case of a staple 
size at a price which is far be- 
low marked value. 

We have a limited quantity. 
Send your order at once. 

For a large variety of military 
radium watches, 
delivery, 
folder just in press, as it will 
prove to your advantage. 


Aisenstein & Woronock, Inc. 
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Containing 366 pages of trade-mark information. 
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volume and make it one of the most valuable ever 
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plaint charges that the respondents, by 
agreement, pool their surplus products and 
export them for sale at a less price than in 
the United States, assessments being made 
to cover losses on foreign sales below costs. 
The effect of this practice is declared to be 
curtailment of the supply for the domestic 
market and restraint of competition, with 
an injurious and detrimental result to com- 
petition and the public, and aiding the al- 
leged control and enhancement of prices by 
the respondents. 

Arthur Henius, of Henius & Co., chair- 
man of the last Red Cross campaign, was 
the chief buyer at the auction of paintings 
which Providence artists have done during 
the past week to aid the Liberty Loan 
bond sales on Exchange Place, held a short 
time ago. Col. H. Anthony Dyer, a di- 
rector of the Tilden-Thurber Corp., of- 
ficiated as auctioneer. Mr. Henius pur- 
chased three of the pictures and the base- 
balls that were used in “swatting the 
Kaiser” the previous day. One of the 
paintings he will give to the Technical High 
School where his son is a student. 


The Jewish War Relief Fund started off 
Sunday evening with a vim that augers well 
its early achievement. More than $25,000 
was raised toward the $50,000 allotment 
made for Rhode Island at the opening 
gathering. Archibald Silverman, of the 
manufacturing jewelry concern of Silver- 
man Bros., chairman of the Providence 
committee, opened the meeting held at the 
Strand Theatre in the evening and Gov- 
ernor R. Livingston Beeckman, who is a 
stockholder and director in the Interna- 
tional Silver Co., gave the address of wel- 
come to the visiting speakers, and, as was 
announced later by former Ambassador 
Morgenthau, “he was not satisfied to give 
us words of kindness but contributed $1,000 
to the fund.” Col. Harry Cutler, of the 
Cutler Jewelry Co., was one of the principal 
speakers. Among those who contributed to 
the fund on the opening night were the 
following: Joseph Samuels and family, $1,- 
500; Leon Samuels, $1,500; Silverman 
Bros., $1,000; Col. and Mrs. Harry Cutler, 
$500; Maurice J. Karpeles, $500; David 
Bernkopf, $250; S. Magid, $250; Archibald 
Silverman’s children $200; A. & Z. Chain 
Co., $200; Meyer Harzberg, $200; Lederer 
Realty Corp., $200; Samuel Schreiber and 
family, $200; C. Joseph Fox, $200; Abra- 
ham Dimond, $100; E. A. Eddy, $100; 
Joseph Nussbaum, $100; J. J. White, $100; 
Manuel F. Williams, $100; Nathan Kauf- 
man, $100; S. B. Levy, $100; Monty Robin- 
son, $100; L. Robinson, $100; Paul B. Paris, 
$50 and Frederick Swartz, $50. 


Representative men in the local manu- 
facturing jewelry industry were prominent- 
ly identified with the celebration of the 
centennial Saturday afternoon and evening 
of the First Light Infantry Regiment, the 
crack military organization of Providence. 
Nearly 200 past members headed the parade 
as escort to the active command, wearing 
the picturesque uniform of the independent 
Organization, consisting of tall black bear- 
Skin hat, scarlet coats trimmed and faced 
with white and gold, white cross belts and 
white duck trousers. The “veterans” par- 


aded in platoons of 12 files, among those 
commanding platoons being Frederick D. 
Carr, secretary of the Ostby & Barton Co.; 
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Joseph Baker, Jr., retired department head 
of Gorham Mfg. Co.; Arnold C. Brown, 
secretary of the Renckert Mfg. Co., while 
upon the honorary staff were Gen. Herbert 
S. Tanner, former commanding officer of 
the Rhode Island Brigade State Militia; 
Gen. George A. Forsyth, with Thornton 
Bros. former commanding officer of the 
Brigade; Col. Robert Bain, department 
head at Gorham Mfg. Co.; Col. Harry Cut- 
ler, of the Cutler Jewelry Co., formerly 
commanding the F. L. I,; Lieut Art Had- 
ley, of the Hadley Jewelry Co. Among the 
invited guests were Henry Fletcher, of 
Fletcher, Burrows Co.; Joseph P. Bur- 
lingame, of J. P. Burling: .ae & Co.; Henry 
D. Sharpe of Brown & Sharpe Mfg. Co.° 
William O. Blanding, Walter Hidden; 
Joseph Samuels and Leon Samuels of J. 
Samuels & Bro., Inc. (The Outlet) ; Ever- 
ett L. Spencer, of E. L. Spencer & Co.; 
George H. Cahoone, of George H. Cahoone 
& Co. and William A. Viall, of Brown & 
Sharpe Mfg. Co. In the active command 
Frank L. Barrows, with the Gorham Mfg. 
Co. was Captain commanding Company E 
and N. Darrell Harvey of the Sanitary 
Company. Col. Harry Cutler was one of 
the principal speakers of the evening, fol- 
lowing the annual dinner, making a pa- 
triotic address which evoked constant ap- 
plause. 








George Rioux, salesman for the Bliss 
Bros. Co., has enlisted in the Naval Re- 
serves. 

S. O. Bigney, of the S. O. Bigney Co., 
was in attendance last week at the National 
Wholesale Jewelers’ Convention in Atlantic 
City. 

Mayor H. E. Sweet designated Wednes- 
day of this week as a day for writing let- 
ters to Attleboro boys who are in the ser- 
vice. Joseph Finberg acted as chairman 
of the committee in charge of making up 
the list of names to whom the letters were 
sent. 

The local manufacturers are contributing 
generously to the Attleboro War Chest. 
Funds for the Y. M. C. A., K. of C., Red 
Cross, etc., will be taken out of this chest 
and it will save in the time and work of 
conducting an individual campaign for each 
fund. 

Ralph DeCastro, the only salesman that 
an Attleboro firm has in South America 
has returned from a 14 months’ trip that 
was successful and argues well for future 
trade in the countries visited. He covered 
20,000 miles on the trip, many of them 
being made on mules. As soon as a new 
line is arranged he will leave for a return 
trip to visit his trade in the South Ameri- 
can countries. 

Secretary Walter Lochner, of the Cham- 
ber of Commerce, has been in communica- 
tion with the internal revenue officers, and 
received most encouraging news regarding 
the abatement of penalties imposed on sev- 
eral firms for not returning the November 
3 per cent tax return blanks. Several of 
the firms failed to make the reports owing 


to a misunderstanding, and penalties were 


imposed unon them. 
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Harry Cooper, formerly with Adler & 
Green, has enlisted in the navy. 

Having completed his southern tour for 
E. A. Cowan-M. Myers Co., S. Beckwith 
is enjoying a vacation at his home in West 
Virginia. 

E. E. Hurdy, vice-president of D. C. 
Percival & Co., attended the annual con- 
vention of the National Wholesale Jewel- 
ers’ Association in Atlantic City last week. 

Edward M. Carter, well known jeweler 
of Hanover, N. H., died suddenly May 5 
from heart trouble. His demise caused 
great regret among the trade and the large 
circle of friends who held him in high 
esteem. 

The Parris Silver Co. is reorganizing its 
plant for the sake of greater efficiency. 
Anyone visiting this busy hive of industry 
would hardly think it possible for the com- 
pany to produce larger results, but appar- 
ently Mr. Parris intends to leave nothing 
undone to keep abreast of the demands 
made upon his ability to meet the require- 
ments of the trade. 

Carl Nelson, formerly with the Smith, 
Patterson Co., is now with Joseph Eman- 
uel, secretary of the New England Watch- 
makers’ Club, learning the watch-making 
business. He promises to be an apt stu- 
dent, and certainly is a willing and ardent 
admirer of the craft. His home is in 
Stoughton, quite a trip to make every day, 
but distance is no object when one’s heart 
is wrapped up in one’s work. 

Preliminary plans have been made for 
the annual Summer outing of the Boston 
Jewelers’ Club. It is to be held June 12 
at Pemberton Inn, the shore dinner, which 
is the chief feature of the event, being 
fixed for 6:30. Boats will leave in the 
afternoon and evening, and many of the 
members, as is their custom, plan to go 
down early to take part in the games and 
general merriment. Secretary Kerr re- 
quests that those intending to be present 
notify him in good season so that proper 
arrangements can be made. 

Buyers in town last week included: E. 
R. Jackson, Tilton, N. H.; E. A. Doyle, 
Lynn, Mass.; C. A. Gaudette, Arctic, R. I.; 
R. T. Mower, Lowell, Mass.; O. M. Ayers, 
Haverhill, Mass.; David Robertson, Fram- 
ingham, Mass.; E. E. Franks, Worcester, 
Mass.; G. A. Schmidt, Lawrence, Mass.; 
John Blake, of Saks & Co., New York city, 
N. Y.; C. B. Duckworth, Providence, R.I:; 
A. B. Hayden, Wellesley, Mass.; H. S. 
Hewett, Brockton, Mass.; W. A. McKen- 
ney, Athol, Mass.; Joseph Lajoie, Wor- 
cester, Mass. 

The Jewelers’ Association of Boston 
(instalment men) is arranging to hold the 
annual picnic next month. President Beck- 
with has delegated S. W. Sharmat to plan 
the details. Mr. Sharmat has won a high 
reputation as a caterer of entertainment 
and dinners for the association. He prom- 
ises that on this occasion he will exceed 
even his best record in the past. A com- 
mittee meeting will be held at the Ameri- 
can House to make final arrangements, 
next week, when a dinner will form part 
of the evening’s function. 
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Which Is the Better Watch 


—a movement adjusted to three positions or one adjusted to 
five positions? 

The five-position watch, of course. 

Every watchmaker knows why. 

Now, if the five-position watch is superior to the three-position 
watch, isn’t it reasonable to suppose that the six-position watch 
is superior to the five? 

Then why not take advantage of this superior feature and 
show your customers that you give them the greatest watch 


values when you sell them the BUNN SPECIAL. 


SIX POSITION WATCHES 
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Chicago Notes. 





Moe Ehrlick, Detroit, Mich., was in the 
city on a business trip this week. 

I. Hornsteen has moved from room 1516 
to room 1307 at 159 N. State St. 

Henry Linnig, of Linnig Bros., Peru, 
Ill, was a buyer in Chicago last week. 

Max Barkan, a jeweler of Milwaukee, 
Wis., called on the jobbers here last weék. 

Benj. Allen & Co. added three stars to 
their service flag last week, making 10 in 
all. 

T. W. Stanek, of Graffe & Stanek, is 
making a short business trip to lowa this 
week. 

E. A. Ludin, of Moskowitz Bros., New 
York, was a visitor in the city during the 
week. 

A. W. Levy, of the Star Watch Case 
Co., went to Cincinnati on business last 
week. 

Milton Pense is again at his office after 
undergoing an operation at St. Luke Hospi- 
tal recently. 

Alfred Elsner, a trunk jobber, has moved 
from room 802 in the Heyworth building 
to room 1102. 

John H. Hardin, of F. A. Hardy & Co., 
has returned to the city after a business 
trip to New York. 

The Ecar Co., a wholesale jewelry firm, 
has moved from 166 W. Washington St., to 
123 W. Madison St. 

Frank Heinecke, buyer for the W. T. 
Ducker Co., Quincy, Ill., was calling on 
the trade here this week. 

S. Swartchild, of Swartchild & Co., has 
returned from an extended visit east and 
is very much improved in health. 

E. H. Carlson, of the C. & C. Cut Glass 
Co., Minneapolis, Minn., was in the city 
seeing the jewelry trade this week. 

Henry’ Essig, lapidary, has removed from 
the Lake View building, on Michigan Ave., 
to the Columbus Memorial building. 

F, E. Blenker, Chicago manager for the 
Wm. L. Gilbert Clock Co., made a business 
trip to St. Paul and Duluth last week. 

Charlotte Lossan, an experienced stock 
keeper, is now in charge of the stock keep- 
ing department of Block, Weinfeld Co. 

Ed. Gallagher, who travels for Depres, 
Bridges & Noel, has moved to Chicago 
from Ft. Wayne, Ind., his former home. 

A. Newberger, diamonds and watches, 
has moved from room 1316 Republic build- 
ing to room 802 in the Heyworth building. 

Oscar Ackermann, buyer of jewelry from 
St. Paul, Minn., was one of the out-of- 
town visitors in the city late last week, as 





was Alexander Anderson, who runs an 
exclusive gift shop in Minneapolis, Minn. 


Len Nelson, of Nelson & Son, Madison, 


Wis., spent several days in Chicago last 
week, buying for immediate and future 
business. 

A. R. Clugston, formerly with the Wal- 
tham Watch Co., and well known to the 
trade, is spending a few weeks with friends 
in Chicago. 

The Abt Specialty Co. received a certifi- 
cate of official approval from Good House- 
keeping Institute last week after the usual 
tests were made. 

C. F. Billings, representing L. Schafer 
& Co., returned last week from a middle 
west trip and left on Saturday for Min- 
nesota and Wisconsin. 

Joseph Posner, representing Henry Led- 
erer & Bro., of Providence, R. I., made a 
business trip to Cincinnati and other points 
in that region last week. 

Alfred Moss, representative of the Lyons 
Mfg. Co., of Providence, R. I., has moved 
his headquarters from room 1111 to: room 
1209 Heyworth building. 

Harold Salins, of the force of I. 
Schwartz, 29 E. Madison St., has heard 
the bugle call, and is now a member of the 
343d Infantry, at Camp Grant, Rockford, 
Ill. 

A. W. Sproehnle, of Sproehnle & Co., 
has returned from a trip to New York, 
where he attended a meeting of the direc- 
tors of the National Jewelers’ Board of 
Trade. 

A. L. Hamblin, formerly watchmaker for 
the Lewis store at Manchester, la., has 
purchased the business of Roy Johnson at 
Buchanan, Mich. Possession was given on 
May 10. 

D. B. Stall, of the D. B. Stall Jewelry 
& Optical Co., Ft. Wayne, Ind., visited the 
wholesale trade of Chicago last week, look- 
ing up specials and anticipating a Fall 
business. 

F. A. Adnick, 1731 W. 51st St., has sold 
out his entire business, including his home 
and store and will retire to a farm in In- 
diana. The stock and fixtures were sold to 
Emil Noel. 

A. Hirsch, of A. Hirsch & Co., Masonic 
Temple, has returned from Eureka Springs, 
Ark., where he spent the past three months. 
Returning, he visited his son, Herman, now 
stationed at Jefferson Barracks. 

Wm. T. Hixson, of W. T. Hixson Co., 
El Paso, Texas, visited in .Chicago last 
week. Mr. Hixson is accompanied by his 
wife, and they are making an extensive trip, 
combining pleasure and business. 
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C. H, Hayner, Colorado Springs, Colo., 
ac¢companied by his wife, visited in Chicago 
last week. They left for New York and 
expect to return home by way of New Or- 
leans, spending about a month on the trip. 


Chauncy Smith, representing Reed & 
Barton, returned from his western trip last 
week and left on Sunday for Minneapolis. 
A. M. Flach, for several years with the 
New York office, is now traveling out of 
the Chicago office. 

The Pian-Lichtenstein Co., has just been 
incorporated under the laws of this state 
with a capital stock of $10,000, of which 
$5,100 is paid in. The present style 
of the business is a partnership. The firm 
is located at 31 N. State St, 

G. Harry Gruener, secretary of the Rob- 
ert C. Abt Co., diamond house, enlisted 
last week, took the necessary examination 
and was made sergeant in the United 
States Marine Corps and will be stationed 
at Central Division headquarters. 

Friends of Herbert L. Rosengren, Sey- 
mour, Ia. received announcements | last 
week of his marriage with Miss Wilma 
Swegle of that city. Mr. Rosengren is the 
son of Theodore Rosengren and for some 
time has been manager of his father’s store. 

Briggs & Reid returned from Billings, 
Mont., early last week and left Sunday 
night for Jackson, Mich., where they will 
sell the stock of Carl Heugland. Mr. Heug- 
land expects to close out the business en- 
tirely. 

Boyden-Minuth Co. succeed Frank S. 
Boyden, manufacturing jeweler, in room 
1312 Heyworth building. F. C. Minuth, 
who becomes a partner in the business, is 
a practical man in every way, having been 
with Spaulding & Co. for the past ten 
years. 

Herron Bros., Mattoon, Ill, have pur- 
chased the stock and fixtures of John 
Schmelzer, Centralia, Ill, and will con- 
tinue the business there. Mr. Schmelzer is 
undecided what he will do, but intends to 
take a short rest before again entering 
business. 

Sneak thieves succeeded in securing a 
platinum and diamond bar pin worth $1,000 
from the repair desk in the jewelry store 
of Lewy Bros. Co., 201 S. State St., one 
day recently. The bar pin was stolen from 
the repair desk while the man in charge 
was called away for a moment to wait on 
a customer. 

J. C. Githens, manager of the jewelry 
department for McBride & Will Drug Co., 
Marshalltown, Ia., has resigned and enlist- 
ed in the service of United States. H. C. 
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Beard has also given up his business at 
Oelwein, Ia., and started on the way that 
leads to France. 

George R. Woods & Son, an installment 
jewelry firm located at 4537 S. Ashland 
Ave., has filed a voluntary petition in bank- 
ruptcy. The assets are $2,542, and the lia- 
bilities about $9,227. The failure of the 
company is attributed to an effort to do 
too much business on a limited capital. 


A. L. Kramer, representing Brod & Co., 
will leave this week for an extended busi- 
ness trip on the Pacific Coast. Kramer 
will be gone for about three weeks. If he 
has time he will visit Honolulu, H. I. 

Leo Arnstein, buyer of silverware for 
Edward Schuster & Co., of Milwaukee, was 
in the city on business this week. Mr. 
Arnstein’s dpartment was successful in win- 
ning first prize in a contest for the neatest 
and best conducted department in any of 
the three stores operated by the company 
in Milwaukee. 

The traveling force of Bouchard-Long- 
den-Geier Co. is taking a six weeks’ va- 
cation. C. E. Roy will spend his time at 
Kankakee, Ill.; W. F. Geier in St. Louis; 
F. J. Longden will make a trip east to at- 
tend to some business in Connecticut and 
the remainder of the time will be in Mon- 
treal, Canada. 

John M. Smyth Co., one of the largest 
installment houses in the country, has dis- 
continued its jewelry department. The 
stock was purchased last week by Emanuel 
Waltz, in the Maller’s building. It is re- 
ported that other departments of this com- 
pany will be discontinued in the near future 
and they will specialize on one or two 
lines. 

Arthur Jones, for the past few years in 
the retail business, is now in charge of the 
watch material department of C. & E. Mar- 
shall Co. Mr. Jones was for many years 
head of the material department of a large 
Chicago house and thoroughly understands 
the material business. Miss Marie Booth, 
until recently in the findings department 
of F. H. Noble & Co., is now in charge of 
the findings department. 

The next meeting of the Chicago Jewel- 
ers’ Association will be held in Parlor “O” 
of the Palmer House, at 12:15 Pp. M., on 
May 21. At this meeting an amendment 
to the constitution will be proposed, chang- 
ing the dues from $25 to $35. Since mem- 
bers cannot stave off their fate by staying 
away from the meeting, they are urged to 
come. There will be a number of other 
interesting subjects up for discussion, all 
of which will have to do with the making 
rather than the spending of money. 

Quite a number of retail jewelers have 
visited the Chicago market during the past 
week, among those reported by the trade 
being: John Reeves, Mt. Pulaski, Ill.; H. 
A. Bromberg, Battle Creek, Mich.; Frank 
Ricketts, Charleston, Ill.; L. A. Lieber- 
mann, Joliet, Ill.; G. H. Martin, Genoa, 
Ill.; J. H. Le Roy, Fairbury, Nebr.; Will 
H. Beck, Jr., Sioux City, Ia.; J. C. Bow- 
man, Champaign, Ill.; W. A. Grant, Har- 
risburg, Ill.; George Wheelock, South 
Bend, Ind.; Max Levin, Terre Haute, Ind.; 
George Beach, Valparaiso, Ind. 

Helbein-Schwartzstein, Jr., & Co., have 
moved from the 13th floor to the 4th floor 
of the Republic building. The company re- 
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cently received two large cases of watches 
and watch movements from Switzerland. 
They were opened with some anticipation, 
but it was found that the contents had been 
ruined by salt water. The action of the 
salt had turned the nicely balanced 15 jewel 
movements to all the colors of the rainbow. 
There was no salvage at all. The company 
was much disappointed, as the watches 
were badly needed by their trade. 

Albert Chase, who was once accused of 
being one of the bandits who tried to rob 
Emil Noel, jeweler, in the Heyworth build- 
ing, of $25,000 in diamonds, was again in 
hot water last week. He was arrested 
charged with being one of four men who 
threw a young girl from an automobile, in 
an unsuccessful effort to kill her to pre- 
vent her from testifying at a murder trial. 
The jury acquitted Chase in the case of 
Emil Noel’s attempted robbery, which re- 
sulted in the murder of his brother-in-law, 
Louis Lichtenstein. Thomas Inns was 
sent to prison for a long term for the 
murder. Chase had an elaborate alibi. In 
the more recent case, also, he had a well- 
perfected alibi, which was evidently be- 
lieved by the jury. 

The Schrader-Wittstein Co., manufactur- 
ing jewelers, at 31 N. State St., has trans- 
ferred its special order and repair depart- 
ment to William J. Vossel & Co., a new 
firm which has just opened in room 1312, 
at 31 N. State St. The Schrader-Wittstein 
Co. has not given up its manufacturing 
department, which will be conducted ex- 
actly as in the past. The expansion of the 
business of the company made necessary 
the perfecting of a new arrangement, which 
will mean better and prompter service to 
the trade than ever before. The Schrader- 
Wittstein Co. will continue to operate in 
both Chicago and Newark, N. J., and will 
continue as western agents for the Arch 
Crown Mfg. Co., of Newark. Mr. Vossel, 
who has opened the special order and repair 
shop, has been with the Schrader-Witt- 
stein Co. for 10 years, and is very highly 
regarded. He is familiar with the require- 
ments of the down-town trade. In the shop 
there will be room and facilities for about 
a dozen workmen. 








New Enterprises. 





Joseph A. Hill has opened a jewelry store 
at Ottawa, Kans. 

S. H. Ledden, has opened a jewelry store 
at Towanda, Kans. 

T. B. Wallace, will open a jewelry store 
at Belmond, Ia., within a short time. 

I. Bass has started in business on his own 
account at 3 N. Broadway, St. Louis, Mo. 

Geo. J. Cross & Co., is the name of a new 
concern located at 104 Verona Ave., New- 
ark, N. J. 

A new concern has been started at Mon- 
treal, Que. under the style of J. H. L. 
Hebert & Co. 

A. jewelry shop was recently opened in 
Tulsa,. Okla, known as the Montrose 
Jewelry Shop. 

The LaPearl Ivory Novelty Co., has lo- 
cated for business at 23 Longworth St., 
Newark, N. J. 

The General Cutlery Co., is the trade 
name of a new concern at 50 Columbia St., 


Newark, N. J. 
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Max Weinerman has opened a jewel] 
store and watch repair shop at 1910 N, 7¢), 
St., Philadelphia, Pa. 

Ratner & Leiberman is the name of a 
concern that has opened a repair shop for 
the trade at the southeast corner of gh 
and Chestnut Sts., Philadelphia, Pa. 








Cleveland. 





TRADE CONDITIONS. 


The Third Liberty Loan has had a noticeable 
effect on the jewelry business in Cleveland, byt 
jewelers who have studied previous war conditions 
look for an early recovery and a return to normal 
conditions. Cleveland’s war industries are grow. 
ing daily, and Cleveland jewelers on the whole 
have suffered little loss of business due to the 
war. 





Practically 100 per cent. of the employes 
of the Cowell & Hubbard Co. subscribed 
to the third Liberty Loan. 

E. H. Dutter, manager of the silver de- 
partment of the Cowell & Hubbard Co, 
is back at work after recovering from a 
serious operation. He was confined at 
Charity Hospital for three weeks. 

Jewelry to the value of $300 was taken, 
Wednesday night, May 1, when C. H, 
Backenstos’ jewelry store on Main St, 
Youngstown, O., was entered by burglars. 
Among the goods taken were a diamond 
ring, two Swiss watches, one Elgin watch, 
three Illinois ladies’ bracelet watches, and 
two Howard watches. 

Dreicer & Co., New York, are conducting 
a two weeks’ sale in Cleveland, having 
taken a location with Korner & Woods, 
art dealers, on Euclid Ave. This is a 
semi-annual event for Cleveland. George 
F. Barnes, of the New York store, is in 
charge. Among the rare pieces on exhibi- 
tion is a hand-carved emerald dating back 
at least to 400 A. D. and measuring three- 
fourths of an inch by one inch square. 
It is mounted in a square frame of plati- 
num, studded with diamonds. Mr. Barnes 
also has with him a ring with a single 
pure white diamond weighing 934 carats, 
cut in emerald shape and mounted in 
heavy claws of platinum, carved and dia- 
mond _ studded. 

Fred H. Myers, Warren, O., president of 
the Ohio Retail Jewelers’ Association, was 
a visitor in this city last week, where he 
conferred with E. R. Abrahamsen, treas- 
urer of the State association, regarding the 
coming convention of the American Na- 
tional Retail Jewelers’ Association, which 
will be held in Cleveland, August 20, 21, 
22 and 23. The State association will hold 
its annual convention in Cleveland at the 
same time and will assist the Cleveland 
jewelers in putting on one of the largestand 
most interesting conventions in the history 
of the national organization, according to 
an announcement of Mr. Abrahamsen. The 
time and place of holding the State conven- 
tion was not announced until the decision 
of the national executive committee regard- 
ing the national convention was made 
known. On Tuesday evening, May 21, at 
the monthly meeting of the Cleveland Re- 
tail Jewelers’ Association, convention com- 
mittees will be appointed and plans laid for 
entertaining the big meeting. Headquarters 
of both the State and national meetings 
will be at the Hotel Winton. 
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George B. Bement, Brodhead, Wis., who 
recently disposed of his entire stock of 
footwear, is reopening a shoe store in that 
city and 1s establishing a complete retail 
jewelry department to occupy one-half of 
his building. 

Word comes from the bustling manufac- 
turing city of Clintonville, Wis., that Os- 
car Lentz, a leading jeweler of northeastern 
Wisconsin, will build a fine new business 
block, costing about $15,000, during the 
coming Summer. The contract will be 
awarded about May 18. 

E. H. Warnke, president and treasurer 
of E. H. Warnke & Co., manufacturing 
jewelers, 509 Enterprise building, was 
elected official delegate of the Milwaukee 
Manufacturing Jewelers’ Association to the 
meeting of the national association at Cin- 
cinnati, May 17 and 18, at the regular ses- 
sion on Monday evening, May 6. 

Among the Wisconsin retail jewelers who 
called onthe manufacturers and whole- 
salers in Milwaukee during the past week 
were: A. F. Estberg, of Estberg & Sons, 
Waukesha; E. B. Hobkirk, Brandon; J. B. 
Kimball, Waukesha; A. Amidon, of Ami- 
don Bros., Hartford; Henry Bayer, White 
Water, and F. H. Coburn, East Troy. 

Word has been received at Oconto Falls, 
Wis., that E. J. Marcouiller, who conducted 
a retail jewelry store in that city for many 
years, retiring because of ill health, has re- 
covered and is now located at Norfolk, 
Va., where he is manager of a large mer- 
cantile establishment owned by a New York 
syndicate operating a chain of stores 
throughout the country. 


Louis Isnard, for several years employed 
by E. H. Warnke & Co., manufacturing 
jewelers, 509 Enterprise building, has re- 
ceived notice that he has been selected as 
a member of the Milwaukee contingent 
which will leave for the military camps in 
May. It is expected that he will leave 
about May 25. Employes are arranging a 
farewell party in his honor. 

The identity of an aged woman who was 
badly injured by a street car at Sheboygan, 
Wis., last week, was established through 
the fact that her spectacle case bore the 
trade mark of A. Imig’s Sons, jewelers and 
optometrists of that city. George F. Imig, 
manager of the optical department, was 
able to give the name of the woman within 
a few minutes after inspecting the lenses. 
The patient is 86 years old. 

The names of Louis W. Bunde, presi- 
dent, and William H. Upmeyer, secretary 
and treasurer, of the Bunde & Upmeyer 
Co., appear prominently in the announce- 
ment of the organization of a $5,000,000 
shipbuilding concern which will establish a 
large yard in Milwaukee to assist the Gov- 
ernment in its emergency fleet program. 
The name of the company is Wisconsin 
Shipbuilding & Navigation Corp., and it is 
financed by the leading merchants and man- 
ufacturers of the city. 

The retail jewelry store of John Koehler, 
8th and Commercial Sts., Manitowoc, 
Wis., was threatened with destruction on 
May 5 by fire originating from an over- 
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heated steam pipe. In the absence of Mr. 
Koehler, who drove to Milwaukee early in 
the day to bring his wife and family home, 
the fire gained considerable headway before 
being discovered, but prompt work by the 
fire department kept the loss down to $400 
or $500, principally on the building. 

William H. Upmeyer, of the Bunde & 
Upmeyer Co., has been reappointed a mem- 
ber of the Milwaukee Public Debt Commis- 
sion by Mayor D. W. Hoan. Mr. Upmeyer 
has been a member for nearly 10 years, and 
consequently his reappointment was not a 
surprise, although the Socialist mayor has 
reappointed exceedingly few incumbents 
among a large number of municipal officers 
whose terms expire at this time. By the 
same token, Mr. Upmeyer’s name was one 
of the very few which were confirmed by 
the common council, which is sufficiently 
anti-Socialistic to block any appointment. 
Mr. Upmeyer is not a Socialist. 

Gustave Keller, Appleton, Wis., has re- 
ceived an interesting package of curios and 
relics from his son, Lieut. Hugo Keller, 
who is “Somewhere in France” with a ma- 
chine gun unit. Lieut. Keller was gradu- 
ated from the college of law, Marquette 
University, Milwaukee, last June, and then 
entered an officers’ training camp, being 
awarded a commission last Fall. He ar- 
rived in France in January. The package 
contained a paper knife made from an 
American shell. It is about eight inches 
long, with a fantastic blade, and a handle 
decoration made from a soldier button. 
Several pieces of French hand-made lace, a 
fine piece of tapestry, an apron and several 
silk handkerchiefs were included for Mrs. 
Keller. A tiny rosary, with red, white and 
blue beads and an intricately carved metal- 
lic cross, completed the collection, which 
was displayed in the windows of the Keller 
jewelry store during the past week. 





Evansville, Ind. 





R. Hewton Sisson, well known pearl 
buyer at Oakland City, Ind., was in Evans- 
ville a few days ago visiting his brother, 
the editor of the Evansville Commercial. 

Charlés F. Artes, Jr., of Charles F. 
Artes, Inc., will be among the number 
from Evansville and Vanderburg County, 
who will attend the Republican State con- 
vention at Indianapolis, May 20. 

Charles Benjamin, formerly owner of 4 
pearl button factory at Petersburg, Ind., 
was a business visitor here a few days ago 
and reported considerable activity among 
the mussel diggers along White river. 

The Democratic newspaper editors of 
Indiana will hold their annual mid-Sum- 
mer meeting in Evansville, Thursday and 
Friday, May 16 and 17, and local jewelers 
will decorate their places of business in 
the national colors and help to entertain 
the visiting scribes. 

Fred Basye, a jeweler at Rockport, Ind., 
has been elected president of the Spencer 
County Fair Association for another year. 
He has been associated with this asso- 
ciation for many years and has helped 
to make it one of the most successful in 
this end of the State. 

Ben L. Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers of 407 Main St., was 
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nominated by the Republicans in the pri- 
maries held on May 7 for county coun- 
cilman of Vanderburg county. He had 


‘no opposition in the primaries, which fact 


attests to his popularity. 

John Wilhelm, formerly engaged in the 
jewelry business at Lawrenceville, Ill., en- 
listed in the United States Marine Corps 
at the recruiting station in this city a few 
days ago, and at his own request he will 
be assigned to active duty in the war zone 
itt Europe. 

An addition of $100 has been made to 
the attorney’s fee of Charles P. Bock in 
the Probate Court here after objections to 
the amount of the fee had been argued by 
attorneys representing the heirs of the es- 
tate of the late Louis Gumberts, who died 
about a year ago, after being engaged in 
the retail jewelry business in Evansville 
for many years. 

It is expected the retail merchants of 
Evansville will give a style show later in 
the season and jewelers will take a lead- 
ing part in the event and many visitors 
are looked for from points in southern 
Indiana, northern Kentucky and southern 
Illinois. The style shows given here in the 
past years have attracted large crowds to 
the city and merchants have done an in- 
creased volume in trade during the week. 











The following Indiana jewelers transacted 
business in Indianapolis during the week: 


Fred Cooper, Mooresville; C. M. Niles, 
Summitville; W. B. Simmons, Franklin; J. 
W. Thompson, Fortville; Harry Major, 
Shelbyville, and George Mosiman, Bluffton. 

Bardach & Gran, manufacturing jewelers 
in the Occidental building, have moved 
their shops and offices from the fourth to 
the third floor, the new quarters being 
twice as large as the old. The firm reports 
that production is being slowed up because 
of its inability to procure sufficient labor. 

Leo Krauss, 43 N. Illin is St., conducted 
a Liberty bond sale all of his own during 
the last day of the Liberty Loan drive. Mr. 
Krauss had a booth erected in front of his 
store and advertised that he would pay $1 
as a first payment on any bond purchased at 
his booth. He did a good business and the 
publicity he gave to the campaign was ap- 
preciated by the men who had the campaign 
in charge in Indianapolis. 

Carl Walk, of Julius C. Walk & Son, 
Inc., 5 Washington St., has been appointed 
a member of a team to solicit subscriptions 
in the War Chest campaign which is to be 
conducted in Indianapolis on the week of 
May 20. The purpose of the campaign will 
be to raise approximately $3,000,000 for all 
war, patriotic, benevolent and charity work 
in the county for a period of one year. The 
members of the team will be compelled to 
drop practically all of their business duties 
during the week of the campaign. 








A window in the jewelry store of C. Jan- 
sen, ‘Davenport, Ia. was smashed, last 
week, and a wrist-watch and a diamond 
La Valliere, valued at $130 were stolen. 
A. brick was used to smash the window. 
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G. V. Lippold & Son, 752 S. Hill St., has 
been making alterations in the interior of 
the store. 

G. B. Crisp has moved into a new loca- 
tion on Central Ave. on the opposite side 
of the street. 

Announcement has reached here of the 
death of Mr. Fitzgerald, manager of the 
Hayden Drug and Jewelry Co., Hayden, 
Ariz. 

Charles H. Clark, who visited the Mur- 
rieta Hot Springs in search of relief for 
rheumatism, is home now, and is gradually 
convalescing. 

Wurm & Burke, Gallup, N. Mex., have 
just moved into a fine new store which 
they equipped with new fixtures. The loca- 
tion is an excellent one. 

Herman Holstein, for the past year with 
J.. Levinson, has accepted a position as 
traveling salesman for E, A. George, whole- 
sale jeweler, in the same building. 

J. P. Tait, 329 W. 7th St. is spend- 
ing a few days fishing in the nearby moun- 
tains. He is accompanied by Fred Brown 
of the firm of Fuller & Brown, opticians. 

Albert Wedderien, formerly with Black, 
Starr & Frost, New York, for five years, 
has come to Los Angeles and is now on 
the sales force of the Donavan & Seamans 
Co. 

E. A. George, 502 Title Guarantee build- 
ing, has bought a portion of the stock and 
fixtures of J. Levinson, wholesaler in the 
same building, who is retiring from busi- 
ness. 

The wholesalers, on account of difficulty 
in securing good messengers, have given 
notice that the practice of sending messen- 
gers to patrons in the city has been discon- 
tinued. 

J. G. Donovan, of the Donovan & Sea- 
mans Co. has received a card from Emil 
Shostrom, who recently left the sales force 
of this company and entered the military 
service. 

L. H. Driver, of the P. D. Walsh Co., 
has returned from a‘ business trip to Ari- 
zona, which he reports to have been very 
successful. He found business conditions 
generally good in that State. 

Ed Turner, of the E. W. Reynolds Co., 
who returned from a business trip through 
Arizona and New Mexico, like all others 
coming from those States, reports excel- 
lent business conditions there. 

Dick Robinson, who for some time was 
buyer for Peter Gordon, Jerome, Ariz., but 
who is now a member of the 158th Infantry 
of Arizona, stationed at Camp Kearny, vis- 
ited old friends here last week. 

The E. W. Reynolds Co. has just pur- 
chased the entire stock and good will of the 
Salt Lake Jewelers’ Supply Co. and the 
Los Angeles Jewelers’ Supply Co., both 
owned by S. A. Elam, 608 Bumiller build- 
ing. Mr. Elam is retiring from business. 

Jules E. Ruffin, owner of the Grand Can- 
yon Drug Co., Williams, Ariz., a concern 
which is devoted largely to the jewelry 
trade, died suddenly in that city recently. 
According to the report received here, he 
was making a speech in behalf of the Lib- 
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erty Loan on the court house steps when 
he fell dead. 

Among the out-of-town jewelers who 
have been here recently are: A. Young, El 
Monte; H. E. Wellman, Alhambra; J. H. 
Pedgham, Santa Ana; D. H. Yerian, Tor- 
rance; W. H. Heald, Tropico; Walter E. 
Lawrence, Burbank. 

The Carl Entenmann Jewelry Co.’s shop 
force is busily engaged in filling an order 
for souvenir badges for the Native Sons 
of the Golden West, to be used on the oc- 
casion of the coming meeting of the Pacific 
Coast organization at Truckee, Cal., June 6. 

Ray Vercler recently returned from a 
business trip by automobile as far north as 
San Francisco, going by way of the Valley 
route and returning by the coast. He re- 
ports the roads in good condition and the 
trip itself enjoyable, but business none too 
good. 

On May 15, E. A. Taylor, wholesale 
dealer in semi-precious stones, for the past 
seven or eight years on the fourth floor of 
the Mason building, will move to 403 Title 
Guarantee building and take part of a large 
office with Herbert L. Gruber, diamond 
merchant. 

Charles Perham of San Francisco has 
left his watchmakers in charge of his store 
and taking a line of goods, mostly pertinent 
to marine service, has gone to San Diego 
and is visiting the crews of the ships in 
port there. Mr. Perham does a consider- 
able business in this line when at home. 

R. D. Condit, who has heretofore con- 
ducted a curio and souvenir store at 614 S. 
Hill St., has recently opend a jewelry store 
at 628 S. Hill St. He specializes on popu- 
lar-priced jewelry, confining himself main- 
ly to articles of $15 or less in value. The 
location is a central one and the enterprise 
promises to be successful. 

Although legless and confined to a 
wheeled chair, Joe Detanue, a veteran at 
the Soldiers’ Home, who makes a living by 
peddling jewelry, thwarted a holdup man 
early one morning when accosted in the 
Home grounds, pulling a revolver from un- 
der his cushions. Detanue told the author- 
ities that he had more than $200 with him 
at the time. The robber escaped. 

Miss Viola Levy of the office force of the 
E. W. Reynolds Co. has left and gone to 
Washington, D. C., to accept a lucrative 
position under the civil service. William 
Reynolds, formerly of the material depart- 
ment of this company, who is now a soldier 
stationed at Camp Kearny, visited his old 
friends in the office last week. Frank Ster- 
ling of the material department has re- 
turned from a somewhat extended business 
trip. 

A number of jewelers have taken occa- 
sion to slip away for a few days’ fishing at 
the opening of the trout season. Among 
them are B. T. Williams, 223 W. 5th St., 
who has gone for a 10 days’ trip in the 
vicinity of Mount Whitney. T. C. Narra- 
more of the Broadway Central building, 
has left for a 10 days’ trip in the Pine 
River section. W.H. M. Freeman has re- 
turned after several days’ fishing in Ven- 
tura county, and is reported to have suc- 
ceeded in getting the limit allowed by law. 
Sol Meyer of the Meyer & Talbot Co., Ray 
Vercler and Ulrich Allen have gone to Big 
Bear Valley. 
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Miss Alice Liebinger has taken a position 
with the A. R. Brooks Mercantile Co. 

Fr. W. Hoyt, president of the Hoyt 
Jewelry Co., has started on a trip through 
Illinois. 

I. Bass, formerly with H. Miller, 3 N. 
Broadway, has gone into business for him- 
self at 6th and Chestnut Sts. 

L. K. Harris, of the Harris-Kober Dia- 
mond Importing Co., has started on a trip 
through the west and southwest. 

McCoy Wilkinson has resigned his posi- 
tion with the McCoy-Weber Jewelry Co. 
to travel for the Geneva Optical Co. 

H. G. Ray, formerly with the J. J. & 
(;. A. Brown Co., Hannibal, Mo., has taken 
a position with the Jaccard store here. 

S. H. Bauman, president of the Bauman- 
Massa Jewelry Co., and his wife, have re- 
turned from a stay at Excelsior Springs. 

Edwin Massa, vice-president of the Bau- 
man-Massa Jewelry Co., was in Atlantic 


City to attend the National Wholesale 
Jewelers’ convention. 
Joseph See, for the past 12 years in 


charge of the materials department of the 
Bauman-Massa Jewelry Co., has resigned 
to enter the army. MHis successor has not 
been selected. 

The Bardelmeier & Hoffman Mfg. Co., 
in the Globe-Democrat building, has been 
dissolved and the factory is being disman- 
tled. The partners are going into another 
line of business. 

A window in the jewelry store of Fred 
Halter, 2010 S. Jefferson Ave., was smashed 
one night recently and four wrist watches 
stolen. On the same day the Heffern- 
Neuhoff Jewelry Co., 805 Locust St., had a 
similar loss. 

Simultaneously with the removal of the 
Lucios Jewelry Co. from 6th and St. 
Charles Sts. to 504 N. 7th St., the name 
has been changed to the Humphreys 
Jewelry Co. Thomas Humphreys, who has 
been in active charge of the business for 
years, is the head of the new company. 
Ray D. Sonnenberg is vice-president and 
William E. Torbert is secretary. 

An inventory of the stock of jewelry, to 
ascertain how much had been stolen when 
the window in the jewelry store of the 
Heffrn-Neuhoff Jewelry Co., 805 Locust 
St., was smashed, was finally completed 
last week, and showed that nearly $450 
worth of watches and chains had been stol- 
en. This includes seven men’s watches and 
three chains, two knives, one cigar cutter 
and a gold piece on a wrist-strap. 

The following out-of-town jewelers were 
in St. Louis during the past week: J. T. 
Hill, Kell, Ill.; Mr. and Mrs. L. E. Harlan, 
Wood River, Ill.; John Strain, Carrollton, 
Ill.; J. M. Terry, El Dorado, Ark.; W. D. 
George, Cobden, Ill.; William Tetley, Flat 
River; L. E. Wittenfeld, Collinsville, IIl.; 
Adam Hafner, De Soto; Elmer Schmidt, 
of the Joseph H. Schmidt, Washington; W. 
H. Jahn, Pacific; W. E. Newlin, of the 
Bolton Jewelry Co., Fulton; Mr. and Mrs. 
E. P. Buhrman, Springfield; Martin 
Wolff, Murphysboro, IIl.; John Schneider, 
O’Fallon, Ill. 
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TRADE CONDITIONS 
San Francisco is perhaps enjoying greater pros- 


perity than for many years past. There are more 
people in the city and those people are working at 
lucrative wages. Living conditions are high, but 
wages are good, work is plentiful, and every in- 
dustry in the city is feeling the influence of this 
condition. The jewelry business is receiving its 
share, and while prices are not, perhaps, as high 
as they shovld be to insure a satisfactory profit, 
they are advanced over this period of last year, 
and their advance has not slowed up the volume 
of work handled. Labor is scarce in some depart- 
ments. The various war industries have drawn 
verv heavily on every branch of work in the city. 
Many of the houses have lost employes to the 
service of building ships for Uncle Sam, The 
high wages and short hours present a temptation 
not to be withstood, The draft has taken many 
of the watchmakers, manufacturing jewelers, and 
workers in optical departments. But as yet the 
labor problem is not a serious one, and Several 
firms have experienced no difficulty whatever. 
Prices for trophies, medals and patriotic pins are 
good and are bringing in a good profit. 


L. W. Kaiser, diamond setter, Mutual 
Bank building, has petitioned to have his 
name changed to Kaye. 

Miss Jane Bell, formerly with Nordman 
& Aurich, Jewelers’ building, is now em- 
ployed by S. J. Hammond & Co., same 
building. 

I. Meyer, Vallejo, was in the city re- 
cently buying up supplies for the success- 
ful sale which he has been conducting for 
several weeks. 

John T. Turner, Grass Valley, Cal., who 
was called in the last draft contingent and 
left for training last week, turned over his 
business to George H. Shirkey, a Los 
Angeles optometrist. 

The Brilliant-Lindow Co., Hearst build- 
ing, is moving this week to larger quarters 
on the ground floor of the new California 
Theatre building, 799 Market St. 

Roy C. Halyburton, of the material de- 
partment of the Mever & Talbot Co., has 
been spending a few days visiting in San 
Francisco previous to his entering upon a 
course of military training. 

L. W. Suter, a retail jeweler of Seattle, 
Wash., accompanied by Mrs. Suter, is 
visiting friends in the city, en route to the 
southern part of the State, where they will 


spend a much needed vacation in the 
mountains. 
H. W. Slandt left San Francisco a 


couple of weeks ago for Honolulu, T. H., 
in the interests of the International Silver 
Co. E. M. Bernard has returned from a 
trip to Connecticut, where he visited the 
company’s factory. 

The will of the late Henry Stelling. re- 
tired jewelry manufacturer, 2620 Howard 
St., was recently filed for probate by his 
widow, chief beneficiary of the estate, 
which is said to be in excess of $26,000. 
The only other heir is a son, Henry Stell- 
ing, Jr. 

According to the reports of local dia- 
mond dealers, the past two months have 
been the best they have ever had, not ex- 
cepting December. This is probably due to 


the fact that many people are investing in 
diamonds as one of the safest ways of 
keeping their money. 

Chas. Brandstead, who has been in the 
employ of L. A. Giacobbi & Co., a diamond 
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setter, 159 Post St., for several years, en- 
listed some time ago and was called two 
weeks ago to take a course in military 
training. Miss Henrietta Jacobs, formerly 
with Moser Bros., is filling the vacancy. 

J. Wirtner, of R. Mohr & Sons, who was 
robbed a month or so ago of a $100 watch 
and several other articles, was notified last 
week by the police that the watch had been 
found in an Oakland pawnbroker’s shop 
and that he might have it on receipt of $2. 
He paid the $2. R. Mohr & Sons have 
recently added several girls to their force 
to take the place of the men who are now 
aiding Uncle Sam’s “Hunzollern Hunters.” 

W. H. Hovey, representing Unger Bros., 
the Poole Silver Co., the W. & S. Mfg. Co. 
and G. H. French & Co., 305 Jewelers’ 
Building, has just returned from visiting 
the southern part of the State, the inter- 
mountain districts and the northwest. He 
reports that there is plenty of demand, but 
that in some commodities the supplies are 
nearing rock bottom. The last four months 
have seen a_ record business in most 
localities. 

The Baddeley’s jewelry store held a 
formal opening last week in its new place 
of business, 210 Grand Ave., South San 
Francisco. The opening was marked by 
aii attractive display of watches, diamonds, 
silverware and a generally well-stocked line 
of jewelry. Manufacturing and retailing 
jewelry of all kinds is also a part of the 
company’s business. Mr. Baddeley is opti- 
mistic about the possibilities of conducting 
business in South San Francisco, which is 
a growing manufacturing community. 

The Oakland Association of Optom- 
etrists, the membership of which contains 
many men well known in the jewelry trade, 
held its regular monthly meeting recently 
in the Key Route Inn. The yearly election 
of officers took place. F. W. Laufer was 
made president; J. S. Dumser, vice-presi- 
dent; R. Card, secretary, and G. L. 
Schneider and D. Fraser, directors. The 
following delegates were elected for the 
State convention: I. A. Beretta, R. C. 
Biterman, D. Fraser, M. C. Kittredge and 
C. Schultz. 

On account of the attention that has 
been given to the Third Liberty Loan drive 
through the country, few visitors have 
called upon the San Francisco trade dur- 
ing the last few weeks. Among those who 
were here were W. C. Lean, San Jose; Carl 
Noack, of the Carl Noack Co., Sacra- 
mento; Mr. Nielson, Fresno; Geo. Curry, 
Los Angeles; J. Warner, of the Warner 
Co., Fresno; J. Schweller, New York; Ed 
EK. Wood, Modesto; J. Vosti, Salinas: V. 
Greenbaum, New York, and R. G. Foun- 
tain, Nevada. 

Percy Greer, who for 22 years had his 
headquarters with the Morgan & Allen 
Co., Jewelers’ building, and who has been 
connected with the jewelry business in the 
State for over 24 years, is calling on his 
many friends in the trade here this week. 
He has just returned from the southern 
part of the State, where he has been con- 
ducting an auction sale. He says the win- 
dows of all the prominent jewelry stores 
throughout the State are showing attrac- 
tive W. S. S., Thrift Stamp and Liberty 
Loan displays. 


Among the men chosen at a special meet- ° 
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ing of the San Francisco Society of Optom- 
etrists, held last week in the Phelan 
building, as delegates to the State conven- 
tion to be held soon in Los Angeles, were 
many well known to or connected with the 
jewelry business. It is reported that Dr. 
Benson, president of the California College 
of Optometry, is to run a jitney line be- 
tween the two cities and that Ed Buckley, 
of Samuels’ jewelry store, has engaged a 
front seat. Among those who are planning 
to attend are the following: Leon Rewig, 
president of the local association; C. Ber- 
etta, of the Chinn-Beretta Optical Co.; C. 
Lucky, Lucky & Wooster; A. Logie, 
Sorensen Co.; W. R. Johnston; W. D. 
Fennimore, California Optical Co.; Geo. 
H. Kahn, the oldest man in the optical 
business in the city, and whose father was 
for many years connected with the New 
York City trade; L. M. Kaiser, Hirsch & 
Kaiser, cousin of L. W. Kaiser, wholesale 
diamond merchant, Mutual Bank building, 
and John W. Trainer, Trainer-Parsons 
Optical Co. 








San Diego, Cal. 


A dinner was tendered by the local 
jewelers to Colonel John L. Shepherd on 
the occasion of his recent visit to this city. 

Max Baranov of the Diamond Palace, 
932 5th St., is operating a jewelry and 
watch shop at Camp Kearny, where the 
40th division of the National Army is sta- 
tioned. 

Alonzo de Jessop, of J. Jessop & Sons, 
attended the annual meeting of the Pacific 
Coast Jewelers’ Association in San Fran- 
cisco, being the only representative from 
this city. 

Three members of the firm of J. Jessop & 
Sons are now in the service of their coun- 
try. George Jessop is now in France with 
the first regiment of motor mechanics. 
Richard Jessop, who has been attending an 
officers’ training camp at Atlanta, Ga., has 
been commissioned a lieutenant. Joseph 
Jessop, Jr., is in the aeroplane shop at 
Rockwell Field, North Island. Nine other 
relatives of Joseph Jessop, Sr., are now 
in military service in this country or 
abroad. 





Connecticu: Nui. 

The police received a complaint that the 
jewelry store owned by Frank Mosco, New 
Haven, was robbed early last Thursday 
morning and about $110 worth of silver 
plated goods stolen. 

The funeral of John L. Smith, who died 
at the home of his daughter, Mrs. Luke 
Madden, 168 S. Colony St., Meriden, May 
6, was held last week. Mr. Smith was 78 
years old and was born in Albany, N. Y. 
When a boy he went to Hartford to work 
for the Rogers, Smith & Co., one of the 
pioneer silver concerns in the country. He 
had been employed by Manning, Bowman 
& Co., as an experienced silversmith for 
the past 40 years. He is survived by one 
son, Frank Smith of Northampton, Mass., 
three daughters, Mrs. Henry C. Cashen, 
Mrs. Luke Madden and Mrs. Richard Shaw, 
15 grandchildren and six great grand- 
children. 
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head of 
Herman Hiss & Co., retail jewelers, .816 
Washington Ave., Bay City, Mich., died at 
her home on Lincoln St. in that city late in 
the afternoon on Monday, May 6. 

Loftis Bros. & Co., 29 Grand River Ave. 
are setting a new precedent in the matter 
of store hours, by keeping their store open 
until 9:30 every evening. They are the 
only large downtown store in the jewelry 
line that is doing this. 

One of the strangest fires in a jewelry 
store that has occurred in Michigan in some 
time was caused by “Ol Sol” himself. 
Mirrors on display in the window of John 
Rowse’s jewelry store on S. Saginaw St., 
in Flint, Mich., were so arranged that they 
caught the sun’s rays, and focused them on 
a leather purse, which was set on fire last 
Wednesday afternoon. A pedestrian saw 
smoke curling up from the window, and 
sent in a fire alarm, bringing several fire 
fighting companies to the scene. There 
was no damage except the loss of the purse. 

Less than two hours after receiving a 
report from the Wells-Fargo Express Co., 
telling of the loss of a package containing 
a diamond ring and a diamond stud, of the 
total value of $600, Detectives Gill, Krim- 
mell and Heffron, of the Detroit police 
force, on Tuesday afternoon, May 7, ar- 
rested a youth 18 years old, a truck driver 
employed by the express company. A\l- 
though he strenuously denied having stolen 
the gems, the detectives say they recovered 
the missing jewelry in his hat band. The 
package of jewelry was addressed to a 
Woodward Ave. jewelry store, and was 
shipped by an eastern firm. 

Members of the retail jewelry trade 
in Windsor, Ontario, across the river from 
Detroit, are much perplexed by the business 
tax measure in the budget brought into the 
House of Commons at Ottawa by Finance 
Minister McCleam. There is an avowed 
assault on all luxurious imports from the 
United States, including jewelry. Every 
piece of jewelry, real or imitation, must pay 
a fresh tax of 10 per cent. The jewelers in 
Windsor and border towns feel that the 
new tax hits them rather hard, one of the 
obligations of the new tax being to pay 
the government an additional 10 per cent on 
the selling price of jewelry. They will join 
in a general protest to the trade against the 
new imposts. 

Edward R. Roehm, manufacturer of 
special and fraternity jewelry, at 240 Wood- 
ward Ave., and a member of one of the 
oldest families of jewelers in Deroit, was 
the victim May 1, of a pickpocket who re- 
lieved him of his diamond stud pin worth 
several hundred dollars. Mr. Roehm was 
boarding a Woodward Ave. car during the 
rush hour at 5.45 o’clock in the evening, 
and the thief found it easy work to ply 
his trade, in the jostling crowd of people 
all anxious to get on the same car. The 
Detroit United Railway, in attempting to 
remedy the jostling and jamming by those 
boarding cars during the rush hour, is 
trying to establish the “queue plan” of load- 
ing street cars. This is nothing more than 


making waiting passengers stand in a line. 
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(single file) waiting their turn to board the 
car, the long line thus formed looking like 
a Chinaman’s queque. The plan is already 
in effect at the Ford Motor Co. plant, where 
8,000 men quit work in one shift, every eight 
hours. The plan has so appealed to Mr. 
Roehm since the loss of his diamond that 
he has written a letter to the Detroit United 
Railway, which was published in their pub- 
licity organ—Electric Railway Service 
which is distributed free on all cars. Mr. 
Roehm believes the “queue system” of load- 
ing would be a big blow to pickpockets. He 
says in his letter: “I am strongly in favor 
of the immediate general adoption of ‘queue 
loading’ for the rest of us. Someone got 
my diamond stud in the crowding and jost- 
ling, and I hope the new plan of loading 
wins out. Queue loading would be a ter- 
rible blow to the gentry now earning their 
living by deftly relieving honest citizens of 
their valuables.” 











Pacific Northwest Notes. 


A. W. Johnson is opening up a jewelry 
business in Oswego, Ore. 

The firm of M. & N. Packouz, jewelers, 
Portland, Ore., has been dissolved. 

The American Jewelry Co., Seattle, 
Wash., has sold out its business to a Van- 
couver, B. C., firm. 

A new jewelry firm by the name of Mc- 
Kay & Martinaux is engaging in business 
in Vancouver, Wash. 

M. L. Roberts, Pocatelo, Ida., has sold 
out his business to Rudman & Gottberg, 
who are also owners of a jewelry store in 
Idaho Falls, Idaho. 

H. R. Crane, Butte, Mont., was a recent 
caller on the Seattle trade. He reports that 
business in his section of the country was 
never in better condition, in spite of the 
numerous war-time calls upon the pocket- 
books of the buying public. 

It has been reported that A. P. Williams, 
manufacturers’ representative, Salem, Ore., 
has provided himself with war-saving 
stamps for tipping purposes and has re- 
warded waiters and bellboys when on his 
travels through the country, by passing out 
the stamps. Sometimes he throws in a 
little lecture on thrift and patriotism. 

J. E. Lewis, manufacturers’ agent, office 
with Nordman & Aurich, Jewelers’ build- 
ing, has just returned from an extended 
trip through the north coast States. He 
reports that conditions up there are far 
ahead of normal good years. One of the 
contributing factors to this situation, he 
thinks, is the demand for patriotic pins and 
emblems of all kinds. Mr. Lewis was not 
surprised to find prosperous conditions ex- 
isting in the ship-building and mining dis- 
tricts, where wages are high and work is 
plentiful. 











A recent issue of Commerce Reports 
states that the Comptroller General of Cus- 
toms of Australia has recently announced 
that the, prohibition on the importation of 
jewelry which has been in effect since Aug. 
10, 1917 (see Commerce Reports for Aug. 
14,1917), is now modified to permit the im- 
portation of the following articles: Imita- 
tion precious stones; rolled gold and gilt 
articles, viz., brooches, safety pins, albert 
chains and necklets; silver articles. 
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Pacific Coast Notes. 





J. D. Martin, Arcata, Cal., has discon- 
tinued his jewelry business. 

The De Witt Bros. Co. has been recently 
incorporated in Ogden, Utah. 

H. Britzius has bought out the jewelry 
business of H. Frutig, Gilroy, Cal. 

G. A. Smith has sold out his jewelry 
business to A. M. Nelson, Chino, Cal. 

Greenwald & Adams, Tucson, Ariz., have 
given a bill of sale of their stock to Green- 
wald & Adams, Inc. 

The Weil Jewelry Co., Salt Lake City, 
Utah, was recently granted permission to 
operate its business under the name of the 
Decker Jewelry Co. 

One of the many buildings wrecked by 
the recent earthquake in the southern part 
of the State was the jewelry store of E. 
M. Clarke, Hemet, Cal. 

Stanley McIntosh has moved his jewelry 
business into the new Laird building, Al- 
turas, Cal. The location is considered one 
of the best in the city. Mr. McIntosh will 
hold a formal opening about the middle of 
the month. 

John B. Spalding has moved into the 
building formerly occupied by the J. L, 
Scheu jewelry store, Susanville, Cal., and 
a line of jewelry has been added to his 
drug stock. The floor space has been re- 
cently doubled and the jewelry department 
will occupy the entire east side of the sales 
room. 

C. B. Johnson recently purchased the 
watchmaking and jewelry store formerly 
conducted by George Falder, 4th St., King- 
man, Ariz. Mr. Johnson was the original 
owner of the store, and about a year ago 
sold it to Mr. Falder, who has conducted 
the business ever since. Mr. Johnson is 
considered one of the best watchmakers in 
the country, and Kingman considers itself 
fortunate in getting him back, since the 
scarcity of competent watchmakers is being 
keenly felt all over this part of the State. 








Minneapolis and St. Paul. 


H. O. Schleuder, New Ulm, paid a visit 
to Milwaukee, last week. 

Jewelers G. S. Ingvalson, Hills, and Her- 
man Lantz, Renville, were visiting the twin 
cities last week. 

Mr. Stiles, Sr., of the Stiles Jewelry Co., 
Wells, was in Minneapolis transacting 
business on Monday, May 6. 

Irving Harper, son of F. W. Harper, 
Delano, has been drafted into the army 
and left for Columbus, O., on Friday, 
May 3. 

Homer Hazlett, for 12 years an employe 
of Sischo & Beard, St. Paul, wholesale 
jewelers, has accepted a position as head 
of the material department for the J. M. 
Bennett Co., Minneapolis. 

The following jewelers visited the twin 
cities during the past week: J. R. Binder, 
Cloquet; O. E. Oslund, Milaca; Ed. Cor- 
row, Dayton; C. J. Antoson, Alexandria, 
and J. L. Frank, New Prague. 

S. H. Clausin, head of S. H. Clausin & 
Co., left Monday night to attend the Na- 
tional Wholesale Jewelers’ convention at 
Atlantic City, N. J. He will also pay a 
visit to New York, Philadelphia and Wash- 
ington on the return trip. 
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John F. ain Ir. left last Wednes- 
day, for a three weeks’ eastern trip. 

Lee Kahn, who has been confined to his 
home for two weeks, is reported slowly 
improving. 

Lester Davis, of J. J. Davis & Son, Jack- 
son, O., stopped in the city for a few days 
during the week. 

J. W. Jones and his wife, Mt. Sterling, 
Ky., were guests of A. G. Schwab & Sons, 
last Wednesday. 

George Heeb, for many years with the 
Clemens-Oskamp Co., has associated him- 
self with Frohman & Co. 

Both members of the firm of MHahn- 
Jacobson Co., left Sunday, May 5, to at- 
tend the wholesale jewelers’ convention at 
Atlantic City. 

Robert Jansen, for two years in the office 
of Klein Bros. Co., forsook the jewelry 
business last week and has entered the au- 
tomobile accessories line. 

Cohn, Hahn & Newstedt have engaged 
the services of Gordon B. Overstreet, who 
will represent this firm in the middle west. 
Mr. Overstreet formerly represented 
Swartchild & Co., Chicago. 

Walter Mayer was unable to attend the 
annual convention of the wholesale jewel- 
ers in Atlantic City, although a member of 
the executive committee. His partner, A. 
C. Wallenstein, went in his place. 

Visitors in the city who came to pur- 
chase stocks of goods during the last seven 
days include: Casper Fenzel, Middletown; 
E. Mueller, Hamilton; A. J. Brick, New- 
ton; Aaron McConnell, Harrison. 

William Nolting has donated a silver 
loving cup to be given the rifle team of the 
Cincinnati Home Guard that scores the 
most points in a contest to be arranged this 
Summer by officers of the organization. 

Joseph Clair, former auctioneer jeweler, 
was indicted by the Federal Grand jury 
last week, for failing to register for the 
draft. He pleaded not guilty when ar- 
raigned before Judge Hollister, and his 
trial was set for June 5. 

Gilbert Wallenstein, for 10 years with 
Wallenstein, Mayer & Co., has been called 
to the colors. He will leave with the next 
contingent to go from Cincinnati. The 
company has made arrangements to hold 
his position open for him until the conflict 
is Over. 

P. J. Murphy, Maysville, Ky. was a 
pleased man when in the city during the 
past week, as he had just received word 
from his son, Gerald Murphy, who _ has 
been in Arizona for some time on account 
of ill health, that the boy would soon be 
home. Mr. Murphy called upon a number 
of his friends while in the city. 

Word was received at the establishment 
of Frohman & Co. during the week of the 
death of Harry Hoffman, Ft. Worth, Tex., 
who has been known to traveling men in 
the jewelry industry for many years. Deep 
regret was expressed over the death by 
Cincinnatians who knew the former 
jeweler. 

H. A. Lindenberg has gone to New York 
for a short stay, during which time he ex- 
pected to get down to Atlantic City to at- 
tend the wholesale jewelers’ convention. 


THE JEWELERS’ 


A. G. Schwab and his wife also attended 
the convention. Dave Guttman left early 
and a large delegation expected to meet 
with him there. Mr. Gutmann was elected 
president. 

A number of relatives of jewelers in the 
city proved their capability last week when 
they finished high in a civil service exami- 
nation for school census enumerators. 
Among those who passed the examination 
were Helen T. Fox, Marguerite Herschede, 
Helen Plaut, Louis F. Albers, and Theo- 
dore Richter. Thirty in all passed the 
examination. 


The manufacturers’ group of the Whole- 
sale Jewelers’ & Manufacturers’ Associa- 
tion of the Chamber of Commerce met at 
luncheon last Thursday, and announced 
that they had turned 50 per cent. of the 
platinum they held over to the Government. 
Resolutions were adopted declaring they 
were ready to go further and do all they 
can toward aiding the Government win this 
war. The platinum situation was dis- 
cussed thoroughly at the luncheon, which 
was presided over by Arno H. Dorst. The 
luncheon was held in the Chamber of Com- 
merce dining room. 

The establishment of a war chest fund 
in Cincinnati to eliminate the several cam- 
paigns of the Y. M. C. A., Knights of Co- 
lumbus, Salvation Army, and other organ- 
izations doing war work has been suggest- 
ed during the last week and a number of 
progressive business men, including sev- 
eral jewelers, have added their voices to 
the proposition. Such a campaign would 
aid the business man in that he would only 
be approached once a year for a contribu- 
tion ard then could proceed with his busi- 
ness. Arno H. Dorst, of the Wholesale 
Jewelers’ & Manufacturers’ Association; 
Dave Gutmann and several other jewelers 
have become strong advocates of the estab- 
lishment of a war chest in Cincinnati. 

Simon Lindenberg, for many years mem- 
ber of the firm of Lindenberg, Strauss & 
Co., was honored by the young men who 
took over the affairs of the old firm, last 
week, when he was presented with a silver 
loving cup. Tears stood in his eyes as he 
accepted the gift and he was so overcome 
he could barely express his thanks. The 
deep feeling toward Harry Greenwold, 
l«l. F. Hirsch, and Charles J. Grift that 

felt at the presentation were better ex- 
essed in his firm handshake than in the 
ords he managed to utter through his 
notion. Engraved on the cup was the 
slowing: “To Mr. Simon Lindenberg. 

n memory of many years of pleasant as- 
-ociation. A token of friendship and ap- 
preciation. Harry Greenwold, Edward G. 
Hirsch, Charles J. Grift.’ Mr. Lindenberg 
declared after receiving the cup that he 
would not part with it for $1,000 in gold, 
as he valued the token of esteem from his 
former associates too much to allow it to 
be taken from him. The new firm has 
started making alterations in the head- 
quarters of the old company preparing for 
increased business. Early indications point 
to the business increasing rapidly, as a 
number of extra girls have been employed 
and the employes have been doing night 
work for the last two weeks. 

Hamilton County boys and girls are to 
be given an opportunity to step into some 
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of the best jewelry stores in the city and 
get a present free. This will come about 
through the contest which opened May 1 
for every school child of the State. The 
boy or girl who sells the highest amount 
of Thrift Stamps up to Oct. 10 will get a 
valuable prize, and enough prizes have been 
donated to make a list of 111 to be dis- 
tributed in this county alone. Jewelers 
were not slow to do their share in aiding 
the Government by putting up prizes for 
the young people to work for. Among the 
donors in Cincinnati are the following: 
Richter & Phillips, lady’s wrist watch; 
Loring Andrews Co., silverware for girl; 
the Peerless, watch; A. B. Closson, Jr:, Co., 
Sheffield silver vase; George Newstedt, 
scarf pin for boy or brooch for girl; 
Hirschler Optical Co., kodak; The Fair 
Store, two watches; Louis Hummel, wrist 
watch; Miller Jewelry Co., piece of jewel- 
ry; George Simper, girl’s diamond ring; 
John Holland Gold Pen Co., gold-mounted 
fountain pen; Times Square Auto Co., 
gold medal; Liggett’ & Co., seven-piece 
toilet set; Oskamp-Nolting Co., lady’s 
hand bag; Phillips Bros., wrist watch; 
The Gem, vanity case; Clemens Oskamp 


Co., gold-filled pocket knife; The Gem, 
gold chain and knife for boy; Louis 
Heister, toilet articles; Oskamp Jewelry 


Co., clock ornament; and Ed Simper, foun- 
tain pen. 








Omaha. 





Clarence Bergman has gone on a busi- 
ness trip to Iowa. 

Geo. W. Ryan has gone to New York 
and the east on a diamond buying trip. 

T. L. Combs is attending the Kansas 
convention held this week at Topeka, Kan. 

Geo. F. Taylor with the T. J. Bruner 
Co. is making a trip through northern 
Kansas. 

A. F. Smith has gone to New York on 
a buying trip and visited the Atlantic City 
convention. 

Albert Edhohn has gone to Crystal 
Lake, Neb., in search of bass. Edhohn 
received an order last week from the 
South Omaha High School for class pins. 
Also an order for pins from the Brownell 
Hall. 

Among the out-of-town jewelers in 
Omaha last week were: Frank Johnson, 
Geneva, Neb.; J. W. Laraway, Glenwood, 


la.; J. J. Sindelar, Jr., Howells, Neb.; 
R. H. Hillhouse, Elliot, Ia.; L. A. Line, 
Logan, Ia.; Geo. Larew, Hamburg, Ia.; 
C. W. Sawyer, Silver City, Ia.; E. M. 
Cleaver, Griswold, Ia.; J. Fuller, Teka- 
mah, Neb. 








Mrs. Ellen Bigelow Houghton, widow of 
Amory Houghton, for many years president 
of the Corning Glass Works, died at her 
home in Corning, N. Y., Sunday, May 5. 
The funeral services were held at her 
late residence. Mrs. Houghton, besides 
being the widow of the cut-glass manu- 
facturer, was well-known to many in the 
jewelry trade, owing to the fact that she 
was the daughter of Alanson Bigelow, of 
Bigelow, Kennard & Co., this city. The 
deceased is survived by two sons, Alanson 
B., present president of the Corning Glass 
Works, and Arthur C., vice-president of 


_ the same concern, and two daughters. 
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THE FAIRFIELD 





THE TREMONT 





THE COLFAX 











Distinctive 


South Bend 





Watches 


Known by their 
Purple Ribbons 





Designs Help Sales 


It takes style as well as accuracy to make high grade watch 
sales in these modern times. The shape of the case, the 
design of the bow and pendant right down to the type of 
figure on the dial itself; these are all factors in influencing 
sales. 


south Bend Watches are first of all accurate timekeepers— 
but they offer you superlative style too. 


The Tremont, The Fairfield and The Colfax, individual 
models in our line of Cl sterfield Extra-Thin 12 size watches 
are outstanding examp 3 of the artistic appeal made by the 
South Bend Watch of day. 


Have you seen i.e new Ivory Finished dial 
recently introduced by South Bend Watch 
Company? It has all the novelty and dura- 
bility of the imported metal dial but lacks 
its harshness. New ideas are constantly 
being introduced in South Bend Watches; 
the most progressive and most widely ad- 
vertised of all watches. 


South Bend Watch Company, South Bend, Indiana 


For Years, Makers of Standard Railroad Watches 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with THE 
JEWELERS’ CircuLar regarding any advantageous 
device or plan which they are utilizing in con- 
nection with their business. 





























The 


(Second of a Series of Articles Prepared by the Research Department of the American National Retail Jewelers’ 





Association, for the benefit of the trade.) 


V oucher-Check 




















ey CHSTES defines a “check” as “a bill 
of exchange 
payable on demand,” and the widespread 
usage of this medium of exchange ha; 
made its function and its requirements a 
matter of the broadest knowledge and ex- 
perience. 

However, many, if not all, of us can 
still find something to learn in regard to 
the form of check which can be most 
conveniently adopted as a medium of pay- 
ment and which will the best adapt itself 
to modern accounting methods. There ire 
probably many who do not realize that 
there is a very wide latitude permitted in 
this direction. 


A ‘check may vary in shape, in size, in 
color, in arrangement, in style and, to a 
limited extent, in matter. There are, vf 


course, certain features which it must 2s- 
sentially contain. 


It must bear a date; it must indicate 
the amount of the payment which it is in- 
tended to represent; it must indicate the 
drawee, i. e., the bank, or banks, or other 
financial institution, upon which it is 
drawn; it must bear the signature of the 
“drawer” of the check, or of the one who 
is authorized to act for the “drawer” in 
this capacity; and it must state the name 
of the party in whose favor the check is 
drawn—the payee. 

These are the essential features of a 
“check,” and if any of these are lacking 
the drawee is under no obligation to 
honor the instrument. 

As long, therefore, as these essential 
features are not omitted, any form of 
check, within reason, will be permitted by 
the bank with which you are dealing. Con- 
sideration for the convenience of the bank, 
however, should prompt the observance of 
certain helpful details, particularly the in- 
dicating of the number, the date and the 
amount of the check upon the right-hand 
side of the instrument. 

The fact that extraneous matter, which 
does not interfere with, or modify the es- 
sential features of a check, is permissible, 
has led to the devising of a great variety 





drawn on a_ banker, 


of voucher-checks ; some of which, while 
apparently meeting the particular require- 
ments of the accounting system employed 


by the drawer of the check, have been en- 


tirely 


lacking 


in consideration for 


the 


bank upon which they were drawn. 


SMITH, JONES & COMPANY 
JEWELERS 
1000 MAIN STREET 


Pay to the 


er of Je G. Robinson & Company 


BROWNSVILLE, -N. -¥ 


No,_6830 Pee” 


March 26, 





19 17 





7 561-88 





Five Hundred Sixty One and 88/100 


= = Dollars. 





To SECURITY NATIONAL BANK 


BROWNSVILLE, N. Y. 


SMITH, JONES & COMPANY 


Wme 


Ae 


Snith 


President 





David Jones 


Treasurer 

















Form No. 013 


68350 





ENCLOSED HEREWITH WE HAND YOU OUR CHECK No: 


IN FULL SETTLEMENT AS STATED BELOW. 


DETACH BEFORE BANKING CHECK 
Brownsville, N. Y 


March 26, 


19.17 





IF THIS IS INCORRECT 


IN ANY PARTICULAR, RETURN CHECK STATING REASONS THEREFORE; OTHERWISE YOUR ACCEPTANCE AND ENDORSEMENT UPON CHECK 
WILL BE ACKNOWLEDGMENT OF FULL SETTLEMENT AS PER FOLLOWING STATEMENT. 


SMITH, JONES & COMPANY 











FORM OF VOUCHER CHECK WITH 




















EXPLANATORY ACCOUNT AMOUNTS TOTAL 
Inv. 2-1-17 35046 
2-13-17 64299 
2-15-17 21667 
2-19-17 10.200 
2-20-17 - 50200 
2-21-17 490.73 
672.85 
Less Cre MemoSe 

2-11-17 18.00 

2-20-17 63440 81240 
Mdsee 

afes Paye| 591245 
Less 5% Cre Disce| 29657 


561.88 


MERCHANDISE TRANSACTION DETAILS 
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SPECIALS FOR MAY 


Swiss Military 








NICKEL CASE MILITARY WATCHES 


M104 Os nickel case, hinge back, fitted with Os 
7) nickel lever escapement bridge model movement, 
full Illuminated dial and hands, specially fine finished 
steel exposed winding wheels and absolutely guar-— 
anteed as to time-keeping qualities; superior to anything of Amer- 
ican make of equal price; heavy lugs, extra wide pig- $6 25 
skin Kitchener Wrist strap. Price, complete watch.... . 

M105 Same as above with 10 Jewel movement. Price, 

Complete watch ......cccccccccccccvccccccvcccccssescccsesecs $7.00 

M106 Same as above with 15 Jewel movement. Price, $7 75 
Complete Watch ......cccececcccecccccccccccccscscsccsevccecs - 

Mll0 Os nickel pillow-shaped case as shown in above cut. This 
is the most popular style case in Military wrist watches today; 
this case has extra-heavy lugs, fitted with Os 7 Jewel nickel 
bridge model lever escapement, full Illuminated metal dial and 
hands; the time-keeping qualities are guaranteed equal if not 
superior to any American made movement of same $8 75 
price. Price, complete watch........scececssececeeeeceees ° 

Mlll1 Same as above with 10 Jewel lever movement. $9 50 
Price, complete ye emma an reese seeneubeaseteooors ° 

Mliz Same as above wit ewel lever movement. 

Price, complete watch.........s.seeseeeececeeccescececcces $10.25 


ee 








Wrist Watches 


STERLING SILVER CASE MILITARY WATCHES 


Mi07 Os Sterling Silver case with heavy lugs, 
hinge back, fitted with Os 7 Jewel lever escapement 
movement. This movement is bridge model with 
two steel exposed winding wheels and guaranteed 
to be as good a time-keeper as any American made movement of 
equal price. Full Illuminated hands and dial; this is fitted 
with wide Kitchener pigskin straps. Price, complete $7 50 
EE a Nee ep re a Fee ° 

M108 Same as above with 10 Jewel movement. Price, $8 25 
eg 2 meee po satuzsounpesresvonseesvnsssszes . 

ame as above with 15 Jewel movement. Price, 
ial ai i ai aah ea nail $9.00 

M113 Os Sterling Silver pillow-shaped case; this shape is the 
most popular style Military wrist case on the market today, is 
fitted with Os full metal Illuminated dial and hands, 7 Jewel lever 
escapement, bridge model high-grade movement; the time-keeping 
qualities of this movement are absolutely guaranteed and are the 
equal of any American made movement at anywhere near this 
price; has heavy wide pigskin Kitchener wrist strap as $11 00 
shown in above cut. Price, complete watch, each..... ° 

M114 Same as above with 10 Jewel movement. $11 75 
—— umetote wae, itieccetiadunseenensantenoss ” 

ame as above with 15 Jewel movement. 
Price, complete watch, each $12.50 


—— 165 Madison Street 


. Over Childs New Restaurant 
Second and Third Floors 








(THE HOUSE YOU CAN'T FORGET 
Successors to Holsman & Alter 


Chicago, Illinois 








LOCKED CORNER 


WOOD BOXES 


Safest Boxes for Mailing, Express or Freight 
Shipments 
LIGHT AND STRONG 
Carried in New York Stock 











Cut Represents Square 
YANKEE NEST SLIDE COVER 


aratetaylers Small Nests 
No. $ to 14 


Smallest size 34 x2x% 
Largest size 5% x 4% x 2% 


6 Boxes— 
Price 25c. per Nest 


These sizes sold separate 








Oblong Nests 
No. 93 to 99 


Wire Hinge Covers 
Smallest size 9 x 24 x 1% 





Smallest size 64 x 4% x 3% Largest size 17% x 7x 6% 
Largest size 15% x 12%4 x 9% 
12 Boxes— 7 Boxes— 


Price $1.50 per Nest Price $1.00 per Nest 
WIRE HINGE COVERS 





— —= 











Send for our Price List—Prices f. o. b. New York 


F. W. PETERSON CO. 


WOOD BOXES 
68 Thomas St. New York 








The Plater 


” Have your white gold JEWELRY 
PLATINUM PLATED 


Out of Town Work Receives Special 











Attention 
CHAS. ROSE 
82-4 Nassau Street NEW YORK 














ANOTHER BIG BARGAIN $3 90 


12 Size Genuine 21 Jewel Movements 


Illustration shows our new 12 size 
thin bridge model, genuine 21 Jewel 
Hagn movement, with numerically 
figured dial; will fit any American 
made 12 size case. 


HUNTING PENDENT SET $99 90 
OPEN FACE PENDENT SET e NET 


In view of the scarcity of low 
priced movements today, this is an 
exceptionally big value. We have a 
large stock on hand and can make 
prompt shipment. 

For a large variety of other bar- 
ains in Watches, Clocks, Jewelry, 

ilverware, Ivory, Cut Glass, etc., 
see our Silent Salesman, catalogue No. 
44. This is our only salesman, and 
every live dealer that is interested in 
close buying should consult it before 
purchasing elsewhere. 


JOSEPH HAGN & CO., “CHicAco, ILLINOIS. 
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Furthermore, many of them have been 
so devised as to give the fullest informa- 
tion to all of those through whose hands 
the check may pass, concerning the na- 
ture of the disbursement which it is in- 
tended to cover—which is a practice not 
always expedient, or to be desired. 

We wish, therefore, to submit for the 
consideration of the jewelry trade at large 
a form of voucher-check which, while con- 
taining every essential feature, conveniently 
arranged, has overcome these objections, 
and at the same time, fulfills the require- 
ments of a letter of remittance, with full 
explanation of the details of the settle- 
ment and the distribution of the account. 

This voucher-check is to be printed (or 
lithographed) in duplicate; the only differ- 
ences between the original and the dupli- 
cate being as follows: . 

(1) A different color, for convenience in 
readily distinguishing one from the other. 

(2) The omission of the perforation, 
which, in the case of the duplicate, is not 
required. 

(3) In the space where, upon the orig- 
inal,. the signature, or signatures, of the 
drawer appear the words “Void, Except 
for Record,” or some _ similar phrase, 
should be inserted upon the duplicate, in 
order that the purpose of the duplicate may 
not be abused. 

The purpose of the duplicate voucher- 
check is to provide a carbon copy of the 
original and it is assumed that these 
checks, which may be printed or litho- 
graphed upon a safety bond paper for ad- 
ditional protection, will be issued upon the 
typewriter, combined, by preference, with 
the use of a protectograph, to guard against 
the alteration of the instrument in any par- 
ticular after it has left your hands. 

It will be observed that a space has been 
provided for the numbering of the checks, 
and they should be numbered in duplicate, 
and may be conveniently padded in lots of 
50 originals and duplicates, alternately ar- 
ranged. 

After the date of the check, the name of 
the payee and the amount of the check have 
been inserted upon the upper portion, the 
date of the attached letter of remittance 
should be inserted (for the lower portion 
will be detached by the recipient and will 
constitute their record of the details of the 
settlement) and, in the following spaces 
provided for that purpose, the date of the 
settlement; the full details of the settle- 
ment involved; the account to which the 
disbursement is to be charged upon your 
books; the individual amounts included in 
the settlement, or the statement to which 
the remittance has reference; and the total 
amount of the remittance are to be in- 
serted. 

The original is then ready for the re- 
quired signatures; while the duplicate be- 
comes a permanent office record of the 
transaction. 

At the close of each day, or at the com- 
mencement of the following day, these dup- 
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Displays That Compel Attention 
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An Interesting War Map for the Show 
Window 


THs is an exceptionally opportune time 

to make effective window displays. 
Much suitable material may be obtained 
without any charge whatever, and the pub- 
lic is in the mood to “stop and look” at a 
good display. Among the most successful 


ison with known and experienced condi- 
tions that we are able to grasp distant con- 
ditions that are'so vague as to be almost 
abstract. 

“So I conceived the idea of overlaying 
our local state map with a map of the west- 
ern battle front, using my own town as 
the location for Paris. Thus by compar- 

















EDUCATIONAL WAR MAP 


window exhibits seen in a long time is one 
designed and made by Mack Hurlbut, Fort 
Dodge, Ia. The war is the thing today and 
the war map shown by this jeweler is edu- 
cational and of unusual general interest. 
Here is Mr. Hurlbut’s own description of 
the display: . 
“Lack of familiarity with European con- 
ditions, congestion of population, etc., 
makes it rather hard for the average per- 
son to form any idea of locations or dis- 
tances on the battle front, or to have any 
conception of how restricted the field of 
operations really is. It is only by compar- 


DEVISED BY MACK HURLBUT, FORT DODGE, IA. 


ing distances. and directions, with known 
and familiar local distances and directions, 
one gets a much better conception of what 
he reads and learns about our great war. 

“To illustrate, the Fort Dodge citizen, 
when he reads that something happens at 
Rheims, by glancing at the map can see 
that Rheims is located the same direction 
and distance as Waverly, a well known 
town near Fort Dodge. He can see at a 
glance that in the first drive the Germans 
were at Vincent, a small village just 12 
miles from Fort Dodge; it shows him that 
the entire state of Iowa, east of Fort Dodge 





Silas says: “Deeds alone interest a General. 


. 


Words without action are waste.”’ 
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and north of the I. C. R: R. was overrun 
and devastated by the Huns, and so on. 

“One can grasp the idea that the whole 
battle front can be laid in Iowa, and all 
within a few hours distance by auto or 
train from one’s own home. 

“I took four Rand & McNally pocket 
maps—Minnesota, Illinois, Wisconsin and 
Iowa—cut them out and pasted them on a 
smooth board background, making a map 
42 inches by 52 inches. Around this I put 
a plain dark oak frame. I then put around 
the edges gray mat board, and had a sign 
writer letter it. I couldn’t get Berlin on 
the map so I put a card on the frame, giv- 
ing the general direction from Paris and 
London, and stated that “the capital of Hell 
is located 550 miles east of London and 
500 miles northeast of Paris, same relative 
distance and direction from Fort Dodge as 
Battle Creek, Mich.” 

“To make this map of real worth and in- 
terest, distances and directions must be ap- 
proximately correct. To do this I took a 
correct map of Europe, and also a Rand 
& McNally pocket map of the western 
front, measured all distances, then meas- 
ured off these distances on the Iowa map, 
using the proper scale for the maps I used. 
To get the directions I took two rulers 18 
inches long and ran a nail through the two 
at one end, so they would open like a pair 
of dividers. I would place this on the map 
of Europe, one ruler lying straight on an 
east line from Paris, Paris being at the in- 
side angle of the two rulers. The other 
ruler I. would open until it touched the 
town I wished to locate. I then held the 
“dividers” at that angle and placed it on 
the lowa map, measured the distance, ‘spot- 
ted’ the town, and put on the sticker with 
the name of the European town repre- 
sented. 

“This map has been in my window two 
weeks, and there is a crowd in front of it 
all the time—day and night, as long as the 
window is lighted. It surely attracts atten- 
tion, causes discussion, and much favorable 
comment on my ‘ingenuity’ in getting it 
up—all desirable ‘points in good window 
trimming and advertising. 

“I distinguished foreign towns by having 
the color of the label green. I used white 
for the local towns. It is necessary to 
mark the more prominent local points, so 
they may be located from in front of the 
window, the regular printing on the map 
being too small. This photo does not show 
the various colors of tacks, etc., nor the 
frame, which make it attractive and catch 
the eye of the passerby. This map can be 
changed daily to keep up with the news, 
causing people to look for changes daily.” 

Ecclesiastical Goods Well Featured. 

The accompanying picture presents a 
window display made by the Donovan 
and Seamans Co., Los Angeles, Cal. It 
was one which could be duplicated by but 
few stores in this country. This house 


carries a large line of ecclesiastical goods 
for which a special department is arranged. 
The display 
cles 
sively. 
center of 


was made by the use of arti- 
drawn from this department exclu- 
A costly ostensorium occupied the 
the window. Midway on each 


THE JEWELERS’ 


side of this was elaborately 
wrought crucifix. 

Across the rear of the window four large 
and elegant candlesticks divided the space 


in equal parts. Toward the right of the 


placed an 
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ECCLESIASTICAL DISPLAY BY DONOVAN 
window were a holy-water pot, an ablution 
cup, ciboria, prayer-books, etc., and on the 
left a chalice and paton, missal-stand, altar 
vases, etc. Elsewhere about the floor were 
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scattered rosaries, pyxes and various smal 
articles used in private devotions. 

It is needless to say that this display 
made just at the time when the minds of 
Christian people were centered on the 





& SEAMANS CO., LCS ANGELES, CAL, 


Cross and the Resurrection, attracted much 

attention and reverent admiration. 

Attractive Display for a Store “‘Opening” 
While the patriotic strains of an orches- 





WATCH 


STORE “OPENING WINDOW DISPLAY BY C. 
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H. HAVILAND, MECHANICSVILLE, N,. Y. 
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tra pleased and thrilled an appreciative au- 
dience, the new store of U. H. Haviland, 
Mechanicsville, N. Y., was formally opened 
to the public, Saturday, April 27. The 
show window presented a most inviting 
appearance for the occasion. 

As seen in the photograph, a large floral 
horseshoe, tied with wide ribbon, bearing 
the inscription “Good Will” was a con- 
spicuous feature of the display. On top 
of the pedestal, on which rests the horse- 
shoe, was displayed a $350 watch of inter- 
national reputation. 

The horseshoe, which was the gift of 
Eliassof Bros. & Co., Albany, N, Y., con- 
tained 12 dozen carnations. 

The flat surface of the window was cov- 
ered with dark blue plush, harmonizing with 
champagne colored boxes, also made of 
plush, Souvenirs were distributed during 
the opening. 

The show window is nine feet wide three 
feet deep and seven feet high. The store 
itself is 50 feet long and 15 feet wide. The 
display was shown for three days and fea- 
tured diamonds and gold jewelry. 

The population of Mechanicsville is now 
about 8,500, but Mr. Haviland also draws 
trade from Stillwater and a larger num- 
ber of farmers. 
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licate vouchers, numerically arranged, are 
to be entered in the check-register, in 
which a/] vouchers must be recorded and 
distributed to the various accounts to 
which the disbursements are to be charged. 
We will deal with the “check-register” in 
a subsequent article. 

These duplicate vouchers are then ready 
to be filed away in a vertical cabinet, alpha- 
betically filed, and it will be readily seen 
that by this means a complete record of 
every disbursement by check is maintained 
at one point, and if, for example, one 
should desire to refer to the payments 
made to any particular creditor for any 
given period, however’ extended, _ the 
amount and details of such settlements are 
immediately available. 

Data relative to previous terms, dis- 
counts, deductions, and any other details 
may all be readily secured by this means. 

It will be noted that the party in whose 
favor the check is drawn is requested to 
separate the upper and the lower portions 
of the voucher-check, at the point of per- 
foration, depositing only the upper por- 
tion. 

The wording of the letter of remittance 
is worthy of special mention. The deposit- 
ing of the check upon the part of the payee 
is an acknowledgment of their acceptance 
of the same in full settlement of the in- 
debtedness indicated upon the lower por- 
tion of the voucher and no legal .recourse, 
as relating to the settlement of that par- 
ticular transaction is possible, providing, of 
course, that the check is honored by the 
bank, or other financial institution, upon 
which it is drawn. 
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Summer Slogans 

§ nee languid feeling of summer coupled 

with the general dullness of business 
provides a good opportunity for the jeweler 
to use snappy slogans. These slogans lend 
themselves nicely to all sorts of odd places 
and corners of the window or in the in- 
terior of show cases where they may be 
seen quickly. Following are a few: 





You don’t have to go to the shore 
to see things sparkle—buy one of our 
diamonds and have a sparkle all the 
time, 





' If you don’t find any pearls while 
digging for oysters at the shore, come 
in and see us—we have some without 
the oysters. 


If you fall in love at the shore, wire 
us—we’'ll send the ring. 





Don’t go to the shore just to see 
pretty stones—take a look in here. 


To make sure of a “Good Time” on 
your vacation take one of our watches. 





You may rave about a baseball dia- 
mond but your wife ought to do a little 
raving too. Show her one of these 
diamonds and watch her score. 





A hammock may _ support your 
wife’s pleasures in the summer—one 
of our gifts now and then will support 
her pleasures the year round. 











Everything Fresh for Spring 

Addressed in feminine hand-writing each 
lady on a long list of carefully picked 
townspeople received a dainty envelope 
neatly embossed in crisp style. No address 
or other marks appeared. The following 
letter was written on paper to match and 
the message in the smallest of pica type 
made a good impression. 

Dear Madame: 
LMOST over night Spring has touched 
the earth with her golden wand. 
Everywhere nature is manifesting itself in 
a fresh carpet of new beauty. 

Isn’t it a wonderful time of the year? 

The newness of it all is the appeal that 
prompts us to trim the hedge; paint the 
house; touch up this and that so that na- 
ture’s efforts will not be marred. 

Isn't 1t so? 

Anything that tends to spoil this early 
beauty should be corrected. Harmony 
should prevail. The delights of Spring 
should reign supreme, 

Then let us make a tiny suggestion so 
small in remedy yet so effective in thought- 
lessness. It ts*in the using. of old glasses, 
bottles and jars for the display of Spring’s 
most beautiful, flowers. 
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Appropriate, serviceable and LASTING 
vases are inexpensive and indispensable. 
You really should have them. 

Won't you drop in our down town store 
sometime this week—today if possible— 
and just look at our new designs? 

It will do you a surprising lot of good! 

Merritt Wayne, Manager. 


A Quiet Display 

Contrasted with the flare and glare of 
displays, screeching demands and headlines 
the quiet window decoration of a mid-city 
jeweler proved refreshing. Everything in 
the window was white, from draperies to 
stones. White ribbons tied in pretty fash- 
ion supplemented the white hangings which 
led to white pedestals and standards on 
which pearls were profusely exhibited. A 
glance convinced the onlooker that the ar- 
rangement suggested the purchase of a 
pearl and the quiet, soft display grasped 
all attention and interpreted the jeweler’s 
advertisement without the usual signs, 
placards and prices. Why not plan a white 
window? It will prove an excellent way of 
selling and exhibiting your pearls. 


Clocks More Valuable Than Ever 
Clocks, watches and timepieces of every 
description fitted in the jeweler’s window 
where the varied display invoked good 
comment from the crowds of passers-by. 
In the center of this exhibit appeared a 
banner bearing these words: 





All our clocks have been turned 
ahead one hour at the wish of the 
government. But— 

Our service remains the 


same— 
Always ahead of the times. 











Indestruciible Offerings 

Marking the twentieth year of his suc- 
cessful business as a jeweler the event 
was advertised as a “golden anniversary” 
and all newspaper, circular and window 
advertisements conformed to it. The 
mest conspicuous part of this publicity 
plan was in the decoration of the show 
window which included only articles of 
gold such as rings, gold pencils, fobs and 
gold merchandise of every description. 
This in itself offered a unique display al- 
though it was enhanced by the border of 
bills, ranging from “ones” to “twenties” 
with wording that made a good deep 
thought on all those who gave it atten- 
tion. The message in words conveved the 
“golden anniversary idea” this way: 





——_. one of these dollars is backed 





by gold. 

Gold is the backbone of the nation; 
gold is indispensible; gold is in- 
destructible. 





This is our golden anniversary and 
your golden opportunity. 





The government: backs up your dol- 
lars with gold—let us continue the 
backing—we sell gold in every form, 
shape and custom. 
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The Relation of the “Copy Appeal”’ 
to the Audience 
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[fF a New Jersey farmer were to spend 

$20,000 for the necessary tools and 
paraphernalia that would prepare him to 
drill for diamonds, and then should select 
his potato patch or cornfield as the spot to 
begin his “diggin’s,” his friends would most 
likely suggest a brief vacation at Matawan 
as a respite from his mental strain. 

If a traveling representative of the Wet 
Distilling Co. should one day pack his 
sample case and begin a six weeks’ canvass 
over a stretch of “dry” country, it’s a 
pretty good guess that at the end of the 
first week he would be recalled by his firm 
and invited to either exercise better judg- 
ment in the selection of his territory or 
tender his resignation. 

And yet, there are countless advertising 
writers and merchants who each day pur- 
chase and use advertising space in media 
whose very characteristics and diathesis 
are in direct variance with the nature of 
their “copy” appeal. These misfits are 
virtually no more to be respected than the 
addle-pated farmer or the asinine salesman. 
Their lack of judgment and sense of vision 
is, indeed, equally as limited. It is ob- 
served always that ignorant people are the 
least careful in their expenditures. An 
advertising man to achieve any definite de- 
gree of success must primarily be able to 
write truthful, convincing copy—without 
too much of an effort to be “clever”’—that 
will faithfully and honestly deliver the 
message, policies, and trade news of the 
firm he represents. He must then get the 
proper perspective on his “audience” or 
selling field and select, for the exploitation 
of his merchandise, those media which 
symphonize in the greatest way with the 
general character of his establishment. All 
of his work is confined within limits of 
space, and he should measure, therefore, 
his wise expenditures by the value of the 
unit of space. In advertising, as in the 
rest of business, we must examine our 
work with the object of cutting out the 
waste; and I think we must realize that 
economy, that is, wise expenditure, which 
is the real meaning of economy, is a matter 
of education and not a natural quality. 

One of the most important ways of mak- 
ing each unit of advertising more success- 
ful is to classify the characteristics of your 
buyers in five general groups and then 
measure the relation of your “copy” appeal 
towards these different groups: 

First—Habits. 

Second—Education. 

Third—Dress. 

Fourth—Wealth and Social Position. 

Fifth—Philosophies and Hobbies. 

Now these characteristics or distinctions 
may not seem very important, at first 
sight. But they are—vitally important, for 
they constitute the basis for favorable at- 
tention to your advertising. Inasmuch as 


“favorable attention” usually signifies inter- 
est and interest develops into sales, it is 
necessary at the outset that we distinguish 
between the meaning of mere “Attention” 
and “Favorable Attention” and perceive 
clearly the different processes of advertis- 
ing which Attention and Favorable Atten- 
tion involve. 

As an illustration, let me recite the in- 
stance of the persistent suitor who after 
having been rejected by his fair Dulcinea, 
was suddenly seized by the nape of the 
neck and ejected bodily from the drawing 
room by the girl’s father. The youth was 
the recipient of the enraged parent’s un- 
divided “attention,” but such attention 
could scarcely be regarded as “favorable.” 
And so, we in our efforts to secure a maxi- 
mum amount of business through the use 
of the written word should first know our 
audience and then strive not so much for 
simply “attention” as for the more lasting 
and profitable “Favorable Attention!” 

Perhaps these distinctions seem a little 
abstruse, and so that they may be more 
clearly comprehended, let us take Mr. I. M. 
Wealthy as the sum of all the affluent popu- 
lace of your town and study the way and 
means of most effectively gaining his 
“favorable attention” and patronage. In 
order of importance, Mr. Wealthy’s habits 
will first be considered. He is a great 
spender, but he doesn’t spend foolishly, and 
only logical, impressive “copy” will result 
in a successful termination to your adver- 
tising attack. He frequents the theatres, 
the fashionable hotels and clubs. He rides 
in splendidly equipped automobiles to his 
finely appointed office. HE BUYS 
JEWELRY! 

And he is a man of culture and intellect. 
He can be reasoned with and convinced. 
During his leisure moments, he _ keeps 
apace with current events and worthwhile 
topics by reading the daily mewspaper. 
With his habit of initiative and quick 
imagination, Mr. Wealthy seeks personality 
in all his belongings. He realizes that a 
dependable watch adds much to his per- 
sonal efficiency and he wears one—a good 
one! His keen business intuition makes 
him respect the investment appeal of dia- 
monds. 

And as for clothes! Mr. Wealthy spends 
many millions of dollars a year in mascu- 
line adornment. The smartest courturieres 
cater to his fashionable wardrobe. 

During business hours he may be seen 
garbed in immaculate attire, at night he 
displays the most authentic style of formal 
evening dress, and on hey-days and holi- 
days, he is a figure on the boulevard in his 
walking suit. Mr. Wealthy understands 
only too well how much an imposing ap- 
pearance means to him in the conduct of 
his affairs. Of course, he wears jewelry to 
suit each occasion, and his wife exercises 


her good taste in selecting those pieces that 
will harmonize with her gowns and frocks. 

Mr. I. M. Wealthy’s accumulated riches 
have earned for him the cherished position 
of a society leader. He is conspicuous in 
every public movement—aristocracy  fol- 
lows his ‘dictates—he occupies the highest 
station in the business life of his town~ 
HE IS YOUR PROSPECT! 

To him a “copy” appeal must be directed 
that will embrace all of his inherent char- 
acteristics. It must express that sense of 
power in affairs which is so dominant in 
his “make-up.” It must be dignified, dis- 
tinctive and carry with it conviction and 
sincerity. It must obviously be well com- 
posed and invoke his appreciation and 
sense of beauty, elegance and refinement. 
Mr. Wealthy must be reminded of every 
decree of Fashion with regard to the wear- 
ing of jewelry. His fastidious palate must 
be tickled. 

Your advertising should be placed in the 
daily newspapers, the theatre programmes 
and in the better class of incidental media 
that are published from time to time in 
connection with big civic or social events, 
It should present an artistic appearance, 
A high class of merchandise should be 
featured in your advertising — opera 
watches, pearls, diamonds, and _ other 
precious gems; wrist watches, La Vallieres, 
full dress sets, walking sticks, opera glasses 
and _ sterling silverware—all should be 
brought to Mr. Wealthy’s attention. Oh, 
yes, he has the income, all right—the store 
making a bid for his patronage can only 
make an inroad into it by studying his 
whims, foibles and desires. 

But Mr. Wealthy has a younger brother, 
Mr. Masses, who although in more modest 
circumstances than his opulent kinsman, is 
in some respects more powerful and his 
custom is just as much to be sought. He 
does not spend as extravagantly, but buys 
more often. His place is in the factories, 
on the great railroads, and in the smaller 
shops. The street cars convey him each 
day to and from his working place. He 
likes the “movies” and is a devotee of base- 
ball and other outdoor sports. 

But, unfortunately, his standard of in- 
telligence is not as elevated as is that of 
Mr. Wealthy. He, too, reads the news- 
papers, but not in such a thorough manner 
as his brother. He harbors a splendid 
community spirit and appreciates any rec- 
ognition given to him and his family. His 
clothes are far less pretentious than those 
of Mr. Wealthy. During the day he wears 
his overalls and jumper—after working 
hours he dresses in a simple manner, but 
in good taste. At times he has been known 
to imitate the fashion tendencies of his 
brother. 

Mr. Masses is a mighty popular young 
fellow. He ably assists Wealthy in every 
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big undertaking. He is practical and 
courageous, and is often called upon to 
yoice his opinion with regard to public 
issues. He demands good value for his 
expenditures and is loyal to those that 
treat him well. He’s a chap worth going 
after—Mr. Masses, YOUR PROSPECT! 

And again, the most logical medium 
through which to approach him is the 
daily mewspaper—especially an _ evening 
paper which can be read at the close of 
the day’s work—when he has the time and 
inclination to read it leisurely. From all 
other forms of advertising, newspaper ad- 








vertising is different—subtly, powerfully 
different. 
It is associated as close as_ the 


column rule itself with the freshest of 
new live things—active, virile news, the 
crisp happenings in Mr. Masses’ every-day 
life. He is on intimate terms with the 
newspaper because the newspaper is on in- 
timate terms with him! 

Street-car advertising should also de- 
liver your message to Mr. Masses. He 
spends a great deal of time each day oa 
this form of transit, and the bright colored 
cards attract and hold his interest. Your 
“copy,” however, must be forceful and t) 
the point—too much reading matter will be 
disregarded. Motion picture and bill-board 
advertising should also be given considera- 
tion when going after Mr. Masses’ trade. 

The “copy appeal” must be of a vigorous, 
personal and impressive construction. Ac- 
curate illustrations are conducive to his 
“favorable attention,’ as Mr. Masses in- 
variably assumes a “Missouri” attitude and 
must be shown. He has confidence in a 
“ouaranteed” article and one that is well- 
* advertised and universally known. Bold 
“sothic’ and “italics” are his preferred 
styles of type, and the exclamation point 
has an instant appeal. 

Railroad watches, moderate priced dia- 
mond rings, vari-colored birthstones, signet 
rings, wrist watches, cuff buttons, and 
silverware should constitute a nucleus for 
an approach towards his patronage. 

Mr. Wealthy and his younger brother 
are simply personifications, representing the 
two great trade distinctions—the Classes 
and the Masses. 

It is for you to distinguish to 
which of the two your “copy” appeal 
should be directed, and then, to study their 
characteristics and mould your advertising 
accordingly. It is a waste of effort and 
money to try to sell the banker a big, 
cumbersome timekeeper or the shoe-maker’s 
wife a string of pearls. Why should you 
talk to the people of Fifth Ave. in the 
lingo of the Bowery or Ghetto? Why 
shouldn’t you get down when you talk to 
Fifth Ave. to the language that its people 
know, the particular phraseology they use? 


A man who writes makes his own audience, . 


and if he does not understand the audience 
that he wants to reach he will not reach it, 
whether he have ten million circulation or 
not and whether he uses the best media 
that his city provides or not. Make your 


“copy” fit your audience—that’s the func- 
tion and duty of the real advertiser who 
Strives for more and better business ! 
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EWELRY advertising must necessarily 

be very strong at the present time to 

get under the guard of the prospective 

customer who is armored against unneces- 

sary expenditures. He is strongly forti- 

fied in the trench of thrift. “Save and 
sacrifice” is his battle cry. 


The best method of attack is by a safe 
and same propaganda. Let the advertise- 
ments appeal to the best instincts of the 
race. Suggest the soundness of the con- 
tinuation of the national business, but do 
not force it upon the notice. 


The advertising of the jeweler may now 
more than at, any past time play up the 
necessity plea. Nine-tenths of his stock 
may be classed as necessary, and it is 
surely no crime against the nation to have 
our needs put up in beautiful form. 


Perhaps one of the best methods to over- 
come the false economy idea and to turn 
the customer’s eyes towards the real 
thrift is by continued advertising. The 
insistent word will be more effective than 
the intermittent. 


“Quality” as a consistent part of thrift 
should be amplified in the May advertis- 
ing. This should not be brought out as a 
“profit” purchase but as a “thrift” purchase. 
It is thrifty to purchase the best quality. 

The argument is one of the best kinds 
of ammunition with which to assail the 
enemy of thrift—false economy. 

An enthusiastic plea for thrift by the 
purchase of the better grades of mer- 
chandise will appeal strongly to those who 
are able to make purchases, and those are 
the customers the jeweler wants. 

Nothing will be gained by finding fault 
with business, with the pleas of the food 
conservation department or any other de- 
partment of the government. These are 
but doing their duty—a necessary duty. 
If their pleas appear to be against the good 
of the jeweler’s business it will be found 
that it is a necessity that causes this. It 
will also be found that there is no appeal 
made with the end in view of interfering 
with the jeweler’s business. 

Talking war will get us nowhere on 
the road to prosperity. We must realize 
that there is a war and that we are in it. 
We must be prepared to sacrifice if neces- 
sary for we are in it. We must be pre- 
pared to do our bit by helping the policy 
of thrift for we are in the war ourselves. 

In spite of high taxes, Liberty loans, 
thrift stamps and war saving certificates 
the public as a whole have more money to 
spend today than ever. The consistent and 
insistent advertiser will get his share. May 
advertising will bring May sales. 

Besides the thrift idea which should 
accompany all quality advertising the 
jeweler should not forget the actual mer- 
chandise being featured. 

What is the article’s main point of ex- 
cellence? Is it its value? Is it its price? 
Is it its beauty? Is it its usefulness? 
What is its main point of excellence? The 
customer will want to know. 

If it is a piece of cut-glass you are 
offering as suitable for a gift to the com- 
ing June bride two things are to be empha- 
sised now if the advertisement is to appeal, 
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The giving of a gift is to be assumed. In 
no way hint at the possibility that on ac- 
count of the times that it may not be given. 

The gift of quality is one of the im- 
portant things to emphasize, beauty is an- 


other. These must be brought out care- 
fully. The former by suggestion the latter 
by actual statements as to the beauty of the 
design, the cutting, its luster, etc. 

Every jeweler knows what lines to ad- 
vertise in any month. May is a month of 
preparation for the June wedding. The 
jeweler will advertise so as to lead up to 
that event. In fact, so many of the 
weddings take place at the beginning of 
the month that his advertising during May 
must be largely of gifts for the June bride. 

May especially should see the necessary 
advertising to the groom. He has certain 
duties to perform towards his bride and 
his groomsman. The jeweler fails very 
often to take cognizance of this fact in 
his advertisements. These (un)happy 
mortals are glad to be informed as to the 
proper mode of procedure, for some are 
not given much to society, especially so- 
cieties’ formal functions. They are busi- 
ness men and must depend largely upon 
their friends for advice. Why should the 
jeweler fail to advertise to this class of 
jewelry purchasers and do the advising him- 
self? 

May’s birthstone, the emerald should be 
featured extensively. The emerald is a 
beautiful stone and liked by most all per- 
sons, which cannot be said about all birth 
stones. The most should be made of this 
love for the stone that symbolizes love. 

There can be no harm in giving the ad- 
vertising of the birthstone of any month a 
human interest setting. For instance, the 
emerald, the fifth in rank of the precious 
stones has played a large part in the mys- 
ticism of the ancients. It was valued for 
its remedial effects. It was considered an 
antidote for evil effects of different kinds. 
It was considered by some as efficacious in 
the restoration of the sight, as an aid to 
the memory, productive of eloquence and a 
sure means of assisting in securing wealth. 

These points may be made to give in- 
terest to the stone but should not be used 
to strengthen the supersititions of the 
public. The jeweler who has a high grade 
stationery department should advertise his 
wedding invitations this month to catch 
the business resulting from the coming 
June weddings. 

Window displays of the particular line 
featured as well as newspaper advertise- 
ments should be used to give publicity to 
the stationery department. Engagement 
announcements may be followed up by the 
jeweler’s personal announcements of this 
department. Samples of the work done 
may be sent to many customers with good 
results, although samples are costly. Yet 
the sample of the paper and the quality of 
the engraving may be the deciding point 
in getting the order. 

How about trying to popularize some 
particular department of the jewelry busi- 
ness? Will it pay you to be known as the 
best diamond merchant in the city? Will 
it pay you to be known as the best optician 
or optometrist? Will it pay you to get a 
reputation as one of the best authorities 





(Continued on page 137.) 
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An Improved Clock Striking Mechanism 





a 








T is claimed by its inventor, Morris Dow- 
lin, Henniker, N. H., that any clock pro- 
vided with this mechanism will sound hours 
and fractions of hours; that is, the quar- 
ters in distinct and definite tones, indicat- 
ing the correct time of the day or night. 
It is also claimed to have few and simple 
parts adapted for use in connection with 
any suitable make or model of clock. In 
order to produce the desired result use is 
made of two sounding materials of dif- 
ferent pitch or tone, such as a bell and 
gong and two flywheels or governors of 
different power controlling the striking 
mechanisms of the bell and gong. The 
flywheels are controlled by a count wheel 
or rack and snail such that when one re- 
volves the hours are struck only and 
when the two flywheels are set going or 
in action the preceding hour is made to 
strike quickly. As soon as this has 
stopped the second flywheel commences 
and the quarters are struck, or any part 
of an hour that the mechanism may be 
adjusted to. 


The following diagrams will show just 
how this is obtained, the numerals in each 
denoting the same_ respective parts. 
Fig. 1 is a sectional front elevation of 
the clock striking mechanism as applied 
with the time train omitted. Fig. 2 is a 
rear elevation of the shifiting mechanism 
for the slow flywheel or governor. Fig. 
3 is a sectional rear elevation of the clock 
striking mechanism as applied, also with the 
time train omitted. Fig. 4 is a cross sec- 
tion of the same on the line 5—5 of Fig. 
3, and Fig. 5 is a perspective view of the 
cam on the hour shaft for moving one of 
the flywheels out of action. 


The going train is of the usual con- 
struction and drives the hour arbor, 16. 
The striking train is also apparently of 
the usual type, but having the following 
modifications: The striking train con- 
trols the two sounders, the bell and gong, 
also controlling the two hammers, one of 
which strikes the bell and the other the 
gong, as may be easily seen by referring to 
the drawings. 


It may be arranged so that the hours 
are struck on the gong and the half 
hours on the bell. In this particular case 
the inventor has it just arranged for the 


full hour and the half hour, but he does 
not limit himself to this particular ar- 
rangement as other fractions of an hour 
may be sounded. The striking train is 
provided with a count wheel, 25, having 
two adjoining sets of notches, 26, for 
each hour. The notches are adapted so 
that they may be engaged by a counting 




















Fics. 1 AND 2. 
(Top view, Fig. 1.) 


arm, 27, having its arbor, 28, pivoted in 
the plate, 10. On the arbor is secured 
a locking arm, 29, controlling the striking 
wheel, 30 (see Fig. 1), having pins, 31, 
adapted to engage an arm, 32, forming an 
extension of the hammer, 20, to actuate 
the latter. The arbor is also provided 
with a stop arm, 35, adapted to engage 
a stop pin, 36, on a wheel, 37, in mesh 
or gear at all times with a pinion, 38, at- 
tached to the arbor, 39, carrying the fly- 
wheel,. 40. The second flywheel, of a 
larger size than the other, is mounted on 
an arbor, 42, carrying a pinion, 43, adapt- 


ed to move into and out of gear with 
the wheel, 37. One end of this arbor is 
pivoted on the front plate of the move- 
ment, while the other end of the arbor 
is pivoted on an arm, 45 (see Fig. 2), 
which latter is pivoted at 46 on the rear 
plate of the movement. 

The arm, 45, is pressed on by a spring, 
47, and its swinging movement is guided 
by a bar or guideway, 48, attached to the 
plate. The arm is also provided with an 
extension arm, 50, engaged by one end 
of a lever, 51, centered at 52 on the plate 
and pivoted connection made at its other 
end by a link, 53, with an arm, 54, cen- 
tered at 55 on the plate, as shown in 
Figs. 1 and 3. The arm is adapted to be 
engaged by an arm, 56, secured to or 




















Fie. 3. 


forming part of the hour arbor, 16, to 
impart a swinging motion to the arm, 54, 
at the half hour, whereby the link, 53, 
imparts a similar motion to the lever, 51, 
which also imparts a similar motion to 
the arm, 45 (see Fig. 2), and thus lifts the 
pinion, 43, out of gear with the wheel, 37. 
It is understood that when this takes 
place the hammer, 20, is actuated at an 
increased speed, as the wheel, 37, is then 
only governed in its speed by the fly- 
wheel, 40, while the other flywheel is in- 
active for the time being. It must also 
be understood that when the full hour is 
struck both flywheels are in operation, 
and consequently the hour hammer 
sounds the gong slowly in contradistinc- 
tion to the fast striking movement at-the 
half hour. Owing to the double set of 


notches in the count wheel the strokes of 
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The luminous dial offers interesting possibilities for 
jewelers everywhere. 
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Luma is rendering important war-service to our 
Government and our Allies. 


Its use now in connection with the great fleets of 
aircraft enables the aviator to see clearly the dials of 
all instruments where the exposure of light of other 
character would instantly invite a hail of enemy 
shells. 


Its service in connection with the navy makes it pos- 
sible for the mariner on the bridge to check his 
bearings without danger of attracting the attention 
of submarines. 


Applied to rifle and machine gun sights Luma makes 
night warfare more effective, and on the dials of 
wrist watches it renders an important service to the 
soldier in the trench or on sentry duty. 


‘Long life and great luminosity make LUMA espe- 
cially suitable for this important war service, and 
for many uses in civil life. 


Jewelers and manufacturers of luminous dials are 
invited to write for full information. 








Write for particulars. 


| Radium Chemical Co. 


GENERAL OFFICES € LABORATORIES: PITTSBURGH, PA.-- NEW YORK OFFICE: ASTOR TRUST BUILDING 




























Absolute Proof 


If there was ever any doubt in your mind as to the 
superiority of 


FULCRUM OIL 


as a lubricant for Watches, Clocks 
and Chronometers, you should now 
be convinced. 


The War Department 


wanted an oil for intricate mechan- 
isms that would not gum, that 
would not evaporate, that was free 
from acids and that would lubri- 
cate at 40 degrees below zero. 
After exhaustive tests, they se- 
lected FULCRUM OIL—just the 
same kind that you may buy from 
every material jobber. 

This proof by the highest authori- 
ties in the world ought to convince you that “If you 
are not using Fulcrum Oils, you are not using the 


BEST oils.” 






















Watch and Clock Oil Chronometer Oil 
40c.a bottle. $4.35 a dozen 50c. a bottle 


FULCRUM OIL COMPANY =<°c°s:. 
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THE ABOVE DESIGN PRODUCED WITH 
OUR MATERIAL 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 


SETTING MAKERS 


EST. 1865 
18 CRAWFORD ST. NEWARK, N. J. 
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the hour hammer for the full hour are the 
same as the strokes for the half hour, 
only in the latter case the strokes are in 
rapid succession, while ¢he full hour 
strokes are comparatively slow. 

The half-hour hammer has its arbor, 
60, provided with an arm, 61, extending 
on one side of the arbor, 16, opposite the 
one on which the arm, 54, is located. The 


arm, 61, is adapted to be engaged by the | 


arm, 56, and is provided on its free end 
with a transversely extending pin, 62, en- 
gaged by an arm, 63, depending from an 















—_—_—_—_—_—— --— 
WALAABAY e 
‘ 


ree 
La] 




















73 6 








\Ft27 








Sy 


HI 


A 











y) 
4 
3) — aan 
4 —————_— — —  ______3______, 
7 
a 66" 
167 
| ies 
4 
o 
y 10 
; 


ro 5 





eR 
' 
' 

















' — 
@® .WBAS BRAALAAA 
‘ / 


"av 
j 
SWANS AASNANANSA 
° ° 


SY 





- 
1 


Fic. 4. 


arbor, 64. The arm, 63, is provided at its 
free end with an angular lug, 65 (see Fig. 
4), adapted to be engaged by a double 
armed cam, 66, attached to the hour 
arbor. The arm, 63, forms part of the 
stop arm, 67, adapted to engage the pin, 
36. The arbor, 64, carries a lifting arm, 
68, engaging the counting arm, 27, to lift 
the latter out of engagement with the 
count wheel at every full hour and each 
half hour, owing to the two-armed cam, 
66, employed for that purpose. The 
arbors 24, 60, 28 and 64 are pressed on by 
suitable springs, 70, 71, 72 and 73, respec- 
tively. By this arrangement, as just de- 
scribed, the half hour is sounded by the 
arm, 21, or hour hammer, on the bell prior 
to the full hour being repeated by the 
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hammer, 20, striking the gong. Although 
the drawings show an American move- 
ment of cheap construction, the inventor 
claims that this mechanism may be ap- 
plied to any type of clock desired. 

It appears, then, that with this arrange- 
ment it will be unnecessary to look at a 
clock equipped with this mechanism when 
the half hour or part of an hour is struck, 
as the full hours are struck every time 
with the half hour. It seems very simple 


THE HOROLOGICAL REVIEW 


and has taken longer to describe than it 
would by just intelligently studying the 
diagrams. 





Reforms in Time-Keeping 





We are living in an age of revolutions; 

the strongholds of conservatism have 
been broken down, and in all spheres of hu- 
man activity novelties are the order of the 
day. In the matter of time-keeping several 
interesting innovations are now either on 
trial or under consideration. 

1. The so-called daylight saving plan, 
which was an object of ridicule a few years 
ago, is now in operation over the greater 
part of the civilized world. : 

2. The standard time zones of the United 
States have at last, by the terms of the 
daylight saving law, been given federal 
recognition, and the Interstate Commerce 
Commission has been instructed to delimit 
them. These zones were originally adopt- 
ed by the railways, and have been legalized 
by some of the State Legislatures, but not 
previously by the Federal Government. 

3. A movement on foot in New Zealand 
to bring the standard time of that colony 
into conformity with the system founded 
on the meridian of Greenwich will probably 
be taken up in the other colonies and coun- 
tries where, as in New Zealand, standard 
time now differs by half-hours from the 
regular hour zones. New Zealand time is 
now 11% hours faster than Greenwich time, 
and the proposal is to make it 12 hours 
faster. Similar reforms are needed in India, 
Burma, South Australia, Nigeria, British 
East Africa, Venezuela, Hawaii, Samoa and 
Guam. 

4. The use of standard time at sea is on 
the point of supplanting the present hetero- 
geneous system of shipboard time. This re- 
form has already been put in operation in 
the French and Italian navies. 

5. A proposal to change the beginning 
of the astronomical day from noon to mid- 
night, in order to conform to the civil day, 
is being discussed by the astronomical so- 
cieties and authorities of Great Britain and 
America. 

6.- A similar change in the nautical day 
was recommended by the British conferees 
above mentioned. 

7. The plan of numbering the hours of 
the civil day from 0 to 23, thus abolishing 
A. M. and P. M., continue to make progress. 
The latest country to adhere to this plan 
for official purposes is Greece, while a 
strong movement in favor of it is reported 
from Switzerland. 

All of these reforms except the first are 
steps in the direction of consistency and 
uniformity, and are logical results of im- 
proved methods of communication between 
and within nations. Parochial systems of 
time keeping no longer serve the needs of 
humanity. Even the mariner in midocean 
no longer has any excuse for keeping time 
by the sun, now that wireless has brought 
him into constant connection with terra 
firma. 

The future may witness even more sweep- 
ing reforms. For many practical purposes it 
would be an advantage to use the mean 
solar time of Greenwich throughout the 
world. At present, when we read in the 


newspapers that some distant event. has 
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occurred or will occur at a certain time, 
we must perform mental calculation to de- 
termine the hour and often also the date of 
its occurrence according to our own clocks 
and calendars—truly a paradoxical situa- 
tion in an age when the telegraph is sup- 
posed to have annihilated space.—Sctenttfic 
American. 





“Why Detract from the Ancient Glory 
of the Jeweler?” 





New York, May 8, 1918. 
Editor, THE JEWELERS’ CIRCULAR: 


oo T is an old story that owing to the 

scarcity of platinum vigorous but vain 
attempts have been made to find suitable 
substitutes. Platinum has certain proper- 
ties which make it peculiarly adapted to 
jewelry working and no other metal thus 
far discovered has such properties. In a 
recent issue of a foreign contemporary ap- 
peared an article entitled “S-——” as a 
Substitute for Platinum.” The author, who, 
by the way, is interested in the manufacture 
of this metal, which is made in the west, 
among other things said: ‘In many cases 
o ’ may be substituted to great ad- 
vantage for platinum in jewelry. It is al- 
most of the same color, possesses a higher 
luster and retains this luster very much 
better than platinum since it is so hard that 
it is not scratched or abraded by ordinary 
use. While not nearly so pliable as plati- 
num, it may be worked into many forms of 
jewelry without special difficulty.’ 


““S—,’ by the way, has been used 
primarily for cutting tools. It is reputed to 
be harder and tougher than steel and not 
to lose its temper even at a bright red heat. 
It is claimed, moreover, that it will resist 
oxidization or tarnishing better than any 
known metal except gold and metals of the 
platinum group. For machine tools this 
metal may be very serviceable but for 
jewelry settings it would be _ ridiculous. 
Imagine setting beautiful blue diamonds in 
a metal alloy used chiefly for making ma- 
chine tools and tools for shrapnel and high 
explosive shells, a bar of which metal 234 
inches in length may be bought for 28 
cents. Wouldn’t this bring us back to the 
barbaric days when the crudest kind of 
personal adornment, without intrinsic value 
was worn’? In other words, we would ret- 
rograde from precious metal workers to 
mere blacksmiths. 

“A booklet advertising this metal, which is 
going to solve all problems of the platinum 
worker, now that the Government has com- 
mandeered platinum, states that it is com- 
posed of cobalt, chromium and other semi- 


rare metals (whatever they are). 

“A well known manufacturing jeweler, 
who read the article in the above mentioned 
exchange and who is thoroughly familiar 
with ‘S , an excellent platinum worker 
and metallurgist, recently said: ‘By looking 
over the “S ” price list one will gasp 
at the author’s proposition to use it in the 
arts of jewelry. Why not dump a ton or 
two of it on the corner of Maiden Lane and 
Broadway and whenever a manufacturer of 
diamond mountings is in need of metal he 
hasn’t far to go to chop off a piece without 
obligating himself to a refiner for getting 
credit.’ ” T. R, D. 
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A Prophecy 


ee five years 90% of all time-pieces 
will be treated with a radium self- 
luminous compound and become 24-hour ser- 
vants instead of “dependents of light.” The true 
Radium Luminous Material (our exclusive product) 
does just that and keeps on doing it for years. 


The largest watch manufacturer of the United 
States has recognized R L M as the one supe- 
rior self-luminous compound and uses it to 
the exclusion of all others. 


So do many other prominent watch and clock 
makers. 


Do you? 


Radium Luminous Material Corporation 


Plants: 


Orange, N. J. 
Boonton, N. J. 


55 Liberty St. 
New York City 


Mines: Colorado, Utah Sees uve 
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ee ACCURACY 


, GEORGE M. BAKER 


GOLD, SILVER AND PLATINUM REFINERS 
91 Page St., Providence, R. I. 


% Our Modern Methods 
ear Greatest &% 
Results S 

30 Years’ 
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GALLERIES OF GOLD 


Made with Dies That Are Precise 


And Kept So, Assures Accurate Patterns and That Snappy Look 
Which Worn-Out Dies Fail To Produce. 


We Have White, Green and Yellow Golds Which Will Satisfy the 


Discriminating. 
AMERICAN PLATINUM WORKS 


225-231 New Jersey Railroad Ave., Newark, N. J. 
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New York Office, Charles Engelhard, 30 Church St. 

















NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 














“LL. &S. GOLD ALLOYS” 


Yellow, red, green and white 


18 Karat 
White Gold Alloy 


Platinum, Gold and Silver Solders 
L. LEBER & SON, 149 N.J.R.R. Ave., Newark, N. J. 
































NOW READY 


Supplement to our Catalogue 


Containing the very latest and principal 
Tools, Materials and Supplies. Sent FREE 


upon application to the legitimate trade. 


SWARTCHILD & COMPANY 


World’s Largest Jewelers’ Supply House 
29 E. Madison St., Chicago, III. 
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fin Which Is Contained a List of the Latest 














Patents Granted by the United States 
and Great Britain. The United States 
Patents That Have Expired and the 
Registered Trade- Marks. ] 
UNITED STATES PATENTS. 
issue of April 23, 1918. 

1,263,539. ADJUSTABLE JEWEL OR GEM 

_. SET. Frep N. Epre, Manistee, Mich. Filed 


Oct. 30, 1916. Serial 128,596. 

In an article of jewelry a member having guides 
on the rear face thereof, a U-shaped wire device 
having the legs thereof inserted through said 
said 
a second 


guides and projecting beyond said member, 
from 


legs being bent away each other, 








member having its front face in the same plane 
as the front face of the first member, and also 
provided with guides on its rear face adapted to 
receive said legs whereby said second member may 
be adjusted toward or away from the first mem- 
ber, and frictionally retained in any position to 
which it may be adjusted, and ears turned for- 
wardly from the opposed ends of said members, 
substantially as described. 


1,263,629. JEWELER’S TESTING CASE. Ray- 
mMoND D. Vercter, Los Angeles, Cal. Filed 
July 18, 1917. Serial 181,396. 


A case of the character described, comprising a 


bocy having a transverse partition therein to form 
compartments, 


independent one of which is 





adapted to receive bottles, and a lid having a 
board-like section for closing one compartment 
and also having a crowning cap to cover the bot- 
tles of the other compartment, said section and 
cap Moving as a rigid unit, and the cap, when the 
lid is moved back, serving as a support therefor, 
and enabling the board-like section of the lid to be 
used as a table. 

1,263,808. LEVER SELF-FILLER FOUNTAIN 





PEN. 
1918. 


Filed Jan, 2, 


Tacos Satz, New York. 
Serial 209,837. . 
A fountan pen comprising a casing provided 
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with a longitudinal slot and compressible ink DESIGNS 
reservoir, a pressure bar, a slotted resilient bar 51,981. FINGER RING OR SIMILAR ARTI- 


connected to said pressure bar, and a lever ful- 
crumed to said resilient bar operable through the 
slot in the resilient bar to engage the pressure 
bar, the lever in inoperative position lying flat 
against the pressure bar, and in operative position 
lying at substantially right angles to its inopera- 
tive position, and the movement from inoperative 
to operative position causing the lever to engage 
and slightly depress said reservoir. 


1,263,936. SPIRAL HAT PIN. CHARLES Ezra 
RomeouGH, Windsor, Ontario, Canada. Filed 
Oct. 12, 1917. Serial 196,260. 

A hat pin for ladies’ hats comprising a vertical 
shank, the upper aid lower ends of the shank 
provided with cone shaved coils, the terminal of 
the lower coil terminating into a point, the lower 
coi! at the point of its conjuction with the lower 


_“ s ? 


SS, en 


} 
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end of the shank forming a horizontally disposed 
shoulder, concavo-convex plates secured to the ex- 
terior and interior of the hat rotatably receiving 
the vertical shank, the upper coil at the point of 
its conjunction with, the upper end of the shank 
forming a_ substantially horizontally disposed 
shank, a manipulating member secured to the 
upper end of the upper coil and facilitating the 
rotation of the spirals and disengagement from 
the hair, said shoulders formed by the coils en- 
gaging the plates to prevent and limit vertical 
and lateral movement of the shank with relation 
to the hat and plates. 


1,264,082. WATCH HOLDER. Ricuarp EpwIN 
Jones, Troy, Ala. Filed Aug. 28, 1916. Serial 
117,286. 

The combination with a watch, of a casing 
therefor comprising a pair of hingedly connected 
casing sections, between which said watch is re- 





ceived, a stem slidably mounted in one end of 
one of said casing sections yieldably held in en- 
gagement with the winding stem on the watch, 
and an inclined lip at the other end of said casing. 
1,264,103. CUFF BUTTON. Whittiam J. Mc- 
CLeLtLan, Chartley, Mass. Filed Feb. 4, 1918. 
Serial 215,240. 
A separable button comprising two members, 
each having two spaced-apart heads, means in one 
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member whereby its head may be relatively ad- 


justed to enlarge the space between them, and a 
connector for separably joining both members. 


CLE. Datrtas F. Green, Fort Wayne, Ind. 





Filed Feb 14, 1918. 
patent 14 years. 


Serial 217,246. Term of 





51,9885. WATCH CHARM OR SIMILAR ARTI. 
CLE. Henry C. Karpen, Brooklyn, N, Y. 
Filed Nov. 5, 1917. Serial 200,448. Term of 
patent 14 years. 








May-July Advertising 





(Continued from page 129.) 








on antiques? Isn’t there some one thing 
you like best about your business that you 
would love to specialize in? Surely you 
can answer “yes” to one of these questions? 

Just think how easy it would be five 
years hence to have the best business in 
some one of your lines. Wouldn’t it help 
the rest of your business? It would. 

Why not start now to build up such a 
business? It cannot be done easily. It will 
require effort. 

The advertising must be of a kind that 
will add to the prestige of the jeweler him- 
self, of the store he manages and of the 
department he wishes to popularize or the 
line in which he wishes to specialize. 

Advertise so that the public will come 
to believe that that is the store to pur- 
chase that line in. If the merchant wishes 
to build up a business in antiques he will 
have to know antiques, to have antiques 
and be willing to “crony” with those who 
desire to purchase antiques. 

If the jeweler wishes to become the 
diamond specialist he must have a large 
stock of diamonds and have connections 
whereby he can get diamonds when dia- 
monds are wanted that his stock does not 
contain. 

Persistent advertising is necessary. A 
jeweler has gone a long way towards be- 
coming a specialist in the eyes of the pub- 
lic after he has advertised for a year that 
he is, in fact, a specialist. The repetition of 
the statement will have done this for him. 

This will require planning ahead a great 
deal. Every advertisement should’ be 
timed to add to his reputation and prestige 
as a specialist, but but this does not mean 
that he must advertise only this line of 
goods. It does mean that he will have to 
advertise it more extensively than any 
other line, of course, because that is what 
builds prestige. He will have to keep the 
other lines within a certain restricted line 
and keep the specialized line always at the 
top. 
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DON’T FORGET THAT TIME WILL CONVINCE ANY 
USER OF LEIMAN BROS. POLISHING DUST COLLEC- 


TING OUTFIT THAT THEY HAVE 
ERE A SLL ES IER DTE EH 


been throwing money away every day 
that they have done without it—a little 
pile of polishing dust contains much value 
—— coe —more than you think. That’s why the 

use of these machines is spreading so rapidly all 


over the world. The size of yous shop or the amount of work you are doing 
makes no difference. Your gold dust savings are always in proportion, and you have a 
neat, clean shop. You'll be proud of it, too—don’t forget that. 


caracoc MEIM AN BROS. “new york. 



































JUPITER RADIO CO.” * sitturscronns of 


Radium Luminous Dials and Hands of All Sizes and All Makes 











Stick the paper ring on the dial of your watch and it becomes radiolited. 


Price per dozen sets dial and hands $6.00 


Our capacity is 5,000 dials and hands per day. No order too large; none too small. We are doing work for the larg- 
est jobbers and importers in New York. 


JUPITER RADIO CO., 30 E. 14th St., New York 














Leading Manufacturers Now Send to Us 


and Are Well Satisfied 


SWEEP SMELTERS, 


BIRMINGHAM, ENG. 
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TRADE CONDITIONS. 


With the close of the third Liberty Loan drive 
in the city the jewelry business has picked up 
considerably. There had been a slight falling off 
in sales of jewelry during the campaign, which 
was expected, but the fact that the city made a 
most excellent record in the sale of the bonds 
has proven the fact that there is plenty of money 
in the city, and that the falling off in business 
duing the drive was only temporary. A ‘number 
of conventions held in the city in the past two 
or three weeks has helped business. The Southern 
Wholesale Grocers’ Association has just closed a 
three-day convention, which brought a number of 
people from all over the south, and naturally 
brought some business to the retail stores. The 
Spring commencement season will soon be here 
and should mean more trade for the jewelers. 


George P. Kendrick, of William Ken- 
drick’s Sons, has recently returned to the 
city frm New York and the east, having 
been away for the past three or four weeks. 

The following representatives of eastern 
houses were in Louisville recently, A. E. J. 
Winter, of Krementz & Co., Newark, 
N. J.; W. R. Berth, William B. Dur- 
gin Co. New York; Thos. J. Teirney, 
Charles T. Dougherty Co.; Mr. Hassen- 
plug, Aikin-Lambert Co., New York; Ern- 
, est A. Rose, Weigle & Rose Co., Newark, 
N. J.; S. J. Kassen, the Wm. Kinscherf 
Co. New York; George W. Beardsley, of 
Allsopp & Allsopp, Newark, N. J.; J. J. 
Sideman, of Dominick & Haff, New York 
and J. A. Downs, of Larter & Sons, New 
York. 

A number of the Louisville jewelers have 
taken quite an interest in the base ball team 
this year and have offered awards to be 
given to the players on the team. Matt 
Irion & Sons, offered a pair of solid gold 
cuff buttons to the first player of either 
team making a home run on the opening 
day, May 8, but was not called on to give 
it, in view of the fact that there were no 
home runs made at the opening game. 
William L. Hall, of James K. Lemon & 
Sons, has announced that his firm will pre- 
sent each Louisville player who makes a 
home run at the ball park in Louisville this 
season with a $5 war savings certificate. 
There were 11 home runs made by the 
Louisville players on the home lot last year. 











Canada Notes. 


Joseph Ruel & Frere are registered at 
Quebec. 

M. W. Attwood & Son, Hamilton, are 
selling out. 

Carl Christianson, of Strathmore, 
Ala., has disposed of his business. 

P. M. Beandoin & Co., opticians and 
jewelers, Montreal, have dissolved part- 
nership. 

The stock of A. Kleiser & Co., dealers 
in jeweler’s supplies, Toronto, is ad- 
vertised for sale. 

J. H. L. Hebert and David J. Rubin, 
opticians of Montreal have begun busi- 
ness under the style of J. H. L. Hebert 
& Co. 

The silversmiths and electroplaters of 
Toronto encouraged by the success of 
the jewelry workers in securing better 
conditions from their employers are or- 
ganizing a union. 





THE JEWELERS’ 


Out-of-town buyers calling on the 
Toronto trade recently included E. D. 
McLaren, Hamilton; R. Strachan, Fort 
William; J. C. Diggins, Hamilton; W. H. 
Foster, Brampton; W. F. Tyndall, Al- 
liston; V. T. Watson, Newmarket; D. F. 
Dale, Harriston; J. Fark, Bradford; J. 
R. Bentley, Port Perry; and G. V. 
Counter, Simcoe, all Ontario, and R. M. 
Todd, Vancouver, B. C. 

Robert M. Stewart, of the Dominion 
Observatory, Ottawa, has been appointed 
assistant chief astronomer. He was a 
distinguished student of mathematics and 
physics at Toronto University and took 
the degree of M.A. in 1903, joining the 
staff of the observatory shortly after- 
wards. He accomplished the installation 
of a system of clocks for keeping ac- 
curate time and distributing it through 
the Government buildings which has been 
highly successful in its operations. 












arte 40 all pb 
dang r ae eee ee pie 

R. D. Querte of A. B. Griswold & Co. 
Ltd. and Raphael Romerez of the William 
Frantz establishment returned recently from 
a trip to Mexico. 

Herbert Cobb, who has been known to 
the jewelry trade for 40 years, was in New 
Orleans recently enjoying the pleasures 
offered by the city. He is enjoying a long 
vacation. 

Among the visitors in New Orleans 
recently were C. L. Partin, Meridian, Miss. ; 
L. L. Parker, Tolertown, Miss.; M. Hainer, 
McComb City, Miss.; Philip Welsh, Crystal 
Springs, Miss.; E. Waldneier, Gulfport, 
Miss. 

With three life size figures of Columbia 
as a background the Coleman E. Adler 
store was especially decorated for the 
Liberty Loan and War Stamp campaign. 
One of the figures held war stamps, an- 
other thrift stamps and the largest bore a 
Liberty bond. The sales force of the Adler 
establishment, each wearing a big W. S. S. 
button, was active in selling stamps. 

David Pailet, proprietor of a loan and 
jewelry establishment at 449 S. Rampart 
St., recently rendered valuable aid to the 
police by capturing a negro thief. A negro 
brought a watch into the store to be pawned. 
Mr. Pailet believing the negro was a thief 
grabbed and held him until the police came. 
The watch was identified as one stolen from 
the residence of Joseph Midlo, 1824 Terp- 
sichore St. 

Theodore A. Flettrich of Flettrich & 
Newhauser, manufacturing jewelers, is re- 
ceiving the sympathies of his friends upon 
the loss of his father, John L. Filettrich, 


whose death occurred suddenly. The be- 


reavement in the Flettrich household was 
preceded by one of joy, as a brother of 
Mr. Flettrich had recently married and re- 
turned from his honeymoon to find his 
father expiring on the steps of his home. 
Alfred J. Krower and A. L. Judice of 
Leonard Krower & Son left this week for 
a trip to.the eastern manufacturing centers. 
They will visit Providence, the Attleboros 
and other points. Mrs. Leonard Krower, 
accompanied by her daughter -Mrs. E. L. 
Rosenberg, left last week for Milwaukee. 
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Mrs. Rosenberg came to New Orleans on 
the sad mission of attending her father’s 
funeral. C. W. Kohn of Leonard Krower 
& Son has welcomed his son C. W. Cohn 
home on a furlough from the Royal Avia- 
tion Corps of Canada. 
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August Loch was one of the largest sub- 
scribers to the third Liberty Loan, taking 
$10,000 for himself. 

John M. Roberts, III, a son of John M. 
Roberts of John M. Roberts & Son Co., is 
working hard to obtain a commission in 
the navy. 

Joel King of the M. Terheyden Co. has 
gone to Cincinnati for a week’s trip and 
will inspect one of the watch factories dur- 
ing his stay there. 

The service flag in Kaufmann’s Depart- 
ment Store in this city now has 110 stars, 
while that of the Jos. Horne Co. has about 
35. A large majority of the jewelry estab- 
lishments here have one or more stars in 
their service flags. 

Edward H. Sykes, a son of the Pittsburg 
correspondent of THE JEWELERS’ CIRCULAR 
enlisted in the Army immediately upon 
graduating from Pennsylvania State Col- 
lege, school of industrial engineering, with 
the degree, bachelor of science. He was 
ordered to report to the United States 
Training School, Carnegie Institute of 
Technology, Pittsburgh, for special engi- 
neering instruction for service in the Ord- 
nance Department. He will be at “Tech” 
for two months. Mr. Sykes was subject 
to draft but decided that he would offer his 
country the benefit of his services without 
waiting to be called to the colors. 

Pittsburgh has subscribed for more than 
$100,000,000 of the third Liberty Loan. The 
amount that jewelers subscribed is not 
known definitely but their purchases were 
considerable. The city’s quota was $82,- 
000,000. The Kaufmann & Baer Co. led 
all stores in the sale of bonds, the total there 
for the loan amounting to nearly $650,000. 
The total for the last two loans sold in 
this store was about $1,200,000. The bulk 
of this, however, was sold to the public, 
although employes were large subscribers. 

An effort is to be made by the Retail 
Credit Men’s Association of Pittsburgh, 
which is seeking the support of other or- 
ganizations in the matter, such as the Retail 
Merchants Association, to have written in- 
to the statute books of the commonwealth 
a law. that will put a stop to the trade of 
transient merchants. At last week’s meet- 
ing of the credit men’s organization, the 
subject came up. It was shown that men 
will rent a building with a 30 days’ clause, 
open a jewelry store, or some other kind 
of an establishment, do a business perhaps 
as much as $30,000 and then move away. 
Another class will do business in a hotel 
and in order to evade what ordinance laws 
there may be in existence, will sell the 
goods and have them shipped from some 
point out of the city C. O. D. In other 
words it is contended that these transients 
enjoy nearly all the rights and privileges 
of established merchants but pay prac- 


tically nothing for it. 
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66 It Shines " ™ ARV ELI Tab st 


3k Alight at Night - 


Above Them All” : MARVELITE 


cA Radium Compound — Praétically Permanent 
Used by U. S. Government 


The only “Attached like a a —_— — | 

m t Deliveries G teed : 
Stamp” Radium Dial that ee 
is absolutely guaranteed f eae Applied by us, or sold in 


powder form for applica- 
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tion by manufacturers. 


Demonstrations for manu- 
facturers without charge. 


Correspondence invited. 


Patent Pending 
a Ask for Booklet ‘No. 3 
about the various Li, 


Complete sets, including Radium filled skeleton hands, 
of luminous materials. 


$6.50 per Dozen Sets, any size. 
Hands only, $2.50 per Dozen Pairs; any desired 


assortment. Cold Light Manufacturing Co. 
558 West 158th Street :: New York 


Shun cheap imitations—get them from 


STAR DIAL LIGHT CO. 


65 Nassau St., New York 











Can You Get Better Prices Than These for Your 


sé OLD GOLD an SILVER?| [is Platinum Works 


. per dwt. 

. per dwt. We have been serving our customers satisfactorily for over 61 years. 

- per dwt. We pay special attention to mail and express orders; we pay the P LATI N U Ni SH a ET 
. per dwt. bullion assay price for same, and solicit a trial order. Ore assays a 
. per dwt. specialty. eturns on express orders will be made within 24 hours. WI R E Se : U B ! N G 


. per dwt. Our reputation is our strongest guarantee. 
. per dwt. 4 S . Any Shape or Degree of Hardness 


t...88¢e. per dwt. 63 Ann Street, NEW YORK CITY 
..$1.00 per dwt. &, C. SONTHALL, Bet. Nassau and William Sts. Platinum Gold and Silver Refiners 
Established 1850 Assayer, Smelter and Refiner Successor to L. DURR & BROS. . 








Factory: Perth Amboy, N. J. 


| Trade - Marks of the Jewelry and Kindred Trades Main Office: {00 William St., New York ; 





The Jewelers’ Circular Pub. Co., 11 John St., New York 











Use PLAT-ORO Are Stamped With PLATINUM, WHITE GOLD AND 
ped With 
The Queen of Nobie White Metals, This Trade Mark GREEN GOLD SOLDERS 
WHITE AND GREEN GOLD ALLOY 


Instead of PLATINUM bs" FOR CASTING 
Prompt Returns on Sweeps cy NONE BETTER 
NATIONAL SMELTING & REFINING Corp., 92 JOHN STREET, NEW YORK 








Established 1880 16 John St., New York 


I. Wo d bs t © in Co. « Tnc. 16 New York Avenue, Newark, N. J. 


Shipments of Gola,suver SWEEP SMELTERS & REFINERS *.‘ércen ‘ana White -™ 


and Platinum solicited. PROMPT RETURNS MADE for SWEEPS ana ALL KINDS OF WASTE CONTAINING PRECIOUS METALS _ 











ESTABLISHED _— GOLD AND SILVER REFINERS 


a LELONG & BRO. ASSAYERS and SWEEP SMELTERS 


Prompt attention given to SMELTING 


S. W. Corner Halsey, Marshall and Nevada Streets, NEWARK,N.J. =» Gold and Silver Bullion FOR THE TRADE 


i. 




















